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1447 2nd St
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Wefunder Portal LLC
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007-00033
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Most recent fiscal year-end:

Prior fiscal

year-end:
Total Assets: $3,061,553.00 $2,043,451.00
Cash & Cash Equivalents: $1,700,722.00 $1,458,632.00
Accounts Receivable: $5,239.00 $14,916.00
Current Liabilities: $1:707,920.00 $1,545745.00
Non-Current Liabilities: $4.761,436.00 $3,956,775.00
Revenues/Sales: $5,022,759.00 $3,898,646.00
Cost of Goods Sold: $1,570,206.00 $1,451,085.00
Taxes Paid: $0.00 $0.00
Net Income: $61,928.00 ($367,099.00)

Select the jurisdictions in which the issuer intends to offer the securities:

AL, AK, AZ, AR, CA, CO, CT, DE, DC, FL, GA, HL, ID, IL, IN, 1A, KS, KY, LA,
ME, MD, MA, MI, MN, MS, MO, MT, NE, NV, NH, NJ, NM, NY, NC, ND,
OH, OK, OR, PA, RI, SC, SD, TN, TX, UT, VT, VA, WA, WV, WI, WY, B5,
GU, PR, VI, 1V

Offering Statement

Respond to each question in each paragraph of this part. Set
forth each question and any notes, but not any instructions
thereto, in their entirety. If disclosure in response to any
question is responsive to one or more other questions, it is not
necessary to repeat the disclosure. If a question or series of
questions is inapplicable or the response is available elsewhere
in the Form, either state that it is inapplicable, include a cross-
reference to the responsive disclosure, or omit the question or
series of questions.

Be very careful and precise in answering all questions. Give full
and complete answers so that they are not misleading under the
circumstances involved. Do not discuss any future performance
or other anticipated event unless you have a reasonable basis to
believe that it will actually occur within the foreseeable future.
If any answer requiring significant information is materially
inaccurate, incomplete or misleading, the Company, its
management and principal shareholders may be liable to
investors based on that information.

THE COMPANY



1. Name of issuer:

Faraday Labs Inc.

3. Has the issuer or any of its predecessors previously failed to comply with the
ongoing reporting requirements of Rule 202 of Regulation Crowdfunding?

Yes (J No

Reason for failure to comply:

Late filing

DIRECTORS OF THE COMPANY

4. Provide the following information about each director (and any persons
occupying a similar status or performing a similar function) of the issuer.

Principal Main Year Joined as
Director Occupation Employer Director
Arthur Menard CEO HAVN 2018
Founding

Michael Jones Science Inc. 2019

Partner

For three years of business experience, refer to Appendix D: Director &
Officer Work History.

OFFICERS OF THE COMPANY

5. Provide the following information about each officer (and any persons
occupying a similar status or performing a similar function) of the issuer.

Officer Positions Held Year Joined

Arthur Menard CEO 2018

For three years of business experience, refer to Appendix D: Director &
Officer Work History.

INSTRUCTION TO QUESTION 5: For purposes of this Question 5, the term
officer means a president, vice president, secretary, treasurer or principal
financial officer, comptroller or principal accounting officer, and any person

that routinely performing similar functions.

PRINCIPAL SECURITY HOLDERS

6. Provide the name and ownership level of each person, as of the most recent
practicable date, who is the beneficial owner of 20 percent or more of the issuer's
outstanding voting equity securities, calculated on the basis of voting power.

@ .
No. and Class Aok Vil

Name of Holder of Securities Now Held ::vr:':'rlor to



iy

Arthur Menard 3558308.0 Common Stock 28.3724
2828694.0 Preferred Stock
. (Series Seed 3, Series Seed
Science Ventures Fund Il, LP 4 BerlesBesd 6, and Serie522'555

Seed 7).

INSTRUCTION TO QUESTION 6: The above information must be provided as
of a date that is no more than 120 days prior to the date of filing of this offering
statement.

To calculate total voting power, include all securities for which the person
directly or indirectly has or shares the voting power, which includes the power
tovote or to direct the voting of such securities. If the person has the right to
acquire voting power of such securities within 60 days, including through the
exercise of any eption, warrant or right, the conversion of a security, or other
arrangement, or if securities are held by a member of the family, through
corporations or partnerships, or otherwise in a manner that would allow a
person to direct or control the voting of the securities (or share in such
direction or control — as, for example, a co-trustee) they should be included as
being "beneficially owned." You should include an explanation of these
circumstances in a footnote to the "Number of and Class of Securities Now
Held." To calculate outstanding voting equity securities, assume all
outstanding options are exercised and all outstanding convertible securities

converted.

BUSINESS AND ANTICIPATED BUSINESS PLAN

7. Describe in detail the business of the issuer and the anticipated business plan
of the issuer.

For a description of our business and our business plan, please refer
to the attached Appendix A, Business Description & Plan

INSTRUCTION TO QUESTION 7: Wefunder will provide your company's
Wefunder profile as an appendix (Appendix A) to the Form C in PDF format.

The submission will include all Q&A items and "read more" links in an un-

collapsed format. All videos will be transcribed.

This means that any information provided in your Wefunder profile will be
provided to the SEC in response to this question. As a result, your company will
be potentially liable for misstatements and omissions in your profile under the
Securities Act of 1933, which requires you to provide material information
related to your business and anticipated business plan. Please review your
Wefunder profile carefully to ensure it provides all material
information, is not false or misleading, and does not omit any
information that would cause the information included to be false or
misleading.

RISK FACTORS

The U.S. Securities and Exchange Commission does not pass upon
the merits of any securities offered or the terms of the offering, nor



does it pass upon the accuracy or completeness of any offering
document or literature.

These securities are offered under an exemption from registration;
however, the U.S. Securities and Exchange Commission has not made
an independent determination that these securities are exempt from
registration.

8. Discuss the material factors that make an investment in the issuer speculative
or risky:

We have a limited operating history upon which you can evaluate our
performance, and accordingly, our prospects must be considered in
light of the risks that any new company encounters.

The Company is still in an early phase and we are just beginning to
implement our business plan. There can be no assurance that we will
ever operate profitably. The likelihood of our success should be
considered in light of the problems, expenses, difficulties,
complications and delays usually encountered by early stage
companies. The Company may not be successful in attaining the
objectives necessary for it to overcome these risks and uncertainties.

The amount of capital the Company currently has may not be enough
to sustain the Company's current business plan.

In order to achieve the Company's near and long-term goals, the
Company may need to procure funds additional to those raised in
past securities offerings. There is no guarantee that the Company will
be able to raise such funds on acceptable terms or at all. If we are not
able to raise sufficient capital in the future, we may not be able to
execute our business plan, our continued operations may be in
jeopardy, and we may be forced to cease operations and sell or
otherwise transfer all or substantially all of our remaining assets. We
may also be required to delay, reduce the scope of or eliminate one or
more of our research, development or commercialization programs,
product launches or marketing efforts, any of which may materially
harm our business and may result in an investor to lose all or a portion
of their investment in the Company.

We may not have enough authorized capital stock to issue shares of
common stock to investors upon the conversion of any security
convertible into shares of our common stock, including the Securities.
Currently, our authorized capital stock consists of 17,000,000 shares
of common stock, of which 7159172 shares of common stock are
issued and outstanding and 5,919,606 shares of preferred stock, of
which 5,382,271 shares of preferred stock are issued and outstanding.
Unless we increase our authorized capital stock, we may not have
enough authorized common stock to be able to obtain funding by
issuing shares of our common stock or securities convertible into
shares of our common stock. We may also not have enough
authorized capital stock to issue shares of common stock to investors
upon the conversion of any security convertible into shares of our
common stock, including the Securities.

We may implement new lines of business or offer new products and



services within existing lines of business.

As an early-stage company, we may implement new lines of business
at any time. There are substantial risks and uncertainties associated
with these efforts, particularly in instances where the markets are not
fully developed. In developing and marketing new lines of business
and/or new products and services, we may invest significant time and
resources. Initial timetables for the introduction and development of
new lines of business and/or new products or services may not be
achieved, and price and profitability targets may not prove feasible.
We may not be successful in introducing new products and services
in response to industry trends or developments in technology, or
those new products may not achieve market acceptance. As aresult,
we could lose business, be forced to price products and services on
less advantageous terms to retain or attract clients or be subject to
cost increases. As a result, our business, financial condition or results
of operations may be adversely affected.

We rely on other companies to provide components and services for
our products.

We depend on suppliers and contractors to meet our contractual
obligations to our customers and conduct our operations. Our ability
to meet our obligations to our customers may be adversely affected if
suppliers or contractors do not provide the agreed-upon supplies or
perform the agreed-upon services in compliance with customer
requirements and in a timely and cost-effective manner. Likewise, the
quality of our products may he adversely impacted if companies to
whom we delegate manufacture of major components or subsystems
for our products, or from whom we acquire such items, do not provide
components which meet required specifications and perform to our
and our customers' expectations. Our suppliers may be unable to
quickly recover from natural disasters and other events beyond their
control and may be subject to additional risks such as financial
problems that limit their ability to conduct their operations. The risk of
these adverse effects may be greater in circumstances where we rely
on only one or two contractors or suppliers for a particular
component. Our products may utilize custom components available
from only one source. Continued availability of those components at
acceptable prices, or at all, may be affected for any number of
reasons, including if those suppliers decide to concentrate on the
production of common components instead of components
customized to meet our requirements. The supply of components for
a new or existing product could be delayed or constrained, or a key
manufacturing vendor could delay shipments of completed products
to us adversely affecting our business and results of operations.

We may face potential difficulties in obtaining capital.

We may have difficulty raising needed capital in the future as a result
of, among other factors, our lack of revenues from sales, as well as the
inherent business risks associated with our Company and present
and future market conditions. We will require additional funds to
execute our business strategy and conduct our operations. If
adequate funds are unavailable, we may be required to delay, reduce
the scope of or eliminate one or more of our research, development or



commercialization programs, product launches or marketing efforts,
any of which may materially harm our business, financial condition
and results of operations.

We rely on various intellectual property rights, including trademarks,
in order to operate our business.

The Company relies on certain intellectual property rights to operate
its business. The Company's intellectual property rights may not be
sufficiently broad or otherwise may not provide us a significant
competitive advantage. In addition, the steps that we have taken to
maintain and protect our intellectual property may not prevent it from
being challenged. invalidated, circumvented or desighed-around,
particularly in countries where intellectual property rights are not
highly developed or protected. In some circumstances, enforcement
may not be available to us because an infringer has a dominant
intellectual property position or for other business reasons, or
countries may require compulsory licensing of our intellectual
property. Our failure to obtain or maintain intellectual property rights
that convey competitive advantage, adequately protect our
intellectual property or detect or prevent circumvention or
unauthorized use of such property. could adversely impact our
competitive position and results of operations. We also rely on
nondisclosure and noncompetition agreements with employees,
consultants and other parties to protect, in part, trade secrets and
other proprietary rights. There can be no assurance that these
agreements will adequately protect our trade secrets and other
proprietary rights and will not be breached, that we will have
adequate remedies for any breach, that others will not independently
develop substantially equivalent proprietary information or that third
parties will not otherwise gain access to our trade secrets or other
proprietary rights. As we expand our business, protecting our
intellectual property will become increasingly important. The
protective steps we have taken may be inadequate to deter our
competitors from using our proprietary informaticn. In order to
protect or enforce our patent rights, we may be required to initiate
litigation against third parties, such as infringement lawsuits. Also,
these third parties may assert claims against us with or without
provocation. These lawsuits could be expensive, take significant time
and could divert management's attention from other business
concerns. The law relating to the scope and validity of claims in the
technology field in which we operate is still evolving and,
consequently, intellectual property positions in our industry are
generally uncertain. We cannot assure you that we will prevail in any
of these potential suits or that the damages or other remedies
awarded, if any, would be commercially valuable.

The Company’s success depends on the experience and skill of the
board of directors, its executive officers and key employees.

We are dependent on our board of directors, executive officers and
key employees. These persons may not devote their full time and
attention to the matters of the Company. The loss of our board of
directors, executive officers and key employees could harm the
Company's business, financial condition, cash flow and results of



operations.

Although dependent on certain key personnel, the Company does not
have any key person life insurance policies on any such people.

We are dependent on certain key personnel in order to conduct our
operations and execute our business plan, however, the Company has
not purchased any insurance policies with respect to those
individuals in the event of their death or disability. Therefore, if any of
these personnel die or become disabled, the Company will not
receive any compensation to assist with such person's absence. The
loss of such person could negatively affect the Company and our
operations. We have no way to guarantee key personnel will stay with
the Company, as many states do not enforce non-competition
agreements, and therefore acquiring key man insurance will not
ameliorate all of the risk of relying on key personnel.

Damage to our reputation could negatively impact our business,
financial con on and results of operations.

Our reputation and the quality of our brand are critical to our business
and success in existing markets and will be critical to our success as
we enter new markets. Any incident that erodes consumer loyalty for
our brand could significantly reduce its value and damage our
business. We may be adversely affected by any negative publicity,
regardless of its accuracy. Also, there has been a marked increase in
the use of social media platforms and similar devices, including blogs,
social media websites and other forms of internet-based
communications that provide individuals with access to a broad
audience of consumers and other interested persons. The availability
of information on social media platforms is virtually immediate as is
its impact. Information posted may be adverse to our interests or may
be inaccurate, each of which may harm our performance, prospects
or business. The harm may be immediate and may disseminate
rapidly and broadly, without affording us an opportunity for redress or
correction.

Our business could be negatively impacted by cyber security threats,
attacks and other disruptions.

We may face advanced and persistent attacks on our information
infrastructure where we manage and store various proprietary
information and sensitive/confidential data relating to our operations.
These attacks may include sophisticated malware (viruses, worms,
and other malicious software programs) and phishing emails that
attack our products or otherwise exploit any security vulnerabilities.
These intrusions sometimes may be zero-day malware that are
difficult to identify because they are not included in the signature set
of commercially available antivirus scanning programs. Experienced,
computer programmers and hackers may be able to penetrate our
network security and misappropriate or compromise our confidential
information or that of our customers or other third parties, create
system disruptions, or cause shutdowns. Additionally, sophisticated
software and applications that we produce or procure from third
parties may contain defects in design or manufacture, including
"bugs" and other problems that could unexpectedly interfere with the
operation of the information infrastructure. A disruption, infiltration or



failure of our information infrastructure systems or any of our data
centers as a result of software or hardware malfunctions. computer
viruses, cyber-attacks, employee theft or misuse, power disruptions,
natural disasters or accidents could cause breaches of data security,
loss of critical data and performance delays, which in turn could
adversely affect our business.

Security breaches of confidential customer information, in connection
with our electronic processing of credit and debit card transactions or
confidential employee information may adversely affect our business.
Our business requires the collection, transmission and retention of
personally identifiable information, in various information technology
systems that we maintain and in those maintained by third parties
with whom we contract to provide services. The integrity and
protection of such data is critical to us. The information, security and
privacy requirements imposed by governmental regulation are
increasingly demanding. Our systems may not be able to satisfy these
changing requirements and customer and employee expectations or
may require significant additional investments or time in order to do
s0. A breach in the security of our information technology systems or
those of our service providers could lead to an interruption in the
operation of our systems, resulting in operational inefficiencies and a
loss of profits. Additionally, a significant theft, loss or
misappropriation of, or access to, customers' or other proprietary
data or other breach of our information technelogy systems could
result in fines, legal claims or proceedings.

The use of individually identifiable data by our business, our business
associates and third parties is regulated at the state, federal and
international levels.

The regulation of individual data is changing rapidly, and in
unpredictable ways. A change in regulation could adversely affect our
business, including causing our business model to no longer be
viable. Costs associated with information security - such as
investment in technology, the costs of compliance with consumer
protection laws and costs resulting from consumer fraud - could
cause our business and results of operations to suffer materially.
Additionally, the success of our online operations depends upon the
secure transmission of confidential information over public networks.
including the use of cashless payments. The intentional or negligent
actions of employees, business associates or third parties may
undermine our security measures. As a result, unauthorized parties
may obtain access to our data systems and misappropriate
confidential data. There can be no assurance that advances in
computer capabilities, new discoveries in the field of cryptography or
other developments will prevent the compromise of our customer
transaction processing capabilities and personal data. If any such
compromise of our security or the security of information residing
with our business associates or third parties were to occur, it could
have a material adverse effect on our reputation, operating results
and financial condition. Any compromise of our data security may
materially increase the costs we incur to protect against such
breaches and could subject us to additional legal risk.



The Company is not subject to Sarbanes-Oxley regulations and may
lack the financial controls and procedures of public companies.

The Company may not have the internal control infrastructure that
would meet the standards of a public company, including the
requirements of the Sarbanes Oxley Act of 2002. As a privately-held
(non-public) Company, the Company is currently not subject to the
Sarbanes Oxley Act of 2002, and its financial and disclosure controls
and procedures reflect its status as a development stage, non-public
company. There can be no guarantee that there are no significant
deficiencies or material weaknesses in the quality of the Company's
financial and disclosure controls and procedures. If it were necessary
to implement such financial and disclosure controls and procedures,
the cost to the Company of such compliance could be substantial and
could have a material adverse effect onthe Company's results of
operations.

We operate in a highly regulated environment, and if we are found to
be in violation of any of the federal, state, or local laws or regulations
applicable to us, our business could suffer.

We are also subject to a wide range of federal, state, and local laws
and regulations, such as local licensing requirements, and retail
financing, debt collection, consumer protection, environmental,
health and safety. creditor, wage-hour, anti-discrimination,
whistleblower and other employment practices laws and regulations
and we expect these costs to increase going forward. The violation of
these or future requirements or laws and regulations could result in
administrative, civil, or criminal sanctions against us, which may
include fines, a cease and desist order against the subject operations
or even revocation or suspension of our license to operate the subject
business. As a result, we have incurred and will continue to incur
capital and operating expenditures and other costs to comply with
these requirements and laws and regulations.

QOur success depends on our ability to maintain the value and
reputation of our brand.

Maintaining, promoting, and positioning our brand will depend largely
on the success of our marketing and merchandising efforts and our
ability to provide a consistent, high-quality product, and customer
experience. We rely on social media, as one of our marketing
strategies, to have a positive impact on both our brand value and
reputation. Our brand and reputation could be adversely affected if
we fail to achieve these objectives, if our public image was to be
tarnished by negative publicity, which could be amplified by social
media, if we fail to deliver innovative and high- quality products
acceptable to our customers, or if we face or mishandle a product
recall. Our reputation could also be impacted by adverse publicity,
whether or not valid, regarding allegations that we, or persons
associated with us or formerly associated with us, have violated
applicable laws or regulations, including but not limited to those
related to safety, employment, discrimination, harassment, whistle-
blowing, privacy, corporate citizenship, improper business practices,
or cybersecurity. Additionally, while we devote considerable effort and
resources to protecting our intellectual property, if these efforts are



not successful the value of our brand may be harmed. Any harm to
our brand and reputation could have a material adverse effect on our
financial condition.

Changes in consumer shopping preferences and shifts in distribution
channels could materially impact our results of operations.

We sell our products through a variety of channels. As strong e-
commerce channels emerge and develop, we are evolving towards an
omni-channel approach to support the shopping behavior of our
customers. This involves country and region-specific websites, social
media, product notification emails, and mobile apps. Our failure to
successfully integrate our digital and physical channels and respond
to these risks might adversely impact our business and results of
operations, as well as damage our reputation and brands.

If any of our products are unacceptable to us or our customers, our
business could be harmed.

We have occasionally received, and may in the future receive,
shipments of products that fail to comply with our technical
specifications or that fail to conform to our quality control standards.
We have also received, and may in the future receive, products that
are otherwise unacceptable to us or our customers. Under these
circumstances, unless we are able to obtain replacement products in
a timely manner, we risk the loss of net revenue resulting from the
inability to sell those products and related increased administrative
and shipping costs. Additionally, if the unacceptability of our products
is not discovered until after such products are sold, our customers
could lose confidence in our products or we could face a product
recall and our results of operations could suffer and our business,
reputation, and brand could be harmed.

We operate in a highly competitive market and the size and resources
of some of our competitors may allow them to compete more
effectively than we can, resulting in a loss of our market share and a
decrease in our net revenue and profitability.

The market for technical athletic apparel is highly competitive.
Competition may result in pricing pressures, reduced profit margins
or lost market share, or a failure to grow or maintain our market share,
any of which could substantially harm our business and results of
operations. We compete directly against wholesalers and direct
retailers of athletic apparel, including large, diversified apparel
companies with substantial market share and established companies
expanding their production and marketing of technical athletic
apparel, as well as against retailers specifically focused on women's
athletic apparel. We also face competition from wholesalers and
direct retailers of traditional commaodity athletic apparel, such as
cotton T-shirts and sweatshirts. Many of our competitors are large
apparel and sporting goods companies with strong worldwide brand
recognition. Because of the fragmented nature of the industry, we also
compete with other apparel sellers, including those specializing in
yoga apparel and other activewear. Many of our competitors have
significant competitive advantages, including longer operating
histories, larger and broader customer bases, more established
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recognition and greater financial, research and development,
marketing, distribution, and other resources than we do.

Our competitors may be able to achieve and maintain brand
awareness and market share more quickly and effectively than we
can. In contrast to our grassroots community-based marketing
approach, many of our competitors promote their brands through
traditional forms of advertising, such as print media and television
commercials, and through celebrity endorsements, and have
substantial resources to devote to such efforts. Our competitors may
also create and maintain brand awareness using traditional forms of
advertising more quickly than we can. Our competitors may also be
able to increase sales in their new and existing markets faster than we
do by emphasizing different distribution channels than we do, such as
catalog sales or an extensive franchise network.

Our sales and profitability may decline as a result of increasing
product costs and decreasing selling prices.

QOur business is subject to significant pressure on costs and pricing
caused by many factors, including intense competition, constrained
sourcing capacity and related inflationary pressure, pressure from
consumers to reduce the prices we charge for our products, and
changes in consumer demand. These factors may cause us to
experience increased costs, reduce our prices to consumers or
experience reduced sales in response to increased prices, any of
which could cause our operating margin to decline if we are unable to
offset these factors with reductions in operating costs and could have
a material adverse effect on our financial condition, operating results,
and cash flows.

If we are unable to anticipate consumer preferences and successfully
develop and introduce new, innovative, and differentiated products,
we may not be able to maintain or increase our sales and profitability.
QOur success depends on our ability to identify and originate product
trends as well as to anticipate and react to changing consumer
demands in a timely manner. All of our products are subject to
changing consumer preferences that cannot be predicted with
certainty. If we are unable to introduce new products or novel
technologies in a timely manner or our new products or technologies
are not accepted by our customers, our competitors may introduce
similar products in a more timely fashion, which could hurt our goal to
be viewed as a leader in technical athletic apparel innovation. Qur new
products may not receive consumer acceptance as consumer
preferences could shift rapidly to different types of athletic apparel or
away from these types of products altogether, and our future success
depends in part on our ability to anticipate and respond to these
changes. Our failure to anticipate and respond in a timely manner to
changing consumer preferences could lead to, among other things,
lower sales and excess inventory levels. Even if we are successful in
anticipating consumer preferences, our ability to adequately react to
and address those preferences will in part depend upon our
continued ability to develop and introduce innovative, high-quality
products. Our failure to effectively introduce new products that are
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excess inventory levels, which could have a material adverse effect on
our financial condition.

Our results of operations could be materially harmed if we are unable
to accurately forecast customer demand for our products.

To ensure adeguate inventory supply, we must forecast inventory
needs and place orders with our manufacturers based on our
estimates of future demand for particular products. Our ability to
accurately forecast demand for our products could be affected by
many factors, including an increase or decrease in customer demand
for our products or for products of our competitors, our failure to
accurately forecast customer acceptance of new products, product
introductions by competitors, unanticipated changes in general
market conditions and weakening of economic conditions or
consumer confidence in future economic conditions. If we fail to
accurately forecast customer demand, we may experience excess
inventory levels or a shortage of products available for delivery to
customers.

Inventory levels in excess of customer demand may result in
inventory write-downs or write-offs and the sale of excess inventory
at discounted prices, which would cause our gross margin to suffer
and could impair the strength and exclusivity of our brand.
Conversely, if we underestimate customer demand for our products,
our manufacturers may not be able to deliver products to meet our
requirements, and this could result in damage to our reputation and
customer relationships.

If we continue to grow at a rapid pace, we may not be able to
effectively manage our growth and the increased complexity of our
business and as a result our brand image and financial performance
may suffer.

If our operations continue to grow at a rapid pace, we may experience
difficulties in abtaining sufficient raw materials and manufacturing
capacity to produce our products, as well as delays in production and
shipments, as our products are subject to risks associated with
overseas sourcing and manufacturing. We could be required to
continue to expand our sales and marketing, product development
and distribution functions, to upgrade our management information
systems and other processes and technology, and to obtain more
space for our expanding workforce. This expansion could increase the
strain on our resources, and we could experience operating
difficulties, including difficulties in hiring, training, and managing an
increasing number of employees. These difficulties could result in the
erosion of our brand image which could have a material adverse
effect on our financial condition.

Our business is affected by seasonality.

Qur business is affected by the general seasonal trends commean to
the retail apparel industry. This seasonality may adversely affect our
business and cause our results of operations to fluctuate.

Our reliance on suppliers to provide fabrics for and to produce our
products could cause problems if we experience a supply chain
disruption and we are unable to secure additional subbliers of fabrics



or other raw materials, or manufacturers of our end products.

We do not manufacture our products or the raw materials for them
and rely instead on suppliers. Many of the specialty fabrics used in
our products are technically advanced textile products developed
and manufactured by third parties and may be available, in the short-
term, from only one or a limited number of sources. We have no long-
term contracts with any of our suppliers or manufacturers for the
production and supply of our raw materials and products, and we
compete with other companies for fabrics, other raw materials, and
production. The following statistics are based on cost.

We have experienced, and may in the future experience, a significant
disruption in the supply of fabrics or raw materials and may be unable
to locate alternative suppliers of comparable quality at an acceptable
price, or at all. In addition, if we experience significant increased
demand, or if we need to replace an existing supplier or manufacturer,
we may be unable to locate additional supplies of fabrics or raw
materials or additional manufacturing capacity on terms that are
acceptable to us, or at all, or we may be unable to locate any supplier
or manufacturer with sufficient capacity to meet our requirements or
fill our orders in a timely manner. Identifying a suitable supplier is an
involved process that requires us to become satisfied with its quality
control, responsiveness and service, financial stability, and labor and
other ethical practices. Even if we are able to expand existing or find
new manufacturing or fabric sources, we may encounter delays in
production and added costs as a result of the time it takes to train our
suppliers and manufacturers in our methods, products, and quality
control standards. Our supply of fabric or manufacture of our
products could be disrupted or delayed by the impact of health
pandemics and the related government and private sector responsive
actions such as border closures, restrictions on product shipments,
and travel restrictions. Delays related to supplier changes could also
arise due to an increase in shipping times if new suppliers are located
farther away from our markets or from other participants in our
supply chain. Any delays, interruption, or increased costs in the
supply of fabric or manufacture of our products could have an
adverse effect on our ability to meet customer demand for our
products and result in lower net revenue and income from operations
both in the short and long term.

If we encounter problems with our distribution system, our ability to
deliver our products to the market and to meet customer
expectations could be harmed.

We rely on our distribution facilities for substantially all of our product
distribution. Our distribution facilities include computer controlled
and automated equipment, which means their operations may be
subject to a number of risks related to security or computer viruses,
the proper operation of software and hardware, electronic or power
interruptions, or other system failures. In addition, our operations
could also be interrupted by labor difficulties, extreme or severe
weather conditions or by floods, fires, or other natural disasters near
our distribution centers. If we encounter problems with our
distribution system, our ability to meet customer expectations,
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operating efficiencies could be harmed.

IN ADDITION TO THE RISKS LISTED ABOVE, RISKS AND
UNCERTAINTIES NOT PRESENTLY KNOWN, OR WHICH WE
CONSIDER IMMATERIAL AS OF THE DATE OF THIS FORM C, MAY
ALSO HAVE AN ADVERSE EFFECT ON OUR BUSINESS.

Qur future success depends on the efforts of a small management
team. The loss of services of the members of the management team
may have an adverse effect on the company. There can be no
assurance that we will be successful in attracting and retaining other
personnel we require to successfully grow our business.

The Company may never receive a future equity financing or elect to
convert the Securities upon such future financing. In addition, the
Company may never undergo a liquidity event such as a sale of the
Company or an IPO. If neither the conversion of the Securities nor a
liquidity event occurs, the Purchasers could be left holding the
Securities in perpetuity. The Securities have numerous transfer
restrictions and will likely be highly illiquid, with no secondary market
on which to sell them. The Securities are not equity interests, have no
ownership rights, have no rights to the Company’s assets or profits
and have no voting rights or ability to direct the Company or its
actions.

INSTRUCTION TO QUESTION 8: Avoid generalized statements and include
only those factors that are unique to the issuer. Discussion should be tailored to
the issuer's business and the offering and should not repeat the factors

addressed in the legends set forth above. No specific number of risk factors is

required to be identified.

Ownership and Capital Structure
DESCRIPTION OF ISSUER'S SECURITIES

17. What other securities or classes of securities of the issuer are outstanding?
Describe the material terms of any other outstanding securities or classes of
securities of the issuer.

Securities Securities
Class of (orAmount) (or Amount) Voting
Security Authorized Outstanding Rights
Series Seed-1
Preferred (PS1)
Stock 526,566 526,566 Yes b

Series Seed-2
Preferred (PS2)
Stock 1,137,422 1,137,422 Yes v



Series Seed-3
Preferred (PS3)
Stock 1,051,394 1,051,394 Yes v

Series Seed-4
Preferred (PS4)
Stock 249175 249175 Yes v

Series Seed-5
Preferred (PS5)
Stock 12,517 12,517 Yes v

Series Seed-6
Preferred (PS6)
Stock 1,942,532 1,942,532 Yes W

Series Seed-7

Preferred (PST)

Stock 1,000,000 462,665 Yes v
Common Stock 15500000 7575678 Yes W
Class of Securities Reserved for

Security Issuance upon Exercise or Conversion
Warrants: 0

2,725,896 Authorized, 2,274,212 Issued &

Options:
P Qutstanding.

24, Describe the material terms of any indebtedness of the issuer:

Convertible Note
Issue date 12/31/25
Amount $1,290,651.00

OuitFanting printips plus $1,290,651.00 as of 10/27/26

interest
Interest rate 2.0% per annum
Maturity date 12/31/26

Discount: 20% [ Interest rate: 2% | Multiple convertible note
agreements for operations funding. 2% interest rate. Originally to
convert to Preferred Stock at maturity in 2023, extended until
after Regulation CF campaign. Convertible into common stock at
20% discount on change of control or qualified financing. Accrued
interest $122,412 as of 12/31/2025. Principal due 2026 per



maturity schedule.

INSTRUCTION TO QUESTION 24: name the creditor, amount owed, interest

rate, maturity date, and any other material terms.

25. What other exempt offerings has the issuer conducted within the past three
years?

Offering Exemption Security Amount Sold Use of
Date Type Proceeds
10/2022 Section 4(a)(2) SAFE $700,000 General
operations
11/2022 Section 4(a)(2) SAFE $25,000 General
operations
3/2023 Regulation SAFE $622,855 General
Crowdfunding operations
6/2024 Section4(a)(2) SAFE $2,431,507 General
operations
11/2024 Regulation D, SAFE $5,000 General
Rule 506(c) operations
10/2025 Regulation D SAFE $4,761,436 General
operations
3/2026 Regulation SAFE $618,000 General
Crowdfunding operations
8/2026 Regulation D $100,000 General
operations
9/2026 Section4(a)(2) SAFE $100,000 General
operations
10/2026 Regulation D, $64,250 General
506(b) operations

26. Was or is the issuer or any entities controlled by or under common control
with the issuer a party to any transaction since the beginning of the issuer's last
fiscal year, or any currently proposed transaction, where the amount involved
exceeds five percent of the aggregate amount of capital raised by the issuer in
reliance on Section 4(a)(6) of the Securities Act during the preceding 12- month
period, including the amount the issuer seeks to raise in the current offering, in
which any of the following persons had or is to have a direct or indirect material
interest:

1. any director or officer of the issuer;

2. any person who is, as of the most recent practicable date, the beneficial
owner of 20 percent or more of the issuer's outstanding voting equity
securities, calculated on the basis of voting power;

3. ifthe issuer was incorporated or organized within the past three years, any
promoter of the issuer;

4. or any immediate family member of any of the foregoing persons.

Yes



Name

Amount Investad

Transactiontype

Issue date.
Interest rate
Discount

Maturity date
Converted
Uncapped note

Relationship

Name
Amount Invested
Transactiontype
Iscuadato
Interest rate
Discount
Maturity date
Converted
Valuationcap

Relationship

Nama
Amount Invested
Transaction type
Issue date

Relationship

Name
Amount Invested
Transaction type
Issue date

Relationship

ence Ventures Fund Il, LP

1501

Ventures Furd Il, LP

Existingin

Name
Amount invested
Transaction type
Issue date
Interestrate
Discount
Maturity date
Converted

Uncapped note

Amount Invested
Transactiontype Convertible n
Issue date 719
Interestrate

Discount

Maturity date

Converted

Valuation cap

Relationship

Name
Amount Invested
Transaction type
Issue date

Relationship

Name
Ammount Invested
Transaction type
Issue date

Relationship

Name
Amount Invested
Transaction type
Issue date
Interest rate
Discount
Maturity date
nverted
Uncapped nate

Relationshi

Name
Amount Invested
Transaction type
Issue date
Interest rate
Discount
Maturity date
Converted
‘Valuation cap

Relationship

Name
Amount Invested
Transaction type Priced rounc
Issue date 03/04/:

Relationship Existing

Name
Amount Invested
Transaction type

Issue date

I,LP




Transaction type
Issu date

Interest rate par annum
Discount

Maturity date

Converted

Valuation cap

Relationship

Name
Amountinvestad $50,000.00
Transaetiontype Convartiblo
Issue date

Interest rate

Discount

Converted

Valuation cap

Relationship

Transaction type
Issue date
Interestrate
Discount
Maturity date

Converted

Amount Invested $5C

Transactiontype C
Issue date
Interestrate
Discount
Converted
Valuation cap

Relationship

Transaction type
Issue date
Interest rate.
Discount
Maturity date
Converted

Valuation cap

Amount invested
Transaction type
lsue date
Intorest rate
Biscount
Converted
Valuation cap

Relati




FINANCIAL CONDITION OF THE ISSUER

27.Does the issuer have an operating history?

Yes
[J No

28. Describe the financial condition of the issuer, including, to the extent material,
liquidity, capital resources and historical results of operations.

Management's Discussion and Analysis of Financial Condition and
Results of Operations

You should read the following discussion and analysis of our financial
condition and results of operations together with our financial
statements and the related notes and other financial information
included elsewhere in this offering. Some of the information contained
in this discussion and analysis, including information regarding the
strategy and plans for our business, includes forward-looking
statements that involve risks and uncertainties. You should review the
"Risk Factors" section for a discussion of important factors that could
cause actual results to differ materially from the results described in
or implied by the forward-looking statements contained in the
following discussion and analysis.

Overview

The Gore-Tex for EMF protection — 4x growth, 3 Air Force contracts,
profitable, 125k+ customers.

Milestones

Faraday Labs Inc. was incorporated in the State of Delaware in July
2018.

Since then, we have:

- Profitable and scaling fast — $3.8M (2024) = $20M+ (2026)

- 3x U.S. Air Force contracts— WaveStopper® being adapted for
military personnel.

- WaveStopper® tech - First everyday clothing proven to block 99%+
of phone, WiFi and 5G radiation.

- 125,000+ customers - 5,000+ five-star reviews - under 5% returns (vs
15-25% industry)

- Backed by Lululemon's former President, NBA All-Star Rudy Gobert,
and Science Ventures

- 1,800+ doctors recommend HAVN — unpaid — and it's HSA/FSA



eligible

- $10B+ market with 3 revenue engines athleisure, defense and IP
licensing ("the Gore-Tex model")

Historical Results of Operations

- Revenues & Gross Margin. For the period ended December 31,
2025, the Company had revenues of $5,022,759 compared to the
year ended December 31, 2024, when the Company had revenues of
$3,898,646. Our gross margin was 68.74% in fiscal year 2025, and
62.78% in 2024.

- Assets. As of December 31, 2025, the Company had total assets of
$3,061,553, including $1,700,722 in cash. As of December 31, 2024,
the Company had $2,043,451in total assets, including $1,458,632 in
cash.

- Net Income. The Company has had net income of $61,928 and net
losses of $367,099 for the fiscal years ended December 31, 2025
and December 31, 2024, respectively.

- Liabilities. The Company's liabilities totaled $6,469,356 for the
fiscal year ended December 31, 2025 and $5,502,520 for the fiscal
year ended December 31, 2024,

Related Party Transaction

Refer to Question 26 of this Form C for disclosure of all related party
transactions.

Liquidity & Capital Resources

To-date, the company has been financed with $997,534 in debt,
$787495 in equity, $3,281,302 in convertibles, and $8,788,623 in
SAFEs.

After the conclusion of this Offering, should we hit our minimum
funding target, our projected runway is 40 months before we need to
raise further capital.

We plan to use the proceeds as set forth in this Form C under "Use of
Funds". We don't have any other sources of capital in the immediate
future.

We will likely require additional financing in excess of the proceeds
from the Offering in order to perform operations over the lifetime of
the Company. Except as otherwise described in this Form C, we do not
have additional sources of capital other than the proceeds from the
offering. Because of the complexities and uncertainties in
establishing a new business strategy, it is not possible to adequately
project whether the proceeds of this offering will be sufficient to
enable us to implement our strategy. This complexity and uncertainty
will be increased if less than the maximum amount of securities
offered in this offering is sold. The Company intends to raise



additional capital in the future from investors. Although capital may
be available for early-stage companies, there is no guarantee that the
Company will receive any investments from investors.

Runway & Short/Mid Term Expenses

Faraday Labs Inc. cash in hand is $1,157,894.39, as of September 2026.
Over the last three months, revenues have averaged
$1,250,000/month, cost of goods sold has averaged $330,000/month,
and operational expenses have averaged $260,000/month, for an
average net margin of $660,000 per month. Our intent is to be
profitable in 1months.

Since the end of 2025, HAVN'’s growth has accelerated significantly.
Consumer net revenue is running at roughly 4x the prior year. Qur
customer base has grown to about 130,000.

Operating expenses have increased alongside revenue, driven mainly
by creative, media, inventory purchases, and headcount. Rapid
growth has caused periodic stockouts of key products, and inventory
is our largest use of cash.

Other material changes in 2026:

Financing: we secured a $1M line of credit with Highbeam and are
raising additional equity capital to fund inventory and growth.
Operations: we moved fulfillment to a third-party logistics provider,
reducing per-order shipping cost and added domestic manufacturing
for military products while qualifying new suppliers overseas.

Team: we hired a Senior Finance Manager, an Operations Manager
and a Supply Chain Manager, and are establishing a dedicated
defense unit, HAVN Defense.

Product: we are working on new WaveStopper product to ship in Q4
2026.

Government: work continued under our US Air Force STTR Phase Il
contract

HAVN is revenue-generating. Over the next 3-8 months (Q4 2026
through Q1 2027), we expect net revenue of approximately $6-9M in
Q4 2026, our seasonally strongest quarter, and approximately $10M in
Q12027.

We expect total expenses to scale proportionally over the same
period. The largest items are cost of goods and inventory purchases,
advertising, fulfillment, and payroll. We expect expenses to grow
roughly in line with revenue, with gross margin improving in 4 with
lower silver cost.

These are estimates. Actual results depend on inventory availability,
advertising efficiency, and holiday demand, and may differ materially.

We just became profitable and well-positioned for continued growth.
As a fast-scaling startup, our focus remains on expanding market
presence and meeting the rising demand for our products. While our
revenue has increased substantially, we are strategically reinvesting in
research. product develobment. and marketina to fuel lona-term
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growth. We have a strong financial position, and a healthy business
that should allow us to stay profitable in the future. If necessary, we
could scale back our investments, grow at a slower pace, and
maximise company profits.

In addition to Wefunder, we have secured capital from a combination
of venture capital, strategic investors, and angel investors, including
notable figures. These relationships have provided us with a solid
financial foundation and access to expertise that supports our growth
strategy. We are well-funded and have sufficient runway to cover our
operational costs and strategic investments through the campaign
period. Qur financial health allows us to continue executing on our
growth initiatives without the immediate need for additional capital.
Should the need arise, we are also prepared to adjust our growth
strategy to reduce short-term expenses and optimize our cash flow,
ensuring we can comfortably cover our burn while continuing to scale.

All projections in the above narrative are forward-looking and not
guaranteed.

INSTRUCTIONS TO QUESTION 28: The discussion must cover each year for
which financial statements are provided. For issuers with no prior operating
history, the discussion should focus on financial milestones and operational,
liquidity and other challenges. For issuers with an operating history, the
discussion should focus on whether historical resuits and cash flows are
representative of what investors should expect in the future. Take into account
the proceeds of the offering and any other known or pending sources of capital.
Discuss how the proceeds from the offering will affect liquidity, whether
receiving these funds and any other additional funds is necessary to the
viability of the business, and how quickly the issuer anticipates using its
available cash. Describe the other available sources of capital to the business,
such as lines of credit or required contributions by shareholders. References to
the issuer in this Question 28 and these instructions refer to the issuer and its

predecessors, if any.

FINANCIAL INFORMATION

29. Include financial statements covering the two most recently completed fiscal
years or the period(s) since inception, if shorter:

Refer to Appendix C, Financial Statements

I, Arthur Menard, certify that:

(1) the financial statements of Faraday Labs Inc. included in this Form
are true and complete in all material respects ; and

(2) the financial information of Faraday Labs Inc. included in this Form



reflects accurately the information reported on the tax return for

Faraday Labs Inc. filed for the most recently completed fiscal year.

Arthur Menard

CEU

OTHER MATERIAL INFORMATION

31. In addition to the infermation expressly required to be included in this Form,
include:

- (1) any other material information presented to investors; and

- (2) such further material information, if any, as may be necessary to make the
required statements, in the light of the circumstances under which they are
made, not misleading.

The Lead Investor. As described above, each Investor that has entered
into the Investor Agreement will grant a power of attorney to make
voting decisions on behalf of that Investor to the Lead Investor (the
“Proxy”). The Proxy is irrevocable unless and until a Successor Lead
Investor takes the place of the Lead Investor, in which case, the
Investor has a five (5) calendar day period to revoke the Proxy.
Pursuant to the Proxy, the Lead Investor or his or her successor will
make voting decisions and take any other actions in connection with
the voting on Investors’ behalf.

The Lead Investor is an experienced investor that is chosen to act in
the role of Lead Investor on behalf of Investors that have a Proxy in
effect. The Lead Investor will be chosen by the Company and
approved by Wefunder Inc. and the identity of the initial Lead Investor
will be disclosed to Investors before Investors make a final investment
decision to purchase the securities related to the Company.

The Lead Investor can quit at any time or can be removed by
Wefunder Inc. for cause or pursuant to a vote of investors as detailed
in the Lead Investor Agreement. In the event the Lead Investor quits
or is removed, the Company will choose a Successor Lead Investor
who must be approved by Wefunder Inc. The identity of the Successor
Lead Investor will be disclosed to Investors, and those that have a
Proxy in effect can choose to either leave such Proxy in place or
revoke such Proxy during a 5-day period beginning with notice of the
replacement of the Lead Investor.

The Lead Investor will not receive any compensation for his or her
services to the SPV. The Lead Investor may receive compensation if, in
the future, Wefunder Advisors LLC forms a fund (“Fund”) for
accredited investors for the purpose of investing in a non-Regulation
Crowdfunding offering of the Company. In such as circumstance, the



Lead Investor may act as a portfolio manager for that Fund (and as a
supervised person of Wefunder Advisors) and may be compensated
through that role.

Although the Lead Investor may act in multiple roles with respect to
the Company’s offerings and may potentially be compensated for
some of its services, the Lead Investor’s goal is to maximize the value
of the Company and therefore maximize the value of securities issued
by or related to the Company. As a result, the Lead Investor’s interests
should always be aligned with those of Investors. It is, however,
possiblethat in some limited circumstances the Lead Investor’s
interests could diverge from the interests of Investors, as discussed in
section 8 above.

Investors that wish to purchase securities related to the Company
through Wefunder Portal must agree to give the Proxy described
above to the Lead Investor, provided that if the Lead Investor is
replaced, the Investor will have a 5-day period during which he or she
may revoke the Proxy. If the Proxy is not revoked during this 5-day
period, it will remain in effect.

Tax Filings. In order to complete necessary tax filings, the SPV is
required to include information about each investor who holds an
interest in the SPV, including each investor’s taxpayer identification
number (“TIN") (e.g., social security number or employer identification
number). To the extent they have not already done so, each investor
will be required to provide their TIN within the earlier of (i) two (2)
years of making their investment or (ji) twenty (20) days prior to the
date of any distribution from the SPV. If an investor does not provide
their TIN within this time, the SPV reserves the right to withhold from
any proceeds otherwise payable to the Investor an amount necessary
for the SPV to satisfy its tax withholding obligations as well as the
SPV'’s reasonable estimation of any penalties that may be charged by
the IRS or other relevant authority as a result of the investor’s failure to
provide their TIN. If applicable, the Company may also be required to
pay Wefunder certain fees for the preparation of tax filings. Such fees
and the Company’s obligation to deliver required tax documents are
further specified in the related Tax Services Agreement (“TSA”).

Investors should carefully review the terms of the SPV Subscription
Agreement for additional information about tax filings.

Potential Dissolution of the SPV. The Company has agreed that it will
pay an administrative fee and / or certain tax fees to Wefunder, in
addition to delivering required tax information in the manner
prescribed by the TSA, where applicable. Failure to pay such fees or
provide Wefunder with required tax information could result in the
dissolution of the SPV (an “SPV Dissolution Event”). Subsequent to an
SPV Dissolution Event, the securities held by the SPV would be
distributed directly and proportionally to the individual investors. This
could create administrative complexities, as investors would need to
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administered by the SPV. Additionally, the unplanned distribution of
securities may not align with investors' intended investment strategy
or asset allocation.

Upon an SPV Dissolution Event, the Investor hereby consents to and
agrees to accept direct assignment of the SPV's rights and
obligations under any investment agreements between the SPV and
the Company that is located in the Form C or C/A offering materials.
The Investor acknowledges they will be bound by all terms and
conditions of such agreements as if they were an original party
thereto.

INSTRUCTIONS TO QUESTION 30: If information is presented to investors in
a format, media or other means not able to be reflected in text or portable
document format, the issuer should include:

(a) a description of the material content of such information;

(b) a description of the format in which such disclosure is presented; and

(c) in the case of disclosure in video, audio or other dynamic media or format, a

transcript or description of such disclosure.

ONGOING REPORTING

32. The issuer will file a report electronically with the Securities & Exchange
Commission annually and post the report on its website, no later than:

120 days after the end of each fiscal year covered by the report.

33. Once posted, the annual report may be found on the issuer's website at:

https:/havnwear.com/f/invest

The issuer must continue to comply with the ongoing

reporting requirements until:

1. the issuer is required to file reports under Exchange
Act Sections 13(a) or 15(d);

2. the issuer has filed at least one annual report and has
fewer than 300 holders of record;

3. the issuer has filed at least three annual reports and
has total assets that do not exceed $10 million;

4, the issuer or another party purchases or repurchases
all of the securities issued pursuant to Section 4(a)(6),
including any payment in full of debt securities or any
complete redemption of redeemable securities; or the

issuer liquidates or dissolves in accordance with state

law



Avavve

APPENDICES

Appendix A: Business Description & Plan

Appendix C: Financial Statements

Financials 1

Appendix D: Director & Officer Work History

Arthur Menard
Michael Jones

Appendix E: Supporting Documents

ttw_communications_163654_203938.pdf

Signatures

Intentional misstatements or omissions of facts constitute federal criminal violations. See 18 U.S.C.
1001.

The issuer certifies that it has established means to keep accurate records of the holders of the securities it would offer
and sell through the intermediary's platform.

The following documents will be filed with the SEC:
Cover Page XML

Offering Statement (this page)
Appendix A: Business Description & Plan

Appendix B: Investor Contracts

SPV Subscription Agreement - Early Bird
Early Bird HAVN SAFE EB

SPV Subscription Agreement

HAVN SAFE




Financials 1

Appendix D: Director & Officer Work History

Arthur Menard

Michael Jones

Appendix E: Supporting Documents

ttw_communications_163654_203938.pdf

Wefunder Portal will review the information you provide before we agree to submit a Annual Report to the SEC. Our
review is designed to assess whether the information you have provided is complete and not inaccurate, misleading or
otherwise fraudulent. Despite our review, the company submitting this Annual Report may be held responsible for all
information provided through it, and for ensuring that the information it submits is not false or misleading in any
material way and does not omit any information that would cause the information included to be false or misleading.
By submitting your Annual Report to us, you acknowledge this. You also agree to provide any additional information or
clarification we may request from you so that the Annual Report we submit on your behalf, in our reasonable, good faith
review, does not contain incorrect information. Wefunder Portal will not submit a Annual Report that we believe, in our
sole discretion, omits material information or contains false or misleading information. As a result, there is no

guarantee that we will submit a Annual Report on your behalf.
Intentional misstatemerts or omissions of facts constitute federal criminal violations. See 18 U.S.C. 1001.

The issuer certifies that it has established means to keep accurate records of the holders of the securities it would offer
and sell through the Annual Report.

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and Regulation Crowdfunding (§
227.100 et seq.), the issuer certifies that it has reasonable grounds to believe that it meets all of the requirements for

filing on Annual Report and has duly caused this Form to be signed on its behalf by the duly authorized undersigned.

I authorize Wefunder Portal to submit a Annual Report to the SEC based on the information I provided through this

online form and my company's Wefunder profile.

As an authorized representative of the company, I appoint Wefunder Portal as the company's true and lawful
representative and attorney-in-fact, in the company's name, place and stead to malke, execute, sign, acknowledge,
swear to and file a Annual Report, any future non-material Form C-A, any future Form C-U, and any future Form C-W
on the company's behalf. This power of attorney is coupled with an interest and is irrevocable. The company hereby
waives any and all defenses that may be available to contest, negate or disaffirm the actions of Wefunder Portal taken in

good faith under or in reliance upon this power of attorney.

Before you click on the button below, please review the information you have provided carefully.




company submitting this Annual Report is responsible for all information provided through it, and for
ensuring that the information it submits is not false or misleading in any material way and does not
omit any information that would cause the information included to be false or misleading.

| verify the Annual Report is 100% accurate
| agree to the Lead Investor Agreement
| agree to the Rule 3a-9 Undertakings Agreement

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act 0f 1933 and Regulation
Crowdfunding (§ 227.100 et seq.), the issuer certifies that it has reasonable grounds to believe that it

meets all of the requirements for filing on Annual Report and has duly caused this Form to be sighed
on its behalf by the duly authorized undersigned.

Faraday Labs Inc.

By

Arthur Menard de
Cafenge

CEO

Pursuant to the requirements of Sections 4(a)(6) and 4A of the Securities Act of 1933 and
Regulation Crowdfunding (§ 227.100 et seq.), this Annual Report and Transfer Agent Agreement

has been signed by the following persons in the capacities and on the dates indicated.

Arthur Menard de Caﬁznge

CEO
10/22/2026

Michael Jones

Director




The Annual Report must be signed by the issuer, its principal executive officer or officers, its principal financial officer, its controller or

principal accounting officer and at least a majority of the board of directors or persons performing similar functions.




