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CAUTIONARYNRR OTE REGARDING FORWARDWW -LOOKING STATEAA MENTS

This Annual Report on Form 10-K (“Form 10-K”), as well as inforff mation included in oral statements or
other written statements made or to be made by us, contains forward-lookingg statements within the meani gng fof
Section 27A of the Securities Act of 1933, as amended (the “Securities Act”), and Section 21E of the Securities
Exchangge Act of 1934, as amended (the “Exchangge Act”), that involve subsu tantial risks and uncertainties A. All
statements other than statements of historical fact contained in this Report, includi gng statements reggardingg our future
results of operations and finff ancial condition, business strat gegyy, and plans and o jbjectives of man gagement r gegardingng
future operations, are forward-looki gng statements. In some cases, forff warr rd-looki gng statements mayy be identifieff d byy
words such as “anticipate,” “believe,” “continue,” “could,” “desiggn,” “estimate,” “expect,” “intend,” “mayy,” “plan,”
“potentia ylly,”yy “predict,” “projjeo ct,” “should,” “will,” “would,” or the neggative of these terms or other simil rar
expressions. These forward-looki gng statements include, but are not limited to, statements concernir gng the folff lowi gng:

• our expectations regarding our future revenue, expenses, and other operating results and key operating
metrics;

• our ability to attract new merchant partners and commerce platforms and grow our relationships with
existing merchant partners and commerce platforff ms;

• our ability to compete successfulff ly in a highly compem titive and evolving industry;rr

• our ability to attract new consumers and retain and grow our relationships with our existing consumers;

• our expectations regarding the development, innovation, introduction of, aff nd demand for, our promotions
and products;

• our ability to successfulff ly maintain our relationship with existing originating bank partners and card issuing
bank partners and engage additional originating bank partners and card issuing bank partners;

• our ability to maintain, renew or replace our existing funding arrarr ngements and build and grow new
funding relationships;

• the impam ct of any of our funding sources becoming unwilling or unabla e to provide funding to us on terms
acceptabla e to us, or at all;

• the plan for the establa ishment of Affirff m Bank and the benefitsff and timing thereof;ff

• our ability to effeff ctively price and score credit risk using our proprietary risk model;

• the performance of loans faciff litated and originated through our platform;

• our ability to effeff ctively use and provide AI-powered solutions;

• the future growth rate of our revenue and related key operating metrics;

• our ability to sustain profitabia lity in the futff urt e;

• our ability, ayy nd the abia lity of our originating bank and other partners, to comply, ayy nd remain in compliance
with, laws and regulations that currently apply or become applicable to our business or the businesses of
such partners;

• our ability to protect our confidff ential, proprietary, oyy r sensitive information;

• past and future acquisitions, investments, and other strategic investments;

• our ability to successfulff ly expand into new internar tional geographies;

• our ability to maintain, protect, and enhance our brand and intellectuat l property;

• litigation, investigations, regulatory irr nquiries, and proceedings;

• developments in our regulatory err nvironment, including governmental actions to cap interest rates;
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• the impam ct of macroeconomic conditions on our business, including the impacts of persistent inflation, an
elevated interest rate environment and corresponding elevated negotiated interest rate spreads, ongoing
recessionary concernsrr , uncertainty relating to the magnitude, durdd ation and impam ct of tariffs off n global trade,
and the potential impam ct of macroeconomic conditions on the stabia lity of the consumers and finff ancial
institutions with whom we do business; and

• the size and growth rates of the markets in which we compem te.

Forward-looking statements, including statements such as “we believe” and similar statements, are based
on our management’s current beliefs,ff opinions and assumptions and on inforff mation currerr ntly availabla e as of the date
of this Report. Such information may be limited or incomplete, and our statements should not be read to indicate that
we have conducted an exhausa tive inquiry irr nto, or review of, aff ll potentially availabla e relevant inforff mation. These
forward-looking statements are subjeb ct to a numbem r of knok wn and unknowkk n risks, uncertainties and assumptions,
including risks described in the section titled “Risk Factors” and elsewhere in this Form 10-K. Moreover, we operate
in a very crr ompem titive, heavily regulated and rapia dly changing environment. New risks emerge from time to time,
and it is not possible forff our management to predict all risks that we may face, nor can we assess the impact of all
risks on our business or the extent to which any risk, or combim nation of risks, may causa e our actual results to diffeff r
from those contained in, or implm ied by, any forff warr rd-looking statements.

You should not rely upon forward-looking statements as predictions of future events. Although we believe
that the expectations reflected in the forward-looking statements are reasonable as of the date of this Report, we
cannot guarantee future results, levels of activity, performance, achievements, events, outcomes, timing of results or
circumstances. Except as requiq red by law, www e undertake no obligation to updau te publu icly any forff warr rd-looking
statements for any reason afteff r the date of this Report or to conforff m these statements to actual results or to changes
in our expectations. YouYY should read this Form 10-K and the documents that we have fileff d as exhibits to this Report
with the understanding that our actual future results, levels of activity, pyy erformance, outcomes, achievements and
timing of results or outcomes may be materially differff ent froff m what we expect. We qWW uaq lify aff ll of our forward-
looking statements by these cautionary srr tatements.

Investors and others should note that we may announce material business and financial inforff mation to our
investors using our investor relations website (investors.affirff m.com), our filings with the Securities and Exchange
Commission (“SEC”), webcasts, press releases, conferff ence calls, and social media. We use these mediums,
including our website, to communicate with investors and the general public about our company, our products, and
other issues. It is possible that the information that we make available on our website may be deemed to be material
information. We thereforff e encourage investors and others interested in our Company to review the information that
we make availabla e on our website. The contents of our website are not incorporated into this filing. We hWW ave
included our investor relations website address only as an inactive textual reference forff convenience and do not
intend it to be an active link to our website.
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PART I
ITEM 1. BUSINESS

Company Overview

Affiff rm was fouff nded in 2012 with a mission to deliver honest financial products that imprm ove lives. We aWW re
building the next generation payment network. We bWW elieve that by using modern technology, syy trong engineering
talent, and a mission-driven appra oach, we can reinvent payments and commerce. Our solutions, which are built on
trusrr t and transparency, ayy re designed to make it easier for consumers to spend and save responsibly and with
confidff ence, easier forff merchants and commerce platforff ms to convert sales and grow, aww nd easier forff commerce to
thrive.

Our Business

Our compam ny is predicated on the principles of simplm icity, tyy ransparency, and putting people firff st. Since our
founding, we have charged $0 in late fees for missed payments. We do not profitff from consumers’mistakes, and we
are transparent in our product offerff ings. By adhering to these principles, we have built enduring, trusrr t-based
relationships with consumers and merchants.

We believe that our technology, uyy nderwrrr iting, and risk management are key compem titive advantages. Our
proprietary technology’s abia lity to price and assess risk at a transaction level provides a unique advantage compam red
to legacy payment and credit systems. Our appra oach to risk management is core to our business model and has
contributed to lower fraff uda rates, higher appa roval rates, and lower credit losses compam red to traditional credit
underwriting models serving customers with similar credit risk profiles.

Our models have been built on extensive data points, including data froff m appra oximately 553 million loans
to date. Furthermore, our risk management models are designed to continuously imprm ove over time, becoming more
precise and efficff ient with each transaction. This translates into increased purchasing power with more control and
flexibility for consumers. By utilizing our unique risk model predicated on sophisticated machine learning
algorithms, proprietary data, and product-level underwrrr iting, we can serve consumers across the credit spectrum and
price risk across transaction types. Consumers on our platform represent a broad cross-section of society.

For merchants, Affirff m’s commerce solutions help drive growth by enhancing demand generation and
consumer acquiq sition. Our platforff m is explicitly designed and engineered to integrate with a wide range of
merchants. This is a point of differff entiation for us, as we partner with merchants to serve their payment needs across
industries, transactions, average order values (“AOV”), and consumer profileff s. As of June 30, 2026, we had
approximately 571 thousand active merchants, ranging from small businesses to large enterprises, direct-to-
consumer brands, brick-and-mortar stores, and compam nies with an omni-channel presence. As used herein,
“merchants” may reference merchants and/or e-commerce platforms. Our merchants span a diverse range of
industries, including electronics, equiq pment and auto, fasff hion and beauta y, general merchandise, home and lifesff tyle,
services, sporting goods and outdoors, and travel and ticketing.

We have three main loan product offerff inggs: P yay-in-X, 0% annual percentagge rate (“APR”) monthlyy
installment loans and interest-bearingg monthlyy installment loans. Payy-in-X primar yily consists of short-term payyment
pplans with one to four 0%APR installments.

Our business model is designed to align with the interests of both consumers and merchants.

From merchants, we ytypiyy cal yly earn ar fee when we help them convert a sale and facilitate a transaction.
Merchant fees depend on the individuad l arranggement between us and each merchant and m yay va yry based on the loan
terms and producd t offerff ing; we generally earn larger merchant fees on 0%APR finff ancing products. For fiscal year
ende Jd une 30, 2026, P yay-in-X and 0%APR installment loans represented 16% and 14%, respectivelyy, of tota gl gross
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merchandise volume (“GMV”) facilitated througgh our platforff m. For fisff ca yl year ended June 30, 2025, Payy-in-X andd
0%APR installment loans represented 14% and 13%, respectivelyy, of total GMV facilitated thr gough our platform.
This revenue model incentivizes us to help our merchants convert sales and increase AOV through the commerce
and technol gyogy solutions offeff red byy our platform.

From consumers, we earn ir nterest income on the interest-bearingg installment loans that we origginate ror
ppurchase froff m our originating bank partners. Interest rates charged to our consumers vary drr epending on several
factors includi gng transaction risk, creditworthiness of the consumer, the repayyment term selected byy the consumer,
the amount of the loan, and the individual arrarr gngement with a merchant. The interest-bearingg transactions we
facilitate car yryr on yly simple interest. Becausa e we do not chargge deferred interest, compoundi gng interest, or late feesff ,
we believe our business model a gligns our economic incentives with prudrr ent underwriti gng and successfulff consum rer
loan repayment. For the fiscal years endedd June 30, 2026 an 2d 025, interest-bearing monthly installment loans
represente 7d 0% an 7d 2%, respectivelyy, of total GMV.VV

We also facilitate the issuance of the Affiff rm Card, a debit card that can be used phyysical yly or virtuat ylly and
which allows consumers to link a bank account to p yay in full, or applyy to p yay over time forff their purchase throughgh
the Affirff mApp. Similarlyy, we also facilitate the issuance of virtual cards direct yly to consumers thr gough our App,
allowi gng them to shop with merchants that are not integgrated with Affiff rm. Merchants mayy also elect to utilize rour
gagreements with card-issui gng partners as a means of integgratingg Affirff m services. Merchants are chargged an
intercha gnge fee forff each successful card transaction, and a portion of this revenue is shared with us yby our card-
issuingg partners.

For the fiscal yyear ende Jd une 30, 2026, we have facff ilitated consumer purchases of $50.2 billion in GMV.VV

Our Platform

Our business transforms the wayy consumers and merchants transact byy creatingg a powerful platforff m bui tlt
upon honest financial products. We sWW tarted our business with our foundational p yay-over-time solution at checkout,
and have since continued to innovate and expand our producd t suite yby buildingg solutions that address the evolvi gng
needs of both consumers and merchants. The current suite of solutions we provide to our consumers and merchants
is outlined below:

Consumer features

• Affiff rmii at Checkout.When purchasing from one of our merchant partners, consumers can choose Affirff m as
a payment method, giving them the option to pay over time with personalized terms ranging from weeks to
years. We monitor merchants’ creditworthiness, consumer complaints and dispute rates, changes in
consumer repayment behavior, and other data to help identify and screen out frauda uld ent or otherwirr se
problematic merchants.

• Consumer-frr irff strr borrowingii .gg Our products make it easy forff consumers to appla y forff a loan and complete a
quick, real-time eligibility check. If approved, consumers may be offeff red either Pay-in-X or 0%APR
monthly installment loans, where they pay no interest, or interest-bearing monthly installment loans, where
they pay fixff ed, non-compoundim ng interest. We uWW nderwrite each transaction individuadd lly and do not charge
late fees. Our proprietary rrr isk model has consistently outperformed traditional credit models, enabla ing us to
better help eligible consumers finff ance their purchases. Under this model, the amount a consumer agrees to
at checkout is the most they will ever pay, with no late fees or other additional charges.

• Affiff rmii Card and thett Affiff rmii Marketpltt acll e.Affiff rm Card allows consumers to appa ly to pay over time
through the Affirff mApp, or to pay in full by linking a bank account or an Affirff m Money Account. Prior to
checkout, consumers can apply forff a pre-purchase installment loan via the appa and, upon approval, use the
Affiff rm Card online or in-store to complm ete their purchase. Alternatively, users can use an in-app post-
purchase feaff ture to instantly appla y forff an installment loan within a limited period folff lowing any eligible
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debit transaction. Consumers can transact either via a physical debit card or a virtuat l debit card. In addition,
consumers can access Affirff m pay-over-time funff ctionality through select third-party payment and digital
wallet channels. Our app and website also provide tailored and exclusive merchant offerff s based on
consumers’ preferff ences through various shopping experiences powered by the Affiff rm Marketplt ace.
Consumers can apply at affirff m.com or via the appa and, upon approval, receive an offeff r forff use with the
Affiff rm Card, a virtuat l card, or directly at the point of sale. During the fiscal year ended June 30, 2026, 25%
of our transactions were initiated through mobile app and website channels as well as Affiff rm Card.

• Affiff rmii MoneyAe ccount.tt Through the Affirff mApp and in partnership with Cross River Bank, we offerff an
FDIC-insured, high-yield savings account, with no minimum deposit requirements or feesff .

Merchant features

• Affiff rmii at Checkout.Merchants can integrate Affirff m into their checkout experience through our direct
Application Programming Interfacff e (“API”) or one of our platform partners. We pWW rovide a simplm e and
compliant integration experience that allows merchants to easily incorporr rate Affiff rm into their payment and
product pages with minimal investment. Our integration experience is suppou rted by extensive developer
documentation and a dedicated team to assist with any issues. Once integrated, merchants can achieve
incremental sales, expand their target markets, and increase customer conversion, while Affiff rm handles the
regulatory aspects of the loans faciff litated through our platform.

• FleFF xiee blii e oll ffo erff ingsn that addrdd ess a wideii r rangen of transactiott ns.Merchants can offeff r either one or a
combination of 0%APR and interest-bearing pay-over-time offerff ings. Offerff ing 0%APR financing to their
customers is a compelling revenue accelerator for merchants, who can increase conversion and average
order value without resorting to discounts. Merchants can determine the range of interest rates their
customers are offeff red and may choose to subsidize those rates.

• Affiff rmii prequalificff atiott n. By giving consumers the ability to prequaq lify,ff Affiff rm’s offeff ring can be integrated
earlier in the consumer’s journer y. This may result in fewff er abandoned carts and higher conversion rates.
Prequaq lification also personalizes the shopping experience, as consumers may receive customized offeff rs
based on their approved amount.

• Brand-sponsored and othett r promotional strategtt ieg s.ee We have the abia lity to work with manufacturt ers on
brand-specific promotional finff ancing offeff rs. These promotions are fundeff d by suppliers and then made
availabla e through our merchants. The suppliers cover the costs of the lowered APR for their producdd ts, with
no added costs to our merchants. This gives our merchants a powerful alternative to markdowns as they can
increase sales with no impam ct to their margins. At the same time, suppu liers can sell through additional
volume. We also partner with merchants to reach consumers with other promotional strategies and offeff rs.

• Merchant dashboard and analytll ictt s. Our merchant dashboard provides a robust user interface through
which each merchant can view transaction data, manage charges, and manage their merchant account,
while also offeff ring insightfulff analytics and a client success team to help them understand product
performance and optimize conversion and consumer acquiq sition costs.

• Affiff rmii App app nd the AffA irff m Mrr arMM kerr tplace.ee Merchants can participate in the Affiff rm Marketplt ace to reach
consumers through featurt ed placements, personalized advertisements and tailored offerff s within the Affirff m
App and other consumer experiences.

Our Competitive Advantages

We believe we have a number of competitive advantages that will continue to contribute to our success.
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Strott ng network err ffe ectff stt

We benefit froff m self-reinforcing network effeff cts, which are advantages that compound with each additional
consumer and merchant that joins our network:

• As consumers learn arr boa ut the key benefits of our solutions, more and more have chosen to use our
platform, resulting in a growing consumer base.

• The larger our consumer ecosystem, the more valuable it is to merchants, and the more compelling it is forff
merchants to offerff Affiff rm as a payment option.

• The more merchants integrated into our network, the more reasons consumers have to shop with Affiff rm.

• Our costs decrease as a percentage of GMV as our consumer ecosystem expands. For examplm e, the
additional data we have on repeat consumers enabla es us to make better underwriting decisions and
thereforff e generally results in lower provision for credit losses and processing and servicing expenses from
repeat consumers than froff m firff st time consumers. For the fisff cal years ended June 30, 2026 and 2025, 96%
and 94%, respectively, of the transactions facilitated through our platforff m were driven by repeat
consumers.

• Improved expense efficff iency enabla es us to create even more compem lling offerff s forff consumers and
merchants, in turn attracting more consumers and merchants to our network.

The net result is that we are building a consumer and merchant ecosystem on our platforff m that we expect to
continue to grow and monetize over time.

Engin neii ering an nd technologyo infrn astructure

Technology is at the core of everything we do. Our solutions use machine learning, artificff ial intelligence,
cloud-based technologies, and other modern tools to create diffeff rentiated and scalable products. We pWW rioritize
building our own technology and investing in engineering talent, as we believe these are enduring compem titive
advantages that are diffiff cult to replicate.

Our integration experience also allows merchant partners to easily integrate Affirff m through our direct API
or one of our platform partners. From the smallest direct-to-consumer online brand to the largest merchants runnirr ng
on mainframe computers, the technical aspects of integrating with Affiff rm are quiq ck and painless. Full integration
can be completed very qrr uiq ckly, oyy ften within days afteff r signing our merchant agreement.

Data advadd ntagett s tee hatt t compom und over timtt e

Our expertise in sourcing, aggregating, protecting, and analyzing data has been what we believe to be a
core competitive advantage of our platform since our founding. We use data to inforff m our analysis and decision-
making, including risk assessment, in a way that empom wers consumers and generates value for our merchants and
funding sources.

Our technology is built to handle the immense scale of our data-driven operations — we are capaa bla e of
processing thousands of checkouts per minute in multiple countries, often relaying underwriting decisions within
seconds. Our machine learnirr ng-based risk models are calibrated and validated on an extensive amount of data from
over 553 million loans to date, and are custom built to effeff ctively detect fraff ud,a price risk, and provide customized
recommendations. We cWW onsider data beyond traditional credit scores, such as transaction history and credit usage,
and our own repayment history,rr to predict repayment ability, and leverage this with real-time response data.
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Better outcott mes gee eneratedtt by our propro ietary riskii models

Unlike legacy payment and credit systems, we can assess and price risk at a transaction level, rather than
relying solely on a static consumer credit score. We believe our proprietary risk model has translated this advantage
into the abia lity to facilitate a greater volume of transactions from a wider and more diverse segment of consumers.
The accuracy of our risk model also generally benefits our provision for credit losses on loans we retain.

Our continuously-learning risk model benefitsff from increasing scale. As data from new transactions are
incorporated into our risk algorithms, we are able to more effeff ctively assess a given credit profile. This process is
further enhanced by a constant feedbadd ck loop that allows us to monitor performance against our predictions and
quickly adjud st risk, as needed.

Our abia lity to quickly assess, price, and manage risk enabla es us to generate high quality assets that attract
funding sources and generate predictabla e servicing and interest income as consumers repay over time. Our risk
model is designed to complm y with our originating bank partners’ credit policies and underwriting procedurdd es and our
direct lending entity’s underwriting policies, and is designed to support lower fraud rates and higher appra oval rates
compared to traditional credit underwriting models.

For more inforff mation on how our risk model auta omates the underwriting process forff our originating bank partners,
see “— Regule atory Err nvEE ironrr ment — StaSS te and provrr incial licensing requirements att nd regule ation.”

Deep capia taii l markerr ts expexx rtistt e

We believe our capia tal management strategy is a key compem titive diffeff rentiator, enabling us to effeff ctively
scale our network, suppu ort GMV growth across our ecosystem, and efficff iently recycle equity capital. Our diverse
and durd able funding model consists of fourff primary crr hannels — warehouse credit facilities, programmatic issuance
of term and revolving securitization transactions (including revolving securitizations via Affirff m’r s master trust), pass-
through loan sales, and forff warr rd flow loan sale arrar ngements. We eWW ndeavor to maximize our financial fleff xibility by
partnering with a broad spectrum of counterparr rty profiles including depository irr nstitutions, investment banks, hedge
funds, pension funds, asset managers, and insurance companies. By maintaining access to a diversifieff d array of
long-term funff ding sources and leveraging our proprietary urr nderwrrr iting process at the point-of-sale, we are able to
monetize high-quality financial assets at scale.

Our Competition

Our primary competition consists of: legacy payment methods, such as credit and debit cards, including
those provided by card issuing banks such as Synchrony, J.P. Morgan Chase, Citibank, Bank of America, Capia tal
One, Bread Financial, and American Express; mobile wallets and other pay-over-time solutions offeff red by
companies such as PayPal, Block and Klarnar ; and new pay-over-time offerff ings by legacy financial and payments
companies, including those mentioned abovea . Additionally, syy ome merchants are increasingly offerff ing proprietary
pay-over-time options to customers, and in some cases, these are presented parallel to our offeff rings at checkout.

We believe that our competitive advantages position us favff orably to succeed in the market. However, many
of our competitors are subsu tantially larger than we are, which may give those compem titors advantages we do not
have at present, such as a more diversified product offerff ing, a larger consumer and merchant base, the abia lity to
reach more consumers and potential consumers, operational efficff iencies, the abia lity to cross-subsu idize their offeff rings
through their other business lines, more versatile technology platforff ms, broad-based local distribution capabilities,
and lower-cost fundiff ng. Our potential competitors may also have longer operating histories, more extensive and
broader consumer and merchant relationships, and greater brand recognition and brand loyalty than we have. In
addition, other establa ished compam nies that possess large, existing consumer and merchant bases, subsu tantial finff ancial
resources, or established distribution channels could also enter the market.
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Our Growth Strategy

Our multi-pronged growth strategy is designed to build upon our momentumt and unlock opportunities to
create even greater value forff consumers and merchants.

Expanxx d solutiott ns for merchants and consumers

• Innovate on new consumer product solutions. To expand consumers' purchasing power and deliver
personalized benefits and offerff s, we are delivering a new generation of finff ancial products and experiences
designed to meet their evolving needs, including AdaptAI (Affiff rm’s AI-powered personalized promotion
platform).

• Increase merchant feature funcff tionalityll .yy To help merchants improve their conversion rates, AOVs, and
customer satisfacff tion, we are delivering new tools, experiences, and channels designed to strengthen their
customer acquiq sition strategies.

Increase Consumer Transactiott n FreFF quency and In-II stortt e UsaUU gea

We have demonstrated how our solutions can successfulff ly enable and accelerate commerce forff larger and
considered purchases. We aim to continue driving repeat use of our platform as we serve consumers beyond their
initial purchase via our consumer-centric tools and offeff rings, and the increased diversity of merchants on our
network. We believe continuing to expand the use of Affiff rm across a broader range of online and in-store purchases
is key to driving repeat usage and will position us to furff ther increase engagement with both consumers and
merchants. Affiff rm Card is an imporm tant component of this strategy because consumers using Affiff rm Card to date
ofteff n have a higher transaction freff quency per user, greater in-store usage, and use Affiff rm across new and existing
merchant categories within our network. If successful, we believe that this strategy will lead to increased transaction
volume on our platform, as well as the expansion of our consumer and merchant network. As of June 30, 2026, we
had appra oximately 7.0 transactions per active consumer, an increase of appra oximately 20% compam red to June 30,
2025 and an increase of 44% over the two-year period since June 30, 2024.

Expanxx d consumer reach

We will continue marketing to increase brand awareness, strengthen our web and direct-to-consumer
presence, and highlight the value of our platform. We bWW elieve this will attract new consumers to try Affiff rm as a
payment option. We also intend to continue expanding our products to serve a broader range of consumer needs. As
we add more consumers to our network, we expect our models to become more effiff cient and robust, enhancing our
ability to assess risk and supporting the acquiq sition and appa roval of a broader spectrum of consumers.

Expanxx d merchant reach

• Deepen penetratiott n with existing mn erchants. Affiff rm represents a small percentage of our merchants’ total
transaction volume today, wyy hich we believe we can grow as consumer demand for Affirff m rises, as our sales
and customer success teams deepen merchant relationships, and as we expand Affiff rm across more of their
channels and platforff ms.

• Increase the number of oo ur merchant partnershrr ips. We believe we have the opportunt ity to continue to
increase the numbem r of integrated merchants on our network through both our dedicated sales team and
platform partner and merchant acquiq rer partnerships. Additionally, oyy ur simple integration experience
enables merchants to incorporate Affirff m with minimal investment. As we continue to generate results for
merchants, we believe more will join our platforff m in order to offeff r Affirff m as an option to their customers.
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Expanxx d to ntt ew marketstt

Our platforff m is broadly availabla e to merchants and eligible consumers in the United States, Canada and the
United Kingdom (“U.K.”). Additionally, wyy e began a limited launch of our platform in Australia in the firff st quarter of
fiscal year 2027. We expect to continue expanding internar tionally in continental Europe and Australia. We believe
merchants and consumers anywhere can benefit froff m a more transparent, fair, and honest way to engage in
commerce, and we see an opportunity to generate value in many new markets around the world through our
platform.

Our TechTT nology

Our products are built on a cloud-firff st platform engineered for data aggregation, schematization,
management, and decisioning, which enabla es our products to leverage years of deep behavioral, finff ancial, shopping,
and payment data across our platform, froff m fraff uda and pricing, to personalization and repayment. Our vertically
integrated technology powers a rich data landscape across products, which drives increased effiff ciency that helps to
unlock greater scale. Increasing scale powers a flywheel that further drives incremental data capture and improves
the efficff iency of each transaction, and that effiff ciency allows us to more finely price transactions, measure risk,
deliver value to our consumers, and personalize consumer experiences.

We invest in technology to create this flywheel effeff ct as we believe it builds an increasing and durable
competitive advantage as we operate with higher confidence in our model decisions, lower costs of each transaction,
and improve our ability to price transactions with a lower margin of error r. The increasing scale is leveraged by our
technology as increasing value is delivered to participants in our network of merchants, consumers, and capital
partners.

• Fraud detdd ectt tion capabiliii tiii es. To assess transaction fraff uda risk, we firff st seek to establa ish the consumer’s
identity using basic information. The consumer is then evaluated by our frauda model, and we will then
either move forward in the approval floff w, or request additional data froff m the consumer. Our sophisticated
frauda models utilize appa roximately 350 other data points in order to make a near-instantaneous decision on
whether to block a transaction. We also use a combim nation of machine learnirr ng models and rulrr es to inform
real-time transaction decisions and identify tff ransactions for potential review by fraff uda investigators.

• Creditdd check capabilitii iett s.ee Our risk model takes key user identifiers and transaction details and turt nsr them
into a total of over 1,000 data points in order to assess the credit risk of new consumers. Our algorithms
model out the repayment probability on a month-to-month basis, and combine these probabia lities with the
term length, purchase size, merchant, and item being purchased, in order to price and score risk. In the vast
majoa rity of cases, we can complete these checks and calculations in a matter of seconds, auta omating the
underwriting process pursuant to our originating bank partners’ underwriting policies and our direct lending
entity’s underwriting policies. We use appa lication and transaction data to train our model, including data
from appa roximately 553 million loans to date.

• Modelingii imprm ovements. Our high cadence for modeling, retraining, and recalibration translates into rapia d
imprm ovements to our models over time. New data is regularly used to retrain each model, meaning they
continue to imprm ove as the numbem rs of consumers, merchants, transactions, and repayments we power on
our platform grow. We aWW lso perform periodic larger scale updau tes to our core model and algorithms. WeWW
regularly introduce new data signals to be captured by our risk analysis system and make them availabla e to
be incorporated into new model development, training, and validation. Additionally, we explore
opportunities to capture data outside of our model appra ovals, in order to make a breadth of data availabla e to
future models. During these updates, new signals are captured, and older data interrogated and re-tested to
help our models continue to evolve. We hWW ave auta omated the process of construcrr ting, training, calibrating,
validating, and updau ting our models, which allow our scientists and engineers to focff us on research,
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flexibility, ayy nd speed. Our models are designed to enabla e us to adjust our models quickly and effiff ciently in
response to changes in the environment.

• Desiee gni ed for continueii d innii ovatiott n and flexll ibility.yy Our deep technological talent and capabilities have
enabled us to strategically build core systems and data infrastrucrr ture in-house, allowing us to gain what we
believe is a significant compem titive advantage as we continue to innovate and iterate, and develop new
capabilities across multiple disciplines. The flexibility of our custom-built technological infrastrucrr ture
means we can incorporate new merchants, platforms, data sources, models, capital partnerships, and other
elements as our platforff m continues to evolve.

• Data privacy ac nd securityii . We sWW tore and process data while maintaining robust physical, electronic, and
procedurd al safeguards designed to protect that data. We mWW aintain physical security measures designed to
guard against unauta horized access to systems and use safeguards such as firff ewalls and data encryptyy ion. We
also have deployed physical access controls to our buildings, and our policies auta horize access to personal
information only forff those employees or agents who requiq re it to fulfillff the responsibilities of their jobs.

Sales and Marketing

Our marketing strategy includes brand marketing, communications, and co-marketing campam igns that we
collabora ate on with merchants and partners. We hWW ave historically relied on the strength of our merchant relationships
and positive user experience to develop our brand and grow our network. We hWW ave achieved significant merchant
and consumer adoption while maintaining a disciplined appa roach that considers the effectff iveness of our sales and
marketing spending. We also utilize dedicated sales teams to grow our merchant base and leverage strategic
partnerships with other platforff ms to expand our merchant and consumer base.

Seasonality

We experience seasonal fluctuations in our business as a result of consumer spending patternsrr . Historically,yy
our GMV has tended to be higher durd ing our second and fourff th fiscal quarters, due to increases in retail commerce
during the holiday season and other promotional activity. Our loan delinquencies tend to be at their lowest during
our fiscal third and fourth quarters, as consumer savings benefit froff m tax refunds. Adverse events that occur durdd ing
these quaq rters could have a disproportionate effeff ct on our finff ancial results for the fiscal year.

Human Capital Resources

Our employyeo es

As of June 30, 2026, we had a tota ol f 2,358 emplm oyees, primarily located in the United States. None of our
emplm oyees are represented by a labor union. We have not experienced any work stoppages, and we consider our
relations with our emplm oyees to be good.

Distii intt ctivtt e cultull re that sets us apart

We believe our culturt e gives us a long-term, sustainabla e compem titive advantage. Affirff m is purporr se-built
from the ground up, and our employees, who have named themselves “Affiff rmers,” are deeply committed to
delivering honest financial products that imprm ove lives. Five core values permeate every part of Affiff rm — which
includes our people, products, and business:

• People come firsii t. Our success is aligned with our consumers’ success. This means that we do not and will
not take advantage of our consumers nor do we capitalize on consumer misforff tunes through practices such
as late fees and deferff rer d or compoundim ng interest.
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• No fineii print.We are transparent and honest — with our consumers and with each other. That is why there
are no hidden feeff s or tricks associated with the loans faciff litated through our platform.

• It’s on us. Affiff rmers own problems and solutions, and we hold each other accountable.

• Simpii ler is bii ettett r. Financial products and payments have traditionally been fraught with complexity.
Affiff rm’s products bring consumers the simplm icity they need and merchants the results they want.

• Push the envelopell .ee Talented people are attracted to Affiff rm becausa e we empower them to innovate, create
robust systems, and take smart risks. This momentumt keeps our consumer and merchant network growing
and thriving.

These values have helped us to attract, inspire, and harness the collective talent of exceptional technologists
and business people.

In service of our high perforff mance culture, we strive to attract and retain employees with a broad range off
bbackggrounds, experiences, and skills, which we believe are imporm tant as we scale our business and stre gngthen
Affiff rm's culturt e.

Our board off do irdd ectors’ role in human capitaltt resoee urce managgea me tnt

Our board of directors believes that human capital man gagement is an important component of o rur
continue gd growth and success, and is helpfulff to our abilityy to attract, retain, and develop talented and skill ded
emplm yoyees. We pWW ride ourselves on a culture that respects co-workers and values concern fr orff others. Man gagementt
reggular yly reports to our board of directors on human capital man gagement topics, includi gng corporate culture, safetff yy,
emplm oyee development, and compensation and benefitff s. Our board of directors provides input on imporm ta tnt
decisions, includi gng with respect to safe yty, tyy alent retention and development.

EEmplm yoyll ee incentivtt es and ben fefitff stt

We provide equi yty incentives to our emplm yoyees througgh th ge grant of performance stock units (“PSUs”) a dnd
restricted stock units (“RSUs”) under our equiq yty incentive plan to a glign their interests with stockhok lders as “owners”
of our companyy. We also offeff r an Employyee Stock Purchase Plan (“ESPP”) allowingg eliggible employyees to purchase
shares of our Class A common stock at a discount to fair market value. We believe these incentive proggrams allow us
to be competitive with compam rabla e compam nies in our industryy brr y gy givingg us the resources to attract, motivate and
retain talented individuals.

We offeff r comprm ehensive benefits, including medical, dental, vision, life iff nsurance, paid time off,ff various
voluntaryy irr nsurance pr gograms, and retirement savinggs benefits. Our emplm yoyee assistance pr gogram, finff ancial wellness
bbenefits, l gegal protection benefitff s, and identityy theft protection benefitsff offeff r employyees information, referrals, a dnd
short-term counselingg forff personal issues affeff ctingg their work or personal life aff s an added layyer of protection. In
addition, we offeff r perks, such as employer-sponsored digital spending wallets, mental health benefits, famff ily &
fert yility benefits an gd generous leave and time-off pff olicies, which we believe enhance employyee productivityy,
satisfaction and loyyaltyy.

Reggulato yry Environment

We operate in a rapidly evolving regulatory environment and are subject to extensive regulation, both
directly and indirectly, byy y way of our partnership with our originating bank partners, under U.S. fedff eral law, the laws
of Canada, the U.K. and Australia, and the laws of the states and provinces in which we operate, among others.
These laws cover all aspects of our business and include privacy laws, consumer protection laws, and contractuat l
obligations. We cWW ould become subju ect to additional legal or regulatory rrr equiq rements if laws or regulations change in



14

the jurisdictions in which we operate. These could include the need to obtain new and diffeff rent typeyy s of licenses in
order to conducd t our business, such as for lending, brokering, servicing, collections, or money transmission. For
more information on the risks relating to our regulatory environment, see the section titled “Riskii Factors –rr Riskii skk
Related to Our Regule atl ory Er nvEE ironrr ment.”

Our lending programs are relatively novel and must comply with regulatory rrr egimes applicable to
consumer credit transactions. In addition, the regulatory frr raff mework for online lending platforms is evolving and
uncertain as federal and state governments consider the application of existing laws and adoption of new laws to
regulate these structurt es. Certain banking laws and regulations may also appla y to our originating bank partners.

Stattt e att nd provinciali licensingii requirements and regulatll iott n

Our operations must satisfyy tff he laws and standards of each individual U.S. state and terrir to yry, Cyy anadiann
pprovince, U.K. count yry, ayy nd Australian state and territoryy irr n which we operate. This means that when individual
states, terrir tories or provinces differff in how theyy allow finff anci gng to be provided and used, we must operate
consistently in accordance with the most comprm ehensive requirements.

Our policies and practices appra oach these requiq rements with the ggoal of man gagingg the lo gng-term viabia ylity
and fleff xibi ylity of our business model. As such, we have established a business model pursuant to which we mayy
or giginate loans direct yly thro gugh our platform under our lendi gng, servicingg, and brokeri gng licenses across various
jujurisdictions in the U.S., Canada, U.K., and Australia, and we mayy also purchase loans or giginated yby our origginatingg
bbank partners thro gugh our platform. Substantiallyy all of the loans facilitated througgh our platform in the U.S. are
or giginated thro gugh Celtic Bank, an FDIC-insured Utah state-chartered industrial bank, and Lead Bank, an FDIC-
insured Missouri state-chartered bank.

Certain states, provinces, and localities have adopted laws reggulatingg and requiri gng licensi gng, reggistration,
notice filinff gg, or other appra oval byy parties that enggagge in certain activityy r gegardi gng consumer finance transactions,
includi gng facilitatingg and assistingg such transactions in certain circumstances, debt collection or servici gng, and/or
ppurchasingg or selli gng consumer loans. We have also received inquiries from reggulatoryy arr ggencies r gegardi gng
requirements to obtain licenses froff m or r gegister with thos je jurisdictions, includi gng in states where we have
determined that we are not required to obtain such a license or be reggistered with the state, and we expect to
continue to receive such inquiries. We aWW re also su jbju ect to licensi gng requirements, supeu rvision, and examination byy
applicable reggulato yry authorities in th je jurisdictions in which we m yay service loans, solicit or offeff r loans, orr
or giginate loans direct yly thro gugh our platform, and we have obtained or are in the process of obtaini gng necessa yry
licenses in the jjurisdictions in which we do so. Licensi gng statutt es va yry from state to state and prescribe diffeff rent
requirements, includi gng but not limited to: restrictions on loan or gigination and servicingg practices (includi gng limits
on the tyype, amount, and manner of feesff ), solicitation activities, interest rate limits, disclosure requiq rements, periodic
examination requiq rements, sure yty bond and minimum specified net worth requirements, periodic finff ancial reportingg
requirements, notificff ation requiq rements forff changges in principal offiff cers, stock ownership or corporate control,
restrictions on advertisingg, and requiq rements that loan forff ms be submu itted forff review. The application of state andd
pprovincial licensi gng requirements to our business model is not alwayys clear, and while we believe we are in material
compliance as of June 30, 2026 with applicable licensi gng requirements, reggulators m yay request or require that we
obtain additional licenses or other authorizations in the futff urt e, which m yay su jbju ect our business to additional
restrictions or requirements.

Several states have b gegun enactingg l gegislation specificallyy focff used on ybuy now, pww yay later (“BNPL”)
lendi gng. For example, New York enacted the Buyy-Now-Payy-Later Act (N.Y. BYY anki gng LawArticle 14-B, §§ 735-
749), and Illinois recentlyy enacted the B yuy-Now-P yay-Later Loan Consumer Protection Act (SB 3561). We aWW re
monitori gng developments in these states, as well as potential BNPL l gegislation in other jjurisdictions, and evaluati gng
the appla icab yility of these laws to our producd ts and platforff m.
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Stattt e itt ntii ertt est rate ttt rett atmett nt

We and our or giginatingg bank partners m yay also be su jbju ect to state law interest rate limitations on personal
consumer loans. Certain states have no such limitations, while othe jr jurisdictions impom se a maximum rate on su hch
loans. In some jurisdictions, the maximum rate may be less than the rates appa licable to the loans facilitated through
our platform. If a yny of the loans facilitated thr gough our platform were found to imposm e rates higgher than the
maximum rate forff the appa licable state, such loans could be in violation of state interest limitation laws, which couldd
result in such loans bei gng unenforff ceable or reduce or extingguish the principal and/or interest (paid or to be paid) non
such loans, or result in fees, dam gages, and penalties to us or our or giginatingg bank partners. Out of an abundaa nce off
caution, however, we have sought to voluntarily cap the maximum interest rate we will propose forff a loan to
bborrorr wers in certain states so that it is below the maximum interest rate that our or giginatingg bank partners wouldd
otherwise be permitted to cha grge under appla icable law.

Thro gugh our partnerships with our origginati gng bank partners, as well as througgh our state lendi gng licenses to
or giginate loans direct yly, wyy here applicable, our risk model auta omates the underwritingg process in accordance with rour
or giginatingg bank partners’ underwritingg policies, which onlyy our or giginatingg bank partners m yay changge and which
we must follow in reviewi gng, approvi gng, and administeri gng loans faciff litated byy our platform, and our direct lendingng
en ytity’s underwritingg policyy. When or giginatingg loans thro gugh our platform, our or giginatingg bank partners mayay
contract to chargge interest based on auta hority gy granted to state-chartered, FDIC-insured banks under federal law
(Section 27 of the Federal Deposit Insurance Act) and based uponu leggal principles detailed in the FDIC’s final rulrr e
relatingg to Federal Interest Rate Author yity, pyy ublished in the Federal R gegister on Julyy 22, 2020. Section 27 allows nan
FDIC-insured bank such as our origginati gng bank partners to chargge interest to consumers on a nationwide basis
bbased on the rates allowed byy the state where the bank is located. We rWW elyy on our or giginatingg bank partners’ authorityity
under fedff eral law to establish interest rates and chargge interest on the loans our or giginatingg bank partners origginate
thro gugh our platforff m. Celtic Bank and Lead Ban gk general yly allow a consumer loan borrower to aggree to anyy annual
rate of interest up to 36%, while Cross River Bank ggenera ylly allows a consumer loan borrower to aggree to anyy
annual rate of interest up tu o 30%, in each case calculated in accordance with the FDIC Federal Interest Rate
Author yity rule discussed aboa ve and other applicable law.

However, if the l gegal structurt e underlyyi gng our relationship with our or giginatingg bank partners was
successfulff yly challe gnged, we mayy be fouff nd to be in violation of state licensi gng requirements and state laws reggulati gng
interest rates and other aspects of consumer lendi gng. In the event of such a challe gnge or if our arra gngements with our
or giginatingg bank partners were to cha gnge or end forff anyy reason, we would need to re yly on an alternative bankk
relationship, find an alternative bank relationship, re yly on existingg state licenses, obtain new state licenses, pursue aa
federal charter, offerff consumer loans, and/or be su jbju ect to the interest rate limitations and loan product requirementt
limitations of certain states.

Money te ratt nsmissiii on

Thro gugh our whol yly-owned subsu idia yry, Ayy ffirff m P yayments, LLC (“Affirff m P yayments”), we hold licenses to
operate as a moneyy transmitter (or its equivalent) in certain states an jd jurisdictions of the U.S. Affirff m Pr yayments is
also registered with the U.S. Department of the Treasury'rr s Financial Crimes Enforcement Network ("FinCEN") as a
moneyy services business. As a licensed moneyy transmitter, we have ob gligations and restrictions with respect to the
investments of consumer funds, recurrent reportingg, and bondingg. If found to have violated the laws or reggulations
covered under our licenses, we could be s jubject to liabia li yty and/or additional restrictions. These include, but are n tot
limited to, being forff ced to cease doing business with residents of certain states or territories, forff ced to change our
bbusiness practices, or requiq red to obtain additional licenses or r gegulatoryy arr ppra ovals. A yny of the aforementioned
scenarios could imposm e substantial costs and or harm our business.
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IInternatiott nal r gegulatll ortt yy or versirr gghi tt

We provide lendi gng services outside the United States thr gough local subsu idiaries that hold the appa licable
lendi gng licenses and authorizations in each jjurisdiction, and we monitor the laws and r gegulations ggoverningg BNPLL
and consumer credit activities in these markets, all of which are subjjeb ct to gongoi gng interpretation and cha gnge.

Canadadd . We oWW perate thro gugh our Canadian subsu idia yry, Ayy ffirff m Canada Holdi gngs Ltd., which holds lendi gng licenses
and is s jubject to both fedff eral and provincial r gegulatoryy frr raff meworks. The Retail P yayment Activities Act (S.C. 2021,
c. 23, s. 177) came into full effeff ct on Septembem r 8, 2025, requiringg p yayment service providers and BNPL firff ms
pperforff mi gng reggulated payyment funcff tions to reggister with the Bank of Canada and to comp yly with operational riskk
managgement, fundsff -saf gegff uardingg, and reportingg obl gigations. Our lendi gng activities are also r gegulated at the
pprovincial level under each province's consumer protection l gegislation, which imposes va yryingg requiq rements
reggardingg disclosure of cost of borrorr wi gng, advertisingg of credit terms, and consumer remedies. No Canadiann
pprovince has enacted leggislation specifical yly ta grgetingg BNPL products, but provincial consumer protection laws off
ggeneral appla ication, includi gng requirements appla icable to lenders and installment sale contracts, mayy appla yy to o rur
activities.

United KinKK ggdomdd . We oWW perate thro gugh our U.K. subsu idia yry, Ayy ffirff m U.K. Limited, which is auta horized and r gegulat ded
byby the Financial Conduct Authorityy (“FCA”) to car yryr out reggulated consumer credit activ yity. The FCA's strat gegic
jobjective is to ensure that relevant markets function well, and its operational o jbjectives are to secure an appropriate

deggree of consumer protection, protect and enhance the int gegri yty of the U.K. finff ancial ysystem, and promote effectff ive
competition in the interests of consumers. On Julyy 25, 2026, new FCA reggulations forff the BNPLmarket came into
force, bringgi gng the previous yly unr gegulated deferred-payyment credit (“DPC”) sector under the remit of the FCA a dnd
its DPC rulrr es.

AAustratt lia. We oWW perate thro gugh our Australian subsidiaryy,rr Affiff rmAustralia Ptyy. Ltd., which holds an Australian creditt
license permittingg lendi gng activities and is reggulated byy the Australian Securities and Investments Commission
(“ASIC”). The Australian Government amended the National Consumer Credit Protection Act 2009 to extend the
application of the National Credit Code to BNPL contracts, also known as low cost credit contracts (“LCCCs”).
Effeff ctive June 10, 2025, lenders e gngaggi gng in credit activities involvi gng LCCCs must hold an Australian creditt
license with the appra opriate auta horizations, s jubject to transitional arra gngements, and ASIC has published R gegulatoryyrr
Guide 281, Low cost credit contracts, to assist providers in comp ylyingg with keyy obl gigations.

U.S. federal consumer protectiott n requireii mentstt

We must comp yly with various federal consumer protection r gegimes, both as a service provider to our
or giginatingg bank partners and as a loan origginator with respect to loans we m yay or giginate direct yly, iyy ncludi gng but not
limited to the followi gng laws and r gegulations:

• the Trutrr h-in-Lending Act and Regulation Z promulgated thereunder, which requiq re certain disclosures to
consumers regarding the terms and conditions of their loans and credit transactions;

• Section 5 of the Federal Trade Commission Act, which prohibits unfaiff r and deceptive acts or practices in or
affeff cting commerce, and Section 1031 of the Dodd-Frank Act, which prohibits unfair, deceptive, or abusive
acts or practices (“UDAAP”) in connection with any consumer finff ancial producdd t or servir ce;

• the Equaq l Credit Opportunity Act (the “ECOA”) and Regulation B promulgated thereunder, which prohibit
creditors from discriminating against credit applicants on the basis of race, color, sex, age, religion, national
origin, marital statust , the fact that all or part of the applicant’s income derives from any public assistance
program, or the fact that the appla icant has in good faith exercised any right under the Federal Consumer
Credit Protection Act or any appa licable state law. In addition to acts of intentional discrimination, the
ECOA has been interpreted by fedff eral regulators and courts to prohibit creditors from maintaining policies
and practices that, while facially neutral, result in a disproportionate, adverse impact on applicants or
consumers in protected groups. For this reason, a loan decisioning or credit scoring model must not use any
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variable that may be deemed a proxy for a protected characteristic such as race, ethnicity, oyy r sex. Further,
the variabla es used in the model must be suppu orted by documented, legitimate business justificff ations where
the model results in a disproportionate effeff ct on applicants or consumers of certain demographic groups;

• the Fair Credit Reporting Act (the “FCRA”RR ), as amended by the Fair and Accurate Credit TraTT nsactions Act,
and Regulation V promulgated thereunder, which promote the accuracy, fyy aiff rness, and privacy of
information in the files of consumer reporting agencies;

• the Fair Debt Collection Practices Act, Regulation F promulgated thereunder, and the Telephone Consumer
Protection Act, each of which provide guidelines and limitations concernirr ng the conduct of certain creditors
and third-party debt collectors in connection with the collection of consumer debts;

• the Gramm-Leach-Bliley Act (the “GLBA”), which includes limitations on use and disclosure of nonpublu ic
personal inforff mation abouta a consumer by a finff ancial institutt ion;

• the Bankruptrr cy Code, which limits the extent to which creditors may seek to enforce debts against parties
who have fileff d forff bankruptrr cy protection;

• the Holder Rule, and equiq valent state laws, which make Affirff m or any other holder of a consumer credit
contract include the required notice and become subju ect to all claims and defenses that a borror wer could
assert against the seller of goods or services;

• the Electronic Fund Transferff Act and Regulation E promulgated thereunder, which provide disclosure
requirements, guidelines, and restrictions on the electronic transfer of funff ds from consumers’ bank
accounts;

• the Electronic Signatures in Global and National Commerce Act and similar state laws, particularly the
Uniforff m Electronic TraTT nsactions Act, which auta horize the creation of legally binding and enforceabla e
agreements utilizing electronic records and signatures;

• the Military Lending Act and similar state laws, which provide disclosure requiq rements, interest rate
limitations, substantive conducdd t obligations, and prohibitions on certain behavior relating to loans made to
covered borror wers, which include both servir cemembem rs and their dependents; and

• the Servicemembem rs Civil Relief Act and similar state laws, which allow active dutd y military members to
suspend or postpone certain civil obligations so that the military member can devote his or her fulff l attention
to military duties.

In addition, ma yny states and local jjurisdictions have consumer protection laws analoggous to, or in additionn
to, the federal laws listed aboa ve, such as usu yry laws, state debt collection practices laws, and requirements r gegardi gng
loan disclosures and terms, credit discrimination, credit reporting, money transmission, recordkeeping, the arranging
of loans made byy third parties, and unfaiff r or deceptive business practices. We aWW re also su jbju ect to data protection laws
and r gegulations, such as the EU General Data Protection R gegulation (“GDPR”), Canada’s Personal Information
Protection and Electronic Documents Act, the U.K.’s Data Protection Act of 2018, Australia's Priv yacy Act 1988, and
similar state laws such as the Califorff nir a Consumer Privacy Act (the “CCPA”PP ), which includes limitations andd
requirements surror undi gng the use, disclosure, and other processi gng of certain personal inforff mation about Califorff nirr aa
residents.

We are also s jubject to r gegulation byy the Consumer Financial Protection Bureau (“CFPB”) under the Dodd-
Frank Act and other acts described herein, and we are s jubject to the CFPB’s enforcement auta hor yity with respect to
our compliance with these requiq rements as a facilitator, servicer, acquiq rer, or or giginator of consumer credit. As such,
the CFPB has in the past requeq sted reports concernir gng our o grganization, business conduct, markets, and activities,
and the CFPB mayy continue to do so from time to time in the future.

The CFPB, througgh enforcement auta hori yty, cyy ould increase our complm iance costs, potential yly hinder our
ab yility to respond to marketplt ace cha gnges, impose requiq rements to alter producdd ts and servir ces that would make themm
less attractive to consumers and impair our ab yility to offeff r products and services profitabla yy. The CFPB is auta horized
to pursue administrative proceedinggs or glitigation forff violations of federal consumer finff ancial laws. In these
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pproceedinggs, the CFPB can obtain cease and desist orders (which can include orders for restitution or rescission fof
contracts, as well as other kinds of affiff rmative relief) and monetaryy prr enalties.

Also, where a compam yny has violated Title X of the Dodd-Frank Act or CFPB reggulations under Title X, the
Dodd-Frank Act empowers state attorn yey gs general and state reggulators to bri gng civil actions for the kind of cease a dnd
desist orders availabla e to the CFPB (but not for civil penalties). In Mayy 2022, the CFPB issued an Interpretive Rule
to clarifyy tff he author yity of states to enforce fedff eral consumer financial protections laws under the Consum rer
Financial Protection Act of 2010. However, on Mayy 15, 2025, the CFPB rescinded this interprrr etive rulrr e.

It is possible that fedff eral reggulators could promu glgate rulrr emakinggs and bri gng enforcement actions th tat
material yly impam ct our business and the business of our or giginatingg bank partners. These r gegulators m yay auggment
requirements that appa yly to loans faciff litated byy our platform, or impose new pr gograms and restrictions and couldd
otherwise revise or create new reggulatoryy rrr equiq rements that appla yy to us (or our bank partners), impam ctingg our
bbusiness, operations, and profitaff bia li yty.

The fedff eral reggulatoryy frr raff mework applicable to online marker tplaces such as our platforff m is evolvi gng and
uncertain, and additional requiq rements m yay applyy to our business in the future. While we have developed policies
and procedurdd es desiggned to assist in complm iance with these laws and reggulations, no assurance i gs given that rour
compliance policies and procedurd es will be effeff ctive or will be adequaq te as laws changge or are appa lied in a n wew
manner.

Othett r requireii mentstt

We have policies and procedurdd es desiggned to prevent the financingg of illeggal products. As part of our
diligence process when vetting new partners, these policies and procedurd es instruct that we screen for products th tat
violate the law or are on our prohibited business list in an efforff t to prevent risk to our business or harm to our
consumers, merchants, and the payyment syystem.

We are s jubject to complm iance obl gigations related to U.S. anti-moneyy launderi gng (“AML”) laws a dnd
reggulations both direct yly thro gugh our subsidiaryy Arr ffirff m P yayments, a r gegistered mon yey services business and licensedd
moneyy transmitter, and thr gough our partnership with our origginatingg bank partners. With our internar tional footprt int,
we are also subjjeb ct to international AML laws and r gegulations. We hWW ave developed and currentlyy operate nan
enterprise-wide AML pr gogram des gigned to prevent our network froff m bei gng used to facilitate moneyy launderingg,
terrorist financingg, and other financial crimes, and to enabla e us to complm yy with all appla icable anti-moneyy launderi gng
and anti-terrorism financingg laws and reggulations, includi gng the Bank Secrecyy Act and the Patriot Act. Our AMLL
ppr gogram is also desiggned to prevent our products from beingg used to faciff litate business in certain countries ror
territories, or with certain individuals or entities, includingg those on des gignated lists promulggated byy the U.S.
Department of the TreTT asuryy’rr s Officff e of Foreiggn Assets Control and other U.S. and non-U.S. sanctions authorities.
Our AML and sanctions compliance proggrams include policies, procedurd es, reporti gng protocols, and internar l controls
desiggned to identifyy,ff monitor, managge, and mi gtigate the risk of moneyy launderi gng and terrorr rist financingg, includi gng
the des gignation of an AML compliance officff er to oversee the proggrams. We are also requiq red to maintain this
ppr gogram under our gagreements with our or giginatingg bank partners, and certain state r gegulatoryy arr ggencies have
intimated th yey expect the proggram to be in place and folff lowed.

The U.S. Foreiggn Corruptu Practices Act (“FCPA”) prohibits offerff ingg, promisingg, authorizingg or makingg
ppayyments to anyy forff eiggn ggovernment offiff cial g, government staff mff embem r, political partyy or political candidate to
obtain or retain business abra oad. Affiff rm is su jbju ect to the FCPA aPP s well as similar laws in othe jr jurisdictions in whichh
we operate. We mWW aintain anti-corruptrr ion policies and procedurdd es and have a compliance proggram in place to ensure
compliance with these laws and reggulations.

We collect, store, use, disclose, transferff , and otherwise process a wide varietyy of inforff mation, includi gng
ppersonal inforff mar tion, for various purposrr es in our business, includi gng to help provide for the integgr yity of our services
and to provide featurt es and funcff tionali yty to our consumers and merchants. This aspect of our business, includi gng the
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collection, stor gage, use, disclosure, transfer, processi gng, and protection of the information, includingg personal
information, we acquire in connection with our consumers’ and merchants’ use of our services, is subjjeb ct to
numerous privacyy, ycybey rsecuri yty, ayy nd other laws and reggulations in the U.S. and fore gig jn jurisdictions, includi gng the
GLBA and its implm ementingg r gegulations. We aWW re su jbju ect to a varie yty of such laws, rulrr es, directives, and reggulations,
as well as contractuat l obl gigations, both at the state and federal level, relatingg to the processi gng of personal
information. Accordingglyy, we publu ish our privacyy policies and terms of service, which describe our practices
concernirr gng the collection, stor gage, use, disclosure, transmission, processi gng, and protection of inforff mation. The
reggulatoryy frr raff mework for priva ycy and data protection worldwid de is rapia dlyy evolvi gng and, as a result, implm ementationn
standards and enforcement practices are likelyy to continue to evolve for the foreseeabla e futff urt e. Leggislators and
reggulators are increasi gnglyy adoptingg or revisingg priva ycy and data protection laws, rules, directives, and reggulations
that could have a siggnificant impam ct on our currerr nt and planned priv yacy and data protection-related practices; o rur
pprocessi gng of consumer or emplm yoyee inforff mar tion; and our current or planned business activities.

Furthermore, an increasingg numbem r of state, fedff eral, and internationa jl jurisdictions have enacted, or are
consideringg enactingg, priva ycy laws, such as the CCPA,PP which became effectff ive on Janua yry 1, 2020, and the UEU
GDPR, which r gegulates the collection, control, sharingg, disclosure and use and other processi gng of personall
information of data s jubjects in the EU and the European Economic Area. The CCP gA gPP ives residents of Califorff nir a
expanded r gights to access and delete their personal inforff mation, opt out of certain personal information shari gng, andd
receive detailed inforff mation aboa ut how their personal information is used, and also provides forff civil penalties f rorff
violations and a private r gight of action forff data breaches. Meanwhile, the GDPR provides data s jubjects with ggreater
control over the collection and use of their personal information (such as the “rigght to be fo grgotten”) and has specific
requirements relatingg to cross-border transfers of personal inforff mation to certain jjurisdictions, includi gng to the U.S.,
with fines forff noncompliance of up tu o the ggreater of 20 million euros or up to 4% of the annua gl global revenue of the
noncomplm iant companyy. In addition, on November 3, 2020, Califorff nir a voters appa roved a new priva ycy law, the
Califorff nirr a Priva ycy Rigghts Act (“CPRA”RR ), which s gignifican ytly modifies the CCPA,PP includi gng yby expandingg
consumers’ rigghts with respect to certain personal information and creatingg a new state gagen ycy to oversee
implm ementation and enforcement efforff ts. Manyy of the CPRA’sAA provisions became effectff ive on Janua yry 1, 2023. The
CCPA,PP CPRA, GDPR, and a yny other appa licable state, federal, and internar tional priva ycy laws, m yay increase our
compliance costs and potential liabia ylity.

Various reggulato yry gagencies in the U.S. and in fore gig jn jurisdictions continue to examine a wide varietyy off
issues that are appla icable to us and m yay impam ct our business. These issues include account managgement gguidelines,
anti-discrimination, consumer protection, identi yty theft,ff priv yacy, dyy isclosure rulrr es, electronic transfers, cyybersecuri yty,yy
and marketingg. As our business continues to develop and expand, we continue to monitor the additional rulrr es andd
reggulations that mayy become relevant in order to maintain complm iance with applicable law.

The l gegal and r gegulatoryy frr raff mework for priva ycy and securityy issues worldwide is rapid yly evolvi gng, and,
alth gough we endeavor to comp yly with these laws and reggulations and our publu ished policies and documentation, we
mayy at times fail to do so or be allegged to have faiff led to do so. Anyy actuat l or perceived failure to complm yy with leggal
and r gegulatoryy rrr equiq rements appa licabla e to us, includingg those relati gng to privacyy or securi yty, oyy r a yny failure to prote tct
the inforff mation that we collect from our consumers and merchants, includi gng persona ylly identifiaff bla e inforff mation,
from cyyber-attacks, or a yny such actual or perceived faiff lure yby our or giginatingg bank partners, mayy result in, am gong
other thi gngs, revocation of requiq red licenses or r gegistrations, loss of appra oved status, private lit gigation, reggulatoryy orr rr
ggovernmental invest gigations, administrative enforff cement actions, sanctions, civil and criminal liabia ylity, ayy dnd
constraints on our ab yility to continue to operate.

Our origginatingg bank partners also operate in a h gighlyy r gegulated environment, and manyy laws a dnd
reggulations that applyy direct yly to our origginatingg bank partners are direct yly and indirectlyy appa licable to us as aa
service provider to our or giginatingg bank partners.

Intellectual Propertyy

Intellectuat l property and proprietary rrr ights are imporm tant to the success of our business. We rely on aa
combination of patent, co ypyr gight, trademark, and trade secret laws in the United States and othe jr jurisdictions, as
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well as license gagreements, confidentia ylity procedurdd es, non-disclosure aggreements, and other contractual protections,
to establa ish and protect our intellectuat l propertyy and proprietaryy rrr gights, includingg our proprieta yry technol gyogy,yy
software, knowkk -how, aww nd brand. However, these laws, agreements, and procedurdd es provide only limited protection.
As of June 30, 2026, we owned 21 registered trademarks and 1 trademark application in the United States, 101
registered trademarks and 4 trademark appa lications in various forff eign jurisdictions, 30 issued patents and 48 pending
patent applications in the United States, and 1 issued patent and 67 pending patent applications in various foreign
jurisdictions.

Althouggh we take steps to protect our intellectuat l propertyy and proprieta yry rigghts, we cannot be certain thatt
the steps we have taken will be suffiff cient or effectff ive to prevent the unauta horized access, use, co ypyi gng, or the reverse
enggineeringg of our technol gyogy and other proprieta yry information, includingg byy third parties who mayy use rour
technology or other proprietary information to develop services that compete with ours.

See the section titled “Riskii Factors –rr Riskii s Rkk elated to Our IntII ellectual Propeo rty att nd Platfot rm
Development” forff a more comprm ehensive description of risks related to our intellectuat l property and proprietary
rights.

Available Inforff mation

Our website address is www.affirff m.com. Information foundff on, or accessible thr gough, our website is not aa
ppart of, aff nd is not incorporated into, this Annual Report on Form 10-K. From time to time, we may also use rour
investor relations website (investors.affiff rm.com), webcasts, press releases, conferff ence calls, and social media as a
means of disclosingg inforff mation aboa ut the Compam yny, iyy ncludi gng information which could be deemedd
to be material to investors. Copies of our annual reports on Form 10-K, quaq rter yly reports on Form 10-Q, currer tnt
reports on Form 8-K, and amendments to these reports fileff d or furff nirr shed pursuant to Section 13(a) or 15(d) of the
Securities Excha gnge Act of 1934, as amended, are available, freff e of cha grge, on our website as soon as reasonabla yy
ppracticable afteff r we filff e such material electronical yly with, or furff nir sh it to, the SEC. The SEC also maintain as a
website that contains our SEC filff inggs. The address of the site is www.sec.ggov.
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Item 1A. Risk Factors

Investing in our ClaCC ss A common stock involves a high dgg egdd regg e of ro isk. You should cll onsiderdd carefue lly the
material factors,rr riskii s akk nd uncertainties desdd cribed below thattt make an investment in our Company speculative or
riskii y,kk together with all of to hett othett r inforff mar tion in this Form 10-K, iKK ncluding the section titled “Ma“ nagea ment’s
Discii ussion and Analysll is of Financial Condition and Results of Operations” and our consolidatdd ed financial
statements and the accompanying notes included elsewhere in this Form 10-K, bKK eforff e drr ecidd ding whethett r to invest in
sharesrr of our Clasl s A common stock. The risks and uncertainties desdd cribed below are not the only oll nes we facff e.
Addidd tional riskii s akk nd uncertainties of which we are currenrr tly unaware orr r thatt t we currently deem immaterial may aa lso
become imporm tant factors trr hattt adverserr ly affeff ct our business. If any of the folff lowing riskii s akk ctually occur, our
business, financial condition, operating results,tt and future prosrr pes cts ctt ould bl e materially and adverserr ly affeff cted. Idd nII
that event, the marketrr price of oo ur Clasl s A common stock could dl ecdd line, and you could lll ose part or all of yoff ur
investment.

These disclosuresrr reflee ct the ComCC panym ’s beliefse and opinions as to factors trr hattt could ml aterially all nd
adverserr ly affeff ct the ComCC panym and its stt ecurities in thett future. Referff enrr ces to past events are prr rovided by wb ay of
example only all nd are nrr ot intendeddd to be a complm ete listing or a reprr resentation as to whether or not such facff tors
have occurredrr in the past or thett ir likelihood of occurring in thett future.

Risk Factor Summaryy

The risks and uncertainties to which our business is su jbju ect, include, but are not limited to, the folff lowi gng:

• If we are unable to attract commercial partners (as defined below), retain our existi gng commercial partners,
an gd grow and develop our relationships with new and existi gng commercial partners, our business, results fof
operations, finff ancial condition, and futff urt e prospects would be materia ylly and adverse yly affeff cted.

• If we are unable to attract new consumers and retain an gd grow our relationships with our existingg
consumers, our business, results of operations, finff ancial condition, and futff urt e prospects would be
material yly and adverselyy affectff ed.

• We oWW perate in a h gighlyy compem titive indusdd tryy,rr and our inab yility to compete successfullyy would material yly and
adverselyy affecff t our business, results of operations, finff ancial condition, and futff urt e prospects.

• We rWW elyy on a small numbem r of commercial partners, and the loss of anyy of these siggnificff ant relationships
would adverse yly affeff ct our business, results of operations, finff ancial condition, and futff urt e prospects.

• The success of our business depends on our abia li yty to work with or giginatingg bank partners to enabla e
effeff ctive underwritingg of loans facilitated througgh our platform and accurate yly price credit risk. We
currentlyy relyy on Celtic Bank and Lead Bank to or giginate substantiallyy all of the loans facilitated thr gough
our platform. In addition, we have relationships with a small numbem r of card issui gng bank partners to issue
the Affirff m Card. If anyy of our gagreements with Celtic Bank, Lead Bank and/odd r our card issuingg bank
ppartners are termir nated, and we are unabla e to replace such gagreements, our business, results of operations,
financial condition, and futff urt e prospects would be materia ylly and adverselyy affectff ed.

• We mWW yay not be able to sustain our revenue and GM gV growth rates, or our ggrowth rate of related keyey
operati gng metrics, in the futff urt e.

• We rWW elyy on a varietyy of fundiff gng sources to supporu t our business model. If our existi gng fundi gng arrarr gngements
are not renewed or replaced or our existingg funff di gng sources are unwillingg or unabla e to provide fundi gng to
us on terms acceptabla e to us, or at all, it could have a material adverse effectff on our business, results off
operations, finff ancial condition, cash floff ws, and future prospects.
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• If loans facilitated thr gough our platform do not perform, or s gignifican ytly underperform, we m yay incurr
financial losses on the loans we purchase, we hold on our balance sheet, or that are su jbju ect to certain riskk
sharingg aggreements, which m yay adverselyy impact our financial condition and results of operations as well
as result in the loss of confidff ence of our fundiff gng sources.

• To tTT he extent we seek to execute acquiq sitions, strat gegic investments, alliances, divestitures or oth rer
transactions, we m yay be unable to achieve the strat gegic jobjectives of these transactions, and such
transactions mayy be disruptu ive to our gongoi gng operations.

• Expansion into new internar tional gge gographa ies presents a varietyy of challengges and risks.

• The loss of the servirr ces of our Founder and Chief Executive Offiff cer, as well as our inabili yty to attract a dnd
retain higghlyy skilled employyees, could material yly and adverselyy affectff our business, results of operations,
financial condition, and futff urt e prospects.

• We mWW yay not be able to sustain profitabia ylity.

• Our quarterlyy results mayy fluff ctuat te siggnificff an ytly and m yay not fulff yly reflect the under ylyingg performance fof
our business.

• Lit gigation, reggulatoryy arr ctions and complm iance issues could s jubject us to finff es, penalties, jju gdgments,
remediation costs, requiq rements resultingg in increased expenses, and reputational harm.

• Further increases in market interest rates and/or prol gonged periods of elevated interest rates could have ann
adverse effecff t on our business.

• Our revenue is impam cted, to a siggnificff ant extent, yby th ge general economyy, the creditworthiness of the U.S.
consumer and the financial performance of our commercial partners.

• If our collection efforff ts on delinquent loans are ineffecff tive or unsuccessfulff , the performance of the loans
would be adverse yly affeff cted.

• A yny siggnificff ant disruptu ion in, or error rs in, service on our platforff m or relatingg to vendors, includi gng events
bbeyyond our control, could prevent us from processi gng transactions on our platform or postingg p yayments and
have a material and adverse effectff on our business, results of operations, finff ancial condition, and futff urt e
pprospects.

• Our ab yility to protect our confidff ential, proprietaryy orr r sensitive inforff mation, includingg the confidff entiall
information of consumers on our platform, m yay be adverselyy affecff ted byy cyyber-attacks, emplm yoyee or oth rer
internal misconduct, computer viruses, yphysical or electronic break-ins or similar disruptu ions.

• Our business is su jbju ect to extensive reggulation, examination, overs gight, and supeu rvision in a varietyy off
areas, all of which are su jbju ect to changge and uncertain interpretation. Cha gngi gng federal, state and local laws
and r gegulations, as well as cha gngingg r gegulatoryy err nforff cement policies and priorities, includi gng changges thatt
mayy result froff m cha gnges in the political landscape, mayy n gegativelyy impact our business, results fof
operations, finff ancial condition, and futff urt e prospects.

• If our or giginatingg bank partner model is successfulff yly challe gnged or deemed impem rmissible, we could be
found to be in violation of licensi gng, interest rate limit, lendi gng, or brokeri gng laws and facff e penalties, fines,
glitigation, or reggulatoryy err nforff cement.

• The dual class structurt e of our common stock has the effeff ct of concentratingg votingg control with those
stockholders who hold shares of our Class B common stock, includi gng our executive officff ers, emplm yoyees
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and directors and their affiff liates. As a result of our dual class strucrr ture of our common stock, the tradingg
pprice of our Class A common stock m yay be depressed.

For a more complete discussion of the material risks faci gng our business, see below.

Risks Related to Our Business and Industry

If we are unable tll o att ttratt ct addidd tiii onal merchant partners,rr e-commerce platll fott rms and payment platll fott rms
(collell ctivtt ely,ll our “co“ mmercialii partnett rs”),” retain our exiee stii intt g cn ommercial partners,rr and grogg w and develop oo ur
relationshipsii withii new and existingii commerciali partners,rr our business, resuee lts of operations, finaii ncial conditiii on,
and futff ure prospects wtt ould be materialii lyll and adverserr ly affeff ctedtt , add s could the markerr t price of our ClaCC ss A
common stock.kk

We derive a significant portion of our revenue from our relationships with commercial partners and the
transactions th yey process througgh our platforff m, and as more commercial partners are integgrated into our network,
there are more reasons forff consumers to shop with us.

Our abia ylity to retain an gd grow our relationships with our commercial partners depends on the willi gngness fof
commercial partners to partner with us. The attractiveness of our platform to commercial partners depends upon,u
am gong other thi gngs and as applicable: the size of our consumer base; our brand and reputation; the amount of fees
that we chargge; our abil yity to sustain our value proposition to commercial partners forff consumer acquiq sition byy
demonstratingg h gigher conversion at checkout and increased AOV; the attractiveness to commercial partners of o rur
technology and data-driven platform; servirr ces, products and finff ancial terms offerff ed by competitors; and our ability
to perform under, and maintain, our commercial aggreements. Furthermore, havi gng a diversified mix of commercial
ppartners is imporm tant to mitiggate risk associated with changgi gng consumer spendi gng behavior, economic conditions
and other factors that m yay affeff ct a particular ytypey of commercial partner or industryy.rr

Our continued success also is dependent on our ability to successfulff ly grow and develop relationships w hith
our commercial partners, particular yly ear yly-stagge relationships with la grge e-commerce retailers and platforff ms such as
Intuit. The pace of development, integgration and rollout of these ear yly-stagge relationships is often unprn edictabla e a dnd
is ggenera ylly not within our control. Manyy of our gagreements with our commercial partners are non-exclusive and
lack any transaction volume commitments. Accordingly, tyy hese commercial partners may have, or may enter into in
the futff urt e, similar aggreements with our competitors, which could adverse yly affeff ct our ab yility to drive the level off
transaction volume and revenu ge growth that we seek to achieve or to otherwise satis yfy the h gigh expectations of ourr
investors and financial ana ylysts relatingg to those relationships. While some of our gagreements with our commercial
ppartners have provided forff a period of exclusivi yty, tyy hose periods mayy be limited in duration, and we m yay not be able
to negotiate extensions of those exclusivity periods on reasonabla e terms, if at all. If an exclusivity period with a
commercial partner lapsa es, we m yay experience a decrease in GMV with the commercial partner, which mayy
adverselyy impact our results of operations. In addition, our aggreements with our commercial partner gs general yly have
terms that rangge fro am ppa roximately 12 months to 36 months (withh a majjoa ri yty auto-renewingg), and some of rour
ppartners can terminate these gagreements without cause upon 30 to 90 days’ prior written notice. We mayy, thereforff e,
bbe compelled to renegotiate our agreements with commercial partners from time to time, possibly uponu terms
siggnifican ytly less favff orable to us than the terms included in our existingg aggreements with those commercial partners.

If we are unable tll o att ttratt ct new consumers and retaitt n aii nd grow our relatll iott nshipsii withii our exiee stii intt g cn onsumers,
our business, resuee lts ott f oo peo rations, finaii ncial conditiii on, and future prospes cts wtt ould be materialii lyll and adverserr ly
affeff ctedtt .dd

Our revenue is derived froff m consumer transaction volume, so our success depends on our abili yty to
ggenerate repeat use and increased transaction volume froff m existingg consumers and to attract new consumers to our
pplatform. Our ability to retain and grow our relationships with consumers depends on the willingness of consumers
to use our platform and products. The attractiveness of our platform to consumers depends upon, am gong other
thinggs: the number and varie yty of commercial partners and the mix of products availabla e thr gough our platforff m; the



24

manner in which consumers m yay use our producd ts, includi gng the ease of use relative to compem titor products and the
extent of information we requiq re consumers to provide to use our producdd ts; our brand and reputation; consum rer
experience and satisfaction, including the trustworthiness of our servir ces; consumer trust and perception of o rur
solutions; technol gogical innovation; and services and products offeff red byy compem titors. If we faiff l to retain o rur
relationship with existingg consumers, if we do not attract new consumers to our platform and products, or if we do
not continuallyy expand usagge and volume froff m consumers on our platform, our business, results of operations,
financial condition, and prospects would be materially and adversely affectff ed.

We operate in a highlgg y cll ompem titive industrytt , ayy nd our inaii biliii tyii to compete stt uccessfulff lyll would mll atertt ially and
adverserr ly affeff ct our business, resuee lts ott f oo peo rations, finaii ncial conditiii on, and future prospes cts.tt

We operate in a h gighlyy compem titive and ydynamic indusd tryy.rr Our technol gyogy platform faces compem tition froff m
a varie yty of pl yayers, includi gng those who enable transactions and commerce via diggital p yayments. Our prima yry
competition consists of: legga ycy payyment methods, such as credit and debit cards, includi gng those provided byy cardd
issuingg banks such as ySynchr yony, Jyy .P. MPP orggan Chase, Citibank, Bank of America, Capia tal One, Bread Financial and
American Express; mobile wallets and other pay-over-time solutions offeff red by compam nies such as PayPal, Block
and Klarna; and p yay-over-time offerff inggs yby legga ycy financial and payyments companies, includingg those mentionedd
above. Additional yly, syy ome merchants are increasingglyy offerff ingg proprieta yry payy-over-time options to consumers. We
expect competition to intensi yfy in the futff urt e, especial yly as the p yay-over-time industryy hrr as low barrirr ers to ent yry, byy oth
as emerggi gng technol gogies continue to enter the marketplt ace and as largge financial incumbem nts increasingglyy seek to
innovate the services that they offeff r to compem te with our platforff m. Technological advances and the continued growth
of e-commerce activities have increased consumers’ accessibi ylity to products and servir ces and led to the expansion
of competition in diggital p yayment options such as payy-over-time solutions. Our payy-over-time offerff inggs are
increasingglyy presented al gongside competitor options, includi gng merchants’ proprieta yry payy-over-time options, at
checkout, and we expect this trend to continue.

Some of our competitors, particular yly the credit card issui gng banks set forff th above, are subsu tantia ylly la grg rer
than we are and have lo gnger operatingg histories than we do, whic gh gives those compem titors advant gages we do not
have, such as more diversified products, a broader consumer and merchant base, ggreater brand recoggnition and brand
loyalty, tyy he ability to reach more consumers, the ability to cross sell their products, operational efficff iencies, the
ab yility to cross-subsu idize their offeff ri gngs thro gugh their other business lines, more versatile technol gyogy platforms,
bbroad-based local distribution capabilities, and lower-cost fundiff gng. In addition, because ma yny of our compem titors are
la grge finff ancial institutions that fund themselves thro gugh low-cost insured deposits and continue to own the loans thatt
th yey or giginate, th yey have certain revenue and fundff ingg opportunit ties not availabla e to us.

Increased competition could result in the need for us to alter the pricingg we offerff to commercial partners ror
consumers. If we are unabla e to successfulff yly compete, the demand forff our platform and products could staggnate ror
subsu tantia ylly decline, and we could faiff l to retain o gr grow the numbem r of consumers or commercial partners usi gng ourr
pplatform, which would reducdd e the attractiveness of our platform to other consumers and commercial partners, a dnd
which would materiallyy and adverselyy affectff our business, results of operations, finff ancial condition, and futff urt ee
pprospects.

We rely on a small number of commerciali partnett rs, and thett loss of any on f to hett seee signi ificff ant relatll iott nshipsii wouldll
adverserr ly affeff ct our business, resuee lts ott f oo peo rations, finaii ncial conditiii on, and future prospes cts.tt

As discussed in Part II, Item 7 – “Managgement’s Discussion and Ana ylysis of Financial Condition andd
Results of Operations,” and as m yay be updated froff m time to time in the Companyy’s futff urt e periodic reports and oth rer
filings with the SEC, a single commercial partner, or a small numbem r of commercial partners, may represent aa
disproportionate yly la grge amount of our revenue and/or GMV durdd ingg a yny ggiven fisff cal period. The loss of, or decrease
in business with, a yny one of our siggnificant commercial partner relationships, such as with Amazon or Shopi yfy,yy
would adverselyy affecff t our business. To tTT he extent that anyy commercial partner constitutes a material portion of ourr
total revenue or GMV forff a fisff cal period forff which finff ancial results are bei gng reported in a Quarterlyy Report on
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Form 10-Q or Annual Report on Form 10-K, we will disclose the respective percentagge contribution in o rur
“Man gagement’s Discussion and Analyysis of Financial Condition and Results of Operations” forff that period.

The concentration of a significant portion of our business and transaction volume with a limited numbem r off
commercial partners, or ytypeyy of partner or industryy,rr exposes us disproportionate yly to anyy of those commercial
ppartners choosingg to no l gonger partner with us or choosingg to partner with a compem titor, to the economic
pperforff mance of those partners or industryy orr r to a yny events, circumstances, or risks affeff ctingg such partners or
industry.rr In addition, a material modificff ation in the producdd tion levels (including supply chain issues impam cting
component parts of products sold yby our commercial partners), the impom sition of tariffsff on gglobal trade and/ ror
financial operations of anyy s gignificant commercial partner could affectff the results of our operations, finff ancial
condition, and futff urt e prospects.

We currentlytt rely on a small number of originatintt g bn ank partners,rr includindd g Cn elCC till c Bank and Lead Bank
(“Pr“ imary Or rigii naii ting Bn anks”), to ott rigii naii te substantiatt lly all oll f to hett loans facff ilitattt edtt through ogg ur platll fott rm, and a
small nll umber of co ard issii uingii bank partners,rr includindd g En volve Bank & Trust and Stritt dei Bank (“Card Issuingn
Banks”kk ),” to issue thett Affiff rmii Card. Idd f oII ur relationship wii ith att ny of our PriPP maii ry Origingg atintt g Bn anks or Card
Issuing Bn anks terminatestt , os r if ai ny Primary Or rigii naii ting Bn ank or CarCC d IssuII ing Bn ank were to stt uspes nd, ldd imll it, ott r
cease its operations or loan origing atiott n activtt itiett s,ee as applicll able,ll for any reason, and we are unable tll o ett ngageg
anothett r origii naii ting bn ank partner or card issuing bn ank partner on a timtt ely bll asis or at all,ll our business, resuee lts ott fo
operations, fs inff ancialii conditdd iott n, and futff ure prospects wtt ould be materiali lyll and adverserr ly affeff ctedtt .dd

As of the end of fiscal 2026, we relied on two Primaryy Orr rigginatingg Banks to or giginate a m jajor yity of the
loans facff ilitated thr gough our platform and to complm yy with various federal, state, and other laws, with the balance fof
the loans facilitated on our platform beingg origginated direc ytly under our lendingg, servicingg, and brokeri gng licenses in
Canada and across various states in the United States thr gough our consolidated subsu idiaries. Our Primaryyrr
Or giginatingg Banks or giginate substantia ylly all partner bank or giginated loans facff ilitated througgh our platform. Inn
addition, as of the end of fiscal 2026, we relied on two Card Issuingg Banks to issue the Affiff rm Card.

Even if our relationships with our or giginatingg bank partners remain intact, these partners mayy lack the
operational capaci yty, cyy apital resources, r gegulatoryy hrr eadroom, or technol gogical infrastrucrr ture to keep pace with rour
ggrowingg origgination volumes. As our GMV increases and we expand into new product cat gegories, gge gographies, and
merchant verticals, our origginatingg bank partners must scale their compliance, underwriti gng, and loan-processi gng
capabilities accordingglyy. If one or more of our bank partners is unabla e or unwilli gng to accommodate increas ded
or gigination volumes on a timelyy basis, we m yay be forced to limit loan origginations, slow our ggrowth, or allocat ae a
disproportionate share of volume to our remainingg bank partners, which would increase our concentration risk.
Addi gng new origginatingg bank partners to supplement capac yity requires s gignificant lead time forff reggulato yry approvals,
ysystems int gegration, and complm iance onboardi gng, and there is no assurance that we could do so on acceptabla e terms
or within a timefraff me that avoids disruptrr ion to our business.

Each of our Primaryy Orr rigginati gng Banks and Card Issuingg Banks handles a varietyy of consumer andd
commercial finff anci gng pr gograms:

• The Celtic Bank loan proggram gagreement had an initial three y-year term that expired in calenda yr year 2023.
The term auta omatical yly renewed forff an additional one-yyear term and will continue to automatical yly renew
in one y-year terms thereafteff r unless either partyy provides notice of its intent not to renew.

• The Lead Bank loan pr gogram gagreement h dad an initial three-year term which expired duringg fisff cal 2026.
The term auta omatically renewed forff an additional one y-year term an wd ill continue to automatically renew
for additional one-year terms thereafteff r unless either party provides notice of its intent not to renew.

• The Evolve Bank issuingg proggram gagreement has an initial two y-year term that expired in calenda yr y rear
2023. The term auta omatical yly renewed forff an additional one y-year term and will continue to automaticallyly
renew in three-mont th erms unless either party provides notice of its intent not to renew.
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• The Stride Bank issuingg proggram gagreement has an initial fivff e-yyear term which will expire in calenda yr y rear
2030. The term will automatical yly renew in one y-year terms thereafteff r unless either partyy provides notice off
its intent not to renew.

In addition, upon the occurrence of certain ear yly termination events, either we or anyy of our Primaryyrr
Or giginatingg Banks or Card Issuingg Banks mayy terminate the respective aggreement immediate yly upon the occurrence
of certain termination events.

Our aggreements with our Primaryy Orr rigginatingg Banks and Card Issui gng Banks do not prohibit those banks
from worki gng with our competitors or from offeff ri gng competingg services, and each of those banks current yly offeff rs
loan pr gograms or other issuingg services, as appa licable, thr gough other compem tingg platforff ms. Each Primaryy Orr rigginatingg
Bank and Card Issui gng Bank could decide not to work with us for a yny reason upon termination of the applicable
gagreement, could make worki gng with us cost-prohibitive, or could decide to enter into an exclusive or more
favorable relationship with one or more of our competitors. In addition, each Primaryy Orr rigginatingg Bank and Ca drd
Issuingg Bank m yay not perform as expected under our respective aggreement. We could in the future have
disaggreements or disputes with our Primaryy Orr rigginati gng Banks or Card Issuingg Banks, which could n gegativelyy
impam ct or threaten our relationship with other banks with whom we mayy seek to partner. For a furff ther discussion fof
our relationship with our Primaryy Orr rigginati gng Banks, particularlyy the reggulations applicable to this relationship,p see
“Business — Regulatl ory Err nvEE ironmrr ent.”

If anyy of our Primaryy Orr rigginatingg Banks or Card Issuingg Banks were to suspend, limit, or cease its
operations or loan or gigination activities, as applicable, forff anyy reason, or if our relationship with anyy Primaryry
Or giginatingg Bank or Card Issuingg Bank were to otherwirr se terminate forff anyy reason (includi gng, but not limited to, its
failure to comp yly with reggulato yry actions), we mayy need to implm ement an additional substantial yly similarr
arrar gngement with another bank, obtain additional state licenses, or curtail our operations. If we need to enter into
alternative arranggements with a diffeff rent bank to replace our existingg arra gngement, we m yay not be abla e to n gegotiate a
comparable alternative arranggement in a timelyy manner or at all. In addition, with respect to our Primaryy Orr rigginati gng
Banks, transitioni gng loan or giginations to a new bank mayy result in del yays in the issuance of loans or, if our platforff m
bbecomes inoperabla e, mayy result in the inabili yty to facilitate loans thr gough our platform. If we are unabla e to enter into
an alternative arra gngement with differff ent banks to fullyy replace or supplu ement our relationship with anyy Primaryry
Or giginatingg Bank, we would potential yly need to obtain additional state licenses to enabla e us to origginate loans
direct yly, ayy s well as complm yy with other state and fedff eral laws, which would be costlyy and time consumingg, and there
can be no assurances that anyy such licenses could be obtained in a timelyy manner or at all. Moreover, with respect to
our Card Issuingg Banks, transitioni gng card issuance activities to a new bank m yay result in the need to replace
existingg virtual or p yhysical cards, which m yay disruptrr or delayy consumer transactions.

We may na ot be able to sustaitt n oii ur revenue and GMVGG growth rates,ee or our grogg wth rtt ate ott f ro elatll edtt key oe peo ratingn
metrics, in the futff ure.

There can be no assurance that our revenue and GMV will continue t go grow as theyy have in prior periods,
and we expect our revenue and GMV ggrowth rates to decline in future periods. Manyy factff ors m yay contribute to
declines in our revenue and GM gV growth rates, includi gng increased competition, slowingg demand forff our products
from existing and new consumers, transaction volume and mix (particularly with our significant commerciall
ppartners), lower sales yby our commercial partners (particularlyy those with whom we have siggnificant relationships),
ggeneral economic conditions, a failure byy us to continue capitalizingg o gn growth opportunities (includi gng entryy irr nto
ne gw geoggraphic markets), changges in the reggulatoryy err nvironment and the maturt ation of our business, am gong others.
The revenue, GMV or key operating metrics forff any prior quarterly or annual period should not be relied on as an
indication of our future performance. If our revenue and GMV ggrowth rates decline, we mayy not achieve sustainedd
pprofitaff bia ylity, ayy nd our business, financial condition, results of operations and the price of our Class A common stockk
would be adverselyy affecff ted.
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The success and growth of our business depdd ends upon our abiliii tyii to contintt uously innovate and devdd elopll new
products att nd technologio es.

Our solution is a technol gogyy-driven platform that relies on innovation to remain competitive. The process
of developi gng new technol gogies and products, such as Affirff m E gdge, which embem ds Affiff rm's payy-over-time
functiona ylity direct yly into customers’ primaryy brr anki gng and credit union apps, and AdaptAI, which is Affirff m’s AI-
ppowered personalized promotion platforff m, is complex, and we seek to build our own technology using the latest in
artificff ial intelligence (“AI”) and machine learnirr ng (together, “AI/ML”), cloud-based technologies, and other tools to
differff entiate our products and technologies. In addition, our dedication to incorporrr ating technological advancements
into our platform requires significff ant finff ancial and personnel resources and talent. Our development efforff ts with
respect to these initiatives could distract management from currer nt operations and could divert capital and other
resources from other growth initiatives imporm tant to our business. We operate in an industry experiencing rapia d
technological change and freff quent product introducdd tions.

We mayy not be able to make technol gogical imprm ovements as quiq ck yly as demanded byy our consumers and
commercial partners, or we mayy not be able to accurate yly predict the demand or ggrowth of our technol gogical
investments, which could harm our abia ylity to attract consumers and commercial partners and have a material and
adverse effecff t on our business, results of operations, finff ancial condition, and futff urt e prospects. For example, o rur
competitors or other third parties m yay incorporate AI into their products and servir ces more quick yly or more
successfulff yly than us, which could impair our abil yity to compete effectff ivelyy. In addition, we mayy not be able to
effeff ctivelyy implement new technol gyogy-driven products and servir ces, such as Affiff rm Edgge or AdaptAI, as quick yly as
competitors or be successfulff in marketingg these products and servir ces to consumers and commercial partners.
Moreover, the profile of potential consumers usi gng our new products and technologgies also mayy not be as attractive
as the profile of the consumers that we currentlyy serverr or have served in the past, which m yay lead to higgher levels off
delinquencies or defauff lts than we have historical yly experienced. If we are unabla e to successfulff yly and timelyy innovate
and continue to deliver a supeu rior commercial partner and consumer experience, we could experience reputational
damagge and decreased demand for our products and technol gogies and our ggrowth, business, results of operations,
financial condition, and futff urt e prospects could be materia ylly and adverselyy affectff ed.

Our faiff lure to accurate yly predict the demand or ggrowth of our new products and technol gogies also couldd
have a material and adverse effectff on our business, results of operations, finff ancial condition, and futff urt e prospects.
NNew products and technol gogies are inheren ytly riskyy,kk due to, amo gng other thi gngs, risks associated with: the producdd t orr
technol gyogy not worki gng, or not workingg as expected; consumer and commercial partner acceptance; technol gogical
out gages or failures; increased reggulatoryy srr crutrr inyy; and the failure to meet consumer and commercial partner
expectations. As a result of these risks, we could experience increased claims, reputational dam gage, or other adverse
effeff cts, which could be material. Additiona ylly, wyy e can provide no assurance that we will be abla e to develop,
commercia ylly market, and achieve acceptance of our new products and technol gogies. In addition, our investment fof
resources to develop new producd ts and technol gogies and make cha gnges or updau tes to our platform mayy either bee
insufficff ient or result in expenses that exceed the revenue actuat ylly ggenerated froff m these new products. Failure to
accurate yly predict demand o gr growth with respect to our new products and technol gogies could have a material a dnd
adverse effecff t on our business, results of operations, finff ancial condition, and futff urt e prospects.

We rely on a variety of fuff ndindd g sn ources to suppou rt our business modeldd . Ill f oII ur existing fn unff dingii arrangements are
not renewed or replee acll ed or our exiee stii intt g fn undff indd g sn ources are unwillill ngii or unable tll o ptt rovidei fundindd g tn o utt s on
terms acceptable tll o utt s, or at all,ll it could hll ave a materialii adverdd serr effeff ct on our business, resuee lts of operations,s
finaii ncial conditioii n, cash flowll s,ww and futff ure prospects.tt

Our h gigh-veloci yty, cyy apital effiff cient fundiff gng model is int gegral to the success of our commerce platform. ToTT
supporu t this model and th ge growth of our business, we must maintain a varie yty of fundi gng arrarr gngements, includingg
warehouse credit faciff lities, securities repurchase aggreements, securitization trusts, pass-througgh securitizations,
master trusrr t facff ilities, and forff warr rd flow arrar gngements with a diverse set of fundff ingg sources, including private credit
funds and other institutional investors. If we are unable to maintain access to, or to expand, our network and
divers yity of fundi gng arrar gngements, our business, results of operations, finff ancial condition, and futff urt e prospects could
bbe material yly and adverse yly affeff cted.
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We cannot gguarantee that these fundiff gng arrar gngements will continue to be availabla e on favff orable terms or at
all, and our funding strategy may change over time and depends on the availability of such funding arrar ngements.
Disruptrr ions in the credit markets or other facff tors, such as the current inflaff tiona yry environment, elevated intere tst
rates and increasi gng recessiona yry concernsr , could adverselyy affectff the availabia ylity, dyy iversi yty, cyy ost, and terms of ourr
fundi gng arrar gngements.

In addition, our funff di gng sources mayy reassess their exposure to our industryy arr nd either curtail access to
uncommitted finff anci gng capaci yty, fyy aiff l to renew or extend facilities, or impose h gigher costs to access fundiff gng. While
most of our facilities are committed capital, some facilities are uncommitted, which m yay allow such funff di gng
pproviders to, amo gng other thi gngs, reducd e available fundi gng limits, s jubject to certain structurt al protections (includi gng
ppenalty fees in certain transactions). Further, our debt financing and loan sale forward floff w faciff lities are generally
fixed term in naturt e, with term le gngths ra gngingg between one to thre ye years, duringg which we have access to
committed and uncommitted capital pursuant to such faciff lities. If our existingg funff di gng arrar gngements are not renewedd
or replaced or our existi gng fundi gng sources are unwilli gng or unabla e to provide fundingg to us on terms acceptabla e to
us, or at all, we mayy need to secure additional sources of fundi gng or reduce our operations. The availabia li yty and
diversity of our funding arrarr ngements depends on various factors and are subject to numerous risks, many of whichh
are outside of our control.

A portion of our fundi gng is provided byy private credit funds and other institutional investors thr gough
forward floff w arranggements. These counterparr rties are su jbju ect to their own liquiq di yty, fyy undff raisingg, leveragge, and mark tet
conditions. In particular, certain of these counterparr rties m yay be structurt ed as pooled investment vehicles whose
investors m yay request redemptions or be unabla e to meet capia tal calls, which could limit the fundsff availabla e to
ppurchase loans from us. One or more of these counterparr rties have experienced redemption pressures in the past, andd
if additional counterparr rties experience redemptm ion pressures, fundraisingg shortfalls, or have other constraints on
availabla e capital, th yey mayy be unabla e to fulff fill purchase commitments (which mayy constitute a defauff lt under the
respective forff warr rd flow arrar gngement), seek to reneggotiate commercial terms, or faiff l to renew existi gng arrar gngements.
Anyy such reducdd tion in participation could reduce our fundi gng capaa ci yty, iyy ncrease our cost of funds, requiq re us to
retain more loans on our balance sheet, or constrain our ab yility to or giginate loans, a yny of which could adverselyy
affeff ct our business, financial condition, and results of operations.

The aggreement gs governir gng our fundi gng arrarr gngements require us to complm yy with certain covenants. A breach
of such covenants or other events of defaula t under our fundi gng gagreements could result in the reduction orr
termination of our access to such funding, could increase our cost of such funding or, in some cases, could give our
lenders the r gight to require rep yayment of such fundi gng prior to its scheduled maturt yity. Certain of these covenants are
tied to our consumer defaula t rates, which mayy be s gignificant yly affeff cted yby factors, such as economic downturt nsr ,
inflationa yry conditions, elevated interest rates and/or ggeneral economic conditions, that are beyyond our control and
bbeyyond the control of individual consumers. In addition, our revolvi gng credit faci ylity contains (a) certain covenants
and restrictions that limit our and our subsu idiaries’ abia lity to, among other things: incur additional debt; create liens
on certain assets; p yay dividends on or make distributions in respect of their capital stock or make other restrictedd
ppayyments; consolidate, mergge, sell, or otherwise dispose of all or subsu tantiallyy all of their assets; and enter into
certain transactions with their affiliaff tes, and (b) certain financial maintenance covenants that requiq re us and o rur
subsu idiaries to not exceed a specified leveragge ratio, to maintain a minimum ta gngible net worth, and to maintain aa
minimum level of unrestricted cash while any borror wings under the revolving credit facff ility are outstanding.

In the futff urt e, we mayy seek to further access the capital markets to obtain capia tal to finff ance ggrowth.
However, our futff urt e access to the capia tal markets could be restricted duedd to a varie yty of factors, including ag a
deterioration of our earnirr ngs, cash floff ws, balance sheet quality, or overall business or industry prr rospects, adverse
reggulatoryy crr ha gnges, a disruptrr ion to or volat yility or deterioration in the state of the capia tal markets, or a neggative bias
toward our indusdd tryy brr yy market participants. Due to the n gegative bias toward our indust yry, cyy ertain financial
institutions have restricted access to availabla e finff anci gng yby participants in our indust yry, ayy nd we mayy have more
limited access to institutional capital than other businesses. Future prevailingg capital market conditions and potential
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disruptrr ions in the capital markets m yay adverselyy affectff our effoff rts to arrangge additional finff anci gng on terms that are
satisfactoryy trr o us, if at all. If adequaq te funds are not availabla e, or are not availabla e on acceptabla e terms, we m yay nott
have sufficff ient liquidity to fund our operations, make futff urt e investments, take advantage of acquiq sitions or other
opportunities, or respond to competitive challengges and this, in turt n,r could adverselyy affectff our abil yity to advance
our strateggic plans. In addition, if the capital and credit markets experience volatil yity, ayy nd the availabil yity of funds is
limited, third parties with whom we do business m yay incur increased costs or business disruptu ion and this could
adversely affecff t our business relationships with such third parties, which in turt n cr ould have a material adverse effeff tct
on our business, results of operations, finff ancial condition, cash floff ws, and future prospects.

The success of oo ur busineii ssee depeee nds odd n our abilitll y ttt o wtt ork wrr ith an origing atintt g bn ank partner to enable ell ffe ecff tive
underdd writing on f lo oanll s facff ilitated thrtt oughu our platforff m arr nd accurately price credit rii isk.

We believe that one of our core competitive advantagges, and a core tenet of our platform, is our abil yity to
work with an or giginatingg bank partner to use our data-driven risk model to enable the effectff ive underwriti gng of loans
facilitated througgh our platforff m and to accurate yly and effecff tivelyy price credit risk. A yny deterioration in the
pperforff mance of the loans faciff litated through our platform, or unexpected losses on such loans, would materially and
adverselyy affecff t our business and results of operations. Loan rep yayment underperformance would impact o rur
interest-related an gd gain-on-sale incom ge generated from loans we purchase from our or giginatingg bank partners,
which are underwritten in accordance with the bank’s credit policyy. Additional yly, iyy ncremental chargge-offs mff yay affeff tct
future credit decisioningg, ggrowth of transaction volume, and the amount of provisions forff underperformingg loans we
will need to take.

Traditional lenders re yly on credit bureau sa cores and require la grge amounts of information to appa rove a loan.
We believe that one of our competitive advantagges is the abili yty of our risk model, depl yoyed in accordance with our
originating bank partners’ credit model and their underwriting guidelines when loans are made, to effiff ciently score
and price credit risk within seconds at point-of-sale based on fivff e top-of-mind data inputn s. However, these inputs
mayy be inaccurate or mayy not accurate yly reflect a consumer’s creditworthiness or credit risk. In addition, our abili yty
to enable the effecff tive underwrrr itingg of the loans we origginate direct yly or purchase froff m our or giginatingg bank partners
and accurate yly price credit risk (and, as a result, the performance of such loans) is siggnificantlyy dependent on the
ability of our proprietary,rr learnirr ng-based scoring system, and the underlying data, to quiq ckly and accurately evaluate
a consumer’s credit profileff and risk of defauff lt. The inforff mation we use in developi gng the risk model and price riskk
mayy be inaccurate or incomplete as a result of error or fraud, both of which m yay be difficff ult to detect and avoid.

Numerous factors, ma yny of which can be unexpected or beyyond our control, can adverselyy affecff at a
consumer’s credit risk and our risks. There may be risks that exist, or that develop in the futff urt e, including markett
risks, economic risks, and other external events, that we have not appropriate yly anticipated, identified, or m gitigated,
such as risks froff m inadequate or failed processes, people or syystems, naturt al disasters, and complm iance, reputational,
or leggal matters, both as theyy relate directlyy to us as well as that relate to third parties with whom we contract or
otherwise do business. Any changes to our risk model may be ineffeff ctive and the performance of our risk model
mayy decline. If our risk model does not effeff ctivelyy and accurate yly model the credit risk of potential loans facilitated
thro gugh our platforff m, ggreater than expected losses mayy result on such loans and, as a result, our business, results fof
operations, finff ancial condition, and futff urt e prospects could be materiallyy and adverselyy affectff ed.

In addition, if the risk model we use contains errorr rs or is otherwise ineffectff ive, our reputation andd
relationships with consumers, our funding sources, our originating bank partners, and our commercial partners couldd
bbe harmed, we m yay be su jbju ect to liabil yity, ayy nd our abili yty to access our fundi gng sources mayy be inhibited. Our abia lityty
to attract consumers to our platform and to build trusrr t in our platform and products is s gignificant yly dependent on our
ab yility to effeff ctivelyy evaluate consumer credit profilff es and likelihoods of defaula t. If anyy of the credit risk or fra duda
models we use contain proggrammi gng or other errors or are ineffectff ive or the data provided byy consumers or thirdd
pparties is incorrerr ct or stale, or if we are unabla e to obtain accurate data from consumers or third parties (such as credit
reportingg aggencies), the loan pricingg and approval process througgh our platform could be n gegativelyy affecff ted,
resultingg in mispriced or misclassified loans or incorrerr ct approvals or denials of loans. This could dam gage o rur
reputation and relationships with consumers, our fundi gng sources, our or giginatingg bank partners, and our commerciall
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ppartners, which could have a material and adverse effectff on our business, results of operations, finff ancial condition,
and futff urt e prospects.

Additional yly, iyy f we make errors in the development, validation, or implm ementation of a yny of the models ror
tools used in connection with the loans faciff litated thr gough our platform, and those that we purchase and securitize or
sell to investors, those investors m yay experience higgher delinquencies and losses. We mayy also be s jubject to liabia litylity
to those investors if we misrepresented the characteristics of the loans sold because of those errors. Moreover, future
pperforff mance of the loans faciff litated througgh our platform could diffeff r froff m past experience because fof
macroeconomic factors, policyy actions yby reggulators, lendi gng yby other institutions, or reliabia li yty of data used in the
underwritingg process. To tTT he extent that past experience has influff enced the development of our risk model a dnd
pproves to be inconsistent with futff urt e events, delinquencyy rates and losses on loans could increase. Error rs in our
models or tools and an inability to effeff ctively forff ecast loss rates could also inhibit our ability to sell loans to
investors or draw down on our fundi gng arrarr gngements, which could limit our abia ylity to purchase (or direct yly
or giginate) new loans and could have a material and adverse effectff on our business, results of operations, finff ancial
condition, and futff urt e prospects.

If loans facff ilitll attt edtt through ogg ur platll fott rm do not perfor rm, or signigg fii cantlytt underdd perr rforff m,rr we may ia ncii ur finaii ncial
losses oee n thett loans we purchase, we hold on our balanll ce sheet, or that are subjeb ct to certaitt n rii isk sharingii
agreements, ws hich may aa dverserr ly impacm t our finaii ncial conditiii on and resultsll of operations as well all s result ill n tii hett
loss of confidff endd ce of our fundff indd g sn ources.

We retain some loans on our balance sheet, and these loans are primarily funded through our consolidated
securitizations and warehouse lines. For these loans and any futff urt e loans facilitated through our platform that are
held for investment on our balance sheet, we bear the entire credit risk in the event of consumer defaula t with respect
to these loans. In addition, non-performance, or even significant underperformance, of the loan receivabla es that we
own could have an adverse effeff ct on our business.

Additional yly, oyy ur fundi gng model relies on a varietyy of fundiff gng arrarr gngements, includi gng warehouse cred tit
facilities, securitization trusts, master trusrr t faciff lities, and forff warr rd flow arrar gngements with a varietyy of funff dingng
sources. A yny siggnificant underperr rformance of the loans facilitated thr gough our platform mayy adverselyy impact ourr
relationship with such funding sources and result in their loss of confidff ence in us, which could lead to the
termination of our existi gng fundi gng arrarr gngements, which would have a material adverse effectff on our business,
results of operations, finff ancial condition, and futff urt e prospects.

In addition, in connection with certain capital fundff ing arrangements with third-party loan buyers, we have
entered into risk shari gng gagreements where we m yay be required to make a p yayment to the loan b yuyer if actuat l losses
on the loans sold exceed gagreed-uponu expected losses, su jbju ect to a cap based on a percentagge of the principal
bbalance of loans sold. Referff to Note 12. Fair ValVV ue of Financial Assets and Liabilities forff additional inforff mation. fIf
the loans su jbju ect to anyy existingg or futff urt e risk shari gng gagreements underperr rform the expectations set forff th in those
agreements, we would be requiq red to make payments under the agreements in proportion to the loann
underperformance, which mayy have a material adverse effectff on our business, results of operations, finff ancial
condition, and our relationships with existi gng and prospective third-partyy loan b yuyers.

Our use and provisiii on of generative AI-pII owered solutions could lead to operational or reputattt iott nal damdd age,e
competitivtt e harm,rr legale and regulatll ortt y rr isk and addidd tiii onal costs.tt

We currentlyy use and expect to continue to us ge generative AI, a relativelyy new and eme grgingg technol gyogy in
the ear yly st gages of commercial use, in certain aspects of our business, includi gng our customer service chatbott , which
could expose us to additional risks. Generative AI m yay create inaccurate, incomplm ete or misleadingg outputt s, refl tect
unintended biases, or produce other discriminato yry or unexpected results, errors or inadequaq cies, a yny of which m yay
not be easily detectable. While we have processes and controls in place designed to mitigate the risks associated
with using gg generative AI, includi gng human involvement in the trainingg and monitori gng of our AI tools and thee
al gignment of our AI development policies and procedurdd es with gguidelines for secure development practices, if the
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content, analyyses, or recommendations that ggenerative AI assists in producingg or our producd ts and servir ces are, ror
are perceived to be, deficient, inaccurate, biased, unethical or otherwise flaff wed, our reputation, compem titive positionn
and business may be adversely affecff ted and we may incur additional costs, including in the forff m of damages ror
fines.

To the extent that we do not have sufficff ient rigghts to use the data used in, or produced yby, tyy he AI tools
emplm oyed in our business and operations, we may be subju ect to litigation by the owners of the content or otherr
materials that comprm ise such data. Further, anyy content or other outputt created yby us usingg AI-powered tools m yay tnot
bbe su jbju ect to co ypyr gight protection, which m yay adverselyy affectff our abili yty to enforce the intellectuat l propertyy r gights
in such content. We have implm emented policies and procedurd es desiggned to mi gtigate these risks, includi gng reviewingg
vendor terms and monitori gng AI outputt s forff potential infri gngement. However, these measures mayy not be sufficff ie tnt
to prevent all instances of infringement or loss of IP rights. The rapidly evolving regulatory lrr andscapea surrounding
AI technol gogies presents additional risks. New or proposed l gegislation and reggulations across various jjurisdictions
mayy impose s gignificant complm iance burdens, restrict certain AI applications, or requiq re specifi gc governarr nce
frameworks forff AI ysystems. The cost to complm yy with such laws or reggulations could be s gignificant and m yay increasee
our operatingg expenses. Our faiff lure to comp yly with current or futff urt e AI r gegulations could result in s gignificant
ppenalties, reputational damage, and limitations on our ability to deploy AI-powered solutions. Additionally, we mayy
face challe gnges in ensuringg our AI ysystems provide sufficff ient transparen ycy to satis yfy reggulato yry requirements a dnd
consumer expectations.

Further, public and regulatory frr ocff us on ethical use and data privacy concernsrr regarding AI could lead to
reputational dam gage if we faiff l, or are perceived to fail, to al gign with societal expectations or reggulatoryy srr tandards
relatingg to the use of AI. Such scrutinyy m yay result in financial or other penalties and mayy also erode customer trusrr t,
which is crucial for our brand and lo gng-term success. Althouggh we have taken, and continue to take, steps desiggned
to mi gtigate the risks associated with the use of AI in our business, includingg, amongg other thinggs, e gngaggi gng with
regulatory brr odies, investing in AI governarr nce, and fosff tering transparent and ethical use of AI in our products,
solutions and servir ces, our use of AI m yay present ethical, reputational, technical, operational, leggal, competitive andd
reggulatoryy rrr isks, a yny of which could adverselyy affectff our business, financial condition, results of operations andd
future prospects.

Lastly, oyy ur emplm oyees use AI tools to perform regular job responsibilities. In connection with employee AI
usage, we incur, and expect to continue to incur, costs to procure, deploy, and govern AI tools. These costs,
including licenses, usage-based feesff , infraff structurt e, training, and oversight, may increase as adoption grows. WeWW
may not achieve the productivity, eyy fficff iency, quality, oyy r cost-saving benefits we anticipate from employee AI use,
whether because of uneven adoption, the need for human review of AI output ts, limits on use with sensitive data,
vendor pricing or performance changes, or other factff ors. If AI-related costs rise fasff ter than expected, or if expected
benefits do not materialize, our operating expenses and results of operations could be adversely affectff ed.

Any an cquisiii tioii ns, ss trategtt icgg investee mett nts,tt new businesses,ee alliall nces, ds ivdd estitures aee nd othett r tratt nsactions could fail to
achieve stratt tegie c objectivtt es, ds isdd ruptu our ongoingii operations or result ill n oii peo ratingii diffi icff ultill es, ls iall bilitii iett s aee nd
expexx nses, hs arm orr ur busineii ssee , as nd negae tively ill mpii act our resuee lts ott f oo peo rations.

In pursuingg our business strategygy, wyy e routinelyy conduct discussions and evaluate opportunities forff possible
acquiq sitions, strat gegic investments, new businesses, jjoint ventures and other transactions. We hWW ave in the pa tst
acquiq red or invested in, and we continue to seek to acquiq re or invest in, businesses, technol gogies, or other assets th tat
we believe could complm ement or expand our business, includingg acquiq sitions of new lines of business that are
adjjad cent to or outside of our existingg eco ysystems o gr geoggraphic terrirr tories. As w ge grow, the pace and scale off
acquiq sitions mayy increase and mayy include la grger acquiq sitions than we have completed historical yly T. he
identificff ation, evaluation, and negotiation of potential acquiq sition or strategic investment or other transactions may
divert the attention of management and entail various expenses, whether or not such transactions are ultimately
completed. There can be no assurance that we will be successfulff in identifyiff ng, negotiating, consummating and
integrating favff orable transaction opportunities. In addition to transaction and opportunity costs, these transactions
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involve large challenges and risks, whether or not such transactions are complm eted, any of which could harm our
business and negatively impam ct our results of operations, including risks that:

• the transaction may not advance our business strategy or may harm our growth, profitabia lity, oyy r reputation;

• we may not be able to secure required regulatory arr ppra ovals or otherwise satisfy closing conditions forff a
proposed transaction in a timely manner, or at all;

• the transaction may subju ect us to additional regulatory brr urdens that affeff ct our business in potentially
unanticipated and significantly negative ways;

• we may not realize a satisfacff tory return or increase our revenue;

• we may experience diffiff culty, ayy nd may not be successfulff in, integrating technologies, IT or business
enterprise systems, culture, or management or other personnel of the acquiq red business;

• we may incur significff ant acquiq sition costs and transition costs, including the assumptm ion of ongoing
expenses of the acquiq red business, and if the acquiq red business does not perform as expected, we may incur
impam irment charges, restructurt ing or wind-down costs, or experience other negative impacts to our
business;

• we may not realize the expected benefits or synergies froff m the transaction in the expected time period, or at
all;

• we may be unabla e to retain key personnel;

• acquiq red businesses or businesses that we invest in may not have adequaq te controls, processes, and
procedurd es to ensure compliance with laws and regulations, including with respect to data privacy, dyy ata
protection, and data security, ayy nd our due diligence process may not identify compliance issues or other
liabia lities. Moreover, acquiq red businesses’ technology stacks may add complexity, ryy esource constraints, and
legacy technological challenges that make it diffiff cult and time consuming to achieve such adequate
controls, processes, and procedures;

• we may faiff l to identify off r assess the magnitude of certain liabia lities, shortcomings, or other circumstances
prior to acquiq ring or investing in a business, which could result in additional finff ancial, legal, regulatory,rr or
tax exposure and may subjeb ct us to additional controls, policies, procedurdd es, liabia lities, litigation, costs of
compliance or remediation, or other adverse effeff cts on our business, operating results, or financial
condition;

• we may have diffiff culty entering into new geographic terrir tories;

• we may be unabla e to retain the consumers, vendors, and partners of acquiq red businesses;

• there may be lawsuits or regulatory actions resulting froff m the transaction;

• there may be risks associated with undetected security weaknekk sses, cyberattacks, or security breaches or
incidents at compam nies that we acquiq re or with which we may combine or partner;

• there may be local and foreign regulations applicable to the internar tional activities of our business and the
businesses we acquiq re; and

• acquiq sitions could result in dilutive issuances of equiq ty securities or the incurrer nce of debt.
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Anyy del yay or failure on our part to identifyy,ff neggotiate, finance on favff orable terms, consummate, a dnd
integgrate a yny acquiq sition or other strateggic investment opportuni yty could impede our ggrowth.

Additional yly, syy trat gegic investments in which we have a minor yity ownership stake inherent yly involve a lesserr
deggree of influence over business operations. The success of our strateggic investments m yay be dependent on
controllingg shareholders, managgement, or other persons or entities that m yay have business interests, strateggies, orr
ggoals that are inconsistent with ours. Business decisions or other actions or omissions of the controllingg
shareholders, man gagement, or other persons or entities who control compam nies in which we invest mayy adverselyy
affeff ct the value of our investment, result in l gitigation or r gegulatoryy arr ction aggainst us, and damagge our reputation a dnd
bbrand. Furthermore, if such investments are not successfulff , we m yay be required to write down all or a portion of rour
equiq yty investments in such compam nies, which would result in finff ancial losses.

Furthermore, we have in the past, and m yay in the futff urt e, also choose to divest certain businesses or productt
lines. If we decide to sell assets or a business, we mayy have diffiff cu ylty obtaini gng terms acceptabla e to us in a timelyy
manner, or at all. Additionallyy, we mayy experience diffiff cu ylty separatingg out portions of, off r entire, businesses, inc rur
loss of revenue or experience negative impam ct on margins, or we may not achieve the desired strategic and finff ancial
bbenefits. Such potential transactions mayy also del yay achievement of our strateggic o jbjectives, cause us to incur
additional expenses, disruptrr consumer or emplm yoyee relationships, and expose us to unanticipated or gongoi gng
obl gigations and liabia lities, includi gng as a result of our indemnificff ation obl gigations. Further, durdd ingg the pendencyy o af a
divestiture, we may be subju ect to risks such as a decline in the business to be divested, loss of emplm oyees,
consumers, or supplu iers and the risk that the transaction m yay not close, anyy of which would have a material adverse
effeff ct on the business to be divested and our retained business. If a divestiture is not complm eted for a yny reason, we
mayy not be able to find another b yuyer on the same terms, and we m yay have incurred siggnificant costs without the
correspondi gng benefit.

Furthett r expee ansion of our opeo rations intii ertt narr tionally willii subject us to new challenges and risks.

We currentlyy operate in the United States, Canada, the U.K., Australia, Spain an Pd oland (d we do not
currently facilitate loans in Spain or Poland) and plan to furff ther expand our business internar tionally in the futff urt e.
Managing new and existing international operations, including our planned expansion into the Netherlands, France
an Gd ermany, ryy equiq res us to complm y with new regulatory frr raff meworks and additional resources and controls.
International expansion subju ects our business to risks associated with international operations, including:

• adjusting the proprietary risk algorithms that we use to account for the differff ences in inforff mation availabla e
in differff ent jurisdictions on consumers;

• confoff rmity of our platform with applicable business customs, including translation into foreign languages
and associated expenses;

• potential changes to our establa ished business model;

• the need to supporu t and integrate with local vendors and service providers;

• compem tition with vendors and service providers that have greater experience in the local markets than we
do or that have pre-existing relationships with potential consumers and investors in those markets;

• diffiff culties in staffinff g and managing foreign operations in an environment of diverse culturt e, laws, and
consumers and merchants, and the increased travel, infraff structurt e, and legal and complm iance costs
associated with international operations;

• diffiff culties in obtaining required licenses and/or authorizations to do business in new countries and
territories;
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• complm iance with multiple, potentially confliff cting, and changing governmental laws and regulations,
including those relating to banking, anti-money laundering, securities, emplm oyment, tax, privacy, dyy ata
protection, such as the EU General Data Protection Regulation (GDPR), artificff ial intelligence, such as the
EUArtificial Intelligence Act, and climate disclosure, such as the Corporr rate Sustainabia lity Reporting
Directive (CSRD) and Australian Sustainabia lity Reporting Standards (ASRS);

• complm iance with financial system regulations, including the U.K. Financial Conduct Authority;

• complm iance with U.S. and forff eign anti-bribery laws, including the Foreign Corruptu Practices Act;

• diffiff culties in collecting payments in multiple forff eign currencies and associated foreign currerr ncy exposure;

• challenges in obtaining capital in international markets on the same or similar terms as with our U.S. capital
markets facff ilities;

• potential restrictions on repatriation of earnir ngs;

• expanded complm iance with potentially conflicff ting and changing laws of taxing jurisdictions where we
conduct business and applicable U.S. tax laws as they relate to internar tional operations, the complexity and
adverse consequences of such tax laws, and potentially adverse tax consequences duedd to changes in such
tax laws; and

• regional economic and political conditions.

In addition to the risks of various taxi gng jjurisdictions stated above, the Orgganisation for Economic Co-
operation and Development (“OECD”) has develope vd arious initiatives, including a fraff mework to implm ement a
global minimum corporate tax of 15% for certain large multinational enterprrr ise groups (“MNEs”), commonly
referred to as “Pillar TwoTT .” Certain jjurisdictions in which we operate have enacted, and others mayy enact l, egislation
implm ementing Pillar TwoTT , including qualifieff d domestic minimum top-up tu axes.

On Januaryy 5rr , 2026, the OECD released administrativ ge guidance containingg the Side-byy-Side (“SbS”)
ppack gage, which includes certain safe harbors forff MNEs headquartered in jjurisdictions with el gigible tax r gegimes, a dnd
the United States has been listed in the OECD Central Record as a jjurisdiction with a Qualifieff d SbS Reggime for
fiscal yyears commencingg on or after Januaryy 1rr , 2026.

As of June 30, 2026, we do not current yly expect Pillar TwoTT to have a material impact on our finff ancial
statements; however, the ultimate impam ct will depend on future leggislation, administrative gguidance, interpretation,
our operatingg results j, jurisdictional income mix, tax attributes, and other factff s. As a result of these risks, we may not
be successfulff in managing our existing internar tional operations, and our future international expansion efforff ts also
may not be successfulff .

The losll s of to hett services of our FouFF nderdd and ChiCC ef Executivtt e OffO icff er could mll atertt ially and adverserr ly affeff ct our
busineii ss,ee resuee lts of operations, finaii ncial conditiii on, and future prospes cts.tt

Max Levchin, our Founder and Chief Executive Offiff cer, is a valuabla e asset to us. Mr. Levchin has
significant experience in the finff ancial technology industry arr nd would be diffiff cult to replace. Competition forff seni ror
executives in our industryy irr s intense, and we mayy not be able to attract and retain quaq lifieff d personnel to replace ror
succeed Mr. Levchin. Failure to retain Mr. Levchin would have a material adverse effectff on our business, results off
operations, finff ancial condition, and futff urt e prospects.

Our business benefitff s ftt roff m our abilityii to attrtt act and retain highi ly skilled employeo es.

Our futff urt e success is aided byy our ab yility to identi yfy, hyy ire, develop, motivate, and retain h gighlyy quaq lifieff dd
ppersonnel forff all areas of our organization, in particular, a highly experienced sales forff ce, data scientists, a dnd
enggineers. Competition for these ytypey s of h gighlyy skilled emplm yoyees is extremelyy intense, particularlyy in the Sann
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Francisco B yay Area. Trained and experienced personnel are in higgh demand and m yay be in short supplyy. Ma yny of the
companies with which we compete forff experienced emplm yoyees hav ge greater resources than we do and m yay be able to
offeff r more attractive terms of emplm oyment. In addition, we invest significant time and expense in training o rur
emplm yoyees, which increases their value to compem titors that m yay seek to recruirr t them. We mayy not be able to attract,
develop, and maintain the skilled workforff ce necessa yry to operate our business, and labor expenses mayy increase as a
result of a short gage in the supplu yy of quaq lifieff d personnel. If we are unabla e to maintain and build our higghlyly
experienced sales forff ce, or are unabla e to continue to attract experienced engineering and technology personnel, rour
bbusiness, results of operations, finff ancial condition, and futff urt e prospects could be materiallyy and adverselyy affectff ed.

We may na ot achieve sustaitt neii d profio taii bilitii y itt f wi e are unable to generate suffu icff ient revenue to supporu t thett costs ott fo
operating an nd growing on ur busineii ss.ee

Although we have achieved GAAP profitaff bia lity in recent periods, we have incurrerr d net losses in the past.
As of June 30, 2026 and June 30, 2025, our accumulated deficff it was appa roximately $1.1 billion and $3.1 billion,
respectively. Our operating expenses may increase in the future as we seek to continue to grow our business, attract
consumers, merchants, funding sources, and additional originating bank partners, and further enhance and develop
our products and platforff m. As we expand our offeff rings to additional markets, our offeff rings in these marker ts may be
less profitaff bla e than the markets in which we currently operate. These effoff rts may prove more expensive than we
currently anticipate, and we may not succeed in increasing our revenue suffiff ciently to offsff et these higher expenses,
which could result in net losses.

Our abia lity to continue to operate our business profitabla y on a GAAP basis is subjeb ct to many risks and
uncertainties, including the potential for incurrirr ng operating expense increases and/or other charges and expenses
not reflected in our forecasts. If we do not operate the business while maintaining GAAP profitff ability, oyy ur reputation
may be harmed and the market price of our Class A common stock could be materially and adversely impacted.

Our quartertt lyrr resuee lts may fa luff ctuate signi ificff antly all nd may na ot fully refle ecll t thett underlyill ngii perforff marr nce of oo ur
busineii ss.ee

Our quaq rter yly results, includi gng revenue, expenses, GMV, cVV onsumer metrics, and other keyy performance
metrics, have fluctuated siggnifican ytly in the past and are likelyy to do so in the future. Accordingglyy, the results for a yny
one quarter are not necessari yly an indication of futff urt e performance. Our quaq rter yly results are like yly to fluctuate duedd
to a varie yty of factors, some of which are outside of our control, and as a result, mayy not fu ylly reflect the underlyyi gng
pperforff mance of our business. Fluctuations in quarterly results may adversely affecff t the price of our Class A common
stock. In addition, ma yny of the facff tors that affeff ct our quarter yly results are difficff ult forff us to predict. If our revenue,
expenses, GMV, cVV onsumer metrics, or k yey performance metrics in futff urt e quaq rters falff l short of the expectations fof
our investors and financial ana ylysts, the price of our Class A common stock will be adverselyy affectff ed.

We have expexx rienced in tii hett past, and expeee ct to contintt ue to expexx rience, seasonal fluctuatiott ns in our business.

We experience seasonal fluctuations in our business as a result of consumer spendi gng and savinggs patternsr .
Our GMV tends to be higghest duri gng our second and fourff th fiscal quarters duedd to increases in retail commerce
duringg the holid yay season and promotional activ yity D. uring quaq rters withh higher GMV, we have tended to generate
less inn p- eriod revenue as a percentage of GMV because a portion of th ie nterest income forff loans originated durd ing
the quaq rter is recognized over futff urt e periods. In addition, historically, oyy ur loan delinquencies tend to b ae t their
lowest during our fiscal third and fourth quarter, as consumer savings benefitff from tax refunds. We eWW xpect these
seasonal patterns to continue in future periods, and any adverse events that occur durdd ing our second or fourth fiscal
quarters could have a disproportionate effeff ct on our financial results for the fiscal year.



36

Negate ivtt e publicityii about us or our industrytt could all dverserr ly affeff ct our business, resuee lts ott f oo peo rations, finaii ncial
conditiodd n, and futff ure prospects.

NNeggative public yity about us or our indust yry, iyy ncludi gng the transparencyy, fairnerr ss, responsible lendingg, us rer
experience, qual yity, ayy nd reliabia ylity of our platform or payy later producdd ts in general, effeff ctiveness of our risk model,
our ability to effeff ctively manage and resolve complm aints, our privacy and security practices, litigation, regulatoryrr
activity, myy isconduct by our emplm oyees, fundiff ng sources, originating bank partners, servirr ce providers, or others in
our industry,rr the experience of consumers and investors with our platform or services or payy later producdd ts in
general, or use of loan proceeds by consumers that have obtained loans facilitated through our platform or other payay
later products for illegal purporr ses, even if inaccurate, could adversely affectff our reputation and the confidence in,
and the use of, our platforff m, which could harm our reputation and cause disruprr tions to our platform. Any such
reputational harm could further affecff t the behavior of consumers, including their willingness to obtain loans
facilitated through our platforff m or to make payments on their loans. As a result, our business, results of operations,
financial condition, and futff urt e prospects would be materially and adversely affectff ed.

Litigii atgg iott n, regue latory actions, and complm iall nce issuii es could sll ubjeb ct us to fineii s,ee penalties,ee judgments, rs emediadd tion
costs,tt and/or// othett r requireii ments rtt esultinll g in n iii ncii reased expexx nses and reputattt iott nal harm.rr

Our business is s jubject to increased risks of l gitigation and reggulatoryy arr ctions as a result of a number fof
factors and from various sources, includingg as a result of the h gighlyy r gegulated nature of the finff ancial services
industryy arr nd the focff us of state and federal enforff cement gagencies on the finff ancial services industryy irr gn general and
consumer financial servirr ces in particular.

In the ordinaryy crr ourse of business, we have been named as a defendant in various leggal actions, includingng
arbir trations and other glitigation. In addition, plaintiffsff have appealed the dismissal of a putative securities class
action, Kusnier v. Affirff m Holdings, Inc., et al. We are also a defendant in three related derivative actions, Quiroga v.
Levchin, et al., Jeffriff es v. Levchin, et al., and ValVV lieres v. Levchin, et al. For more information, refer to Not 7e .
Commitments and Contingencies of the accompanyyi gng notes to our consolidated financial statements.

On Ju yly 1, 2025, we reincorporated from the State of Delaware to the State of Nevada (the “Nevadaa
Reincorporation”). Althouggh no actions have been brougght gagainst us to date as a result of the Nevadaa
Reincorporation, ti is possible that our decision to pursue the Nevada Reincorporrr ation could result in additional
litigation, which, regardless of merit, could cause us to incur additional expense and divert management attention
from operating the business. Further, if a court determines that any such litigation has merit, we may be requiq red to
pay substantial monetary damages or attorner ys’ feesff .

While certain of our consumer gagreements contain arbitration provisions with class action waiverr
pprovisions that may limit our exposure to consumer class action litigation, there can be no assurance that we will be
successfulff in enforcingg these arbir tration provisions, includi gng the class action waiver provisions, in the future or in
any gy given case. L gegislative, administrative, or reggulatoryy drr evelopments m yay direct yly or indirect yly prohibit or lim tit
the use of pre-dispute arbitration clausa es and class action waiver provisions. A yny such prohibitions or limitations non
or discontinuation of the use of, sff uch arbitration or class action waiver provisions could subject us to additional
lawsuits, includi gng additional consumer class action l gitigation, and s gignificant yly limit our ab yility to avoid exposure
from consumer class action l gitigation.

From time to time, we are involved in, or the s jubject of, reviews, requests forff information, reggulatoryyrr
examinations, investigations, and proceedings (both forff mal and informal) by state and fedff eral governmental
gagencies, both domestic and abra oad, includi gng banki gng reggulators, the FTC, the CFPB, and the SEC, r gegardi gng rour
bbusiness activities and related disclosure practices and our qualifications to conduct our business in certa nin
jujurisdictions, which could subjjeb ct us to fines, penalties, obl gigations to changge our business and/odd r disclosure
ppractices, and other requiq rements resulti gng in increased expenses and diminished earnir gngs. Our involvement in anyy
such matter also could cause harm to our reputation and divert management attention froff m the operation of ourr
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bbusiness, even if the matters are ultimatelyy determined in our favor. Moreover, anyy settlement, or a yny consent ord rer
or advers je j gudgment, in connection with a yny formal or informal proceedingg or inves gtigation byy a ggovernment
agency, myy ay prompm t litigation or additional investigations or proceedings as other litigants or other governme tnt
gagencies beggin independent reviews of the same or similar activities.

State r gegulatoryy arr ggencies and attorn yey gs general have increased their examination and enforcement focff us non
BNPL products and providers, particular yly as the CFPB has s gignaled reducdd ed prioritization of BNPL enforff cement at
the fedff eral level. In Decembem r 2025, a coalition of seven state attorn yey gs general initiated coordinated inquiries into
BNPL providers' business practices and complm iance with consumer protection laws. We hold state lendi gng,
servicingg, and moneyy transmission licenses in numerous jjurisdictions and are su jbju ect to periodic examination byy
each licensi gng authorityy. An increase in the frequeq ncyy, scope, or intensityy of state examinations and inves gtigations
could result in finff di gngs requiringg remediation, fines, consent orders, or restrictions on our producdd t offerff inggs nin
affeff cted states. Examination findi gngs or enforcement actions yby one state r gegulator or attorn yey ggeneral m yay promptm
similar inquiries or proceedi gngs byy other states, compoundim gng the finff ancial, operational, and reputational impact.

In addition, a numbem r of participants in the consumer finance indusdd tryy hrr ave been the s jubject of putative
class action lawsuits; state attorn yey ggeneral actions and other state r gegulatoryy arr ctions; fedff eral reggulatoryy err nforff cementt
actions, including actions relating to alleged unfaiff r, deceptive, or abua sive acts or practices; violations of state
licensi gng and lendi gng laws, includi gng state interest rate limits; actions alleggi gng discrimination on the basis of race,
ethnici yty g, gyyy ender, or other prohibited bases; and alleggations of noncomplm iance with various state and fedff eral laws
and r gegulations relati gng to or giginatingg and servicingg consumer finff ance loans. The currer nt reggulato yry environment,
increased reggulatoryy crr omplm iance efforff ts, and enhanced reggulato yry enforcement have resulted in s gignificantt
operational and compliance costs and may prevent us from providing certain products and services. There is no
assurance that these reggulato yry matters or other factff ors will not, in the future, affectff how we conduct our business
and, in turn, have an adverse effeff ct on our business. In particular, l gegal proceedinggs brougght under state consum rer
pprotection statutes enforff ceable yby state r gegulatoryy arr ggencies or attorner yys ggeneral or under several of the various
federal consumer finff ancial services statutt es subju ect to the jurisdiction of the CFPB and FTC may result in a separate
fine for each violation of the statutt e, which, particular yly in the case of class action lawsuits, could result in dam gages
in excess of the amounts we earner d froff m the underlyyi gng activities. See “— Risks Related to Our Reggulatoryry
Environment.”

Determining on ur alloll wance forff creditdd losses ree equireii s mee any an ssumptm iott ns and complm exll analysll es. If oII ur estimatestt
prove incii orrect, wtt e may incur net charger -offo s iff n eii xcee ess of oo ur reseee rves, os r we may be required to increase our
provision forff creditdd losses,ee eithii er of which would adverserr ly affeff ct our resultsll of operations.

We maintain an allowance forff credit losses at a level sufficff ient to estimate expected credit losses based on
evaluating knowk n and inherent risks in our loan portfolff io. This estimate is highly dependent upon the reasonabla eness
of our assumptions and the predictabia lity of the relationships that drive the results of our valuation methodologies.
Management has processes in place to monitor these judgments and assumptions, including review by our credit
committee, but these processes may not ensure that our judgments and assumptions are correr ct. The method for
calculating the best estimate of expected credit losses takes into account our historical experience, adjud sted for
current conditions, and our judgment concerning the probabla e effectff s of relevant observar bla e data, trends, and market
factors. Changes in such estimates can significantly affeff ct the allowance and provision forff losses. It is possible that
we will experience credit losses that are differff ent froff m our current estimates. If our estimates and assumptions prove
incorrect and our allowance forff credit losses is insufficff ient, we may incur net charge-offs iff n excess of our allowance,
or we could be requiq red to increase our provision for credit losses, either of which would adversely affectff our results
of operations.

Increases iee n mii arkerr t intii ertt est ratestt have had and could cll ontinue to have an adverserr effeff ct on our business.

In March 2022, in response to inflaff tionary conditions, the U.S. Federal Reserve began raising the fedff eral
funds interest rate and continued to do so through July 2023. While the U.S. Federal Reserve lowered the fedff eral
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funds interest rate in the second half of 2024 and again in the second half of 2025, as of August 2026, the fedff eral
funds interest rate remains elevated compam red to March 2022 rates. Elevated interest rates have had, and may
continue to have, an adverse impact on the spending levels of consumers and their abia lity and willingness to borrorr w
money. Higher interest rates ofteff n lead to higher payment obligations, which may reducdd e the ability of consumers to
remain current on their obligations and, thereforff e, lead to increased delinquencies, defaula ts, consumer bankrukk ptu cies
and charge-offsff , and decreasing recoveries, all of which could have an adverse effectff on our business. Certain of our
funding arrar ngements bear a variabla e interest rate. Given the fixed interest rates charged on the loans originated on
our platform, in the event that variabla e interest rates rise across the market, our interest margin earner d in these
funding arrar ngements would be reduced. Dramatic increases in interest rates may make these forff ms of funding
nonviable. In addition, certain of our loan sale agreements are repriced on a recurring basis using a mechanism tied
to interest rates. To reduce our exposure to broad changes in prevailing interest rates, we maintain an interest rate
hedging program which eliminates some, but not all, of the interest rate risk.

Across our divdd erserr fundindd g sn ources, ws e make repree esentations and warrantiett s cee oncernirr ngii the loall ns finaii nced
pursuant to stt uch agra eements. If tII hott se repree esentations and warranties are not correct, wtt e could be required to
repuee rchase certaitt n oii f so uch loall ns. Any signi ificff ant requireii d repurchases would hll ave an adverserr effeff ct on our
abilityii to operate att nd fund our business.

Across our diverse fundff ing sources, including our asset-backed securitizations, warehouse credit faciff lities,
master trusrr t facff ilities, and forff warr rd flow agreements, we make numerous representations and warrar nties concerning
the characteristics of the loans we pledge and/or sell (depending on the type of facility), including representations
and warrarr nties that the loans meet certain eligibility requirements of those faciff lities and investors. If those
representations and warrar nties are incorrect, we may be required to repurchase certain of the finff anced loans. Failure
to repurchase so-called “ineligible loans” when required could constitute an event of defauff lt under our financing
agreements and lead to the potential termination of the appla icable facility. We can provide no assurance, however,
that we would have adequate cash or other qualifyiff ng assets availabla e to make such repurchases. Such repurchases
could be limited in scope, relating to small pools of loans, or larger in scope, across multiple pools of loans. If we
were required to make such repurchases and if we do not have adequaq te liquiq dity to fund such repurchases, it would
have a material adverse effeff ct on our business, results of operations, finff ancial condition, and futff urt e prospects.

Our revenue is impam ctedtt , tdd o att signi ificff ant extee entt t, by the general economy, tyy hett creditdd wott rthitt neii ssee of the U.SUU .SS
consumer and thett finaii ncial perfor rmance of our commercial partners.rr

Our business, the consumer financial services industry,rr and our commercial partners’ businesses are
sensitive to macroeconomic conditions. Economic factors such as interest rates, changes in monetary and related
policies, market volatility, inflationary conditions, the imposm ition of tariffsff on global trade, student loan obligations,
consumer confidff ence, and unemployment rates are among the most significant factff ors that impact consumer
spending behavior. WeaWW k economic conditions or a significant deterioration in economic conditions, including the
current inflationary environment, the possibility of a recession, and uncertainty relating to the magnitude, durdd ation
and impact of tariffs off n global trade, reducd e the amount of disposable income consumers have, which in turt nr
reduces consumer spending and the willingness of qualifieff d consumers to take out loans. Such conditions are also
likely to affectff the abia lity and willingness of consumers to pay amounts owed under the loans facilitated through our
platform, each of which would have an adverse effectff on our business, results of operations, finff ancial condition, and
future prospects.

The generation of new loans faciff litated through our platforff m, and the revenue we generate from such loans,
depends upon sales of products and servirr ces by our commercial partners. Our commercial partners’ sales may
decrease or faiff l to increase as a result of factors outside of their control, such as the macroeconomic conditions
referenced above, or business conditions affeff cting a particular commercial partner, industry vrr ertical, or region. WeakWW
economic conditions also could extend the length of our commercial partners’ sales cycles and cause consumers to
delay making (or not make) purchases of our commercial partners’ products and servirr ces. The decline of sales by
our commercial partners forff any reason will generally result in lower credit sales and, thereforff e, lower loan volume
and associated revenue for us.
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In addition, if a commercial partner closes some or all of its locations, ceases its e-commerce operations, or
becomes subject to a voluntary orr r involuntary brr ankruptrr cy proceeding (or if there is a perception that it may become
subju ect to a bankruptrr cy proceeding), consumers may have less incentive to pay their outstanding balances on loans
facilitated through our platforff m, which could result in higher charge-off rff ates than anticipated. Moreover, if the
financial condition of a commercial partner deteriorates significantly or a commercial partner becomes subject to a
bankruptrr cy proceeding, we may not be able to recover amounts duedd to us from the commercial partner.

Borrowers may na ot view or treat thett ir loans as having tn hett same signi ificff ance as othett r obligll atgg iott ns, as nd the loanll s
facilitaii ted thrtt oughu our platforff m arr re not secured, guaranteed, odd r insii ured and invii olvell a high dgg egdd regg e of fo inff ancialii
riskii .kk

Borrowers may not view the loans facilitated through our platform as having the same significance as other
credit obligations arising under more traditional circumstances.

Personal loans facilitated through our platform are not secured by any collateral, not guaranteed or insured
by any third party, and not backed by any governmental authority in any way. Thereforff e, if we hold the loans forff
investment on our balance sheet, we are limited in our ability to collect on these loans if a consumer is unwilling or
unabla e to repay them. A consumer’s ability to repay their loans can be negatively impam cted by increases in their
payment obligations to other lenders under mortgage, credit card, and other loans resulting from increases in base
lending rates or strucrr tured increases in payment obligations. If a consumer neglects his or her payment obligations
on a loan faciff litated through our platform or chooses not to repay his or her loan entirely, it will have an adverse
effeff ct on our business, results of operations, financial condition, future prospects, and cash floff ws.

If our collell ctiott n effe orff ts on delinqii uent loans are ineffeff ctivtt e or unsuccessfee ulff , tll hett perforff marr nce of to hett loans would
be adverserr ly affeff ctedtt .dd

Our abia lity to collect on loans is dependent on the consumer’s continuing financial stabia lity, and
consequeq ntly, cyy ollections can be adversely affeff cted by a numbem r of factff ors, including job loss, divorce, death, illness,
or personal bankruptrr cy. Furthermore, the application of various federal and state laws, including federal and state
bankruptrr cy and debtor relief laws, may limit the amount that can be recovered on the loans. It is possible that a
higher percentage of consumers will seek protection under bankruptrr cy or debtor relief laws as a result of
macroeconomic factors, including the currer nt inflationary environment, the possibility of a recession and market
volatility. Federal, state, or other restrictions could impair our ability to collect amounts owed and due on the loans
facilitated through our platforff m, reduce income received froff m the loans faciff litated through our platform, or
negatively affecff t our ability to complm y with our current financing arrangements or obtain finff ancing with respect to
the loans facilitated through our platform.

In the event that initial attempts to contact a consumer are unsuccessfulff , certain delinquent loans may be
referred to a collection agent that will service the loans using its own servicing platform. Further, if collection action
must be taken in respect of a loan, the collection agent may charge additional amounts, which may reducdd e the
amounts of collections that we receive.

Moreover, because our servirr cing fees in connection with the servirr ces we provide depend on the
collectability of the loans faciff litated through our platform, if there is an unexpected significff ant increase in the
numbem r of consumers who fail to repay their loans or an increase in the principal amount of the loans that are not
repaid, we will be unabla e to collect our entire servicing fee forff the loans facilitated through our platform for which
we act as servicer, and our business, results of operations, finff ancial condition, future prospects, and cash floff ws could
be materially and adversely affeff cted.

In addition, if a consumer defauff lts on a loan, we may be unsuccessfulff in our effoff rts to collect the amount of
the loan. As such, our originating bank partners could decide to originate fewff er loans through our platform. An
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increase in defauff lts precipitated by these risks and uncertainties could have a material adverse effecff t on our business,
results of operations, finff ancial condition, and futff urt e prospects.

While we take precautions to ptt revent consumer idei ntittt y ftt raff ud, wdd e have observed fraff uduld enll t activtt ity ott n our
platll fott rm and additioii nal idei ntittt y ftt raff ud may oa ccur in tii hett future, we hich may aa dverserr ly affeff ct the perfor rmance of
the loanll s facff ilitated thrtt oughu our platforff m.rr

There is risk of fraff udula ent activity associated with our platform, originating bank partners, card issuing
banks, consumers, and third parties handling consumer information. Our resources, technologies, and fraud
prevention tools may be insuffiff cient to accurately detect and prevent fraud. We are obligated to repurchase the loans
facilitated through our platforff m in certain cases of confirff med identity theft.ff The level of frauda related charge-offsff on
the loans facilitated through our platform could be adversely affeff cted if frauda uldd ent activity were to significantly
increase.

We bear the risk of consumer fraud in a transaction involving us, a consumer, and a commercial partner,
and we generally have no recourse to the commercial partner to collect the amount owed by the consumer.
Significant amounts of fraff udula ent cancellations or chargebacks could adversely affectff our business or finff ancial
condition. High profileff fraudulent activity or significant increases in fraudula ent activity could also lead to regulatoryrr
intervention, negative publicity, ayy nd the erosion of trusrr t froff m our consumers and commercial partners, and could
materially and adversely affectff our business, results of operations, finff ancial condition, futff urt e prospects, and cash
flows.

If we fail to maintain effeff ctivtt e intii ertt narr l control over finaii ncial reporting on r disdd closll ure controls all nd procedurd es, ws e
may ba e unable tll o rtt eport our finaii ncial resultsll on a timtt ely all nd accurate basis,ii and our busineii ssee , os peo rating rn esultsll
and markerr t price of our ClaCC ss A common stock may ba e adverserr ly affeff ctedtt .dd

The Sarbar nes-Oxley Act requires, among other things, that we maintain effeff ctive internarr l control over
financial reporting and disclosure controls and procedurd es. The process of designing and implementing effectff ive
internal controls and disclosure controls is a continuous effoff rt that requires us to anticipate and react to changes in
our business and the economic and regulatory err nvironment and to expend significant resources to maintain a system
of internal controls that is adequaq te to satisfy our reporting obligations as a public company. In addition, testing and
maintaining internarr l controls may divert our management’s attention froff m other matters that are important to our
business.

If we are unabla e to establish and maintain appropriate internal control over finff ancial reporting and
disclosure controls and procedurdd es, it could cause us to fail to meet our reporting obligations on a timely basis, result
in material misstatements in our consolidated financial statements and harm our operating results. Any failure to
maintain effeff ctive internarr l control over finff ancial reporting or disclosure controls and procedurdd es could have an
adverse effecff t on our business and operating results, and cause a decline in the price of our Class A common stock.
We also could become subject to investigations by the stock exchange on which our securities are listed, the SEC or
other regulatory arr uta horities, which could requiq re additional finff ancial and management resources.

Additional Risks Related to Our Reliance on Third Parties

Our resultsll depeee nd on prominent preseee ntattt iott n, integre atiott n, and supporpp t of oo ur platll fott rm by our commercial
partners.rr

We depend on our commercial partners, which generally accept most major credit cards and other forms of
payment (which may include pay-over-time solutions offeff red by our competitors), to present our platform as a
payment option and to integrate our platform into their website or in their store, such as by prominently featurt ing
our platform on their websites or in their stores and not just as an option at website checkout. We mWW ay not have any
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recourse against commercial partners if they do not prominently present our platform as a payment option or if they
more prominently present solutions offeff red by our competitors. In addition, as we add new commercial partners, it
could take a significff ant amount of time forff these commercial partners, particularly larger platforms such as Apple
Pay, to fully integrate our platform and forff these commercial partners’ consumers to accept our pay-over-time
solution. The faiff lure by our commercial partners to effecff tively present, integrate, and support our platform would
have a material and adverse effectff on our business, results of operations, finff ancial condition, and futff urt e prospects.

If our commercial partners frr aiff l tii o ftt ulff fill llii their oii bligll atg iott ns to consumers orr r complm y wll ith applicll able lll awll , www e may
incur remediadd tion costs.tt

Although our commercial partners are obligated to fulff fill their contractuat l commitments to consumers and
to comply with applicable law, including in marketing our producd ts, froff m time to time, they might not, or a
consumer might allege that they did not. This, in turn, can result in claims or defenses against our originating bank
partners and us, or a loan purchaser, or in loans being uncollectible due to the Federal Trade Commission’s Holder in
Due Course RulRR e (“Holder RulRR e”), or equiq valent state laws. The Holder RulRR e requiq res the inclusion of a specific
notice in consumer credit contracts evidencing debts arising froff m purchase money loan transactions. The notice
provides that the holder of the consumer credit contract is subju ect to all claims and defenses which the debtor could
assert against the seller of goods or services obtained with the proceeds of the consumer credit contract. In those
cases, we may decide that it is beneficial to remediate the situation, either through assisting the consumers to get a
refund, working with our originating bank partners to modify tff he terms of the loan or reducing the amount due,
making a payment to the consumer, or otherwirr se. Historically, tyy he cost of remediation has not been material to our
business, but we make no assurance that it will not be in the futff urt e.

Our thitt rdii -pdd arty suppu lier relationshipsii subject us to a variety of riskii s,kk and thett failure of to hitt rdii parties tee o ctt omplm yll
withii legae l or regulatll ortt y rr equireii ments ott r to ptt rovideii various services that are impii ortant to our opeo rations couldll
have an adverserr effeff ct on our business, resuee lts ott f oo peo rations, finaii ncial conditiii on, and future prospes cts.tt

We have significant third-party partners that, among other things, provide us with financial, technology, ayy nd
other servir ces to support our products and other activities, including, for example, credit ratings and reporting,
cloud-based data storage and other IT solutions, and payment processing. The CFPB and prudential regulators have
issued guidance stating that institutions under their supeu rvision may be held responsible for the actions of the
companies with which they contract. Accordingly, wyy e could be adversely impacted to the extent our third-party
partners fail to comply with the legal requirements appla icable to the particular products or services being offerff ed.

In some cases, third-party partners are the sole source, or one of a limited numbem r of sources, of the
services they provide to us. For examplm e, we are solely reliant on our agreement with our cloud computing web
services provider forff the provision of cloud infrastructurt e servirr ces to support our platform. In addition, we rely on a
single third-party partner to provide a numbem r of issuing and processing services across several of our products.

Most of our third-party partner agreements are terminabla e by the third party on little or no notice, and if our
current third-party partners were to terminate their agreements with us or otherwise stop providing services to us on
acceptabla e terms, we may be unabla e to procure alternatives from other vendors in a timely and effiff cient manner and
on acceptabla e terms (or at all). If any third-party partner faiff ls to provide the servir ces we require, faiff ls to meet
contractuat l requiq rements (including compliance with applicable laws and regulations), fails to maintain adequate
data privacy controls and electronic security systems, or sufferff s a cybey r-attack or other security breach, such as the
Evolve Bank & TruTT st cybey rsecurity incident reported in June 2024, we could be subject to CFPB, FTC and other
federal and state regulatory err nforff cement actions, claims froff m third parties, including our consumers, and suffeff r
economic and reputational harm that could have an adverse effectff on our business. Further, we may incur significant
costs to resolve any such disruptu ions in service, which could adversely affeff ct our business.

For example, certain installment loans are originated by our originating bank partners and then disbursed to
merchants via virtuat l cards facilitated through our partnership with an issuer processor. This issuer processor issues
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virtuat l cards through an issuing bank partner, which allow loans facilitated through our platform to be processed
over the card network. Such loans facilitated through our platform can be used at merchants where we are not
integrated at checkout, allowing consumers to complm ete purchases with virtuat l cards just as they would with a
standard credit or debit card. In the event that our issuer processor becomes unabla e or unwilling to faciff litate the
disbursements to merchants and we are unabla e to reach an agreement with another third-party partner, such loans
would no longer be abla e to be facff ilitated through our platform.

For certain transactiott ns, ws e partialii lyll rely on card issuers,rr payment processors, or third-par- ty payment networksrr .
If we fail to comply withii the appla icll able rll equireii ments stt et forth itt n oii ur agreements withii Visaii and other such
countertt parrr ties,ee such counterparties mee ay seek to fineii us, ss uspes nd us, os r tertt mirr naii te our regisg tratiott ns, ws hich couldll
have a matertt ial adverserr effeff ct on our business, resuee lts ott f oo peo rations, fs inff ancialii conditiodd n, and futff ure prospects.tt

For certain transactions, we partially rely on card issuers, payment processors, or third-party payment
networks, and must pay a fee forff their servirr ces. From time to time, payment networks, such as Visa, may increase
the interchange fees that they charge for each transaction using one of their cards. The payment processors and
payment networks routinely updau te and modify their requiq rements. Changes in the requirements, including changes
to risk management and collateral requiq rements, may impact our ongoing cost of doing business and we may not, in
every crr ircumstance, be able to pass through such costs to our merchants or associated participants. Furthermore, if
we do not complm y with the payment processors’ or payment networks’ requiq rements (e.g., their rules, bylaws, and
charter documentation), the payment processors or payment networks, as applicable, could seek to fine us, suspend
us or terminate our registrations that allow us to process transactions on their networks. The termination of our
registration dued to failure to comply with the appla icable requirements of Visa or other payment networks or payment
processors, or any changes in the payment networks’ or payment processors’ rulrr es that would impair our registration,
could requiq re us to stop providing payment servirr ces to Visa or other payment networks or payment processors,
which could have a material adverse effeff ct on our business, results of operations, finff ancial condition, and futff urt e
prospects.

Our business could be adverserr ly affeff ctedtt by any un nsoundnedd ssee of our finff ancialii instittt utiott n countertt parr rtiett s.ee

Instability at financial institutions, such as those publicly reported in 2023, may have an adverse effectff on
our business. Financial servirr ces institutions are interrer lated with our business as a result of trading, clearing,
counterparr rty or other relationships. We rWW outinely execute transactions with counterparr rties in the financial servir ces
industry,rr including commercial banks, brokers and dealers, investment banks and other institutions. Many of these
transactions expose us to credit risk in the event of a defaula t by a counterparty. In addition, our credit risk may be
exacerbar ted when collateral cannot be foreclosed upon or is liquidated at prices not suffiff cient to recover the full
amount of the credit or derivative exposure duedd . Any such losses could adversely affectff our business, financial
condition and results of operations.

Risks Related to Our Intellectual Property and Platform Development

Real or perceived softwff are errors, fs aiff luii res,ee bugsu , ds efdd ectff s,tt or outagea s cee ould adverserr ly affeff ct our business, resuee lts
of operations, fs inff anciali conditdd iott n, and futff ure prospects.tt

Our platforff m and our internal systems rely on softwff are that is highly technical and complm ex. In addition,
our platform and our internal systems depend on the ability of such softwff are to store, retrieve, process, and manage
immense amounts of data. As a result, undetected errorr rs, faiff lures, bugs, or defectff s may be present in such softwff are
or occur in the future in such software, including open source software and other software we license in from third
parties, especially when updates or new products or services are released.

Any real or perceived errorr rs, faiff lures, bugs, or defectff s in the software may not be found until our
consumers use our platforff m and could result in outages or degraded quality of servirr ce on our platform that could
adversely impact our business (including through causing us not to meet contractuat lly requiq red servir ce levels), as
well as negative publicity, lyy oss of or delay in market acceptance of our products and services, and harm to our brand
or weakening of our competitive position. In such an event, we may be requiq red, or may choose, to expend
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significant additional resources in order to correrr ct the problem. For examplm e, in the second half of fiscal year 2025,
we reallocated significff ant resources to prioritize system stabia lity and reducdd e outages, resulting in delays to certain
product launches and other strategic objectives. Similar reallocations of resources in the future could adversely
affeff ct our business, results of operations, finff ancial condition, and futff urt e prospects.

Any sn ignigg fii cant disrii uption in,ii or errors in, service on our platforff m orr r relatll intt g tn o vtt endors,rr includindd g en vents beyoe nd
our control, cll ould prevent us froff m processee ing tn ratt nsactions on our platll fott rm or postingii payments att nd have a
materiali and adverserr effeff ct on our business, resuee lts of operatiott ns, fs inff ancialii conditiodd n, and futff ure prospects.tt

We use vendors, such as our cloud computing web services provider, virtual card processing companies,
and third-party software providers (including companies that provide our risk scoring models), in the operation of
our platform. The satisfactory prr erformance, reliability, ayy nd availabia lity of our technology and our underlying
network ar nd infrastrucrr ture are critical to our operations and reputation and the abia lity of our platform to attract new
and retain existing commercial partners and consumers. We rely on these vendors to protect their systems and
facilities against damage or service interrur ptu ions from naturt al disasters, power or telecommunications failures, air
quality issues, environmental conditions, computm er viruses or malicious attempts to harm or compromise these
systems, criminal acts, and similar events. We mWW ay also be harmed if data, technology, oyy r softwff are becomes non-
compliant with existing regulations or industry srr tandards, becomes subjeb ct to third-party claims of intellectuat l
property infriff ngement, misappropriation, or other violation, is breached by unauta horized third parties, or
malfuncff tions or functions in a way we did not anticipate. If our arrangement with a vendor is terminated or if there
is a lapse of service or damage to its systems or faciff lities, we could experience interrurr ptu ions in our abia lity to operate
our platform. We aWW lso may experience increased costs and difficff ulties in replacing that vendor and replacement
services may not be availabla e on commercially reasonabla e terms, on a timely basis, or at all. Any interruptu ions or
delays in our platforff m availability, whether as a result of a faiff lure to perform on the part of a vendor, any damage to
one of our vendor’s systems or faciff lities, the termination of any of our third-party vendor agreements, softwff are
failures, our or our vendor’s errorr r, natural disasters, terror rism, other man-made problems, security breaches, whether
accidental or willfulff , or other factors, could harm our relationships with our merchants and consumers and also harm
our reputation.

In addition, in the event of damage or interruptu ion, our insurance policies may not adequately compensate
us for any losses that we may incur. Our disaster recovery plan has not been tested under actuat l disaster conditions,
and we may not have suffiff cient capacity to recover all data and servirr ces in the event of an outage. These facff tors
could prevent us froff m processing transactions or posting payments on our platform, damage our brand and
reputation, divert the attention of our emplm oyees, reducdd e our revenue, subject us to liability, ayy nd cause consumers or
merchants to abaa ndon our platforff m, any of which could have a material and adverse effeff ct on our business, results of
operations, finff ancial condition, and futff urt e prospects.

Our abilityii to protectt t our confidff endd tial, proprietary, oyy r sensitivii e infii orff marr tion, includindd g tn hett confidff endd tialii
infon rmatiott n of co onsumers on our platforff m,rr may ba e adverserr ly affeff ctedtt by cyber-attatt cks,kk emplm oyll ee or othett r
internal miscii onduct, ctt ompum ter viruses, ps hysiyy cal or electrott nic break-ikk nsii , os r similar disdd ruptu iott ns.

Our business involves the collection, storage, use, disclosure, processing, transferff , and other handling
(collectively, “processing”) of a wide variety of information, including personally identifiable information, for
various purposrr es in our business, including to help supporu t the integrity of our services and to provide featurt es and
functionality to our consumers and commercial partners. The processing of the inforff mation we acquire in connection
with our consumers’ and commercial partners’ use of our services, particularly on our internerr t appa lications for
consumers, is subju ect to numerous privacy, data protection, cybey rsecurity, ayy nd other laws and regulations in the
United States and foreign jurisdictions. The automated naturt e of our business and our reliance on digital
technologies may make us an attractive target forff , and potentially vulnerable to, cyber-attacks, computer malware,
computer viruses, social engineering (including phishing and ransomware attacks), general hacking, physical or
electronic break-ins, or similar disruptu ions. In addition, our remote working environment may exacerbar te these risks.
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While we and our third-party partners have taken steps to protect the confidff ential, proprietary, ayy nd sensitive
information to which we have access and to prevent data loss, our security measures or those of our third-party
partners could be breached, such as the Evolve Bank & TruTT st cybey rsecurity incident reported in June 2024, resulting
in the loss of, or unauthorized access to, our or our consumers’ data, our intellectuat l property, or other confidff ential,
proprietary, oyy r sensitive business inforff mation and could expose us to liabia lity related to the loss of the inforff mation,
time-consuming and expensive litigation, potential regulatory scrutiny and negative publicity.

As is common in our industry,rr and with technology-focff used companies more broadly, uyy nauta horized parties
regularly attempt to gain access to our systems and facilities through various means, including, among others,
hacking into our or our partners’ or consumers’ systems or faciff lities, or attemptm ing to fraff udula ently induce our
emplm oyees, partners, consumers or others into disclosing usernames, passwords, or other sensitive information,
which may in turn be used to access our information technology systems and gain access to our or our consumers’
data or other confidential, proprietary, oyy r sensitive inforff mar tion. In the past, such attempts have, at times, been
successfulff but with minimal impact on or disruprr tion to our business, and there is no guarantee that our continuous
monitoring effoff rts will be effeff ctive in preventing similar or more impactful incidents in the futff urt e.

If we are unable tll o ptt rotect our intii eltt lell ctual propeo rty,tt or if third parties are successfulff in claill miii ngii that we are
infrn ingin ngii , mgg isappropriati intt g,n or violatll intt g tn hett intellectual propeo rty ott f oo thers,rr we may ia ncii ur signi ificff ant expeee nse
and our busineii ssee may ba e adverserr ly affeff ctedtt .dd

Our abia lity to compete effecff tively is dependent in part upon our ability to obtain, maintain, protect, and
enforce our intellectuat l property and other proprietary rights, including with respect to our proprietary trr echnology,yy
and to obtain licenses to use the intellectuat l property and proprietary rights of others. We rWW ely on a combination of
patents, trademarks, servirr ce marks, copyrights, trade secrets, domain names, and agreements with emplm oyees and
third parties to protect our intellectuat l property and other proprietary rights. We aWW lso enter into agreements
containing obligations of confidff entiality with each party that has or may have had access to proprietary information,
know-how, oww r trade secrets owned or held by us. Nonetheless, the steps we take to obtain, maintain, protect, and
enforce our intellectuat l property and other proprietary rights may be inadequate. For examplm e, our compem titors and
other third parties may design around or independently develop similar technology or otherwirr se duplicate or mimic
our services or products such that we would not be able to successfulff ly assert our intellectuat l property or other
proprietary rights against them. We cWW annot assure that any futff urt e patent, trademark, or service mark registrations
will be issued for our pending or futff urt e appa lications or that any of our current or futff urt e patents, copyrights,
trademarks, or service marks (whether registered or unregistered) will be valid, enforff ceable, suffiff ciently broad in
scope, provide adequaq te protection of our intellectuat l property or other proprietary rights, or provide us with any
competitive advantage.

Our trademarks, trade names, and service marks have significant value, and our brand is an important factor
in the marketing of our services. We iWW ntend to rely on both registrations and common law protections for our
trademarks. However, we may be unable to prevent compem titors or other third parties froff m acquiq ring or using
trademarks, service marks, or other intellectuat l property or other proprietary rrr ights that are similar to, infringe upon,u
misappra opriate, dilute, or otherwise violate or diminish the value of our trademarks and service marks and our other
intellectuat l property and proprietary rrr ights. The value of our intellectuat l property and other proprietary rights could
diminish if others assert rights in or ownership of our intellectuat l property or other proprietary rights, or in
trademarks or service marks that are similar to our trademarks or service marks.

In addition, we cannot guarantee that we have entered into agreements containing obligations of
confidff entiality with each party that has or may have had access to proprietary information, know-how, oww r trade
secrets owned or held by us. Moreover, our contractuat l arrangements may be breached or may otherwirr se not
effeff ctively prevent disclosure of, off r control access to, our confidff ential or otherwirr se proprietary irr nforff mation or
provide an adequaq te remedy in the event of an unauta horized disclosure. The measures we have put in place may not
prevent misappropriation, infringement, or other violation of our intellectuat l property or other proprietary rights or
information and any resulting loss of compem titive advantage, and we may be required to litigate to protect our
intellectuat l property or other proprietary rights or inforff mation froff m misappropriation, infringement, or other
violation by others, which is expensive, could cause a diversion of resources, and may not be successfulff , even when
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our rights have been infringed, misappra opriated, or otherwise violated. Our efforff ts to enforce our intellectuat l
property and other proprietary rights may be met with defenff ses, counterclaims, and countersuits attacking the
validity and enforff ceability of our intellectual property and other proprietary rights, and if such defenff ses,
counterclaims, or countersuits are successfulff , it could diminish or we could otherwirr se lose valuable intellectuat l
property and other proprietary rights. Additionally, the laws of some forff eign countries may not be as protective of
intellectuat l property and other proprietary rights as those in the United States, and the mechanisms for enforff cement
of intellectuat l property and other proprietary rights may be inadequaq te.

Furthermore, third parties may challenge, invalidate, or circumvent our intellectual property and proprietary
rights, including through administrative processes or litigation. The legal standards relating to the validity,yy
enforceability, ayy nd scope of protection of intellectuat l property and other proprietary rights are uncertain and still
evolving. Our intellectuat l property and other proprietary rights may not be sufficff ient to provide us with a
competitive advantage and the value of our intellectuat l property and other proprietary rights could also diminish if
others assert rights therein or ownership thereof, aff nd we may be unabla e to successfulff ly resolve any such conflicff ts in
our favor or to our satisfaction.

We may ba e subjeb ct to claill msii broughu t by tb hitt rdii partiett s fee orff allell gee d infii riff ngii ement, misaii ppra opriation, or othett r
violatll iott n of to hett ir intellecll tual property ott r other proprietartt y rr ightgg s.tt

Our success depends, in part, on our ability to develop and commercialize our producdd ts and services
without infringing, misappropriating, or otherwise violating the intellectuat l property or other proprietary rrr ights of
third parties. We may receive claims or otherwise become involved in disputes froff m time to time concerning
intellectuat l property or other proprietary rights of third parties, which may relate to our own proprietary technology,
or to technology that we acquiq re or license from third parties, and we may not prevail in these disputes. Relatedly,yy
competitors or other third parties may raise claims alleging that servirr ce providers or other third parties retained or
indemnifieff d by us, infringe on, misappa ropriate, or otherwirr se violate such compem titors’ or other third parties’
intellectuat l property or other proprietary rights. These claims of infriff ngement, misappropriation, or other violation
may be extremely broad, and it may not be possible forff us to conduct our operations in such a way as to avoid all
such alleged violations of such intellectuat l property or other proprietary rights. We also may be unaware of third-
party intellectuat l property or other proprietary rights that cover or otherwirr se relate to some or all of our products and
services.

Given the complex, rapia dly changing, and compem titive technological and business environment in which we
operate, and the potential risks and uncertainties of intellectuat l property-related litigation, a claim of infringement,
misappra opriation, or other violation against us may requiq re us to spend significant amounts of time and other
resources to defend against the claim (even if we ultimately prevail), pay significff ant money damages, lose
significant revenues, be prohibited from using the relevant systems, processes, technologies, or other intellectuat l
property (temporarily or permar nently), cease offerff ing certain products or services, obtain a license, which may not
be availabla e on commercially reasonabla e terms or at all, or redesign our products or services or functionality therein,
which could be costly, tyy ime-consuming, or impossible.

Some of the aforementioned risks of infringement, misappropriation or other violation, in particular with
respect to patents, are potentially increased due to the nature of our business, industry, ayy nd intellectuat l property
portfolff io. For instance, it has become common in recent years forff certain third parties to purchase patents or other
intellectuat l property assets forff the sole purposrr e of making claims of infriff ngement, misappra opriation, or other
violation in an attemptm to extract settlements froff m compam nies such as ours. Relatedly, we do not currentl`y have a
large patent portfolff io, which could otherwirr se assist us in deterring patent infringement claims froff m compem titors,
through our abia lity to bring patent infriff ngement counterclaims using our own patent portfolff io. In addition to the
previously mentioned impacts of intellectuat l property-related litigation, while in some cases a third party may have
agreed to indemnify uff s forff costs associated with intellectuat l property-related litigation, such indemnifyiff ng third
party may refuse or be unable to uphold its contractuat l obligations. In other cases, our insurance may not cover
potential claims of this type adequaq tely or at all, and we may be required to pay monetary damages, which may be
significant.
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Some aspes cts ott f oo ur platll fott rm include odd peo n source softwff are, and our use of oo peo n source softwff are could negate ivtt elyll
affeff ct our business, resuee lts ott f oo peo rations, finaii ncial conditiii on, and future prospes cts.tt

Aspects of our platform include software covered by open source licenses. The terms of various open
source licenses have not been interpreted by United States courts, and there is a risk that such licenses could be
construerr d in a manner that imposm es unanticipated conditions or restrictions on our platform. In such an event, we
could be requiq red to re-engineer all or a portion of our technologies, seek licenses froff m third parties in order to
continue offeff ring our products, discontinue the use of our platform in the event re-engineering cannot be
accomplished, or otherwirr se be limited in the licensing of our technologies, each of which could reduce or eliminate
the value of our technologies and loan products. If portions of our proprietary software are determined to be subject
to an open source license, we could also be requiq red to, under certain circumstances, publicly release or license, at
no cost, our products that incorporate the open source software or the affectff ed portions of our source code, which
could allow our competitors or other third parties to create similar products and servir ces with lower development
effoff rt, time, and costs, and could ultimately result in a loss of transaction volume forff us. We cWW annot ensure that we
have not incorporated open source software in our software in a manner that is inconsistent with the terms of the
applicable license or our current policies, and we may inadvertently use open source in a manner that we do not
intend or that could expose us to claims forff breach of contract or intellectuat l property infriff ngement,
misappra opriation, or other violation. If we fail to comply, oyy r are alleged to have faiff led to complm y, with the terms and
conditions of our open source licenses, we could be requiq red to incur significff ant legal expenses defending such
allegations, be subjeb ct to significant damages, be enjoined froff m the sale of our producdd ts and servir ces, and be
required to complm y with onerous conditions or restrictions on our products and services, any of which could be
materially disruptrr ive to our business.

In addition to risks related to license requirements, usage of open source software can lead to greater risks
than use of third-party commercial software because open source licensors generally do not provide warranties or
other contractuat l protections regarding infriff ngement, misappropriation, or other violations, the quality of code, or
the origin of the software. Many of the risks associated with the use of open source softwff are cannot be eliminated
and could adversely affecff t our business, results of operations, finff ancial condition, and futff urt e prospects. For instance,
open source software is ofteff n developed by diffeff rent groups of programmers outside of our control that collabora ate
with each other on projeo cts. As a result, open source software may have security vulnerabia lities, defects, or errorr rs of
which we are not aware. Even if we become aware of any security vulnerabia lities, defects, or error rs, it may take a
significant amount of time forff either us or the programmers who developed the open source software to address such
vulnerabia lities, defects, or error rs, which could negatively impact our products and servir ces, including by adversely
affeff cting the market’s perception of our products and servir ces, impairing the funff ctionality of our producd ts and
services, delaying the launca h of new products and servirr ces, or resulting in the faiff lure of our producdd ts and servir ces,
any of which could result in liabia lity to us, our vendors and service providers. Further, our adoption of certain
policies with respect to the use of open source software may affectff our ability to hire and retain emplm oyees,
including engineers.

Risks Related to Our Regulatory Environment

We are subjeb ct to various intii ertt narr tional, fll edff erdd al and state consumer protectt tion lawll s.ww

We must comply with various international, federal and state regulatory rrr egimes, including those appla icable
to consumer credit transactions, such as, but not limited to, those described in “Business — Regulatl ory Er nvEE ironrr ment
— U.SUU . fSS edff erdd al consumer protrr ection requirementstt .”

In addition, the U.S., Canadian, U.K., Australia and other international governments, states, and provinces
may pass new laws, or may amend existing laws, to further regulate the consumer finance indusd try orr r loans of the
typeyy provided through our platforff m, or to reduce the finff ance charges or other fees that may be imposed with respect
to consumer loans. This could make the provision and collection of consumer loans more difficff ult or costly, wyy hich
may negatively impact our business.
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While we have developed policies and procedurd es designed to assist in compliance with these laws and
regulations, no assurance is given that our compliance policies and procedurdd es will be effeff ctive. Failure to complm y
with these laws and with regulatory requirements appla icable to our business could subjeb ct us to damages, revocation
of licenses, class action lawsuits, administrative enforcement actions, and civil and criminal liabia lity, wyy hich may
harm our business.

Our business is sii ubjeb ct to extensive regulatll iott n, supeu rvision, examinatiott n, and oversighi t in aii variety ott f ao reas, as ll
of which are subject to ctt hange and uncertain interpretation. Changin ngii internatiott nal, federal, stattt e,tt and locll al
laws, as s well all s changingg g rn egulatll ortt y er nforff cement policll ies aee nd prioritieii s,ee includindd g cn hanges that may ra esult fll roff m
changen s iee n tii hett political landscdd ape, may na egatg ivtt ely ill mpii act our busineii ssee , rs esultsll of operations, finaii ncial conditioii n,
and futff ure prospects.tt

We are subject to extensive regulation, supeu rvision, examination, and oversight by federal and state
governmental authorities under U.S. fedff eral and state laws and regulations. We aWW re also regulated by many
international and state regulatory arr gencies through licensing and other supeu rvisory orr r enforff cement auta hority, wyy hich
includes regular examination by internarr tional and state governmr ental auta horities. In addition, as we continue to
expand our operations internationally, wyy e may become subju ect to extensive regulation, supeu rvision, examination,
and oversight by additional internar tional auta horities.

We are requiq red to complm y with constantly changing international, federal, state, and local laws and
regulations that regulate, among other things, the terms of the loans that we and our originating bank partners
originate and the associated feesff that may be charged. A change in these laws that enabla e our credit scoring and
pricing model, including our ability to export interest rates across state lines, could have a material impact on our
business model and financial position.

New laws or regulations could also requiq re us to incur significant expenses and devote significant
management attention to ensure complm iance. Our faiff lure to comply (or to ensure that our agents and third-party
service providers comply) with these laws or regulations may result in litigation or enforff cement actions, the
penalties forff which could include: revocation of licenses; fines and other monetary penalties; civil and criminal
liabia lity; substantially reduced payments by borrowers; modification of the original terms of loans, permanent
forgiveness of debt, or inability to, directly or indirectly, cyy ollect all or a part of the principal of or interest on loans;
and increased purchases of loan receivabla es for loans originated by our originating bank partners and
indemnificff ation claims.

We are subject to the regulatory arr nd enforcement auta hority of the CFPB as a facilitator, servicer, acquiq rer or
originator of consumer credit. As such, the CFPB has in the past requested reports concernir ng our organization,
business conducd t, markets, and activities, and we expect that the CFPB will continue to do so from time to time in
the futff urt e. The CFPB, through its enforcement auta hority, cyy ould increase our compliance costs, potentially hinder our
ability to respond to marketplt ace changes, impose requiq rements to alter producdd ts and servir ces that would make them
less attractive to consumers and impair our ability to offeff r products and services profitabla y. For furff ther discussion on
the CFPB's enforff cement auta hority, syy ee “Business — Regulatory Err nvEE ironmrr ent — U.S. federal consumer protection
requirementstt .”

In conducd ting an investigation, the CFPB or state attorneys general may issue a civil investigative demand
requiring a target compam ny to prepare and submu it, among other items, documents, written reports, answers to
interrogatories, and deposition testimony. If we become subju ect to such an investigation, the requiq red response could
result in subsu tantial costs and a diversion of the attention and resources of our management. In addition,
investigations and other regulatory actions could result in penalties and reputational harm to us and a loss of
consumers participating in our platform, and our compliance costs and litigation exposure could increase if the
CFPB, forff instance, or other regulatory agencies enact new regulations, change regulations that were previously
adopted, modify, tyy hrough supeu rvision or enforff cement, past regulatory grr uidance, or interpret existing regulations in a
manner diffeff rent or stricter than have been previously interpreted, any of which could adversely affeff ct our abia lity to
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perforff m. Further, in some cases, regardless of fauff lt, it may be less time-consuming or costly to settle these matters,
which may require us to implement certain changes to our business practices, provide remediation to certain
individuals or make a settlement payment to a given party or regulatory body.

Further, we may not be able to respond quickly or effecff tively to regulatory,rr legislative, and other
developments, and these changes may in turn impam ir our ability to offeff r our existing or planned featff urt es, products,
and servir ces and/or increase our cost of doing business. In addition, if our practices are not consistent or viewed as
not consistent with legal and regulatory rrr equiq rements, we may become subju ect to audits, inquiries, whistleblower
complaints, adverse media coverage, investigations, or criminal or civil sanctions, all of which may have an adverse
effeff ct on our reputation, business, results of operations, and financial condition.

If our origii naii tingii bank partner model is sii uccessfulff lyll challell nged or deemed impem rmissiblii e,ll we could bll e fouff nd to
be in violatll iott n of lo icll ensingii , igg ntii ertt est rate ltt imll it, ltt enll dingii , ogg r brokeringii laws and facff e penaltiell s,ee fineii s,ee litigtt atg iott n, or
regue latory enfon rcement.

A substantial numbem r of the loans faciff litated through our platform are originated through our bank partners
and we rely on our originating bank partner model to comply with various fedff eral, state, and other laws. If the legal
structurt e underlying our relationship with our originating bank partners was successfulff ly challenged, we may be
found to be in violation of state licensing requirements and state laws regulating interest rates and other aspects of
consumer lending. In the event of such a challenge or if our arrangements with our originating bank partners were to
change or end forff any reason, we would need to rely on an alternative bank relationship, find an alternative bank
relationship, rely on existing state licenses, obtain new state licenses, pursue a fedff eral charter, offeff r consumer loans,
and/or be subju ect to the interest rate limitations of certain states.

We have appliell d to ett stee abtt lishii Affiff rmii Bank as an industritt ali loan company tn o btt e chartertt ed in the StaSS te of Nevada,
and thett re can be no assurance thatt t our applicll atiott n will bll e appra oved, odd r thatt t we will realizll e thett expexx ctedtt benefie tsii
of obtaitt niii ngii a bank chartertt and fedff erdd al deposee it insurance.

In January 2rr 026, we submitted appla ications to the Nevada Financial Institutions Division and the FDIC to
establa ish Affirff m Bank, a proposed industrial loan compam ny chartered in the State of Nevada. The appa lication process
is subju ect to extensive regulatory rrr eview, including evaluation of our business plan, the proposed Bank’s capital
adequaq cy, myy anagement quaq lificff ations, the proposed Bank’s compliance infrastrucrr ture, and Community
Reinvestment Act commitments. Our application has attracted opposition froff m indusd try arr nd advocacy groupsu , and
may be subject to public comment periods, supplemental information requeq sts, or extended review timelines. There
can be no assurance that the FDIC or the Nevada Financial Institutions Division will approve our appla ication, or that
any appra oval will not be subject to conditions that are more burdensome than anticipated, including heightened
capital requiq rements, leverage ratio minimums, activity restrictions, or ongoing supeu rvisory crr ommitments.

Even if our application is appra oved, the expected benefits of operating an industrial loan company,
including reduced reliance on third-party originating bank partners, lower funding costs, and greater control over our
product offerff ings, may not be realized in the manner or to the extent we anticipate. Establa ishing Affiff rm Bank will
require significant investment in complm iance, risk management, and operational infraff structurt e, and may divert
management attention and resources from other business priorities. As an FDIC-insured institution, Affiff rm Bank
would be subjeb ct to comprehensive fedff eral and state banking regulations, including capia tal adequacy requiq rements,
examination and enforcement auta hority, ryy estrictions on transactions with affiff liates, and consumer protection and fair
lending obligations. Failure by Affiff rm Bank to comply with any such requiq rements could result in supervisoryrr
actions, finff es, restrictions on activities, or loss of deposit insurance or revocation of the proposed Bank’s charter.

If we were found to btt e opeo ratingii withii out having on btaitt neii d necessary internatiott nal, stattt e ott r locll al licenses,ee or if
loans made by us under our lendindd g ln icll enses aee re found to violatll e att ppla icll able stattt e ott r provincii ial intii ertt est rate ltt imll its
or othett r provisiii ons of ao ppla icll able sll tate or provincii ial lenll dingii and other laws, is t cii ould adverserr ly affeff ct our business,
resuee lts of operations, finaii ncial conditiii on, and future prospes cts.tt
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The appla ication of some consumer finff ancial licensing laws to our platforff m and the related activities it
perforff ms is unclear. In addition, licensing requirements may evolve over time, including, in particular, recent trends
toward increased licensing requirements and regulation of parties engaged in loan solicitation and other regulated
activities. If determined to be applicable to us, some licensing restrictions and limitations may prevent certain
Affiff rm producdd ts being offerff ed entirely. In addition, if we were found to be in violation of applicable state or
provincial interest rate or licensing requirements by a regulating entity, a court or a state, federal, or local
enforcement agency, or agree to resolve such concernsrr by voluntary arr greement, we could be subject to or agree to
pay finff es, damages, injunctive relief (including required modification or discontinuation of our business in certain
areas), criminal penalties, and other penalties or consequeq nces, and the loans facilitated through our platform could
be rendered void or unenforff ceable in whole or in part, any of which could have an adverse effectff on the
enforceability or collectability of the loans facilitated through our platform.

The highlgg y rll egulatll edtt enviroii nment in wii hich our origii naii tingii bank partnett rs operate ctt ould have an adverserr effeff ct
on our business, resuee lts ott f oo peo rations, finaii ncial conditiii on, and future prospes cts.tt

Our originating bank partners are subju ect to increasingly demanding regulatory rrr equiq rements. Federal
regulation of the banking industry,rr along with tax and accounting laws, regulations, rulrr es, and standards, may limit
their operations significantly and control the methods by which they conduct business. In addition, compliance with
laws and regulations can be difficff ult and costly, ayy nd changes to laws and regulations can imposm e additional
compliance requiq rements. In particular, regulatory rrr equiq rements affectff our originating bank partners’ lending
practices and investment practices, among other aspects of their businesses, and restrict transactions between us and
our originating bank partners. For example, froff m time to time, regulatory arr gencies forff our bank partners may re-
evaluate the inforff mation we are requiq red to collect from consumers in order to facilitate loans through our platform.
Any change in the naturt e or amount of personal inforff mation that we are required to collect froff m consumers may
cause some consumers to choose not to complete their purchases — or purchase less freff quently — with us, which
may adversely impact our conversion rates, and, as a result, adversely impact our revenue, GMV, and other of our
key operating metrics. These requirements may constrain the operations of our originating bank partners, and the
adoption of new laws and changes to, or repeal of, eff xisting laws may have a furff ther impam ct on our business.

Furthermore, the regulatory arr gencies have extremely broad discretion in their interpretation of the
regulations and laws and their interprrr etation of the quality of our originating bank partners’ loan portfolff ios and other
assets. If any regulatory arr gency’s assessment of the quality of our originating bank partners’ assets, operations,
lending practices, investment practices, or other aspects of their business changes, it may reduce our originating
bank partners’ earnir ngs, capital ratios, and share price in such a way that affeff cts our business.

Our use of vendordd s arr nd our other ongoin ngii third-par- ty busineii ssee relationships exposee e us to rtt isks that maya
adverserr ly impam ct our business.

We regularly use vendors and subcu ontractors as part of our business. We aWW lso depend on our subsu tantial
ongoing business relationships with our originating bank partners, commercial partners, and other third parties.
These types of third-party relationships, including with our originating bank partners, are subject to increasingly
demanding regulatory rrr equiq rements and oversight by federal bank regulators (such as the Federal Reserve Board, the
Offiff ce of the Comptm roller of the Currer ncy, and the Federal Deposit Insurance Corporrr ation), the CFPB, state and
international regulators.

It is expected that regulators will hold us responsible for deficff iencies in our oversight and control of third-
party relationships and in the performance of the parties with which we have these relationships. As a result, if our
regulators conclude that we have not exercised adequate oversight and control over vendors and subcontractors or
other ongoing third-party business relationships or that such third parties have not performed appropriately, wyy e
could be subject to enforcement actions, including civil money penalties or other administrative or judicial penalties
or fines, as well as requirements forff consumer remediation.



50

Stritt ngii ent and changin ngii laws and regulatll iott ns relating tn o ptt rivacy and datdd a ptt rotectiott n could resuee lt in claill msii , hs armrr
our resultsll of operations, finaii ncial conditioii n, and futff ure prospects,tt or othett rwise harm orr ur busineii ss.ee

Compliance with currer nt or future privacy and data protection laws (including those regarding security
breach notificff ation) affeff cting consumer and/or emplm oyee data to which we are subjeb ct could result in higher
compliance and technology costs and could restrict our ability to provide certain producd ts and servir ces (such as
products or services that involve us sharing inforff mation with third parties or storing sensitive inforff mation), which
could materially and adversely affecff t our profitaff bia lity and could reduce income froff m certain business initiatives.

We publicly post policies and documentation regarding our practices concernir ng the processing of data.
This publication of our privacy policy and other documentation that provide promises and assurances about privacy
and security is required by appa licabla e law and can subju ect us to proceedings and actions brought by data protection
authorities, government entities, or others (including, potentially, in class action proceedings brought by individuals)
if our policies are alleged to be deceptive, unfaiff r, or misrepresentative of our actuat l practices. Although we endeavor
to comply with our published policies and documentation, we may at times fail to do so or be alleged to have faiff led
to do so.

Our faiff lure, or the failure of any third party with whom we work, to complm y with privacy and data
protection laws could result in potentially significant regulatory irr nvestigations and government actions, litigation,
fines, or sanctions, consumer, funff ding source, bank partner, or commercial partner actions, and damage to our
reputation and brand, all of which could have a material adverse effectff on our business. Complying with privacy and
data protection laws and regulations may cause us to incur substantial operational costs or require us to change our
business practices. We mWW ay not be successful in our effoff rts to achieve compliance either dued to internal or external
factors, such as resource allocation limitations or a lack of vendor cooperation. We have in the past, and may in the
future, receive complaints or notificff ations from third parties alleging that we have violated applicable privacy and
data protection laws and regulations. Non-complm iance could result in proceedings against us by governmental
entities, consumers, data subju ects, or others. We mWW ay also experience difficff ulty retaining or obtaining new
consumers in these jurisdictions due to the legal requirements, compliance cost, potential risk exposure, and
uncertainty for these entities, and we may experience significantly increased liability with respect to these
consumers pursuant to the terms set forth in our engagements with them.

As we continue to expand our operations internationally, wyy e may become subju ect to various foreign privacy
and data protection laws and regulations, which may in some cases be more stringent than the requirements in the
jurisdictions in which we currer ntly operate. Because the interprrr etation and application of many privacy and data
protection laws are uncertain, it is possible that these laws may be interprrr eted and appla ied in a manner that is
inconsistent with our existing data management practices or the featff urt es of our producdd ts and services. If so, in
addition to the possibility of fines, lawsuits, regulatory irr nvestigations, and other claims and penalties, we could be
required to change our business activities and practices or modify our products or services, any of which could have
an adverse effecff t on our business. Any claims regarding our inability to adequately address privacy and security
concernsrr , even if unfoundeff d, or to comply with applicable privacy and data security laws, regulations, contractuat l
requirements, and policies, could result in additional cost and liabia lity to us, damage our reputation, and adversely
affeff ct our business. Privacy and data security concernsrr , whether valid or not, may inhibit market adoption of our
products and servirr ces, particularly in certain industries and jurisdictions. If we are not able to quickly adjud st to
changing laws, regulations, and standards related to the interner t, our business may be harmed.

We have an obligatg iott n to ctt omplm y wll ith anti-mii oney launderingii and anti-tt terrorismii finaii ncing ln awll s,ww and faiff luii re to
comply withii this obligll atg iott n could have signi ificff ant adverserr consequences for us.

If our controls designed to enabla e us to complm y with all appla icable anti-money laundering and anti-
terrorism financing laws and regulations are ineffeff ctive in ensuring complm iance with all such laws and regulations,
our failure to comply with these laws and regulations could result in a breach and termination of our agreements
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with our originating bank partners or criticism by international or state governmental agencies, which would have a
material adverse effectff on our business, results of operations, finff ancial condition, and futff urt e prospects.

If we fail to comply withii applpp icll able rll equireii ments ftt orff our high-gg yi- eld sll avingsn account product, ott ur consumers’rr
deposee its may na ot qualifll y fff orff FDICDD insurance and they may wa ithdtt radd w thett ir funds,dd which could adverserr ly affeff ct
our brand, bdd usiness, resuee lts of operations, finaii ncial conditiii on, and future prospes cts.tt

We offeff r an FDIC-insured, interest-bearing savings account, which is provided by Cross River Bank, on the
Affiff rmApp. Under the terms of our program agreement with Cross River Bank as well as the deposit account
agreements between participating consumers and Cross River Bank, the savings account is opened and maintained
by Cross River Bank. We act as the servirr ce provider to, among other things, faciff litate communication between
consumers and Cross River Bank via the Affiff rmApp. We are not an FDIC-insured bank; however, we believe our
savings account program, including applicable records maintained by us and Cross River Bank, complies with all
applicable requirements for each participating consumer’s deposits to be covered by FDIC insurance, up to the
applicable maximum deposit insurance amount. However, if the FDIC were to disagree (e.g., because we and Cross
River Bank have not adequaq tely evidenced participating consumers’ ownership of each account), the FDIC might
not recognize consumers’ claims as covered by deposit insurance in the event Cross River Bank faiff ls and enters
receivership proceedings under the Federal Deposit Insurance Act (“FDIA”). If the FDIC were to determine that
consumers’ claims as covered by deposit insurance, or if Cross River Bank were to actuat lly faiff l and enter
receivership proceedings under the FDIA (regardless of whether the deposits are covered by FDIC insurance),
participating consumers may withdraw their fundsff , which could adversely affectff our brand, business, results of
operations, finff ancial condition, and futff urt e prospects.

We also must abide by the terms of the deposit account program agreement with Cross River Bank, failure
of which could lead Cross River Bank to terminate the savings account program. If Cross River Bank terminated our
savings account program and we were unabla e to finff d another bank partner, we may have to close our savings
account program, which could adversely affeff ct our brand, business, results of operations, finff ancial condition, and
future prospects.

Stattt estt and consumer advocacy gc rogg ups are highi ly focused on potentt tial disdd criminatiott n resultinll g fn roff m thett use ofo
machine leall rning an nd "black-bkk ox" algorll ithms.

We face the risk that one or more of the variabla es included in our loan decisioning model may be deemed a
proxy for a protected characteristic such as race, ethnicity, oyy r sex in violation of anti-discrimination laws, and
thereforff e need to be revised or eliminated to ensure complm iance with ECOA and recent state legislation related to
AI/ML decisions. We mWW ay also be required to supporu t the variables used in our loan decisioning model with
documented, legitimate business justifications in the event the model results in a disproportionate effeff ct on
applicants or consumers of certain demographic groups. In addition, our use of machine learnir ng in our models
could inadvertently discriminate against protected groupsu , which could result in private or state litigation. Although
we may review our models for potential discrimination, we may be unabla e to identify aff nd eliminate all practices or
variables causing the discrimination, resulting in residuadd l faiff r lending risk.

Risks Related to our Class ACommon Stock

The duadd l class strutt cture of oo ur common stock has thett effeff ct of concentratintt g vn otintt g cn ontrol withii those
stoctt kholdell rs who hold sll hares oee f oo ur Clasll s B common stoctt k, includindd g on ur executive offiff cers arr nd direii ctortt s arr nd
their aii ffa iliaff tes.ee As a result oll f oo ur dual clasll s structure of our common stock, tkk hett tradingii price of oo ur Clasll s A
common stock may ba e depdd resseee d.

Our Class B common stock has 15 votes per share, whereas our Class A common stock has one vote per
share. Because the holders of our Class B common stock collectively hold significantly more than a majoa rity of the
combined voting power of our capia tal stock, such holders, acting together, control all matters submitted to our
stockholders for appra oval. As a result, forff the forff eseeable future, holders of our Class B common stock will continue
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to have significant influff ence over the management and affaff irs of our company and over the outcome of all matters
submu itted to our stockholders forff approval, including the election of directors and significant corporr rate transactions,
such as a merger, consolidation or sale of substantially all of our assets, even if their stock holdings represent less
than 50% of the outstanding shares of our capital stock. In addition, this may prevent or discourage unsolicited
acquiq sition proposals or offerff s forff our capia tal stock. Holders of our Class B common stock may have interests that
differff from those of the holders of our Class A common stock and may vote in a way with which the Class A holders
disagree or which may be adverse to the Class A holders' interests. This control may adversely affectff the trading
price of our Class A common stock.

Further, as of June 30, 2026, Max Levchin, our Founder, Chairman and Chief Executive Officff er, held
subsu tantial voting power of our outstanding capia tal stock. As a stockholder, Mr. Levchin is entitled to vote his
shares, and shares over which he has voting control, in his own interests, which may not always be in the interests of
our stockholders generally.

Transferff s by holders of Class B common stock will generally result in those shares converting to Class A
common stock, except certain transferff s to entities, to the extent the transferff or retains sole dispositive power and
exclusive voting control with respect to the shares of Class B common stock, and certain other transfers described in
our articles of incorporrr ation. In addition, all shares of Class B common stock will automatically convert into shares
of Class A common stock uponu the occurrence of certain events described in our articles of incorporrr ation.
Conversions of Class B common stock to Class A common stock will have the effectff , over time, of increasing the
relative voting power of those holders of Class B common stock who retain their shares in the long term.

Our duad l class structurt e may also depress the trading price of our Class A common stock due to negative
perception by market participants and other stakeholders. Certain index providers have announced restrictions on
including companies with multiple-class share strucrr tures in certain of their indexes. Similarly, syy everal stockholder
advisory firms have announced their opposition to the use of multiple class strucrr tures and may issue adverse voting
recommendations for items on which we ask shareholders to vote. Any exclusion from indices or criticism of our
corporate governance practices by stockholder advisory frr irff ms could result in a less active trading market for our
Class A common stock.

The markerr t price of our ClaCC ss A common stock has been and may ca ontinuii e to btt e volatll ilett , we hich could cll ause the
value of yo our invii estment to dtt ecldd inll e.

The market price of our Class A common stock has been and may continue to be highly volatile and could
be subju ect to wide fluctuations. This market volatility, as well as general economic, market, and political conditions,
could reducd e the market price of shares of our Class A common stock despite our operating performance.

In addition, our results of operations could be below the expectations of public market analysts and
investors duedd to a numbem r of potential factors, including: variations in our quarterly or annual results of operations;
additions or departurt es of key management personnel; the loss of an originating bank partner or key funding sources
or commercial partner; adverse economic conditions resulting in decreased consumer demand; the growth and
development of key commercial partner relationships, including our relationships with Amazon, Shopify and Apple
Pay, among others; material cybey rsecurity incidents; and changes in our earnings estimates (if provided). Also, the
publication of research reports about our industry,rr litigation and government investigations, changes or proposed
changes in laws or regulations or differff ing interprrr etations or enforcement thereof affeff cting our business, adverse
market reaction to any indebtedned ss we may incur or securities we may issue in the future, changes in market
valuations of similar compam nies or speculation in the press or the investment community with respect to us or our
industry,rr adverse announcements by us or others and developments affeff cting us, announcements by our competitors
of significant contracts, acquiq sitions, dispositions, strategic partnerships, joint venturt es or capital commitments,
actions by institutional stockholkk ders, and increases in market interest rates that may lead investors in our shares to
demand a higher yield, could result in the significant decrease of the market price of shares of our Class A common
stock.
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Certain of our stockholders have rights, subju ect to some conditions, to requiq re us to file registration
statements covering their shares that we may file for ourselves or our stockholders. In addition, as off June 30, 2026,
we had stock options and restricted stock units outstandi gng that, if fulff yly exercised or settled, would result in the
issuance of an gagggr gegat oe f 19,595,080 shares of our Class A common stock. All of the shares of our Clas As A
common stock issuable upon the exercise of stock options and settlement of restricted stock units, and the shares
reserved for futff urt e issuance under our equiq yty incentive plans, are reggistered for public resale under the Securities
Act. Anyy r gegistration statement we file to reggister additional shares, whether as a result of r gegistration r gights orr
otherwise, could cause the market price of our Class A common stock to decline or be volatile.

In addition, short sellingg activ yity in our Class A common stock mayy amplifyy sff tock price volatilityy. Shortt
sellers mayy publish n gegative reports or commentaryy arr bouta our business, financial condition, or reggulatoryyrr
compliance in order to drive down our stock price, and such reports can be disseminated rapia dlyy thr gough social
media and financial news outlets before we are abla e to inves gtigate or respond. Siggnificff ant short interest mayy also
contribute to rapid, unpredictabla e price movements, includingg short squeq ezes, that do not reflect the underlyyi gng
fundamentals of our business. The publication of short-seller reports could trigggger securities class action litiggation,
derivative suits, or r gegulatoryy irr nquiries reggardless of the accura ycy of the underlyyi gng claims, and respondi gng to such
matters can be cost yly and divert man gagement attention.

These broad market and industryy frr actff ors m yay decrease the market price of our Class A common stock,
reggardless of our actual operatingg performance. The stock market in ggeneral has, froff m time to time, experien dced
extreme price and volume fluff ctuat tions. In addition, in the past, followingg periods of volatilityy in the overall markett
and the market price of a companyy’s securities, securities class action litiggation has often been institutt ed gagainstt
these compam nies. We aWW re su jbju ect to securities l gitigation, as described furff ther in Note 7. Commitments andd
Continggencies of the accompanyyi gng notes to our audited consolidated financial statements and incorporated yby
reference in Part I, Item 3 — L gegal Proceedi gngs. This li gtigation, and a yny other securities class actions that mayy be
bbr gought gagainst us, could result in substantial costs and a diversion of our managgement’s attention and resources.

The issii uance by ub s of ao dditiii onal equityii securitiii es may da ildd ute ytt our ownershrr ip and adverserr ly affeff ct the markerr t
price of oo ur Clasll s A common stock.kk

Our articles of incorporrr ation auta horize us to issue additional shares of Class A common stock and rights
relating to Class A common stock for the consideration and on the terms and conditions establa ished by our board of
directors in its sole discretion, whether in connection with acquiq sitions or otherwise. Any Class A common stock or
securities convertible into shares of our Class A common stock that we issue froff m time to time, including in
connection with a finff ancing, acquisition, investment or under any equiq ty incentive plans or otherwise that we may
adopt in the futff urt e, will dilute your percentage ownership.

In the futff urt e, we may attempt to obtain finff ancing or to further increase our capital resources by issuing
additional shares of our Class A common stock or securities convertible into shares of our Class A common stock or
offeff ring debt or other securities. We could also issue shares of our Class A common stock or securities convertible
into our Class A common stock or debt or other securities in connection with acquiq sitions or other strategic
transactions. In addition, as we did when we initially formed our partnership with Shopify aff nd when we entered into
the Amended and Restated Installment Financing Services Agreement with Amazon, we may issue additional shares
of our Class A common stock or securities convertible into shares of Class A common stock as a means of initiating,
developing, strengthening or preserving key commercial partner relationships. Issuing additional shares of our Class
A common stock or securities convertible into shares of our Class A common stock or debt or other securities may
dilute the economic and voting rights of our existing stockhokk lders and would likely reducdd e the market price of our
Class A common stock both uponu issuance and conversion, in the case of securities convertible into shares of our
Class A common stock. Upon liquiq dation, holders of debt securities and preferff rerr d shares, if issued, and lenders with
respect to other borror wings would receive a distribution on our distributable assets prior to the holders of our
common stock. Debt securities convertible into equiq ty securities could be subjeb ct to adjud stments in the conversion
ratio pursuant to which certain events may increase the numbem r of equity securities issuabla e uponu conversion.
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Preferff rer d shares, if issued, could have a preferff ence with respect to liquiq dating distribution or preferences with
respect to dividend payments that could limit our ability to pay dividends to the holders of our common stock. Our
decision to issue securities in any future offeff ring will depend on market conditions and other factff ors beyond our
control, which may adversely affecff t the amount, timing, and naturt e of our future offeff rings. As a result, holders of
our Class A common stock bear the risk that our future offeff rings may reducdd e the market price of our Class A
common stock and dilute their stockholkk dings in us.

Our bylb awll s cww ontain exclusive forff um provisions for certain claill msii , ws hich could lll imll it our stockhokk lderdd s’rr abiliii tyii to
obtaitt n aii favorable jll udicdd ial forff um for disdd pus tes wee ith utt s or our direii ctortt s,rr offiff cers,rr or emplm oyll ees.

Our bylaws, to the fulff lest extent permitted by law, pww rovide that, unless we consent in writing to the
selection of an alternar tive forum, the Eighth Judicial District Court of the State of Nevada is the sole and exclusive
forum forff any actions, suits or proceedings, whether civil, administrative or investigative (i) brought in our name or
right or on our behalf, (ff ii) asserting a claim of breach of a fidff ucdd iary duty owed by any of our current or former
directors, offiff cers, stockholkk ders, employees or agents or fiduciaries to us or our stockholders, (iii) for any internal
action (as defined in NRS 78.046), including any action asserting a claim pursuant to any provision of the NRS or
our articles of incorporrr ation or bylaws, (iv) to interpret, apply, enforce or determine the validity of our articles of
incorporation or bylaws or (v) asserting a claim governed by the internar l affaiff rs doctrine of the State of Nevada. This
provision does not apply to suits brought to enforce any duty or liabia lity created by the Securities Act, or rules and
regulations thereunder.

Any person or entity purchasing or otherwirr se acquiq ring or holding any interest in any of our securities is
deemed to have notice of and consented to our exclusive forff umrr provisions, including the fedff eral forum provision.
Additionally, oyy ur stockholders cannot waive complm iance with the fedff eral securities laws and the rulrr es and
regulations thereunder. These provisions may limit our stockholders’ abia lity to bring a claim in a judicial forum they
find favorable for disputes with us or our directors, offiff cers, or other employees, which may discourage lawsuits
against us and our directors, offiff cers, and other employees and agents. Alternatively, if a court were to find the
choice of forum provision contained in our bylaws to be inapplicable or unenforff ceable in an action, we may incur
additional costs associated with resolving such action in other jurisdictions, which could harm our business,
operating results and finff ancial condition.

Risks Related to Our Indebtedness

Servicing on ur debt requires a signigg fii cant amount of cash, and we may na ot have suffu icff ient cash flowll from our
busineii ssee to pay our substantt tiali debt.tt

Our abia lity to make scheduled payments of the principal of, to pay interest on or to refinff ance our
indebtedned ss, including our 0% convertible senior notes dued 2026 (the “2026 Notes”) and our 0.75% convertible
senior notes due 2029 (the “2029 Notes”), depends on our future performance, which is subju ect to economic,
financial, competitive and other facff tors beyond our control. Our business may not continue to generate cash floff w
from operations in the futff urt e suffiff cient to service our debt and make necessary capia tal expenditures. If we are unabla e
to generate such cash floff w, we may be requiq red to adopt one or more alternatives, such as selling assets,
restructurt ing debt or obtaining additional equity capital on terms that may be onerous or highly dilutive. Our abia lity
to refinance our indebtedned ss will depend on the capital markets and our financial condition at such time. We may
not be able to engage in any of these activities or engage in these activities on desirable terms, which could result in
a defauff lt on our debt obligations.

We may na ot have the abilitii y ttt o rtt aiseii the fundff s ndd ecessary to settle conversirr ons of to hett 2026 Notes aee nd/odd r thett 2029
Notes,ee to repaee y ta hett 2026 Notes aee nd/odd r thett 2029 Notes aee t maturity or to repuee rchase the 2026 Notes aee nd/odd r thett 2029
Notes uee ponu a funff damental change, and our future debt may ca ontain limitations on our abiliii tyii to pay ca ash uponu
conversirr on or repuee rchase of the 2026 Notes aee nd/odd r thett 2029 Notes.ee

Holders will have the right to require us to repurchase their 2026 Notes or 2029 Notes, as applicable, uponu
the occurrer nce of a fundamental change at a funff damental change repurchase price equal to 100% of the principal
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amount of the 2026 Notes or the 2029 Notes, as applicable, to be repurchased, plus accruerr d and unpaid special
interest in the case of the 2026 Notes, or accruerr d and unpan id interest in the case of the 2029 Notes, in each case, if
any. In addition, uponu conversion of the 2026 Notes or the 2029 Notes, as applicable, we will be requiq red to make
cash payments for each $1,000 in principal amount of 2026 Notes or 2029 Notes, as applicable, converted of at least
the lesser of $1,000 and the sum of the daily conversion values as described in the indenturt e governing the 2026
Notes or the indenturt e governing the 2029 Notes, as appla icable. However, we may not have enough availabla e cash
or be able to obtain finff ancing at the time we are required to make repurchases of notes surrendered therefore or pay
cash with respect to the 2026 Notes or the 2029 Notes, as applicable, being converted. In addition, our abia lity to
repurchase the 2026 Notes or the 2029 Notes, as applicable, or to pay cash uponu conversions of the 2026 Notes or
the 2029 Notes, as applicable, may be limited by law, bww y regulatory arr uta hority or by agreements governing our future
indebtedned ss. Our failure to repurchase 2026 Notes or the 2029 Notes, as applicable, at a time when the repurchase
is required or to pay any cash payable on future conversions of the 2026 Notes or the 2029 Notes, as applicable,
would constitute a defauff lt under the indenturt e governing the 2026 Notes or the indenturt e governing the 2029 Notes,
as applicable. A defaula t under the indenturt e governing the 2026 Notes or the indenturt e governing the 2029 Notes, as
applicable, or the fundamental change itself could also lead to a defauff lt under agreements governing our future
indebtedned ss. If the repayment of the related indebtedness were to be accelerated afteff r any applicable notice or grace
periods, we may not have sufficff ient funds to repay the indebtedned ss and repurchase the 2026 Notes or the 2029
Notes, as applicable, or make cash payments uponu conversions thereof.

ITEM 1B. UNRESOLVED STAFTT F COMMENTS

None.

ITEM 1C. CYBERSECURITY

Cybersecurity Riskii Managea ment and Stratt tegye

We have establa ished a cybey rsecurity program, inforff med by the National Institute of Standards and
Technology Cybersecurity Framework (“NIST CSF”), that is designed to safegff uard our information systems against
cybey rsecurity threats. This program incorporates a variety of processes and cybey rsecurity tools designed to assess,
identify aff nd manage material risks froff m cybersecurity threats.

Those processes include automated and manual testing of our systems forff vulnerabilities as well as
monitoring and responding to suspicious activity. We uWW se establa ished cybersecurity risk frameworks to identify,ff
measure and prioritize cybersecurity risks and develop correr sponding cybey rsecurity controls and safegff uards, and we
have implm emented a cybey rsecurity incident response plan that includes procedurdd es for responding to cybey rsecurity
incidents. Leveraging both internal and externar l resources, we conduct regular reviews and tests throughout the year,
including penetration testing as well as tabla etop and red team exercises, to evaluate the effectff iveness of our
cybey rsecurity program, enhance our cybey rsecurity measures, and inform our planning. We periodically engage
external auditors and consultants to assess our cybey rsecurity programs. We aWW lso maintain a risk-based approach to
identifyiff ng and overseeing risks from cybersecurity threats associated with our use of third-party service providers
which include security assessments and periodic reviews of certain providers including contractuat l inforff mation
security and data protection requiq rements where appropriate.

In addition, we require Affiff rm emplm oyees to participate in cybersecurity awareness training. These training
sessions are designed to enhance our emplm oyees’ awareness of cybersecurity threats and provide inforff mation about
best practices to protect Affiff rm’s information systems. We rWW equiq re additional tailored cybersecurity training for
certain emplm oyees based on their specific job responsibilities.

Our cybersecurity program is integrated with our overall risk management program through our Chief
Information Security Offiff cer’s (“CISO”) participation in governance structurt es such as the Risk Management
Committee and Technology and Operational Risk Committee, and the incorporation of cybersecurity into the
Company’s overall compliance and enterprrr ise risk management programs.
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As of the date of this Report, our business strategy, ryy esults of operations and finff ancial condition have not
been materially affeff cted by risks froff m cybersecurity threats, including as a result of previously identifieff d
cybey rsecurity incidents, but we cannot provide assurance that they will not be materially affeff cted in the futff urt e by
such risks or any future material incidents.

Cybersecurity Governance

Our Board of Directors oversees risks associated with cybey rsecurity threats and receives updates
periodically from our CISO regarding cybersecurity risks. These updau tes include, among other topics, cybersecurity
program maturity progress, reviews of existing and newly identifieff d cybersecurity risks (including AI risk), statust
updates on how management is addressing and/or mitigating those risks, inforff mation about cybey rsecurity incidents
(if any), as well as updau tes regarding the status of key cybey rsecurity initiatives.

Our CISO is principally responsible forff assessing and managing our cybey rsecurity risk management
program, in partnership with leaders froff m our Technology, Iyy nforff mation Security, Iyy nternar l Audit, Legal and
Compliance teams. Such individuals have an average of over 20 years of prior work experience in various roles
involving technology, iyy nforff mation security, ayy uda iting and compliance. These individuad ls, including the CISO, are
informed about and monitor the prevention, mitigation, detection and remediation of cybersecurity incidents through
their management of, and participation in, the cybersecurity risk management and strategy processes described
above, including the operation of our incident response plan. As discussed abovea , our CISO then makes periodic
reports to the Board of Directors regarding such matters.

ITEM 2. PROPERTIRR ES.

We lease officff e space under operating leases with various expiration dates through 2034. We do not own
any real property. Our corporrr ate headquaq rters are located in San Francisco, Califorff nirr a. We also have leased offiff ce
space in other locations, including New YorYY k, New YorYY k; Chicago, Illinois; and TorTT onto, Ontario. We bWW elieve that
our facilities are adequaq te to meet our current needs.

ITEM 3. LEGALPROCEEDINGS

Refer to Note 7. Commitments and Contingencies of the accompanying notes to our consolidated financial
statements.

From time to time, we may be subject to other legal proceedings and claims in the ordinary course of
business. We are not presently a party to any such other legal proceedings that, if determined adversely to us, would
individually or taken together have a material adverse effecff t on our business, results of operations, finff ancial
condition, or cash floff ws. The results of any currer nt or future litigation cannot be predicted with certainty, ayy nd
regardless of the outcome, litigation can have an adverse impact on us because of defense and settlement costs,
diversion of management resources, and other factff ors.

ITEM 4. MINE SAFETYDISCLOSURES

Not appa licable.
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PART II
ITEM 5. MARKET FOR REGISTRANTRR 'S COMMON EQUITY, RYY ELATEAA D STOCKHOLDERMATTERAA S
AND ISSUER PURCHASES OF EQUITY SECURITIES

Market Information forff Common Sto kck

Our Class A common stock is traded on the Nasdaq Global Select Market under the ysymbol "AFRM". O rur
Class B common stock is not listed on a yny stock excha gnge nor traded on anyy public market.

Holders of Record

As fo August 21, 2026, there were 191 stockholders of record of our Class A common stock. Because many
of our shares of Class A common stock are held by brokers and other institutions on behalf of stockholders, we are
unabla e to estimate the total numbem r of stockholkk ders represented by these record holders. As of August 21, 2026,
there were 105 stockholders of record of our Class B common stock.

Dividend Policycy

We have never declared or paid cash dividends on our capital stock. We cWW urrer nt yly intend to retain anyy futff urt e
earnir gngs to finance the operation and expansion of our business, an wd e do not expect to declare or pay any
dividends for the foreseeable future.

Purchases of Equity Securities by the Issuer and Affiff liated Purchasers

We did not repurchase any of our equity securities durdd ing the fourth quarter of fiscal 2026.

Recent Sales of Unregistered Securities

None.

Stock Performance Graph

This performance graph shall not be deemed “soliciting material” or be deemed “fileff d” with the SEC, forff
purposrr es of Section 18 of the Exchange Act, or otherwise subject to the liabia lities under that Section, and shall not
be deemed to be incorporated by reference into any of our filings under the Securities Act.

The grapha below shows the cumulative total stockholder returt n orr n our Class A common stock relative to
the cumulative total returns on the Nasdaq Composite Index and the S&P North American Technology Index. The
graph assumes (i) that $100 was invested in our Class A common stock and in each index at the market close on
June 30, 2021 and (ii) gross dividends are reinvested. The stock price performance shown in the graph represents
past performance and should not be considered an indication of futff urt e stock price performance.
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ITEM 6. [RESERVERR D]
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ITEM 7. MANAGEMENT’S DISCUSSIONANDANALYSIS OF FINANCIALCONDITIONAND
RESULTS OFOPERATIAA ONS

The folff lowing discii ussion and analysll is of our financial condition and results ott f oo peo rations should bll e rearr d in
conjunction with the consolidatdd ed financial statements att nd related notes includeddd elsell where irr n thitt s Aii nnual Repore t
on Form 10-K (“Fo“ rm 10-K”). YouYY should rll evrr iew thett section titled “Ri“ skii Factors”rr for a discii ussion of impom rtant
factors trr hatt t could cll ause our actual results ttt o differ materially fromrr the resrr ults described in or implied by tb hett
forward-rr looking statements ctt ontained in the folff lowing discii ussion and analysiyy s.ii Unless the contextee othett rwisee
requires, all r fefrr erff enrr ces in thitt s Rii eport to “ fAf“ ffirffff m,r ” thett “ComCC pam yny,”yy “we,” “our,” “us,” or similar termsr reffee r to
AfAfffirffff m Hr olHH dill gngs, IncII . and its stt ubsidiaries. A discii ussion reggae rdingg our ffinancial condition and results ott ff oo peo rations
fofor thett ffisca yl year endeddd JuJ ne 30, 20266 comparedrr to th fe fisff ca yl year endeddd JuJ ne 30, 2025 is presrr ented below A. Aww
discii ussion regare dirr ng our financial condition and results ott f oo peo rations for thett fiscii al year ended JunJJ e 30, 2025
comparedrr to the fisff cal year endeddd June 30, 2024 that are nrr ot includeddd in this Form 10-K can be fouff nd in
“ManageMM ment’s Discii ussion and Analysll is of Financial CondiCC tion and Results ott f Oo peO rations” in Part II,II Item 7 of oo ur
Annual Repore t on ForFF m 1r 0-K forff the fisff cal year endeddd June 30, 2025.

Overview

We are building the next generation payment network. We bWW elieve that by using modern technology, syy trong
engineering talent, and a mission-driven appra oach, we can reinvent payments and commerce. Our solutions, which
are built on trusrr t and transparency, ayy re designed to make it easier forff consumers to spend and save responsibly and
with confidff ence, easier forff merchants and commerce platforms to convert sales and grow, aww nd easier for commerce
to thrive.

Our payment network allows consumers to pay forff purchases in fixed amounts without deferred interest,
late fees, or penalties. We empowm er consumers to pay over time rather than paying for a purchase entirely upfu roff nt.
This increases consumers’ purchasing power and gives them more control and fleff xibility. Our platform facilitates
both true 0%APR payment options and interest-bearing loans. Our solutions empowm er merchants to more efficff iently
promote and sell their products, optimize their consumer acquiq sition strategies, and drive incremental sales. We also
provide valuable consumer- and product-level data and insights — inforff mation that merchants cannot easily get
elsewhere — to better inforff m their strategies. Finally, fyy orff consumers, our app unlocks the fulff l suite of Affiff rm
products, enabla ing consumers to appla y forff installment loans, and upon approval, use the Affiff rm Card online or in-
store to complm ete a purchase. Additionally, cyy onsumers can manage the pre- and post-purchase split of Affiff rm Card
transactions into a loan, manage payments, open a high-yield savings account, and access a personalized shopping
and offerff s marketplace.

Technology and data are at the core of everything we do. Our expertise in sourcing, aggregating, and
analyzing data has been what we believe to be the key competitive advantage of our platform since our founding.
We believe our proprietary technology platform and data give us a unique advantage in pricing risk. We uWW se data to
inform our risk scoring in order to generate value forff our consumers, merchants, and capital partners. We also
prioritize building our own technology and investing in product and engineering talent as we believe these are
enduring compem titive advantages that are difficff ult to replicate. Our solutions use the latest in machine learning,
artificff ial intelligence, cloud-based technologies, and other modern tools to create diffeff rentiated and scalable
products.
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Our Financial Model

Our Revenue Model

We have three main loan product offerff inggs: P yay-in-X, 0% annual percentagge rate (“APR”) monthlyy
installment loans and interest-bearingg monthlyy installment loans. Payy-in-X primar yily consists of short-term payyment
pplans with one to four 0%APR installments.

From merchants, we typiyy cally earn ar fee when we help them convert a sale and facilitate a transaction.
Merchant fees depend on the individuad l arranggement between us and each merchant and m yay va yry based on the loan
terms and producd t offerff ingg; we ggenera ylly earn la grger merchant fees on 0%APR finff anci gng products.

From consumers, we earn ir nterest income on the simple interest loans that we originate or purchase froff m
our originating bank partners. Interest rates charged to our consumers vary drr epending on the transaction risk,
creditworthiness of the consumer, the repayment term selected by the consumer, the amount of the loan, and the
individual arrangement with a merchant. Because our consumers are never charged deferred or compounm ding
interest, late feeff s, or penalties on the loans, we are not incentivized to profitff from our consumers’ hardships. In
addition, interest income includes the amortization of any discounts or premiums on loan receivabla es created uponu
either the purchase of a loan from one of our originating bank partners or our direct origination of a loan.

In order to accelerate our ubiquity, wyy e faciff litate the issuance of the Affiff rm Card, a card that can be used
physically or virtuat lly and which allows consumers to link a bank account to pay in fulff l, or pay later by accessing
credit through the Affiff rmApp. Similarly, we also facilitate the issuance of virtual cards directly to consumers
through our app,a allowing them to shop with merchants that may not yet be fulff ly integrated with Affiff rm. When these
cards are used over established card networks, we earn arr portion of the interchange fee froff m the transaction.

Our Loan Origing atiott n and Servicing Mn odMM eldd

When a consumer appa lies forff a loan through our platform, the loan is underwritten using our proprietaryrr
risk model. Once approved for the loan, the consumer then selects their preferff rer d repayment option. A portion of
these loans are funff ded and issued by our originating bank partners, which include Celtic Bank, an FDIC-insured
Utah state-chartered indusdd trial bank, and Lead Bank, an FDIC-insured Missouri state-chartered bank. These
partnerships allow us to benefitff from our partners’ abia lity to originate loans under their banking licenses while
complying with various federal, state, and other laws. Under this arrangement, we must complm y with our originating
bank partners' credit policies and underwriting procedurdd es, and our originating bank partners maintain ultimate
authority to decide whether to originate a loan or not. When an originating bank partner originates a loan, it fundsff
the loan through its own funff ding sources and may subsequently offeff r and sell the loan to us. Pursuant to our
agreements with these partners, we are obligated to purchase the loans faciff litated through our platform that such
partner offerff s us and our obligation is secured by cash deposits. To date, we have purchased all of the loans
facilitated through our platforff m and originated by our originating bank partners. When we purchase a loan froff m an
originating bank partner, the purchase price is equaq l to the outstanding principal balance of the loan, plus a feeff and
any accruerr d interest. The originating bank partner also retains an interest in the loans purchased by us through a loan
perforff mance feeff that is payabla e by us on the aggregate principal amount of a loan that is paid by a consumer. Referff
to Note 12. Fair ValVV ue of Financial Assets and Liabilities in the notes to the consolidated financial statements forff
more information on the perforff mance feeff liabia lity.

Duri gng the ye ear ended June 30, 2026, we origginated loans direct yly under our lendi gng, servicingg, andd
bbrokeri gng licenses in Canada, the U.K., and across most states in the U.S. thro gugh our consolidated subsu idiaries. For
the years ended June 30, 2026, 2025 and 2024, we direct yly or giginated approximately $9.5 billion, or 19%, $6.3
billion, or 17%, and $4.5 billion, or 17% of loans, respectively.

We act as the servicer on all loans that we originate directly or purchase froff m our originating bank partners
and earn ar servicing feeff on loans held by third parties, including bank partners prior to loan purchase and third-party
loan buyers if subsu equeq ntly sold as part of our fundff ing strategy. In the normal course of business, we do not sell the
servicing rights on any of the loans. To aTT llow for fleff xible staffinff g to support overflow and seasonal trafficff , we
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partner with several sub-u servicers to manage consumer care, first priority collections, and third-party collections in
accordance with our policies and procedurdd es.

Factors Affecting Our Perforff mance

Our performance has been and may continue to be affeff cted by many factors, including those identifieff d
below, as well as the factff ors discussed in the section titled “Risk Factors” in this Form 10-K.

Expanxx dingii our NetNN wott rk, Dkk iversirr tyii , ayy nd Mix oii f Fo undFF indd g Rn elatll iott nshipsii

Our capital efficff ient funding model is integral to the success of our platform. As we scale the numbem r of
transactions on our network and grow GMV, wVV e maintain a variety of fundff ing relationships in order to support our
network. Our diversified funding relationships include warehouse faciff lities, securitization transactions, variabla e
funding notes, forff warr rd flow arrar ngements, and partnerships with banks. Given the short durd ation and strong
perforff mance of our assets, fundiff ng can be recycled quickly, ryy esulting in a high-velocity, cyy apital efficff ient funding
model. Our total platform portfolio is defined as the unpaid principal balance outstanding of all loans facilitated
through our platforff m as of the balance sheet date, including loans held forff investment, loans held for sale, and loans
owned by third parties. As of both June 30, 2026 and June 30, 2025, our equity capital as a percentage of our total
platform portfolff io was 4%. The mix of on-balance sheet and off-bff alance sheet funding is a funcff tion of how we
choose to allocate loan volume, which is determined by the economic arrar ngements and supplu y of capital availabla e
to us, both of which may also impact our results in any given period.

Mix oii f Bo usiness on Our Platll fott rm

The shifts in merchant volumes and products offerff ed in any period affectff our operating results. These shiftsff
impam ct GMV, revenue, our finff ancial results, and our key operating metric performance for that period. Differff ences in
loan product mix result in varying loan terms, APRs, and payment frequencies.

Product and economic terms of commercial agreements vary arr mong our merchants, which may impam ct our
results. Merchant mix shiftsff are driven in part by the products offeff red by the merchant, the economic terms
negotiated with the merchant, merchant-side activity relating to the marketing of their products, whether or not the
merchant is fully integrated within our network, and general economic conditions affeff cting consumer demand. Our
revenue as a percentage of GMV in any given period varies across products. As such, as we continue to expand our
network to include more merchants and product offerff ings, revenue as a percentage of GMVmay vary.

Additionally, oyy ur operating results are impacted by the percentage of GMV related to transactions occurring
through direct merchant point-of-sale integrations relative to GMV processed by our card-issuing partners, which
includes transactions on the Affirff m Card, our virtuat l debit cards, and with merchants that integrate Affiff rm services
through one of our platform partners or utilize one of our card-issuing partners to process transactions. While
commercial and economic terms vary arr cross these offeff rings, we generally earn ar portion of the interchange feesff paid
by the merchant which are shared with us through our agreement with the card-issuing partner.

Our operating results are also impacted by the percentage and mix of loans we hold on our balance sheet
versus those sold to third-party investors. This is driven by our funding strategy, prevailing capital market
conditions, and the supply of capital availabla e froff m our diverse fundiff ng channels and relationships. Because the
majoa rity of transactions on our platform result in a loan origination, changes in GMV product mix are generally
correlated with the mix of loans purchased from our bank partner or originated through one of our subsu idiaries.
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The folff lowing tabla e presents the composition of loans held for investment, less accruerr d interest receivabla e,
by loan product, as of the end of each period presented (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Interest-bearing monthly installment loans $ 6,973,844 $ 5,064,696 $ 4,364,673
0%APR monthly installment loans 1,891,632 1,473,549 971,014
Pay-in-X 600,907 419,337 271,609
Total $ 9,466,383 $ 6,957,582 $ 5,607,296

The folff lowing tabla e presents the composition of the average balance of loans held forff investment, less
accruerr d interest receivabla e, by loan product, for each period presented (in thousands):

Year ended June 30, 2026 v 2025

2026 2025 Change $ Change %
(in thousands, except percentages)

Average loan balance (1)

Interest-bearing monthly installment loans $ 5,911,201 $ 4,843,489 $ 1,067,712 22 %
0%APR monthly installment loans 1,692,756 1,210,934 481,823 40 %
Pay-in-X $ 546,666 $ 362,522 $ 184,144 51 %
Total $ 8,150,624 $ 6,416,945 $ 1,733,679 27 %

(1) The average balance of loans held for investment, less accrued interest receivable, is calculated using the ending
balances at each quarter-end during the fiscal year, including the prior fiscal year-end.

Loans held forff investment increased by 36% and 24%, respectively, over the years ended June 30, 2026 and
2025. The balance and product mix of loans held forff investment in a given period is driven by the volume and
composition of loan purchases and originations as well as the volume, composition and timing of loan sales to third
party investors and securitizations.

With respect to the years ended June 30, 2026 and 2025, loans held for investment increased primarily duedd
to overall GMV growth. For the year ended June 30, 2026, the average balance of interest-bearing monthly
installment loans increased by 22%, while the average balance of 0%APR monthly installment loans and Pay-in-X
loans increased by 40% and 51%, respectively, compared to the same period in 2025.

During the year ended June 30, 2026, we purchased $40.2 billion of loans from our originating bank
partners and directly originated $9.5 billion of loans. The purchased volume of loans originated by our bank partners
during the periods primarily included a mix of interest bearing and 0%APR monthly installment products whereas
the volume of loans originated through one of our subsu idiaries during the periods was primarily Pay-in-X. The total
volume and composition of loans purchased and originated durdd ing the periods is correlated with the volume and
composition of GMV.VV

During the year ended June 30, 2026, we held substantially all Pay-in-X loans on our balance sheet, while
selling a percentage of our interest bearing monthly installment loans and 0%APR monthly installment loans to
third party investors, either directly or through off bff alance sheet securitizations. During the year ended June 30,
2026, we sold loans with an unpaid principal balance of $21.9 billion, comprised of 86% interest-bearing monthly
installment loans and 14% 0%APR monthly installment loans.

Refer to Key Operating Metrics for additional inforff mation on GMV for the year ended June 30, 2026,
compared to the same period in 2025.
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Seasonalityll

We experience seasonal fluctuations in our business as a result of consumer spending patternsrr . Historically,yy
our GMV has tended to be higher durd ing our second and fourff th fiscal quarters, due to increases in retail commerce
during the holiday season and other promotional activity. Our loan delinquencies tend to be at their lowest during
our fiscal third and fourth quarters, as consumer savings benefit froff m tax refunds. Adverse events that occur durdd ing
these quaq rters could have a disproportionate effeff ct on our finff ancial results for the fiscal year.

Macroeconomic EnvEE ironment

We regularly monitor the direct and indirect impacts of the currer nt macroeconomic conditions on our
business, financial condition, and results of operations. Following the Federal Reserve’s decision to begin reducd ing
the fedff eral funds interest rate in late 2024, interest rates have declined; however, uncertainty remains as to whether
and to what extent the federal fundsff interest rate will remain at current levels, increase or decrease in futff urt e periods.
Simultaneously, eyy conomic uncertainty and unpredictabia lity, iyy ncluding the prospect of economic recession, persistent
inflation, and the magnitude, durd ation and impam ct of tariffs off n global trade, has impam cted and may continue to
impam ct both consumer spending and loan repayments. These challenges have affeff cted, and may continue to affectff ,
our business and results of operations in the folff lowing ways:

• Shifti s itt n cii onsumer demdd and:We have experienced, and may continue to experience, fluff ctuat tions in
consumer demand across differff ent merchandise categories as well as an increase in delinquencies duedd to
economic uncertainty, persistent inflationary pressures, elevated interest rates, and other macroeconomic
factors. If such conditions deteriorate in futff urt e periods, consumer demand and loan repayments may be
negatively impam cted.

• Managia ngii delinqii uency rc atestt :We are continuously optimizing our underwriting to manage delinquency
rates. While these actions did not adversely affectff our GMV growth rates durd ing fisff cal 2026, any futff urt e
credit tightening could adversely impact GMV growth rates.

• Borrowing cn osts: The Federal Reserve began decreasing the federal funff ds interest rate in late 2024, leading
to a decline in our average funff ding costs. However, there is continued uncertainty as to whether and to what
extent the Federal Reserve may decrease or increase the federal funff ds rate in the futff urt e.

• Volatileii capia taii l markerr ts: Since fisff cal 2024, capital markets have shown improvement against prior periods.
Strong loan perforff mance has allowed us to add subsu tantial capacity across funding channels.

Despite these improvements, uncertainties remain in the macroeconomic environment that may result in
fluctuations of availabla e capital in our lending marketplt ace due to shiftsff in the risk preferences of our
lending partners and institutional investors or forff other reasons.

To address these uncertainties, we leverage our diverse capital ecosystem consisting of multiple funding
channels, a diverse set of counterparr rties, and varyirr ng maturity debt schedule to support resilience across
various macroeconomic conditions and economic cycles.

Consumer Creditdd Optimiii zaii tion and Loan PerPP for rmance

We continue to optimize our underwriting and take other actions to manage consumer loan repayment and
minimize losses. For example, we offerff loan modifications to borrowers experiencing finff ancial difficff ulty to provide
greater flexibility for consumers to repay their obligations, through payment deferff rar ls or loan re-amortizations. A
payment deferff rarr l extends the next payment due date, and while a consumer may receive more than one deferral, the
total deferff rarr l period may not exceed three months. A loan re-amortization lowers the monthly payments by
extending the term by up tu o twelve additional months beyond the currer nt remaining term, capped at a total
remaining term of twenty-four months.
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These loan modification programs also impact our delinqueq ncy rates, and such impam ct can vary over time.
The volume of loan modifications during the fisff cal year ended June 30, 2026 increased to 0.25% up from 0.17% in
the same period in 2025. Our reported delinquency and charge off rff ates include loans which have become past due
or have charged off subsu equeq nt to modification. We continue to evaluate the effectff iveness of these programs and
may modify, eyy xpand, or contract their usage, which may affectff the timing of reported delinquencies and charge offsff
in future periods.

Regue latory Developmll ents

We are subject to the regulatory arr nd enforcement auta hority of the Consumer Financial Protection Bureaua
(the “CFPB”) as a facff ilitator, servicer, acquiq rer or originator of consumer credit. As such, the CFPB has in the past
requested reports concernir ng our organization, business conduct, markets, and activities, and we expect that the
CFPB will continue to do so from time to time in the future.

Additionally, syy tate regulatory agencies and state attorneys general have publicly indicated that they plan to
increase oversight of financial services companies. Such state auta horities may initiate legal proceedings against us
under state consumer protection statutes or various federal consumer financial servirr ces statutt es, subject to the
jurisdiction of the CFPB and FTC. These actions may result in finff ancial penalties, which, individually or in
aggregate, may adversely impact our operations.

Affiff rmii Bank Applpp icll atiott ns

On January 2rr 3, 2026, we submu itted applications to the Nevada Financial Institutions Division and the
Federal Deposit Insurance Corporrr ation (“FDIC”) to establish Affiff rm Bank, a proposed Nevada-chartered industrial
loan company. If approved, the proposed entity would operate as a wholly owned, Nevada-chartered, FDIC-insured
bank subsu idiary, ayy nd maintain its own independent governance and internarr l controls. The proposed bank subsu idiary
would complm ement our current business and bank partnership models, including by providing greater flexibility and
diversificff ation, to help advance responsible innovation in finff ancial services.

U.S. Income Taxaa

On July 4, 2025, the One Big Beauta ifulff Bill Act (the "Act") was enacted into law, www hich included certain
modifications to U.S. tax law. The Company continues to evaluate the impam ct of these provisions of the Act on our
Consolidated Financial Statements.

During the fourff th quarter of the year ended June 30, 2026, after considering all availabla e positive and
negative evidence, we concluded that suffiff cient positive evidence was availabla e to support the determination that it
is more likely than not that a significant portion of our domestic deferred tax assets will be realized. We gWW ave
significant weight to objeb ctively verifiaff bla e evidence, including our achievement of a cumulative U.S. income
position over the three-year period, measured using pretax book income adjud sted for permanent book-to-tax
differff ences, and sustained improvements in operating performance, including continued U.S. profitabia lity in recent
periods. We aWW lso considered anticipated future taxabla e income. Accordingly, we released a significant portion of our
domestic valuation allowance, resulting in a non-cash income tax benefit of appra oximately $1.5 billion durdd ing the
year ended June 30, 2026.

As a result of this valuation allowance release, our future effeff ctive tax rate may diffeff r froff m historical
periods as changes in domestic deferff rer d tax assets and liabia lities will generally be recognized in income tax expense
or benefit as they arise. Our cash taxes are expected to continue to differff from our income tax expense duedd to
availabla e tax attributes, timing diffeff rences, and other items.

Key Operating Metrics

We focus on several key operating metrics to measure the performance of our business and help determine
our strategic direction. In addition to revenue, net income (loss), and other results under U.S. GAAP, tPP he following
tabla es set forff th key operating metrics we use to evaluate our business.
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June 30, 2026 June 30, 2025 June 30, 2024
(in billions)

Gross merchandise volume (GMV) $ 50.2 $ 36.7 $ 26.6

GMV

We measure GMV to assess the volume of transactions that take place on our platform. We dWW efinff e GMV as
the total dollar amount of all transactions on the Affirff m platforff m durdd ing the applicable period, net of refundsff . GMV
does not represent revenue earnerr d by us; however, it is an indicator of the success of our merchants and the strength
of our platform.

For the year ended June 30, 2026, GMV was $50.2 billion, which represented an increase of appra oximately
37% and 88% compared to the years ended June 30, 2025 and 2024, respectively. Overall, the increase in GMV was
driven by growth in our direct to consumer products, including Affiff rm Card, and overall increases in active
merchants, active consumers and average transactions per consumer. In addition, for the year ended June 30, 2026,
GMV froff m our top fivff e merchants and platforff m partners collectively grew 26% and 75% as compared to the same
period in 2025 and 2024, respectively. The composm ition of our top fivff e merchants and platforff m partners is
determined based on GMV for each reporting period and, accordingly, the specific merchants and/or platform
partners included in the top five may change period-over-period. During the year ended June 30, 2026, the
concentration of GMV derived froff m our top fivff e partners declined slightly to 44% compared to 47% for the years
ended 2025 and 2024 as a result of the continued diversification of GMV across merchants, platforff m partners and
through our direct to consumer products. GMV attributable to Amazon represented 22% of total GMV for the year
ended June 30, 2026, compam red to 22% and 21% for the same period in 2025 and 2024, respectively.

During the year ended June 30, 2026, GMV increased forff interest-bearing installment loans, 0%APR
monthly installment loans and Pay-in-X, compam red to the same period in 2025 and 2024; however, the rate of GMV
growth varied by product type over the same periods. Growth rates varied by producdd t duedd to differff ences in merchant
and platforff m mix and timing of certain promotions and campam igns.

GMV froff m interest-bearing installment loans grew 33% and 79% as compared to the same period in 2025
and 2024, respectively. Interest-bearing installment loans represented 70%, 72%, and 74% of total GMV for the
years ended June 30, 2026, 2025, and 2024, respectively.

GMV froff m Pay-in-X grew 50% and 99% as compared to the same period in 2025 and 2024, respectively.
Pay-in-X represented 16%, 14%, and 15% of total GMV for the years ended June 30, 2026, 2025, and 2024,
respectively.

GMV froff m 0%APR monthly installment loans grew 46% and 138% as compam red to the same period in
2025 and 2024, respectively. 0%APR installment loans represented 14%, 13%, and 11% of total GMV forff the years
ended June 30, 2026, 2025, and 2024, respectively.

June 30, 2026 June 30, 2025 June 30, 2024
(in thousands, except per consumer data)

Active consumers 27,782 23,003 18,713
Transactions per active consumer 7.0 5.8 4.9

Active ConCC sumers

We assess consumer adoption and engagement by the numbem r of active consumers across our platform.
Active consumers are the primary measure of the size of our network. We define an active consumer as a consumer
who complm etes at least one transaction on our platform during the 12 months prior to the measurement date.

As of June 30, 2026, we had appa roximately 27.8 million active consumers, which represented an increase
of 21% and 48% compared to June 30, 2025, and June 30, 2024, respectively. The increase was primarily due to a
high retention rate of existing consumers, including continued adoption and engagement among Affiff rm Card users,
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which represent an increasing percentage of our active consumer population, and the acquisition of new consumers
through an expansion in active merchants and platforff m partnerships.

Transactiott ns per Activtt e ConCC sumer

We believe the value of our network is amplifieff d with greater consumer engagement and repeat usage,
highlighted by increased transactions per active consumer. TraTT nsactions per active consumer is defined as the
average numbem r of transactions that an active consumer has conducted on our platform during the 12 months prior to
the measurement date.

As of June 30, 2026, we had appa roximately 7.0 transactions per active consumer, an increase of 20% and
44%, compam red to the same period in 2025 and 2024, respectively. The increase was primarily duedd to platform
growth and a higher freff quency of repeat users driven by consumer engagement, including growth of Affiff rm Card
active consumers. As of June 30, 2026, Affirff m Card represented approximately 15% of the total numbem r of
transactions compared to approximately 10% and 8% as of June 30, 2025 and 2024, respectively.
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Results of Operations

The folff lowing tabla es set forff th selected consolidated statements of operations and comprm ehensive income
(loss) data for each of the periods presented:

Year ended June 30, 2026 vs 2025 2025 vs 2024
2026 2025 2024 $ Change % Change $ Change % Change

(in thousands, except percentages)
Revenue
Merchant network rrr evenuen $ 1,149,932 $ 882,658 $ 674,607 $ 267,274 30 % $ 208,051 31 %
Card network rrr evenuen 293,990 231,308 151,401 62,682 27 % 79,907 53 %
Total network revenue 1,443,922 1,113,966 826,008 329,956 30 % 287,958 35 %
Interest income (2) 2,047,485 1,608,221 1,204,355 439,264 27 % 403,866 34 %
Gain on sales of loans (2) 596,553 381,622 197,153 214,931 56 % 184,469 94 %
Servicing income 173,123 120,602 95,483 52,521 44 % 25,119 26 %
Total revenue, net 4,261,082 3,224,412 2,322,999 1,036,670 32 % 901,413 39 %
Operating expenses (3)

Loss on loan purchase
commitment 311,864 242,264 180,395 69,600 29 % 61,869 34 %
Provision for credit losses 796,650 616,683 460,628 179,967 29 % 156,055 34 %
Funding costs 454,016 425,451 344,253 28,565 7 % 81,198 24 %
Processing and servirr cing 613,587 457,849 343,249 155,738 34 % 114,600 33 %
Technology and data
analytics 747,145 589,723 501,857 157,422 27 % 87,866 18 %
Sales and marketing 342,531 434,847 576,405 (92,316) (21)% (141,558) (25)%
General and administrative 578,312 545,053 525,291 33,259 6 % 19,762 4 %
Restructurtt ing and other — (184) 6,768 184 (100)% (6,952) (103)%
Total operating expenses 3,844,105 3,311,685 2,938,846 532,420 16 % 372,839 13 %
Operating income (loss) $ 416,977 $ (87,273) $ (615,847) $ 504,250 NM (1) $ 528,574 86 %
Other income, net 75,750 148,737 100,320 (72,987) (49)% 48,417 48 %
Income (loss) before
income taxes $ 492,727 $ 61,464 $ (515,527) $ 431,263 NM (1) $ 576,991 112 %
Income tax expense (benefit) (1,437,067) 9,279 2,230 (1,446,346) NM (1) 7,049 316 %
Net income (loss) $ 1,929,793 $ 52,186 $ (517,757) $1,877,607 NM (1) $ 569,943 110 %

(1) Not meaningful (“NM”)
(2) Upon purchase of a loan from our originating bank partners at a price abovea the faiff r market value of the loan or

upon the origination of a loan with a par value in excess of the fair market value of the loan, a discount is
included in the amortized cost basis of the loan. For loans held for investment, this discount is amortized over
the life off f the loan into interest income. For loans held forff sale, when a loan is sold to a third-party loan buyer or
off-ff balance sheet securitization trust, the unamortized discount is released in full at the time of sale and
recognized as part of the gain or loss on sales of loans. However, the cumulative value of the loss on loan
purchase commitment or loss on origination, the interest income recognized over time froff m the amortization of
discount while retained, and the release of discount into gain on sales of loans, together net to zero over the lifeff
of the loan. See Note 4. Loans Held for Investment and Allowance forff Credit Losses for a tabla e detailing the
discount activity for loans held for investment for the periods presented.

(3) Amounts include stock-based compem nsation expense. See Note 14. Equiq ty Incentive Plans forff the amounts
presented within each operating expense line item forff the periods presented.
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Comparison of the YeaYY rs Ended June 30, 2026 and 2025

Merchant Network Rrr evenue

Merchant network revenue is impam cted by both GMV and the mix of loans originated on our platform,
including the distribution of loans by producd t. While we generally earn hr igher merchant feesff on 0% versus interest-
bearing loan products, merchant feeff rates on each transaction are also impam cted by the existence of a commercial
agreement and negotiated pricing with each merchant, which may vary drr epending on loan term, loan size, borror wer
credit risk, and pricing incentives. We generally earn lrr ower merchant revenue on our direct to consumer products,
including Affiff rm Card, which are predominantly interest-bearing.

Merchant network revenue increased by $267.3 million, or 30%, forff the year ended June 30, 2026,
compared to the same period in 2025. The increase is primarily attributed to an increase in GMV of $13.5 billion, or
37%, forff the year ended June 30, 2026, compam red to the same period in 2025. The volume-driven increase in
merchant network revenue was offseff t by an increase in the loss on loan originations by $56.1 million, or 61%, forff
the year ended June 30, 2026. Additionally, myy erchant incentives, recorded as a reducd tion of revenue, increased by
$9.5 million forff the year ended June 30, 2026, compam red to the same period in 2025.

Merchant network revenue as a percentage of GMV decreased to 2.3% for the year ended June 30, 2026
from 2.4% forff the year ended June 30, 2025. The portion of GMV attributed to 0%APR loans, including Pay-in-X,
increased by 48% for the year ended June 30, 2026, compam red to the same period in 2025; however, the impact of a
higher percentage of GMV attributed to 0%APR loans was offseff t by an increase in direct to consumer transactions
as a percentage of GMV, lVV ed by the growth of Affirff m Card.

Card Network Rrr evenue

Card network revenue increased by $62.7 million, or 27%, forff the year ended June 30, 2026, compam red to
the same period in 2025. Card network revenue growth is correrr lated with the growth of GMV processed by our
card-issuing partners. As such, the increase is primarily driven by $17.5 billion of GMV processed through our card-
issuing partners, an increase of approximately 47% for the year ended June 30, 2026, as compam red to the same
period in 2025. This was driven by increased card activity primarily through Affiff rm Card and our virtuat l debit cards,
as well as GMV generated by merchants utilizing our agreement with card-issuing partners as a means of integrating
Affiff rm services. Card network revenue is also impacted by the mix of merchants as differff ent merchants can have
differff ent interchange rates depending on their industry orr r size, among other factff ors.

The volume-driven increase in card network revenue was partially offsff et by an increase in merchant
incentives, which are recorded as a reduction to card network revenue. For the year ended June 30, 2026, merchant
incentives increased by $18.4 million, or 144%, compared to the same period in 2025.

Interest Income

Interest income increased by $439.3 million, or 27%, forff the year ended June 30, 2026, compam red to the
same period in 2025. Generally, iyy nterest income is correr lated with the changes in the average balance of loans held
for investment, which increased by 27% to $8.2 billion forff the year ended June 30, 2026, compam red to the same
period in 2025.

The increase was primarily driven by contractuat l interest income forff interest-bearing loans, which grew
approximately $373.9 million forff the year ended June 30, 2026, compared to the same period in 2025, comprising
85% of the total increase. Interest income from the amortization of the discount on 0% and below market APR loans
grew approximately $77.9 million over the same period, comprising 18% of the total increase.

Although the average balance of interest bearing loans held forff investment increased during the year ended
June 30, 2026, compared to the same period in 2025, growth in average loan balances varied by product typeyy . In
particular, the average balance of 0%APR loans grew more on a percentage basis than the average balance of
interest bearing loans. As a result, interest income from the amortization of the loan discount grew at a higher rate
than contractuat l interest income.
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Gain on Sale of Lo oans

Gain on sales of loans increased by $214.9 million, or 56%, forff the year ended June 30, 2026, compam red to
the same period in 2025. The increase is driven by higher loan sale volume to third-party loan buyers and favff orable
transaction economics, which are primarily driven by market conditions. We sWW old loans with an unpan id principal
balance of $21.9 billion for the year ended June 30, 2026, compam red to $15.8 billion forff the same period in 2025, an
increase of 39%.

The volume-driven increase in gain on sales of loans, forff the year ended June 30, 2026, was furff ther
accelerated by a decrease in our estimated recourse liabia lity for loans sold to third-party investors of $12.2 million,
or 38%, compam red to the same period in 2025.

Servicing IncII ome

Servicing income includes net servicing feeff revenue and faiff r value adjud stments forff servicing assets and
liabia lities, and is recognized forff loan portfolios sold to third-party loan buyers and forff loans held within our off-ff
balance sheet securitizations. Servir cing fee revenue varies by contractuat l servir cing fee arrangement and is earner d as
a percentage of the average unpaid principal balance of loans held by each counterparr rty where we have a servirr cing
agreement. We reduce servir cing income for certain fees we are requiq red to pay per our contractuat l servir cing
arrar ngement.

With respect to faiff r value adjud stments, we remeasure the fair value of servicing assets and liabia lities each
period and recognize the change in fair value in servirr cing income. We uWW tilize a discounted cash floff w appra oach to
remeasure the fair value of servicing rights. Because we earn srr ervicing income based on the outstanding principal
balance of the portfolff io, faiff r value adjud stments are impam cted by the timing and amount of loan repayments. As such,
over the term of each loan portfolff io sold, faiff r value adjud stments forff servicing assets will decrease servir cing income
and faiff r value adjud stments forff servicing liabia lities will increase servirr cing income. We dWW iscuss our valuation
methodology and significff ant Level 3 inputs forff servicing assets and liabia lities within Note 12. Fair Value of
Financial Assets and Liabilities of the notes to our consolidated financial statements.

Servicing income increased by $52.5 million, or 44%, forff the year ended June 30, 2026, compam red to the
same period in 2025. The increase was primarily due to an increase in servicing fee revenue which is calculated as a
percentage of the unpaid principal balance of off-ff balance sheet loans. The average unpaid principal balance of loans
held by third-party investors and off-ff balance sheet securitizations increased to $9.1 billion forff the year ended
June 30, 2026, compam red to the same period in 2025, an increase of 42%.

Loss on Loan Purchase ComCC mitment

We purchase certain loans froff m our originating bank partners that are processed through our platform and
put back to us by our originating bank partners. Under the terms of the agreements with our originating bank
partners, we are generally requiq red to pay the principal amount plus accruerr d interest forff such loans and fees. In
certain instances, our originating bank partners may originate loans with zero or below market interest rates that we
are requiq red to purchase. In these instances, we may be required to purchase the loan for a price in excess of the fair
market value of such loans, which results in a loss. These losses are recognized as loss on loan purchase
commitment in our consolidated statements of operations and comprm ehensive income (loss). These costs are incurred
on a per loan basis.

Loss on loan purchase commitment increased by $69.6 million, or 29%, forff the year ended June 30, 2026,
compared to the same period in 2025, primarily due to an increase in total volume of loans purchased. During the
year ended June 30, 2026, we purchased $40.2 billion of loans from our originating bank partners, compam red to
$30.0 billion in the same period in 2025, representing an increase of 34%. Of the total loans purchased, 0%APR
installment loans represented $6.3 billion during the year ended June 30, 2026, and $4.4 billion forff the same period
in 2025, an increase of 41%. The impam ct of higher loan purchase volume period over period was partially offseff t by a
decrease in the average loan discount percentage period over period, primarily duedd to lower benchmark interest
rates.
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Provrr ision forff Credrr it Losses

Provision for credit losses generally represents the amount of expense requiq red to maintain the allowance
for credit losses within our consolidated balance sheet, which represents management’s estimate of future losses on
loans and other receivabla es. In the event that our loans and receivabla es outpet rform our expectation and/or we reduce
our expectation of credit losses in futff urt e periods, we may release reserverr s and thereby reducdd e the allowance forff
credit losses, yielding income in the provision for credit losses. The provision is determined based on our estimate of
expected future losses on loans originated during the period and held forff investment on our balance sheet, changes in
our estimate of future losses on loans outstanding as of the end of the period and the net charge-offs iff ncurrer d in the
period.

Provision for credit losses increased by $180.0 million, or 29%, forff the year ended June 30, 2026 compared
to the same period in 2025. Provision expense is primarily related to loans held for investment, where the amount of
provision expense recognized during the period will depend on the balance and composm ition of loans held forff
investment, futff urt e loss expectations and net charge-offsff realized during the period. For the year ended June 30,
2026, the provision expense forff loans held forff investment increased by $189.4 million, or 32%. Additionally, tyy he
average balance of loans held forff investment increased by $1.7 billion, or 27%, forff the year ended June 30, 2026,
compared to the same period in 2025.

Funding Coststt

Funding costs consist of interest expense and the amortization of feesff for certain borrowings collateralized
by our loans including warehouse credit faciff lities and consolidated securitizations, sale and repurchase agreements
collateralized by our retained securitization interests, and other costs incurred in connection with fundiff ng the
purchases and originations of loans. Funding costs forff a given period are driven by the average outstanding balance
of funding debt and notes issued by securitization trusts as well as our contractuat l interest rate and distribution of
loans across fundiff ng facilities, net of the impam ct of any designated cash floff w hedges.

Funding costs increased by $28.6 million or 7%, for the year ended June 30, 2026, compam red to the same
period in 2025. The increase is primarily due to an increase of funff ding debt and notes issued by securitization trusts
during the year ended June 30, 2026, partially offsff et by favorable pricing terms. The average total of funding debt
from warehouses and securitizations for the year ended June 30, 2026 was $7.5 billion, compared to $5.9 billion
during the same period in 2025, an increase of $1.6 billion, or 27%.

Procrr essing and SerSS vicing

Processing and servicing expense consists primarily of payment processing fees, third-party customer
supporu t and collection expense, salaries and personnel-related costs of our customer care team, platform fees, and
allocated overher ad.

Processing and servicing expense increased by $155.7 million, or 34%, forff the year ended June 30, 2026,
compared to the same period in 2025. This increase is driven partially by an increase in payment processing fees of
$100.5 million, or 38%, related to an increase of $12.3 billion, or 38%, in payment volume for the year ended
June 30, 2026, compam red to the same period in 2025. Platform fees increased by $46.3 million, or 43%, primarily
due to an increase in volume with a large enterprise partner. Additionally, oyy ur customer service and collection costs
increased by $25.7 million, or 36%, compam red to the same period in 2025. Our average total platforff m portfolff io
increased by $4.6 billion, or 35%, forff the year ended June 30, 2026, compared to the same period in 2025.

Technology and Data Analytll ics

Technology and data analytics expense consists primarily of the salaries, stock-based compem nsation, and
personnel-related costs of our engineering, producdd t, and credit and analytics employees, as well as the amortization
of internally-developed softwff are and technology intangible assets, and our infrastrucrr ture and hosting costs.

Technology and data analytics expense increased by $157.4 million or 27%, forff the year ended June 30,
2026, compam red to the same period in 2025. The increase is partially driven by amortization of internar lly-developed
software which increased by $76.0 million, or 35%, forff the year ended June 30, 2026, compam red to the same period
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in 2025, as a result of an increase in the numbem r of capitalized projects. Capia talized projects in service grew by 19%
from appa roximately 1,470 projects as of June 30, 2025 to 1,750 projects as of June 30, 2026. Data infraff structurt e and
hosting costs, including data provider costs, increased by $52.2 million, or 33%, forff the year ended June 30, 2026,
compared to the same period in 2025. The increase in data infraff structurt e and hosting costs was primarily driven by
an increase in the numbem r of consumer transactions. For the year ended June 30, 2026, the number of consumer
transactions increased by 45% from continued growth at our merchants and platform partners when compared to the
same period in 2025. Payroll and personnel-related expenses increased by $22.3 million, or 11%, for the year ended
June 30, 2026, compared to the same period in 2025, primarily duedd to an increase in headcount.

Sales and Marketkk ing

Sales and marketing costs consist of the expense related to warrants and other share-based payments
granted to our enterprise partners, salaries and personnel-related costs, and costs of marketing and promotional
activities.

Sales and marketing expense decreased by $92.3 million or 21%, forff the year ended June 30, 2026,
compared to the same period in 2025. During the year ended June 30, 2026, the decrease was primarily driven by a
$92.4 million, or 32%, decrease in Amazon warrar nt expense compam red to the same period in 2025, primarily due to
a portion of the warrants becoming fulff ly vested as of Decembem r 2024. Additionally, the decrease was also driven by
a $15.4 million, or 58%, decrease in Shopify warrant expense durdd ing the year ended June 30, 2026, compam red to the
same period in 2025, primarily due to an amendment made in our partnership agreement, which extended the period
of benefit over which we amortize the commercial agreement asset froff m six to nine years. The decrease in sales and
marketing expense was partially offsff et by an increase in marketing and promotional expenses, including the cost of
co-marketing arrangements. For the year ended June 30, 2026, marketing and promotional expenses, including the
cost of co-marketing arrar ngements, increased by $13.8 million, or 36%, compam red to the same period in 2025.

General and Admidd nistii ratt tive

General and administrative expenses consist primarily of expenses related to our finance, legal, risk
operations, human resources, and administrative personnel. General and administrative expenses also include costs
related to feeff s paid forff profesff sional services, including legal, tax and accounting services, allocated overhead, and
certain discretionary err xpenses incurred from operating our technology platform.

General and administrative expense increased by $33.3 million or 6%, for the year ended June 30, 2026,
compared to the same period in 2025. The increase is primarily due to growth in payroll and other emplm oyee-related
costs, and softwff are and subsu cription expense, partially offsff et by a decrease in stock-based compensation expense.

Othett r IncII ome, net

Other income, net includes interest earner d on cash and cash equivalents and restricted cash, interest earner d
on securities availabla e forff sale, impairment or other adjud stments to the cost basis of non-marketabla e equity securities
held at cost, gains and losses on derivative agreements not designated within a hedging relationship, interest expense
related to convertible debt as well as any gains (losses) on extinguishment, revolving credit facility issuance costs,
fair value adjustments related to liabia lities, and other income or expense arising from activities that are unrelated to
our primary brr usiness.

Other income, net decreased by $73.0 million, or 49%, forff the year ended June 30, 2026, compam red to the
same period in 2025. The decrease was primarily driven by a $80.9 million, or 98%, reducdd tion in the gain
recognized on the early extinguishment of convertible debt, refleff cting fewff er repurchases compared to the same
period in 2025.

Income Tax Eaa xpEE ense (Benefit)ff

The income tax benefit forff the year ended June 30, 2026 was $1.4 billion, compared to an income tax
expense of $9.3 million forff the same period in 2025. The income tax benefit was primarily attributable to the release
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of a significant portion of the valuation allowance against our domestic deferff rerr d tax assets during the year ended
June 30, 2026.

Liquidity and Capital Resources

Sources and UseUU s oee f Fo unFF ds

We maintain a capital-effiff cient model through a diverse set of fundiff ng sources. When we originate a loan
directly or purchase a loan originated by our originating bank partners, we ofteff n utilize warehouse credit faciff lities
with certain lenders to finff ance our lending activities or loan purchases. We sWW ell the loans we originate or purchase
from our originating bank partners to whole loan buyers and securitization investors through forff warr rd flow
arrar ngements and securitization transactions, and earn srr ervirr cing fees from continuing to act as the servir cer on the
loans. We proactively manage the allocation of loans on our platform across various funding channels based on
several factff ors including, but not limited to, internal risk limits and policies, capia tal market conditions and channel
economics. Despite ongoing macroeconomic uncertainty, iyy ncluding recent reports of stress to certain private credit
funds and other institutional investors, we believe our excess funff ding capacity and committed and long-term
relationships with a diverse group of existing funff ding partners help provide flexibility as we optimize our funding to
supporu t the growth in loan volume.

Our principal sources of liquiq dity are cash and cash equivalents, availabla e forff sale securities, availabla e
capaa city from warehouse and revolving credit facilities, securitization trusts, forward floff w loan sale arrangements,
and certain cash floff ws from our operations. As of June 30, 2026, we had $2.6 billion in cash and cash equiq valents
and availabla e forff sale securities, $5.3 billion in availabla e funff ding debt capacity, eyy xcluding our purchase
commitments from third-party loan buyers, and $675.0 million in borrowing capaa city availabla e under our revolving
credit facility. We bWW elieve our principal sources of liquidity are suffiff cient to meet both our existing operating,
working capital, and capital expenditure requirements and our currently planned growth forff at least the next 12
months.

The folff lowing tabla e summarizes our cash, cash equivalents and investments in debt securities (in
thousands):

June 30, 2026 June 30, 2025
Cash and cash equivalents (1) $ 1,630,038 $ 1,354,455
Investments in short-term debt securities (2) 647,811 652,491
Investments in long-term debt securities (2) 324,831 218,934
Cash, cash equivalent and investments in debt securities $ 2,602,680 $ 2,225,880

(1) Cash and cash equivalents consist of checking, money market and savings accounts held at finff ancial
institutions and short-term highly liquiq d marketabla e securities, including money market funff ds, agency
bonds, commercial paper, and government bonds purchased with an original maturity of three months or
less.

(2) Securities availabla e forff sale at fair value primarily consist of certificff ates of deposits, corporrr ate bonds,
municipal bonds, commercial paper, agency bonds, government bonds, and securitization notes receivable
and certificff ates. Short-term securities have maturt ities less than or equal to one year, and long-term
securities range from greater than one year to less than fivff e years.
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Debt

Debt as of June 30, 2026 primarily includes funding debt, notes issued by securitization trusts, convertible
senior notes and our revolving credit facff ilities. A detailed description of each of our borror wing arrar ngements is
included in Note 8. Debt in the notes to the consolidated financial statements.

The folff lowing tabla e summarizes the future maturities of our warehouse credit facilities, variable funding
notes, sale and repurchase agreements, and notes issued by securitization trusts as of June 30, 2026.

Maturity Fiscal Year Borrowing Capacity Principal Outstanding
(in thousands)

2028 1,450,000 823,665
2029 1,982,361 1,003,629
2030 1,622,720 1,132,952
2031 231,814 179,487
Thereafteff r 8,725,000 5,569,282
Total $ 14,011,895 $ 8,709,015

Refer to “Convertible Senior Notes” below for the maturities of our convertible senior notes.

Warehouse CreCC dit FacFF ilities

Our U.S. warehouse credit faciff lities allow us to borror w up tu o an aggregate of $6.1 billion, and maturt e
between 2028 and 2032. We may continue to pledge new receivables to allow us to borrorr w up tu o the commitment
amount throughout the revolving period for each facility. The length of the revolving period, the maximum amount
we may borrorr w against pledged collateral balance during the revolving period, and the length of the amortization
period prior to the maturity date varies across borror wing facilities depending on negotiated loan terms. As of
June 30, 2026, we have drawn an aggregate of $2.4 billion on our warehouse credit faciff lities.

We use various credit facilities to finff ance the origination of loan receivabla es in Canada and the U.K.
Similar to our U.S. warehouse credit faciff lities, borrorr wings under these agreements are referff rer d to as fundiff ng debt,
and proceeds froff m the borror wings may only be used forff the purposrr es of facilitating loan funding and origination.
These faciff lities are secured by Canadian and British loan receivabla es pledged to the respective facff ility as collateral,
maturing between fisff cal years 2029 and 2031. As of June 30, 2026, the aggregate commitment amount of these
facilities was $1.2 billion on a revolving basis, of which $586.7 million was drawn.

As we continue to expand in new geographies, we intend to add the necessary frr unff ding capaa city to suppu ort
our growth objectives. As of June 30, 2026, we were in complm iance with all appla icable covenants in the agreements.

Variable FundFF ing NotNN e

We entered into a syndicated revolving loan agreement through a securitization master trust which fundff s
loans. In connection with the loan agreement, the master trust issued a variabla e funff ding note (“VFN”), where
borrorr wings are secured by loan collateral sold to the master trusrr t. Throughout the reinvestment period of the VFN,
the master trust periodically issues asset-backed securities, where securitization note proceeds affecff t the level of
utilization of the VFN. Our VFN allows us to borror w up tu o an aggregate of $1.4 billion and matures in fisff cal year
2032. As of June 30, 2026, we have drawn an aggregate of $356.9 million on our VFN. As of June 30, 2026, we
were in compliance with all appla icable covenants in the agreements.

Sale and Repure chrr ase Agreemrr ents

We entered into certain sale and repurchase agreements pursuant to our retained interests in our off-ff balance
sheet securitizations where we have sold these securities to a counterparr rty with an obligation to repurchase at a
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future date and price. These repurchase agreements have a term equaling the contractuat l life off f the securitization
notes pledged. We had $4.7 million in debt outstanding under our sale and repurchase agreements disclosed within
funding debt in the consolidated balance sheets as of June 30, 2026.

Securitizations

We finance the origination and purchase of loans through our asset-backed securitization program using a
combination of term, amortizing, revolving and variable funding structurt es. In connection with our program, we
sponsor and establish trusts (deemed to be variable interest entities (“VIEs”)) which issue securities collateralized by
the loans we sell to the trust. Securities issued from our asset-backed securitizations are senior or subordinated,
based on the waterfall criteria of loan payments to each security class. The subordinated residuad l interests issued
from these transactions are firff st to absorb credit losses in accordance with the waterfall criteria. For these VIEs, the
creditors have no recourse to the general credit of Affiff rm and the liabia lities of the VIEs can only be settled by the
respective VIEs’ assets. Additionally, tyy he assets of the VIEs can be used only to settle obligations of the VIEs. For
each securitization, the residuad l trust certificates represent the right to receive excess cash froff m the loan repayments
each collection period after all feeff s and required distributions have been made to the note holders. In addition to the
retained residual trusrr t certificff ates, our continued involvement includes loan servicing responsibilities over the life off f
the underlying loans. Refer to Note 9. Securitization and Variable Interest Entities in the notes to the consolidated
financial statements forff further details.

Revolving CreCC dit FacFF ility

We have a Revolving Credit Agreement with a syndicate of banks for a $675.0 million unsecured revolving
credit facility, wyy ith a finff al maturity date of June 18, 2029. Proceeds froff m the borrowings under this facff ility will be
used for general corporate purposrr es in the ordinary crr ourse of business. As of June 30, 2026, there are no borror wings
outstanding under the facility. The facility contains certain covenants and restrictions, including certain financial
maintenance covenants. As of June 30, 2026, we were in complm iance with all appa licable covenants in the
agreements. Referff to Note 8. Debt in the notes to the consolidated financial statements forff further details on our
revolving credit facility.

Convertible Senior Notes

As of June 30, 2026, we had outstanding: (i) $221.3 million aggregate principal amount of our 0.00%
convertible senior notes due November 15, 2026 (the “2026 Notes”) and (ii) $920.0 million principal amount of our
0.75% convertible senior notes due December 15, 2029 (the “2029 Notes”), in each case unless earlier converted,
redeemed, or repurchased in accordance with their terms. Referff to Note 8. Debt in the notes to the consolidated
financial statements forff further details.

Othett r FundFF indd g Sn ouSS rces

Forward Frr loFF w Loan Sale Arrangementstt

We have forward floff w loan sale arrangements that facilitate the sale of whole loans across a diverse third-
party investor base. Forwarr rd flow arrarr ngements are generally fixff ed term in nature, with term lengths ranging
between one to three years, durd ing which we periodically sell loans to each counterparr rty based on the terms of our
negotiated agreement. As part of our capital strategy, wyy e seek to partner with counterparr rties that can provide long-
term, stabla e fundiff ng to suppu ort the ongoing growth and diversification of our loan portfolff io.
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Cash FlowAnalysis

The folff lowing tabla e provides a summary of cash floff w data durd ing the periods indicated:

June 30, 2026 June 30, 2025
(in thousands)

NNet cash provided by operating activities $ 1,230,974 $ 793,909
NNet cash used in investing activities $ (2,553,427) $ (1,083,064)
NNet cash provided by financing activities $ 2,009,688 $ 751,425

Cash Flows fww roff m OpeO rating Activities

Our largest sources of operating cash are fees charged to merchant partners on transactions processed
through our platforff m and interest income from consumers’ loans. Our primary urr ses of cash froff m operating activities
are forff general and administrative, technology and data analytics, funding costs, processing and servir cing, and sales
and marketing expenses.

Net cash provided by operating activities was $1.2 billion forff the year ended June 30, 2026, which reflected
adjud stments forff significant non-cash items, including provision for losses, amortization of premiums and discounts
on loans, gain on sale of loans, commercial agreement warrarr nt expense, stock-based compem nsation, depreciation and
amortization, deferred income tax benefitff , and changes in operating assets and liabia lities. Total adjustments and
changes in operating assets and liabia lities collectively resulted in a net decrease in operating cash floff ws of $698.8
million.

Net cash provided by operating activities was $793.9 million for the year ended June 30, 2025, which
reflected adjud stments forff significff ant non-cash items, including provision for credit losses, amortization of premiums
and discounts on loans, gain on sale of loans, commercial agreement warrarr nt expense, stock-based compem nsation,
depreciation and amortization, and changes in operating assets and liabia lities. TotTT al adjud stments and changes in
operating assets and liabia lities collectively resulted in a net increase in operating cash floff ws of $741.7 million.

Cash Flows fww roff m InvII esting Activities

Net cash used in investing activities was $2.6 billion forff the year ended June 30, 2026. Cash outflows were
primarily driven by purchases and origination of loans held forff investment of $46.7 billion, purchases of securities
availabla e forff sale of $1.0 billion, and property, equiq pment and software additions of $238.3 million. Cash infloff ws
included $24.7 billion froff m principal repayments and other loan servicing activity, $yy 19.7 billion in proceeds froff m
the sale of loans held for investment, and $1.0 billion of proceeds froff m maturt ities and repayments of securities
availabla e forff sale.

Net cash used in investing activities was $1.1 billion forff the year ended June 30, 2025. Cash outflows were
primarily driven by purchases and origination of loans held forff investment of $32.5 billion, purchases of securities
availabla e forff sale of $823.9 million, and property, equiq pment and software additions of $192.2 million. Cash infloff ws
included $18.7 billion of principal repayments and other loan servicing activity, $12.6 billion in proceeds froff m the
sale of loans held forff investment, and $1.2 billion of proceeds froff m maturt ities and repayments of securities availabla e
for sale.

Cash Flows fww roff m FinFF ancing Activities

Net cash provided by financing activities was $2.0 billion forff the year ended June 30, 2026. Cash infloff ws
were driven by $40.9 billion in proceeds from the issuance of secured debt, including fundff ing debt and securitization
notes and certificates, and $158.9 million froff m the exercise of common stock options and warrar nts and emplm oyee
contributions to our Emplm oyee Stock Purchase Plan (“ESPP”). Cash outflows included $38.7 billion related to
principal repayments of secured debt and $325.2 million forff taxes paid on vested equity awards.
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Net cash provided by finff ancing activities was $751.4 million forff the year ended June 30, 2025. Cash
inflows were primarily driven by $23.7 billion in proceeds froff m the issuance of secured debt, including funding debt
and securitization notes and certificff ates, as well as $920.0 million from proceeds related to the issuance of the 2029
Notes. Cash outfloff ws included $22.3 billion related to principal repayments on secured debt, $1.0 billion related to
the extinguishment of a portion of our 2026 Notes, $250.0 million related to the repurchase of shares of our Class A
common stock in connection with the issuance of the 2029 Notes, and $303.8 million related to taxes paid on vested
equiq ty awards.

Contractual Obligations

Payments Due By Period

Total (4)
Less than
1 YeaYY r 1 - 3 YeaYY rs 3 - 5 YeaYY rs

More than 5
Years

(in thousands)

Funding debt $ 3,359,015 $ — $ 1,827,293 $ 562,439 $ 969,282
NNotes issued by securitization trusts 5,349,505 — — 749,993 4,599,511
Operating lease commitments (1) 37,076 5,505 9,568 9,829 12,174
Purchase obligations (2) 543,063 141,287 298,727 99,782 3,267
Convertible senior notes (3) 1,141,321 221,321 — 920,000 —
Total $ 10,429,979 $ 368,113 $ 2,135,588 $ 2,342,044 $ 5,584,235

(1) Operating lease amounts include minimum rental payments under our leases for officff e facff ilities. The amounts
presented are consistent with contractuat l terms and are not expected to differff significantly froff m actuat l results
under our existing leases.

(2) Purchase obligations amounts primarily include minimum purchase commitments for cloud computing web
services entered into in the ordinary course of business.

(3) The 2026 and 2029 Notes have net carryrr ing amounts of $221.3 million and $920.0 million, respectively. The
2026 Notes do not bear interest and the 2029 Notes will bear interest at a fixff ed rate of 0.75% per year, payable
semiannually in arrears on June 15 and December 15 of each year. The 2026 and 2029 Notes maturt e on
November 15, 2026 and Decembem r 15, 2029, respectively.

(4) Amounts presented represent contractuat l principal obligations and exclude unamortized debt issuance costs.

The commitment amounts in the table above are associated with contracts that are enforceable and legally
binding and that specify all significant terms, including fixed or minimum services to be used, and the appra oximate
timing of the actions under the contracts.

Off-ff Balance Sheet Arrangements

In the ordinary crr ourse of business, we engage in activities that are not reflected within our consolidated
balance sheets, generally referff rerr d to as off-bff alance sheet arrarr ngements. These activities involve transactions with
unconsolidated VIEs, including securitization and forward floff w transactions. Across these transactions, ongoing
involvement typiyy cally includes contractual loan servicing arrangements and loan repurchase obligations in
connection with breaches in ordinary course of business representations and warrar nties.

We have entered into unconsolidated securitization transactions where Affirff m is the sponsor and risk
retention holder; accordingly, Affiff rm could experience a loss of up tu o 5% of both the senior notes and residuad l trust
certificff ates. In the unlikely event principal payments on the loans backing any off-bff alance sheet securitization are
insufficff ient to pay holders of senior notes and residuadd l trust certificff ates, including any retained interests held by
Affiff rm, then any amounts contributed to the securitization reserve accounts may be depleted.
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Under certain forward floff w loan sale arrangements with third-party loan buyers, we have entered into risk
sharing agreements where we may be requiq red to make a payment to the loan buyer or are entitled to receive a
payment froff m the loan buyer, depending on the actuat l versus expected loan perforff mance as contractuat lly agreed to
with the counterparr rty, and subject to a cap ba ased on a percentage of the principal balance of loans sold.

In addition to risk sharing arrar ngements, under certain other forff warr rd flow arrar ngements with third-party
loan buyers, we hold a beneficial interest representing our right to receive a portion of the residual cash floff ws from
the underlying loans sold in connection with the structurt ed transaction. The loans are held in an unconsolidated VIE
that has been established by the third-party loan buyers.

Risk sharing arrangements and beneficial interests are considered variable interests in the unconsolidated
VIEs holding the loan assets transferred, as their value is exposed to the performance of those loans. While we may
continue to hold variabla e interest in the unconsolidated VIEs, we determined that we are not the primary brr eneficff iary.
Factors we considered forff this determination are that we hold an insignificant variable interest or that rights held by
other variabla e interest holders convey power to direct the activities most significantly affeff cting the unconsolidated
VIEs’ economic perforff mance.

As of June 30, 2026, the aggregate outstanding balance of loans held by third-party investors and off-ff
balance sheet securitizations was $10.0 billion. Refer to Note 9. Securitization and Variable Interest Entities and
Note 12. Fair ValVV ue of Financial Assets and Liabia lities of the accompanyyi gng notes to our consolidated financial
statements for more inforff mation.

Critical Accounting Policies and Estimates

Our discussion and analysis of our financial condition and results of operations are based upon our
consolidated financial statements, which have been prepared in accordance with U.S. GAAP, which requiq res us to
make certain estimates and judgments that affeff ct the amounts reported in our consolidated financial statements. We
base our estimates on historical experience and on various other assumptm ions that we believe to be reasonabla e under
the circumstances. Because certain of these accounting policies requiq re significff ant judgment, our actuat l results may
differff materially from our estimates. To the extent that there are diffeff rences between our estimates and actuat l results,
our future consolidated financial statement presentation, financial condition, results of operations, and cash floff ws
may be affectff ed.

We evaluate our significant estimates on an ongoing basis. We believe the estimates, discussed below, have
the greatest potential effectff on our consolidated finff ancial statements and are thereforff e deemed critical in
understanding and evaluating our financial results. For further inforff mation, our significant accounting policies are
described in NNote 2. Summa yry of Siggnificff ant Accountingg Policies within the notes to the consolidated financial
statements.

LLoss on Loan Purchase Commitmii ent and Loss on Loan Or giging atiott n

We purchase certain loans froff m our originating bank partners that are processed through our platform that
our originating bank partner puts back to us. Under the terms of the agreements with our originating bank partners,
we are generally required to pay the principal amount plus accruerr d interest forff such loans and fees. In certain
instances, our originating bank partners may originate loans with zero or below market interest rates that we are
required to purchase. In these instances, we may be required to purchase the loan for a price in excess of the fair
market value of such loans, which results in a loss. These losses are recognized as loss on loan purchase
commitment within our consolidated statements of operations and comprm ehensive income (loss). These costs are
incurred on a per loan basis.

Similarlyy, we mayy origginate certain loans via our whol yly-owned subsu idiaries, with zero or below market
interest rates. In these instances, the par value of the loans or giginated is in excess of the fair market value of such
loans, resultingg in a loss, which we record as a reduction to network revenue.
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For both loans or giginated yby our bank partners and loans or giginated thro gugh our subsu idiaries, the loss is
measured as the diffeff rence between the estimated fair value of the loan and the par amount of the loan at origgination.

The faiff r value of a loan is estimated based on the present value of expected future cash floff ws, usi gng both
observar bla e and unobservarr bla e inputs, includi gng the expected timi gng and amount of losses, the discount rate, and the
recove yry rate. These inpun ts are based on historical performance of loans faciff litated througgh our platforff m, as well as
the consideration of market participant requirements. While our estimate refleff cts assumptm ions we believe a market
pparticipant would use to calculate fair value, siggnifican jt j gudgment is requiq red.

AAlloll wanc fe forff Creditdd Lossesee

The allowance for credit losses on loans held for investment is determined based on management’s current
estimate of expected credit losses over the remaining contractuat l term, historical credit losses, consumer payment
trends, estimates of recoveries, and future expectations on individual loans as of each balance sheet date. We
immediately recognize an allowance forff expected credit losses upon the origination of a loan. Adjustments to the
allowance each period for changes in our estimate of lifetff ime expected credit losses are recognized in earnirr ngs
through the provision for credit losses presented within our consolidated statements of operations and
comprehensive income (loss). We hWW ave made an accounting policy election to not measure an allowance for credit
losses forff accruerr d interest receivabla es. Previously recognized interest receivable from charged-off loans that is
accruerr d but not collected from the consumer is reversed.

In estimating the allowance forff credit losses, management utilizes a migration analysis of delinquent and
current loan receivabla es. Migration analysis is a technique used to estimate the likelihood that a loan receivabla e will
progress through various stages of delinqueq ncy and to charge-off. Tff he analysis focuses on the pertinent factff ors
underlying the quaq lity of the loan portfolff io. These factors include historical perforff mance, the age of the receivabla e
balance, seasonality, customer credit-worthiness, changes in the size and composm ition of the loan portfolff io,
delinquency levels, bankruptrr cy filings and actuat l credit loss experience. We also take into consideration certain
qualitative facff tors where we adjust our quantitative baseline using our best judgment to consider the inherent
uncertainty regarding futff urt e economic conditions and consumer loan perforff mance. For example, the Company
considers the impam ct of current economic factors at the reporting date that did not exist over the period from which
historical experience was used. As of June 30, 2026 , we have considered the impam ct of Federal Reserverr monetary
policy, labora market trends, tariffsff and inflaff tion.

When availabla e inforff mation confirff ms that specificff loans or portions thereof are uncollectible, identifieff d
amounts are charged against the allowance for credit losses. Loans are charged-off iff n accordance with our charge-off
policy, as the contractuat l principal becomes 120 days past due or meets other charge-off policy requiq rements.
Subsu equeq nt recoveries of the unpaid principal balance, if any, ayy re credited to the allowance forff credit losses. Refer to
Note 4. Loans Held forff Investment and Allowance forff Credit Losses forff more information.

The underlyyi gng assumptions, estimates, and assessments we use to provide for losses are updated
pperiodical yly to reflect our view of current conditions, which can result in changges to our assumptions. Cha gnges inn
such estimates can siggnificff an ytly affeff ct the allowance and provision for credit losses. It is possible that we will
experience loan losses that are diffeff rent from our current estimates.

Recent Accounting Pronouncements

Refer to Note 2. Summa yry of Siggnificff ant Accountingg Policies within the notes to the consolidated financial
statements.
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ITEM 7A. QUANTITATTT IVEAND QUALITATTT IVE DISCLOSURESABOUTMARKET RISK

We have operations within the United States, Canada and the U.K., and we are exposed to market risks in
the ordinary crr ourse of our business. Market risk represents the risk of loss that may impam ct our finff ancial position duedd
to adverse changes in finff ancial market prices and interest rates. Our market risk exposure is primarily the result of
fluctuations in interest rates. Foreign currer ncy exchange rates do not pose a material market risk exposure, as our
current operations are primarily in the U.S.

Interestee Rate Riskii

Our securities available for sale at faiff r value as of June 30, 2026, included $1.0 billion of marketabla e debt
securities with maturities greater than three months. An increase in interest rates would have an adverse impact on
the faiff r market value of our fixed rate securities while floating rate securities would produce less income than
expected if interest rates were to decrease. Because our investment policy is to invest in conservar tive, liquiq d
investments and becausa e our business strategy does not rely on generating material returt nsr from our investment
portfolff io, we do not expect our market risk exposure on marketabla e debt securities to be significant.

Continued volatility in interest rates and inflation, which may persist longer than previously expected, may
adversely impact our consumers’ spending levels, and ability and willingness to pay outstanding amounts owed to
us. Elevated interest rates may lead to higher payment obligations on our future credit products but also for
consumers’ other finff ancial commitments, including their mortgages, credit cards, and other types of loans.
Thereforff e, elevated interest rates may lead to increased delinquencies, charge-offsff , and allowances for loans and
interest receivabla e, which could have an adverse effecff t on our operating results.

We rely on a variety of funding sources with varying degrees of interest rate sensitivities. Certain of our
funding arrar ngements bear a variabla e interest rate. Given the fixed interest rates charged on the loans that we
purchase froff m our originating bank partners or originate ourselves, a rising variable interest rate would reducd e our
interest margin earned in these fundff ing arrangements. Additionally, cyy ertain of our loan sale agreements are repriced
on a recurring basis using a mechanism tied to interest rates as well as loan perforff mance. Increases in interest rates
could reducd e our loan sale economics. We also rely on securitization transactions, with notes typically bearing a
fixed coupon. For futff urt e securitization issuances, higher interest rates could have several outcomes. For consolidated
securitizations, higher interest rates may result in higher coupons paid and therefore higher fundiff ng costs. For
transactions that are not consolidated, higher interest rates may impact overall deal economics which are a funff ction
of numerous transaction terms.

We maintain an interest rate risk management program which measures and manages the potential volatility
of earnirr ngs that may arise from changes in interest rates. We uWW se interest rate derivatives to mitigate the effeff cts of
changes in interest rates on our variable rate debt which eliminates some, but not all, of the interest rate risk. Some
of these contracts are designated as cash floff w hedges forff accounting purposrr es. For those contracts designated as
cash floff w hedges, the effectff ive portion of the gain or loss on the derivatives is recorded in other comprm ehensive
income (loss) and is reclassified into funding costs in the same period the hedged transaction affecff ts earnir ngs.
Factoring in the interest rate risk management program and the repricing of investment securities, as of June 30,
2026, we estimate that a hypothetical instantaneous 100 basis point upward parallel shock to interest rates would
have a less than $90.0 million adverse impact on our cash floff ws associated with our market risk sensitive
instruments over the next 12 months. This measure projeo cts the changes in cash floff ws associated with all assets and
liabia lities, including derivatives, based on contractuat l market rate-based repricing conditions over a twelve-month
time horizon. It considers forff ecasted business growth and anticipated future funding mix.
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Creditdd Riskii

We have credit risk primarily related to our consumer loans held forff investment. We aWW re exposed to defaula t
risk on both loan receivabla es purchased froff m our originating bank partners and loan receivables that are directly
originated. The ultimate collectability of a subsu tantial portion of the loan portfolff io is susceptible to changes in
economic and market conditions. To mTT anage this risk, we utilize our proprietary urr nderwriting models to make
lending decisions, score, and price loans in a manner that we believe is reflective of the credit risk. Our proprietary
model score (“ITACTT S”) analyzes the characteristics of a consumer's attributes that are shown to be predictive of both
willingness and abia lity to repay including, but not limited to: basic featff urt es of a consumer's credit profile, a
consumer's prior repayment performance with other creditors, currerr nt credit utilization, and legal and policy
changes. Other credit levers, such as user limits and/or down payment requiq rements, are used to determine the
likelihood of a consumer being abla e to pay.

To monitor portfolff io perforff mance, we utilize a wide range of internal and externarr l metrics to review user
and loan populations. Each week, management reviews perforff mance forff each consumer segment, typiyy cally split by
ITACTT S score at the time of origination, financial product originated, age of loan, and delinquency statust . Internarr l
perforff mance trendlines are measured against externar l factff ors such as unemployment, CPI, and consumer sentiment
to determine what changes, if any, iyy n risk strategy are warranted.

As of June 30, 2026 and June 30, 2025, we were exposed to credit risk on $9.6 billion and $7.0 billion,
respectively, of loans held within our consolidated balance sheet. Loan receivabla es are diversified geographa ically. As
of both June 30, 2026 and June 30, 2025, approximately 11% of loan receivabla es related to consumers residing in
the state of Califorff nirr a. As of June 30, 2026 and June 30, 2025, appa roximately 11% and 10% of loan receivabla es
related to consumers residing in the state of TexTT as, respectively. No other states or provinces exceeded 10%.

In addition, we have credit risk exposure in relation to certain off-ff balance sheet loans sold to third parties
where we have entered into risk sharing arrangements, retained interests in unconsolidated securitization trusts and
our residual interests in structurt ed transactions. As of June 30, 2026 and June 30, 2025, the unpan id principal balance
of loans sold subject to risk sharing arrangements was $4.2 billion and $8.6 billion, respectively, of which our
maximum exposure to losses was $52.7 million and $91.1 million, respectively. The faiff r value of notes receivabla e
and residuad l trust certificff ate retained interests in unconsolidated securitization trusts was $68.4 million and $75.5
million as of June 30, 2026 and June 30, 2025, respectively. The faiff r value of residual interests in structurt ed
transactions was $5.6 million as of June 30, 2026, of which our maximum exposure to losses was $16.7 million.

We are also exposed to credit risk in the event of nonperforff mance by the financial institutions holding our
cash and the issuers of our cash equiq valents and availabla e forff sale securities. We mWW aintain our cash deposits and cash
equiq valents in highly-rated, federally-insured finff ancial institutions in excess of federally insured limits. We mWW anage
this risk by conducting business with well-establa ished finff ancial institutions, diversifying our counterparr rties and
having guidelines regarding credit rating and investment maturities to safeguard liquiq dity. Although we are not
subsu tantially dependent on a single finff ancing source and have not historically experienced any credit losses related
to these finff ancial institutions, if multiple financing sources were to be unable to fulfillff their funff ding obligations to
us, it could have a material adverse effecff t on our financial condition, results of operations and cash floff ws.
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REPORT OF INDEPENDENT REGISTERED PUBLICACCOUNTING FIRM

To the stockhokk lders and the Board of Directors of Affirff m Holdings, Inc.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Affirff m Holdings, Inc. and subsidiaries
(the "Compam ny") as of June 30, 2026 and 2025, the related consolidated statements of operations and comprm ehensive
income (loss), stockholkk ders’ equity, and cash floff ws for each of the three years in the period ended June 30, 2026, and
the related notes (collectively referff rerr d to as the “finff ancial statements”). In our opinion, the financial statements
present faiff rly, in all material respects, the finff ancial position of the Company as of June 30, 2026 and 2025, and the
results of its operations and its cash floff ws for each of the three years in the period ended June 30, 2026, in
conforff mity with accounting principles generally accepted in the United States of America.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight
Board (United States) (PCAOB), the Compam ny's internar l control over finff ancial reporting as of June 30, 2026, based
on criteria established in Internal Contrott l — Integre ated Framework (rr 20(( 13)3 issued by the Committee of Sponsoring
Organizations of the TreTT adwad y Commission and our report dated August 27, 2026, expressed an unqualifieff d opinion
on the Compam ny's internal control over finff ancial reporting.

Basis forff Opinion

These finff ancial statements are the responsibility of the Compam ny's management. Our responsibility is to
express an opinion on the Compam ny's financial statements based on our audits. We aWW re a public accounting firff m
registered with the PCAOB and are required to be independent with respect to the Compam ny in accordance with the
U.S. federal securities laws and the applicable rules and regulations of the Securities and Exchange Commission and
the PCAOB.

We conducted our audits in accordance with the standards of the PCAOB. Those standards requiq re that we
plan and perform the audia t to obtain reasonabla e assurance abouta whether the financial statements are free of material
misstatement, whether duedd to error r or fraff uda . Our audits included performing procedurdd es to assess the risks of
material misstatement of the finff ancial statements, whether due to error or fraff uda , and performing procedurd es that
respond to those risks. Such procedurdd es included examining, on a test basis, evidence regarding the amounts and
disclosures in the financial statements. Our audia ts also included evaluating the accounting principles used and
significant estimates made by management, as well as evaluating the overall presentation of the finff ancial statements.
We believe that our audia ts provide a reasonabla e basis for our opinion.

Critical Audit Matter

The critical audit matter communicated below is a matter arising froff m the current-period audit of the
financial statements that was communicated or requiq red to be communicated to the auda it committee and that (1)
relates to accounts or disclosures that are material to the financial statements and (2) involved our especially
challenging, subjeb ctive, or complex judgments. The communication of critical audit matters does not alter in any
way our opinion on the finff ancial statements, taken as a whole, and we are not, by communicating the critical audit
matter below, pww roviding a separate opinion on the critical audit matter or on the accounts or disclosures to which it
relates.

Alloll wance forff Creditdd Losses —ee Refee r to Ntt otNN estt 2 and 4 to ttt hett finaii ncial statementstt

Critical Audit MatMM ter Description

The allowance for credit losses (ACL) is a material estimate of the Company. In estimating the ACL,
management utilizes a migration analysis of delinquent and current loan receivabla es. The analysis focuses on the
pertinent facff tors underlying the quaq lity of the loan portfolff io. These factors include historical performance, the age of
the receivabla e balance, customer credit-worthiness, changes in the size and compom sition of the loan portfolff io,
delinquency levels, and actuat l credit loss experience.

We identifieff d the ACL forff U.S. loans as a critical audit matter given the subjective naturt e and amount of
judgment requiq red in developing the estimate. Performing audia t procedures to evaluate the reasonabla eness of the
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ACL requiq red a high degree of auditor judgment, an increased extent of audia t efforff t, credit specialists, and the need
to involve more experienced auda it profesff sionals.

How thett Critical Audit MatMM ter WasWW Addrdd esrr sed in thett Audit

Our auda it procedurdd es related to the allowance forff credit losses included the folff lowing procedurdd es, among others:

• We tWW ested the design and effecff tiveness of controls over the ACL, including management’s controls over the
changes to the methodology.

• We tWW ested management’s process for estimating the ACL, which included involving our credit specialists to
evaluate the appra opriateness of the models and methodologies used including any changes to the models or
methodologies.

• We eWW valuated the accuracy and completeness of the data used to estimate the allowance forff credit losses.

/s/ Deloitte & ToucTT he LLP

San Francisco, Califorff nir a

August 27, 2026

We have served as the Compam ny's auditor since 2020.
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AFFIRM HOLDINGS, INC.
CONSOLIDATED BALANCE SHEETS

(in thousands, except shares and per share amounts)

June 30, 2026 June 30, 2025
Assets
Cash and cash equivalents $ 1,630,038 $ 1,354,455
Restricted cash 803,005 401,968
Securities available forff sale at fair value 972,642 871,425
Loans held forff sale 1 —
Loans held forff investment 9,560,742 7,025,534
Allowance forff credit losses (563,295) (396,929)
Loans held forff investment, net 8,997,447 6,628,606

Accounts receivable, net 284,350 426,177
Property, equipment and software, net 685,834 572,637
Goodwill 524,452 534,156
Intangible assets 26,416 12,935
Commercial agreement assets 38,326 57,210
Deferred tax assets 1,467,036 13,929
Other assets 360,601 281,431
Total assets $ 15,790,148 $ 11,154,929

Liabilities and stockholders’ equity
Liabilities:
Accounts payable $ 84,647 $ 82,820
Payable to third-party loan owners 199,557 211,700
Accruer d interest payable 28,568 24,465
Accruer d expenses and other liabilities 199,493 157,272
Convertible senior notes, net 1,129,581 1,153,000
Notes issued by securitization trusts 5,331,229 4,833,855
Funding debt 3,333,248 1,622,808
Total liabilities 10,306,324 8,085,919

Commitments and contingencies (Note 7)
Stockholders’ equity:

Class A common stock, par value $0.00001 per share: 3,030,000,000 shares authorized,
296,636,147 shares issued and outstanding as of June 30, 2026; 3,030,000,000 shares
authorized, 284,378,565 shares issued and outstanding as of June 30, 2025 2 2
Class B common stock, par value $0.00001 per share: 140,000,000 shares authorized,
40,539,552 shares issued and outstanding as of June 30, 2026; 140,000,000 authorized,
40,734,234 shares issued and outstanding as of June 30, 2025 1 1

Additional paid in capital 6,647,214 6,140,893
Accumulated deficff it (1,127,025) (3,056,818)
Accumulated other comprehensive loss (36,368) (15,069)
Total stockholders’ equity 5,483,824 3,069,009

Total liabilities and stockholders’ equity $ 15,790,148 $ 11,154,929

The accompanym ing notes are arr n integral part of to hese consolidatdd ed financial statements.
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AFFIRM HOLDINGS, INC.
CONSOLIDATED BALANCE SHEETS, CONT.
(in thousands, except shares and per share amounts)

The folff lowing tabla e presents the assets and liabia lities of consolidated variable interest entities (“VIEs”),
which are included in the consolidated balance sheets abovea . The assets in the table below may only be used to settle
obligations of consolidated VIEs and are in excess of those obligations. The liabilities in the tabla e below include
liabia lities forff which creditors do not have recourse to the general credit of the Compam ny. Additionally, tyy he assets and
liabia lities in the tabla e below include third-party assets and liabia lities of consolidated VIEs only and exclude
intercompam ny balances that eliminate upou n consolidation.

June 30, 2026 June 30, 2025
Assets of consolidated VIEs, included in total assets above
Restricted cash $ 343,284 $ 192,638
Loans held forff investment 9,361,243 6,828,758
Allowance forff credit losses (529,895) (365,656)
Loans held forff investment, net 8,831,348 6,463,101
Accounts receivable, net 2,969 3,032
Other assets 3,009 2,558
Total assets of consolidated VIEs $ 9,180,610 $ 6,661,329
Liabilities of consolidated VIEs, included in total liabilities above
Accounts payable $ — $ 2,833
Accruer d interest payable 28,234 23,998
Accruer d expenses and other liabilities 4,589 2,797
Notes issued by securitization trusts 5,331,229 4,833,855
Funding debt 3,328,963 1,592,139
Total liabilities of consolidated VIEs 8,693,016 6,455,621
Total net assets of consolidated VIEs $ 487,594 $ 205,707

The accompanym ing notes are arr n integral part of to hese consolidatdd ed financial statements.
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AFFIRM HOLDINGS, INC.
CONSOLIDATED STATTT EMENTS OFOPERATRR IONSAND COMPREHENSIVE INCOME (LOSS)

(in thousands, except share and per share amounts)

June 30, 2026 June 30, 2025 June 30, 2024
Revenue
Merchant network revenue $ 1,149,932 $ 882,658 $ 674,607
Card network revenue 293,990 231,308 151,401
Total network revenue 1,443,922 1,113,966 826,008
Interest income 2,047,485 1,608,221 1,204,355
Gain on sales of loans 596,553 381,622 197,153
Servicing income 173,123 120,602 95,483
Total revenue, net $ 4,261,082 $ 3,224,412 $ 2,322,999
Operating expenses
Loss on loan purchase commitment $ 311,864 $ 242,264 $ 180,395
Provision forff credit losses 796,650 616,683 460,628
Funding costs 454,016 425,451 344,253
Processing and servicing 613,587 457,849 343,249
Technology and data analytics 747,145 589,723 501,857
Sales and marketing 342,531 434,847 576,405
General and administrative 578,312 545,053 525,291
Restructuring and other — (184) 6,768
Total operating expenses 3,844,105 3,311,685 2,938,846
Operating income (loss) $ 416,977 $ (87,273) $ (615,847)
Other income, net 75,750 148,737 100,320
Income (loss) before income taxes $ 492,727 $ 61,464 $ (515,527)
Income tax expense (benefit) (1,437,067) 9,279 2,230
Net income (loss) $ 1,929,793 $ 52,186 $ (517,757)
Other comprehensive income (loss)
Foreign currency translation adjustments $ (24,862) $ 6,025 $ (13,655)
Unrealized gain (loss) on securities available forff sale, net (1,884) 3,297 6,857
Gain (loss) on cash floff w hedges 5,447 (2,826) 656
Net other comprehensive income (loss) (21,299) 6,496 (6,142)
Comprehensive income (loss) $ 1,908,494 $ 58,682 $ (523,899)
Per share data:
Net income (loss) per share attributable to common stockholders forff Class
A and Class B
Basic $ 5.76 $ 0.16 $ (1.67)
Diluted $ 5.53 $ 0.15 $ (1.67)
Weighted average common shares outstanding
Basic 335,155,421 322,851,873 309,857,129
Diluted 348,846,647 341,023,566 309,857,129

The accompanym ing notes are arr n integral part of to hese consolidatdd ed financial statements.
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AFFIRM HOLDINGS, INC.
CONSOLIDATED STATTT EMENTS OF CASH FLOWS

(in thousands)
June 30, 2026 June 30, 2025 June 30, 2024

Cash flows froff m operating activities
Net income (loss) $ 1,929,793 $ 52,186 $ (517,757)
Adjud stments to reconcile net income (loss) to net cash provided by (used in) operating
activities:
Provision for losses 796,650 616,683 460,628
Amortization of premiums and discounts on loans (305,433) (233,799) (187,709)
Gain on sales of loans (596,553) (381,622) (197,153)
Gain on extinguishment of debt (1,537) (82,418) (12,638)
Changes in faiff r value of assets and liabilities 444 7,146 (2,776)
Amortization of commercial agreement assets 18,884 47,392 73,070
Amortization of debt issuance costs 28,232 30,389 24,546
Accruerr d interest on securities available for sale (35,421) (44,031) (22,799)
Commercial agreement warrant expense 192,278 271,562 406,714
Stock-based compensation 304,671 321,433 344,511
Depreciation and amortization 303,333 225,076 169,044
Impairment of right of use assets — — 752
Deferred income tax expense (benefit) (1,455,217) 7,113 —
Other (36,100) 13,703 (25,331)
Change in operating assets and liabilities:

rchases and origination of loans held for sale (2,599,368) (3,389,953) (4,212,299)
Proceeds froff m the sale of loans held forff sale 2,598,182 3,389,990 4,211,687
Accounts receivable, net 132,603 (84,952) (167,757)
Other assets (50,111) (19,288) 31,228
Accounts payable 1,827 41,801 12,417
Payable to third-party loan owners (12,142) 52,056 105,791
Accruerr d interest payable 5,166 2,386 11,138
Accruerr d e pxpenses and other liabilities 10,792 (48,943) (55,169)

Net cas ph provided byy opperati gng activities 1,230,974 793,909 450,138
( ) ( )

Cash flows froff m investing activities
Purchases and origination of loans held for investment (46,660,265) (32,545,595) (21,488,547)
Proceeds froff m the sale of loans held forff investment 19,683,618 12,572,254 6,058,799
Principal repayments and other loan servicing activity 24,652,096 18,655,657 14,147,034
Additions to property, equipment and software (238,346) (192,189) (159,296)
Purchases of securities available forff sale (992,920) (823,886) (986,071)
Proceeds froff m maturities and repayments of securities available for sale 1,002,775 1,215,777 1,136,937
Other investing infloff ws 369 99,917 995
Other investing outflows (754) (65,000) (35,000)

Net cash used in investi gng activities (2,553,427) (1,083,064) (1,325,149)
Cash flows froff m finff ancing activities

( ) ( ) ( )

Proceeds froff m the issuance of convertible notes — 920,000 —
Proceeds froff m the issuance of funding debt 38,055,930 21,174,242 12,639,444
Proceeds froff m issuance of notes and certificff ates by securitization trust 2,850,000 2,500,000 2,350,000
Principal repayments of funff ding debt (36,318,734) (21,387,609) (12,552,937)
Principal repayments of notes issued by securitization trust (2,350,000) (900,000) (1,276,451)
Payment of debt issuance costs (35,464) (49,233) (27,302)
Extinguishment of convertible debt (25,758) (1,012,856) (63,561)
Proceeds froff m exercise of common stock options and warrants and contributions to ESPP 158,930 60,692 33,125
Repurchase of common stock — (250,000) —
Taxe ps paid related to net share settlement of qequi yty awards (325,217) (303,811) (189,169)

Net cash provided by finff ancing activities 2,009,688 751,425 913,149
( ) ( ) ( )

Effeff ct of exchangge rate changges on cash, cash qequivalents and restricted cash (10,615) (1,245) (2,683)
Net increase in cash, cash eqquivalents and restricted cash 676,620 461,024 35,455

( ) ( ) ( )

Cash, cash equivalents and restricted cash, beginning of period 1,756,423 1,295,399 1,259,944
Cash, cash eqquivalents and restricted cash, end o pf period $ 2,433,043 $ 1,756,423 $ 1,295,399

The accompanym ing notes are arr n integral part of to hese consolidatdd ed financial statements.
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AFFIRM HOLDINGS, INC.
CONSOLIDATED STATTT EMENTS OF CASH FLOWS, CONT.

(in thousands)

June 30, 2026 June 30, 2025 June 30, 2024

Reconciliation to amounts on consolidated balance sheets (as of period end)
Cash and cash equivalents 1,630,038 1,354,455 1,013,106

Restricted cash 803,005 401,968 282,293

Total cash, cash equivalents and restricted cash $ 2,433,043 $ 1,756,423 $ 1,295,399

June 30, 2026 June 30, 2025 June 30, 2024

Supplemental disclosures of cash flow information
Cash payments for interest expense $ 426,175 $ 404,377 $ 318,235

Cash paid for income taxes 6,618 2,736 1,187

Cash paid for operating leases 22,120 16,575 16,037

Supplemental disclosures of non-cash investing and financing activities
Stock-based compensation included in capitalized internal-use software $ 179,842 $ 178,461 $ 126,510
Securities retained under unconsolidated securitization transactions 76,094 84,718 58,507
Right of use assets obtained in exchange for operating lease liabilities 12,973 6,238 —

The accompanym ing notes are arr n integral part of to hese consolidatdd ed financial statements.
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AFFIRM HOLDINGS, INC.
NOTES TO THE CONSOLIDATEDAA FINANCIAL STATTT EMENTS

1. Business Description

Affiff rm Holdings, Inc. (“Affirff m,” the “Compam ny,”yy “we,” “us,” or “our”), headquartered in San Francisco,
Califorff nirr a, provides consumers with a simpler, more transparent, and fleff xible alternative to traditional payment
options. Our mission is to deliver honest financial products that imprm ove lives. Through our next-generation
commerce platforff m, agreements with originating banks, and capital markets partners, we enable consumers to
confidff ently pay for a purchase over time. When a consumer appla ies forff a loan through our platform, the loan is
underwritten using our proprietary risk model, and once appra oved, the consumer selects their preferff rerr d repayment
option. Loans are directly originated or funded and issued by our originating bank partners.

Merchants partner with us to transforff m the consumer shopping experience and to acquiq re and convert
consumers more effecff tively through our frictionless payment network. Consumers get the fleff xibility to buy now and
make simple regular payments forff their purchases and merchants see increased average order value, repeat purchase
rates, and an overall more satisfied consumer base. Unlike legacy payment options and our competitors’ product
offeff rings, which charge deferred or compounding interest and unexpected costs, we disclose up-froff nt to consumers
exactly what they will owe— no hidden fees, no deferff rer d interest, no penalties.

2. Summary of Significff ant Accounting Policies

Basis oii f Po rePP seee ntattt iott n and Principlii esll of Consolidll atdd iott n

The accompam nying consolidated financial statements are prepared in accordance with accounting principles
generally accepted in the United States (“U.S. GAAP”), as contained in the Financial Accounting Standards Board
(“FASB”) Accounting Standards Codification (“ASC”).

Our finff ancial statements have been prepared on a consolidated basis. Under this basis of presentation, our
financial statements consolidate all wholly owned subsidiaries and VIEs, in which we have a controlling finff ancial
interest. These include various business trust entities and limited partnerships established to enter into warehouse
credit agreements with certain lenders for fundiff ng debt facilities and certain asset-backed securitization transactions.
All intercompany accounts and transactions have been eliminated in consolidation.

Within the consolidated financial statements and tabla es presented in the accompanying notes, certain
columns and rows may not sum duedd to the use of rounded numbem rs for disclosure purposrr es. Prior period deferred tax
amounts have been reclassified out of other assets to conforff m to the current period presentation as a separate line
item on the consolidated balance sheets and consolidated statements of cash floff ws. There was no effectff on total
assets.

Our VIE variable interests arise from contractuat l, ownership, or other monetary interests in the entity,yy
which change with fluff ctuat tions in the faiff r value of the entity’s net assets. We consolidate a VIE when we are deemed
to be the primary beneficiary.rr We assess whether or not we are the primary brr eneficff iary of a VIE on an ongoing basis.

Use of Eo stEE imtt atestt

The preparation of consolidated finff ancial statements in conforff mity with U.S. GAAP requires the use of
estimates, judgments and assumptions that affeff ct the reported amounts in the consolidated financial statements and
the accompanying notes. Material estimates that are particularly susceptible to significff ant change relate to
determination of the allowance forff credit losses, capitalized internal-use software development costs, valuation
allowance forff deferred tax assets, loss on loan purchase commitment, discount on directly originated loans, the
evaluation forff impam irment of intangible assets and goodwill, the faiff r value of availabla e forff sale debt securities
including retained interests in our securitization trusts and residual interest in structurt ed transactions, the fair value
of risk sharing arrangements, and stock-based compensation. We base our estimates on historical experience, current
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events, and other facff tors we believe to be reasonabla e under the circumstances. To tTT he extent that there are material
differff ences between these estimates and actuat l results, our financial condition or operating results will be materially
affeff cted.

These estimates are based on information available as of the date of the consolidated financial statements;
thereforff e, actuat l results could diffeff r materially from those estimates.

Cash and CasCC h Equivalenll ts

Cash and cash equivalents consist of checking, money market and savings accounts held at finff ancial
institutions and short term highly liquiq d marketabla e securities, including money market funds, governmr ent and
agency securities, and other corporate securities purchased with an original maturity of three months or less.

Restee ritt ctedtt Cash

Restricted cash consists primarily of: (i) servicing funds held in accounts contractuat lly restricted by
agreements with warehouse credit faciff lities, securitization trusts, and third-party loan owners; and (ii) funds held in
accounts as collateral forff our originating bank partners; and (iii) other collateral accounts. Our abia lity to withdraw
funds is restricted by contractuat l provisions under the applicable agreements.

Securitieii s Aee vailable fll orff Sale

We hold investments in marketabla e debt securities, securitization notes receivable and certificates in
unconsolidated securitization trusts, and residuad l interests in structurt ed transactions that are classifieff d as available
for sale. These investments are held at faiff r value with changes in faiff r value recorded in unrealized gain (loss) on
securities available for sale, net within other comprehensive income (loss), excluding the portion relating to any
credit loss. As of the end of each reporting period, we review each security where the fair value is less than the
amortized cost to determine whether any portion of the decline in faiff r value is due to a credit loss and/odd r whether or
not we intend to sell or will be required to sell such security before recovery of its amortized cost basis. The portion
of any decline in faiff r value identifieff d as a credit loss will be recognized as an allowance forff credit losses through
other income (expense), net. To tTT he extent we intend to sell or may be requiq red to sell a security in an unrealized loss
position, we 1) reverse any previously recorded allowance forff credit losses with an offseff tting entry to reduce the
amortized cost basis of the security and 2) write-off any remaining portion of the amortized cost basis to equal its
fair value, with this change recorded through other income (expense), net.

Interest income for availabla e forff sale securities is recorded within other income (expense), net. For our
investments in securitization notes receivable and residuadd l trust certificff ates and forff our residual interests in
structurt ed transactions, we recognize interest income each period based on the effectff ive interest rate calculated using
expected cash floff ws. Changes in the timing of expected cash floff ws are accounted for prospectively through an
adjud stment to interest income. From time to time, depending on our expectation regarding timing of expected cash
flows froff m the investments, we may elect to place certain investments on non-accruarr l status, where any interest
payment received is recorded as a direct reduction of the investment under the cost recovery method.

Availabla e forff sale securities initially purchased with less than 90 days until maturity with quoted transaction
prices in an active market are classified as cash and cash equivalents.

Loans HelHH d fll orff Investee mett nt

We either originate loans directly or purchase our loans froff m our originating bank partners pursuant to the
terms outlined in the respective executed loan sale program agreements between us and our bank partners. Loan
receivabla es that we have the intent and ability to hold forff the forff eseeable future or until maturity or payoff are
classified as held for investment and are reported at amortized cost, which includes unpaid principal balances, any
related premiums including fees paid to our originating bank partners, discounts dued to loss on loan purchase
commitment forff bank partner loans with a faiff r value below the purchase price on the loan purchase date, and
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discounts duedd to loss on directly originated loans with a fair value below loan par at origination, where appla icable,
adjud sted for any charge-offs.ff The amortized cost is adjud sted for the allowance forff credit losses within loans held for
investment, net.

Loans HelHH d fll orff Sale

We sell certain loans to third-party loan buyers and unconsolidated securitization trusts. A loan is classified
as held for sale when the loan is identified as for sale to a third-party loan buyer or to be sold to a securitization trust
that is anticipated to be off-ff balance sheet. Loans classified as held for sale are recorded at the lower of amortized
cost or fair value. A loan that is initially designated as held for sale or held forff investment may be reclassified when
our intent for that loan changes. When a loan held forff investment is reclassified to held for sale and reported at faiff r
value, any allowance for the credit loss related to that loan is released and any fair value adjustment to record the
loan at the lower of amortized cost or faiff r value is recorded. Our loans designated as held forff sale are generally sold
within one to three days of the balance sheet date. Fair value adjud stments were not material for loans designated as
held for sale as of June 30, 2026 and June 30, 2025.

Transferff s orr f Fo inFF ancialii Assets

We account forff loan sales in accordance with ASC 860, “TraTT nsfers and Servicing” which states that a
transferff of financial assets, a group of financial assets, or a participating interest in a financial asset is accounted for
as a sale if all of the folff lowing conditions are met:

a. The finff ancial assets are isolated froff m the transferff or and its consolidated affiff liates as well as its
creditors;

b. The transferee or beneficff ial interest holders have the right to pledge or exchange the transferred
financial assets; and

c. The transferor does not maintain effeff ctive control of the transferred assets.

When the requiq rements forff sale accounting are met, we record the gain or loss on the sale of a loan at the
sale date in an amount equaq l to the proceeds received less the carryr ing value of the loan, adjud sted for initial
recognition of assets obtained and liabia lities incurrerr d at the date of sale.

Upon the sale of a loan to a third-party loan buyer or unconsolidated securitization trust in which we retain
servicing rights, we may recognize a servirr cing asset or liabia lity. A servicing asset or liabia lity arises when our
contractuat l servir cing fee with a counterparr rty diffeff rs from the adequate compensation rate that would be required by
a third party to servir ce the same portfolff io of assets. Servirr cing assets and liabia lities are measured and recorded at fair
value and are presented as a componem nt of other assets or accruerr d expenses and other liabilities, respectively. The
recognition of a servicing asset results in a correr sponding increase to gain on sales of loans. The recognition of a
servicing liabia lity results in a corresponding decrease to gain on sales of loans. The servicing rights are remeasured
at fair value each period, with the subsequeq nt adjud stment recognized in servicing income.

In connection with the sale of a loan to a third-party loan buyer or unconsolidated securitization trust we
may also recognize a recourse liabia lity, ayy s in certain circumstances we may become required to re-purchase loans
from third-party investors duedd to breaches in representations and warrar nties. The recognition of a recourse liability
results in a correr sponding decrease to gain on sales of loans. The recourse liabia lity is remeasured each period based
on the outstanding loan balance and changes in our expectation of futff urt e repurchase obligations. Subsequeq nt
remeasurement of the recourse liabia lity is recognized in gain on sale of loans within the consolidated statement of
operations and comprm ehensive income (loss).

In addition, we may recognize a risk share asset or liabia lity in certain arrar ngements with a third-party loan
buyer to make a payment to the loan buyer or are entitled to receive a payment from the loan buyer, depending on
the actuat l versus expected loan performance as contractuat lly agreed to with the counterparr rty, and subject to a capa
based on a percentage of the principal balance of loans sold. The recognition of a risk share asset results in a
corresponding increase to gain on sale of loans. The recognition of a risk share liabia lity results in a correr sponding
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decrease to gain on sales of loans. The risk share asset and liability are measured at fair value and remeasured each
period based on the changes in inputs and assumptions for our expectation of futff urt e obligations. Subsequeq nt
remeasurement of the risk share asset and liabia lity is recognized in gain on sale of loans within the consolidated
statement of operations and comprm ehensive income (loss).

Alloll wance forff Creditdd Losses oee n Loans HelHH d fll orff Investment

The allowance for credit losses on loans held for investment is determined based on management’s current
estimate of expected credit losses over the remaining contractuat l term, historical credit losses, consumer payment
trends, estimates of recoveries, and future expectations on individual loans as of each balance sheet date. We
immediately recognize an allowance forff expected credit losses upon the origination of a loan. Adjustments to the
allowance each period for changes in our estimate of lifetff ime expected credit losses are recognized in earnirr ngs
through the provision for credit losses presented within our consolidated statements of operations and
comprehensive income (loss). We hWW ave made an accounting policy election to not measure an allowance for credit
losses forff accruerr d interest receivabla es. Previously recognized interest receivable from charged-off loans that is
accruerr d but not collected from the consumer is reversed.

In estimating the allowance forff credit losses, management utilizes a migration analysis of delinquent and
current loan receivabla es. Migration analysis is a technique used to estimate the likelihood that a loan receivabla e will
progress through various stages of delinqueq ncy and to charge-off. Tff he analysis focuses on the pertinent factff ors
underlying the quaq lity of the loan portfolff io. These factors include historical perforff mance, the age of the receivabla e
balance, seasonality, customer credit-worthiness, changes in the size and composm ition of the loan portfolff io,
delinquency levels, bankruptrr cy filings and actuat l credit loss experience. We also take into consideration certain
qualitative facff tors where we adjust our quantitative baseline using our best judgment to consider the inherent
uncertainty regarding futff urt e economic conditions and consumer loan perforff mance. For example, the Company
considers the impam ct of current economic factors at the reporting date that did not exist over the period from which
historical experience was used. As of June 30, 2026, we have considered the impact of Federal Reserve monetary
policy, labora market trends, tariffsff and inflaff tion.

When availabla e inforff mation confirff ms that specificff loans or portions thereof are uncollectible, identifieff d
amounts are charged against the allowance for credit losses. Loans are charged-off iff n accordance with our charge-off
policy, as the contractuat l principal becomes 120 days past due or meets other charge-off policy requiq rements.
Subsu equeq nt recoveries of the unpaid principal balance, if any, ayy re credited to the allowance forff credit losses. Refer to
Note 4. Loans Held forff Investment and Allowance forff Credit Losses forff more information.

Accounts Rtt eceivable,ll net

Our accounts receivabla e consist primarily of amounts duedd from payment processors, merchant partners,
card-issuing partners, affiff liate network partners and servicing feeff s dued from third-party loan owners. For each of
these groups, we evaluate accounts receivabla e to determine management’s current estimate of expected credit losses
based on historical experience and futff urt e expectations and record an allowance forff credit losses.

Property,tt Equipmii ent and Softo watt re, ne et

Property, equiq pment and software consist of computm er and officff e equipment, capia talized internal-use
developed softwff are and website development costs and leasehold improvements. Property, equiq pment and software
is stated at cost less accumulated depreciation and amortization. Depreciation and amortization expenses are
recognized using the straight-line method over the estimated usefulff lives of the assets, which range from three to
seven years. Leasehold improvements are depreciated over the shorter of the imprm ovement’s estimated usefulff life off r
the remaining lease term.

We capia talize costs to develop internally developed softwff are when preliminary development efforff ts are
successfulff ly completed, management has auta horized and committed project funding, and it is probabla e that the
project will be completed and the softwff are or website will function and be used as intended. Capia talized internal-use
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software costs primarily include salaries and payroll-related costs for employees directly involved in the
development efforff ts and feesff paid to external consultants. Such costs are amortized on a straight-line basis over the
estimated usefulff life off f the related asset, which range from three to five years. Costs incurrerr d prior to meeting these
criteria, together with costs incurrer d forff training and maintenance, are expensed as incurred. Costs incurrerr d forff
enhancements that are expected to result in additional funff ctionality are capitalized and amortized over the estimated
usefulff life off f the upgrades. Capitalized internally developed softwff are costs are included in property, equiq pment and
software, and amortization expense is included in technology and data analytics expense within the consolidated
statements of operations and comprm ehensive income (loss).

Property, equiq pment and software is tested for impairment when there is an indication that the carryrr ing
value of the asset group it belongs to may not be recoverabla e. This would occur if the undiscounted cash floff ws
estimated to be generated by an asset group are less than its carryrr ing value. When an asset group is determined not
to be recoverabla e, the impairment is measured based on the excess, if any, of the carryrr ing value of the asset group
over its respective fair value and recorded in the period the determination is made.

Goodwill and IntII antt gin blii e All ssetstt

We recognize the excess of the purchase price over the fair value of identifiaff bla e net assets acquiq red at the
acquiq sition date as goodwill. Goodwill is not amortized but is reviewed forff impam irment annually and more
frequently if an event occurs or circumstances change that would more likely than not reduce the fair value of a
reporting unit below its carryrr ing value. We fWW irff st perform a quaq litative assessment to determine whether it is more
likely than not that the faiff r value of the reporting unit is less than its carryr ing value. If the reporting unit does not
pass the quaq litative assessment, then the reporting unit’s carryr ing value is compared to its faiff r value. If the fair value
of the reporting unit is greater than the reporting unit’s carryrr ing value, then the carryr ing value of the reporting unit is
deemed to be recoverabla e. If the carryr ing value of the reporting unit is greater than the reporting unit’s faiff r value,
goodwill is impam ired and written down to the reporting unit’s faiff r value.

Identifiaff bla e intangible assets include developed technology, myy erchant relationships, assembled workforff ce,
and trade names resulting froff m acquiq sitions, including asset acquiq sitions. Acquiq red intangible assets are recorded at
fair value on the date of acquiq sition and amortized over their estimated economic lives on a straight-line basis.
Acquired intangible assets are presented net of accumulated amortization within the consolidated balance sheets. WeWW
review the carryrr ing amounts of intangible assets forff impam irment at the asset group level whenever events or changes
in circumstances indicate that the carryr ing amount of the asset group may not be recoverabla e. We measure the
recoverabia lity of the asset group by comparing its carryr ing amount to the future undiscounted cash floff ws we expect
the asset group to generate. If we consider the asset group to be impam ired, the impam irment to be recognized equals
the amount by which the carryrr ing value of the asset group exceeds its fair value. In addition, we periodically
evaluate the estimated remaining useful lives of long-lived intangible assets to determine whether events or changes
in circumstances warrarr nt a revision to the remaining period of depreciation or amortization.

Leases

We determine whether an arrar ngement is a lease forff accounting purposrr es at contract inception. For
operating leases, we record a right-of-use asset (“ROU”) within other assets in our consolidated balance sheets,
which represents our right to use an underlying asset forff the lease term. A correr sponding lease liabia lity, wyy hich
represents our obligation to make lease payments arising from the lease, is recorded in accruerr d expenses and other
liabia lities in our consolidated balance sheets.

ROU assets and lease liabia lities are recognized at the lease commencement date based on the present value
of lease payments over the lease term. To discount the lease payments, we use an incremental borror wing rate derived
from a corporate yield curve correr sponding with the lease term using information available on the commencement
date. We hWW ave the option to renew or extend our leases. We iWW nclude these periods in the lease term when a decision
has been made to exercise the option. Lease expense forff operating leases is recognized on a straight-line basis over
the lease term.
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We have elected the short-term lease exception and will not recognize right-of-use assets or lease liabia lities
for quaq lifyiff ng leases with a term of less than 12 months from lease commencement.

Equityii Securitieii s Hee elHH d all t CosCC t

Equiq ty securities held at cost which do not have a readily determinabla e faiff r value are measured at cost less
impam irment, if any, ayy nd adjud sted for changes resulting froff m observabla e price changes in orderly transactions for an
identical or similar investment in the same issuer (the “measurement alternative”).

Gains and losses on the investment due to observabla e price changes in orderly transactions for identical or
similar investments of the same issuer or impam irment, if any, ayy re recognized in other income, net within our
consolidated statements of operations and comprm ehensive income (loss) and a new carryr ing value is establa ished forff
the investment upon such recognition.

To suppou rt our impairment analysis, we may estimate the fair value of the equiq ty securities held at cost
using valuation methodologies based on significant unobservable inputn s, including management estimates and
assumptions, which represent Level 3 measurements.

Fundindd g Dn ebt

To finance loans that we purchase froff m our originating bank partners or originate directly, wyy e borror w froff m
various lenders through collateralized funding arrar ngements, which include our warehouse and variable funding
note credit facff ilities secured by pledged loans, and sale and repurchase agreements secured by pledging certain
retained interests in our off-ff balance sheet securitizations. These borror wings are carrirr ed at amortized cost. Costs
incurred in connection with borror wings, such as banker feeff s, commitment feesff and legal fees, are classified as
deferred debt issuance costs. We dWW eferff these costs and amortize them on a straight-line basis over the expected term
of the debt. Interest payments and amortization of debt issuance costs incurrer d on fundiff ng debt is presented as
funding costs within the consolidated statements of operations and comprm ehensive income (loss). Unamortized debt
issuance costs are presented as a reduction of the associated debt.

Notes Iee ssuII ed by Securitiii zaii tion TruTT ststt

In connection with our asset-backed securitization program, we sponsor and establish trusrr ts (deemed to be
VIEs) to ultimately purchase loans facilitated by our platform. Where we consolidate the securitization trusts, the
loans held in the securitization trusts are included in loans held for investment, and the notes sold to third-party
investors are recorded in notes issued by securitization trusts within the consolidated balance sheets. We defer and
amortize note issuance costs, including banker feesff , legal fees and other profesff sional servir ce fees, forff consolidated
securitization trusts on a straight-line basis over the expected life of the notes. Interest payments and amortization of
note issuance costs incurred is presented as fundiff ng costs within the consolidated statements of operations and
comprehensive income (loss). Unamortized note issuance costs are presented as a reduction of the associated notes.

Income Taxeaa see

Income taxes are accounted for using the asset and liabia lity method, which requiq res recognition of deferff rer d
tax assets and liabia lities forff the estimated future tax consequences attributable to differff ences between the finff ancial
statement carryr ing amounts of existing assets and liabia lities and their respective tax bases and operating loss and tax
credit carryr forwards. Deferff rer d tax assets and liabia lities are measured using the enacted tax rates and laws that are
expected to apply to taxable income in the years in which those tempom rary differff ences are expected to be recovered
or settled. The effectff of a change in tax rates on deferred tax assets and liabia lities is recognized as an income tax
expense (benefit) in the period that includes the enactment date.

Valuation allowances are provided when necessary to reduce deferred tax assets to the amounts that are
more likely than not expected to be realized based on the weighting of positive and negative evidence. Future



97

realization of deferff rer d tax assets ultimately depends on the existence of sufficff ient taxabla e income of the appropriate
character within the carryr bay ck or carryr forward periods availabla e under the applicable tax law. We rWW egularly review
the deferff rer d tax assets for recoverability based on historical taxabla e income, projected futff urt e taxable income, the
expected timing of the reversals of existing tempom rary differff ences, and tax planning strategies. Should there be a
change in the abia lity to recover deferff rer d tax assets, our income tax provision would increase or decrease in the
period in which the assessment is changed.

The calculation of our tax liabia lities involves dealing with uncertainties in the appla ication of complm ex
federal, state, and forff eign tax laws and regulations, and positions taken in our tax returt nsr may be subjeb ct to
challenge by the taxing auta horities uponu examination. In accordance with applicable accounting guidance, uncertain
tax positions are recognized in the finff ancial statements only when it is more likely than not that the positions will be
sustained uponu examination by the tax auta horities, assuming full knowledge of the position and all relevant factff s.
Interest and penalties, if any, on income tax uncertainties are classified within income tax expense in the income
statement.

Fair Value of Ao ssets att nd Liabi ilitill es

We apply faiff r value accounting to assets and liabia lities that are recognized or disclosed at fair value in the
financial statements on a recurring basis. In general, fair values of financial instrumrr ents are based upon quoted
market prices, where availabla e. If such quoted market prices are not availabla e, fair value is based upon internally
developed models that use observar bla e market-based inputs to the greatest extent possible.

Fair value measurements are classified within the folff lowing hierarchy based on the observabia lity of the
inputn s used in the valuation methodology:

• Level 1: Inputn s to the valuation methodology are quoted prices, unadjusted, for identical assets or liabia lities
in active markets. A quoted price in an active market provides the most reliabla e evidence of faiff r value and
is used to measure faiff r value whenever availabla e.

• Level 2: Inputn s to the valuation methodology include quoted prices forff similar assets or liabia lities in active
markets; inpun ts to the valuation methodology include quotq ed prices for identical or similar assets or
liabia lities in markets that are not active; or inpun ts to the valuation methodology that are derived principally
from or can be corroborated by observabla e market data by correr lation or other means.

• Level 3: Inputn s to the valuation methodology are unobservable and significant to the fair value
measurement. Level 3 assets and liabia lities include financial instrumrr ents whose value is determined using
discounted cash flow methodologies, as well as instrumrr ents for which the determination of fair value
requires significant management judgment or estimation.

Revenue Recogno ition

Our revenue consists of five components: merchant network revenue, card network revenue, interest
income, gain on sale of loans and servicing income. Referff to Note 3. Revenue for additional inforff mation.

Loss on Loan Purchase Commitmii ent

We purchase certain loans froff m our originating bank partners that are processed through our platform that
our originating bank partner puts back to us. Under the terms of the agreements with our originating bank partners,
we are generally required to pay the principal amount plus accruerr d interest forff such loans and fees. In certain
instances, our originating bank partners may originate loans with zero or below market interest rates that we are
required to purchase. In these instances, we may be required to purchase the loan for a price in excess of the fair
market value of such loans, which results in a loss. These losses are recognized as loss on loan purchase
commitment within our consolidated statements of operations and comprm ehensive income (loss). These costs are
incurred on a per loan basis.
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Due to the nature of this arrarr ngement with our originating bank partners, we recognize a net liability for
this commitment when the merchant confirff ms the transaction. This liabia lity is recorded at fair value, which is
determined by the diffeff rence between the estimated fair value of the loan and the anticipated purchase price. Upon
purchase, the liabia lity is included in the amortized cost basis of the purchased loan as a discount, which is amortized
into interest income over the life off f the loan.

Platll fott rm Partnett rs

We have agreements with third-party platforff m partners through which we obtain access to certain merchant
relationships and utilize them as a means of integrating Affirff m services. As we maintain separate agreements with
platform partners and merchants, the existence of a platform partner does not typiyy cally impam ct our Principal vs.
Agent assessment in relation to the Merchant, where we have concluded that we are the Principal to the merchant
customer in providing the facff ilitation of credit services. We mWW ake payments to platforff m partners forff each eligible
transaction processed through the platforff m integration. Payments made to platform partners are recorded in
processing and servir cing expense as incurrerr d within our consolidated statements of operations and comprm ehensive
income (loss).

Sales aee nd Marketintt g Cn osCC ts

Sales and marketing costs include the expense related to warrar nts and other share-based payments granted
to our enterprise partners. Referff to Note 5. Balance Sheet Components forff more information on these arrar ngements.
Sales and marketing costs also include salaries and personnel-related costs, costs of marketing and promotional
activities, and certain losses on loan origination for loans originated by our wholly-owned subsu idiaries. A portion of
these costs related to general marketing and promotional activities are considered advertising costs within the
meaning of ASC Topic 720, “Other Expenses,” and are expensed as incurred. Advertising costs totaled
$40.8 million, $30.8 million and $19.2 million forff the years ended June 30, 2026, 2025, and 2024, respectively.

DDerivative InsII truments

We use derivative finff ancial instruments (“derivatives”) to manage exposure to variabla e interest rates. Our
primary orr bjective in holding derivatives is to reducd e the volatility in cash floff ws associated with our funding
activities arising from changes in interest rates. We do not emplm oy derivatives for trading or speculative purposrr es.

We use a combination of interest rate cap agreements and interest rate swapsa to manage interest costs and
exposure to variabla e interest rates. Derivative instrumrr ents are recognized as assets or liabia lities at fair value. We
designate certain derivative instruments as cash floff w hedges, while others are not designated as hedges. Certain of
our derivative agreements provide for netting arrangements with the same counterparr rty; however, we do not offsff et
assets and liabia lities under these arrarr ngements forff financial statement presentation purposrr es. As such, the faiff r values
are presented gross within other assets and accruerr d expenses and other liabia lities. Offsff etting collateral received froff m
or paid to the counterparr rty is presented gross within accruerr d expenses and other liabia lities or other assets, as
applicable, within the consolidated balance sheet. Cash floff ws associated with our derivative instrumrr ents are reported
within cash floff ws from operating activities in the consolidated statements of cash floff ws.

Cash Flow Hedges

We designate certain interest rate swapsa as cash flow hedges to mitigate our exposure to changes in interest
rates related to our fundiff ng activities. In accordance with our risk management policies, we strucrr ture our hedges
with terms similar to those of the item being hedged. At inception, we assess whether the hedges are highly effeff ctive
in offsff etting changes to the forecasted cash flows of the hedged items and forff mally document the hedge relationship.
We reassess hedge effeff ctiveness on a quarterly basis.

If the cash floff w hedges are deemed to be highly effectff ive, the gain or loss on the cash flow hedges are
recorded within other comprm ehensive income (loss) (“OCI”) and reclassified into earnings when the hedged cash
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flows are recognized in funff ding costs within the consolidated statements of operations and comprm ehensive income
(loss). The amount that is reclassified into earnir ngs is presented within the consolidated statements of operations and
comprehensive income (loss) within funding costs, the same line item in which the hedged transaction is recognized.

Derivatives Not Designatgg ed as Hedges

We have interest rate capsa and interest rate swapsa that are not designated as hedging instrumrr ents. We eWW nter
into these contracts to manage interest rate risk. Any changes in the faiff r value of these finff ancial instruments are
reflected in other income, net, within the consolidated statements of operations and comprm ehensive income (loss).

Refer to Note 11. Derivative Financial Instrumrr ents for additional inforff mation on our derivative assets and
liabia lities.

SStoctt k-Ba- sed ComCC pem nsatiott n

We recognize compensation cost forff stock-based awards over the requisite service period based on the
grant-date fair value of the award. We have elected to estimate the expected forfeiff ture rate for servirr ce-based awards
and only recognize expense forff those stock-based awards expected to vest. We eWW stimate the forfeiturt e rate based on
our historical experience with stock-based awards that are forfeiff ted prior to vesting.

The faiff r value of stock-based awards, granted or modified, is determined on the grant date (or the
modification date, if applicable) at faiff r value, using appropriate valuation techniques.

Service-Based Awardsdd

We record stock-based compem nsation expense forff service-based stock options and restricted stock units
(“RSUs”) on a straight-line basis over the requisite service period, which is generally one to fouff r years. The faiff r
value of each RSU is equal to the closing stock price on the date of grant. The faiff r value of each option on the date
of grant is determined using the Black Scholes-Merton option pricing model using the single-option award
approach. We eWW stimate volatility using a weighted average of our historical volatility and the historical volatility of
selected comparable publu icly-traded compam nies due to the limited time period of historical market data forff our
common stock. The risk-freff e interest rate is determined using a U.S. TreTT asury rrr ate forff the period that coincides with
the expected term of the award. We uWW se the simplm ifieff d method to determine an estimate of the expected term of an
emplm oyee stock option.

The grant-date faiff r value of equiq ty-classified stock-based awards to non-employees is recognized as
expense in the period and manner as though we had paid cash in exchange for goods or services instead of granting a
stock-based award.

Upon exercise or vesting of a stock-based award, the tax effectff of the diffeff rence, if any, between the
cumulative compensation cost recognized for finff ancial statement purposrr es and the deduction for income tax
purposrr es, will be recognized as an income tax expense or benefitff in the consolidated statement of operations and
comprehensive income (loss).

Perforff mar nce-Based Awardsdd

We record stock-based compem nsation expense forff perforff mance stock units (“PSUs”) based on the numbem r
of PSUs that are probabla e of vesting on a straight-line basis over the requisite service period, which is generally
three years. The faiff r value of each PSU is equaq l to the closing stock price on the date of grant. Refer to Note 14.
Equiq ty Incentive Plans forff additional information on the PSUs.
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Marketkk -Based Awardsrr

We have granted stock option awards with service-based, performance-based, and market-based vesting
conditions. The grant-date fair value of market-based equity awards is recorded as stock-based compem nsation
expense on an accelerated attribution method over the requisite service period if the performance-based conditions
are considered probable of being satisfied.

Foreign Cgg urCC rencyc

We have wholly-owned foreign subsidiaries that use the local currency of their respective country as their
functional currer ncy. Assets and liabia lities of these subsu idiaries are translated into U.S. dollars at exchange rates
prevailing at the balance sheet dates. Revenue, expenses, and gains or losses of these subsu idiaries are translated into
U.S. dollars using average exchange rates forff each period. Gains and losses resulting froff m these translations are
recorded as a componem nt of accumulated other comprehensive income (loss) (“AOCI”). Gains and losses froff m the
remeasurement of forff eign currency transactions into the funff ctional currer ncy are recognized as other income
(expense), net, in our consolidated statements of operations and comprm ehensive income (loss).

Basic and Diluii ted NetNN Income (Loss) per ComCC mon ShaSS re

We calculate net income or loss per share using the two-class method. The two-class method requires
income availabla e to common stockhokk lders forff the period to be allocated between each class of common stock and
participating securities based upon their respective rights to receive dividends as if all income forff the period had
been distributed. Our convertible senior notes represent participating securities, and net income will be allocated to
these securities in any periods durdd ing which a portion of the earnirr ngs is requiq red to be attributed to the notes.

We calculate basic net income (loss) per share attributable to common stockholders for Class A and Class B
common stock by dividing net income (loss) attributable to common stockholk ders by the weighted average numbem r
of common shares outstanding in each class forff the period.

We calculate diluted net income per share attributable to common stockholkk ders by dividing net income
attributable to common stockholders by the weighted average number of common shares outstanding in each class,
afteff r giving consideration to the dilutive effectff of our stock options, restricted and perforff mance stock units,
emplm oyee stock purchase plan shares, convertible debt and common stock warrants that are outstanding during the
period. In periods where we have generated a net loss, the basic and diluted net loss per share attributable to
common stockholk ders are the same as the inclusion of the potentially dilutive securities would be anti-dilutive.

Recently Adopdd ted Accountintt g Sn taSS ndardd ds

Income Taxesaa

In December 2023, the FASFF B issued Accounting Standards Update (“ASU”) 2023-09, “In“ come Taxeaa s
(TopiTT c 740): ImpII rovements to Income Tax Daa isclosuresrr ”. The new guidance modifies the existing annual income tax
reporting disclosures. The purpose of the update is to increase transparency and usefulff ness of income tax disclosures
primarily through imprm ovements to the rate reconciliation and income taxes paid information. The ASU is effeff ctive
for fisff cal years beginning afteff r Decembem r 15, 2024 and should be appla ied on a prospective basis, although
retrospective appa lication is permitted. Early adoption is permitted forff annual finff ancial statements that have not yet
been issued or made availabla e forff issuance. The Compam ny adopted the new standard effeff ctive June 30, 2026 on a
prospective basis. The adoption of this standard did not have any impact on the Compam ny’s finff ancial condition,
results of operations or cash floff ws. Referff to Note 16. Income Taxes forff the enhanced disclosures.
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Recent Accounting Pn roPP nouncements Not YetYY Adoptdd edtt

Repore ting ComCC prm ehrr ensive Income

In November 2024, the FASFF B issued ASU 2024-03, “IncII ome StaSS tement—Rtt eporting ComCC prm ehrr ensive
Income—ExpEE ense Disaii ggra egrr atgg ion Disclosuresrr (SubSS topio c 220-40): Disaggregg gate ion of Io ncII ome StaSS tement Expex nses”.
Subsu equeq nt to the issuance of ASU 2024-03, the FASFF B issued ASU 2025-01 to clarify the effectff ive date of ASU
2024-03. The new guidance requiq res disclosure, in the notes to the finff ancial statements, specified information abouta
certain income statement costs and expenses forff each interim and annual reporting period. The ASU is effeff ctive forff
fiscal years beginning afteff r Decembem r 15, 2026 and interim periods within fiscal years beginning afteff r Decembem r 15,
2027, and should be appla ied on a prospective basis, although retrospective appla ication is permitted. Early adoption is
permitted. We are in the process of evaluating the impam ct of adopting this accounting standard update on our
consolidated financial statements and disclosures.

Debt with Conversirr on and Other Options

In November 2024, the FASFF B issued ASU 2024-04, “Debt—De— bt with Conversirr on and Other Options
(SubtSS opic 470-20): InducII ed Conversirr ons of Convertible Debt InsII truments”. The new guidance clarifies the
requirements forff determining whether certain settlements of convertible debt should be accounted forff as an induced
conversion. The ASU is effeff ctive forff fiscal years beginning afteff r Decembem r 15, 2025 and interim periods within
those annual reporting periods, and should be applied on a prospective basis, although retrospective appla ication is
permitted. Early adoption is permitted. We aWW re in the process of evaluating the impam ct of adopting this accounting
standard update on our consolidated financial statements and disclosures.

Credrr it Losses forff Accounts Rtt eceivable and Contratt ct Assets

In July 2025, the FASFF B issued ASU 2025-05, “Financial InsII truments—CreCC dit Losses (To(( pio c 326):
Measuremrr ent of Co reCC dit Losses forff Accounts Receivable and Contratt ct Assets”. The new guidance introduces a
practical expedient forff estimating expected credit losses on current accounts receivable and currerr nt contract assets
arising froff m transactions accounted for under TopTT ic 606. The ASU is effeff ctive forff fiscal years beginning afteff r
Decembem r 15, 2025 and interim periods within those annual reporting periods, and should be applied on a
prospective basis. Early adoption is permitted. We are in the process of evaluating the impam ct of adopting this
accounting standard updau te on our consolidated financial statements and disclosures.

Internal-UseUU Softwo arerr

In Septembem r 2025, the FASFF B issued ASU 2025-06, “In“ tangibles—Goodwidd ll and Other— Irr ntII ernal-UseUU
Softwff are (rr Subt(( opic 350-40): TarTT ger ted ImpII rovements to the Accounting forff Internal-UseUU Softwo arerr ”. The new
guidance primarily changes the software cost capitalization criteria and modifies the website development cost
guidance. The ASU is effeff ctive forff fiscal years beginning afteff r Decembem r 15, 2027 and interim periods within those
annual reporting periods, and may be appa lied on a prospective, modified transition, or retrospective basis approach.
Early adoption is permitted. We aWW re in the process of evaluating the impact of adopting this accounting standard
update on our consolidated financial statements and disclosures.

Derivatives and HedHH gid ng

In November 2025, the FASFF B issued ASU 2025-09, “De“ rivatives and Hedging (To(( pio c 815):5 Hedge
Accounting ImpII rovements”. The new guidance is primarily intended to enable entities to achieve and maintain hedge
accounting forff a broader group of highly effectff ive economic hedges. The ASU is effectff ive forff fiscal years beginning
afteff r December 15, 2026 and interim periods within those annual reporting periods, and should be appla ied on a
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prospective basis. The amendments may also be appla ied to hedging relationships existing as of the date of adoption.
Early adoption is permitted. We are in the process of evaluating the impam ct of adopting this accounting standard
update on our consolidated financial statements and disclosures.

Interim Reporting

In December 2025, the FASFF B issued ASU 2025-11, “In“ terim Reporting (To(( pio c 270):0 Narrowrr -ScoSS peo
Imprm ovrr ements”. The new guidance primarily clarifieff s the required interim disclosure requiq rements. The ASU is
effeff ctive forff fiscal years beginning afteff r Decembem r 15, 2027 and interim periods within those annual reporting
periods, and may be appla ied on either a prospective or retrospective basis. Early adoption is permitted. We are in the
process of evaluating the impam ct of adopting this accounting standard update on our consolidated financial
statements and disclosures.

3. Revenue

The folff lowing tabla e presents our revenue disaggregated by revenue source (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Merchant network revenue $ 1,149,932 882,658 674,607
Card network revenue 293,990 231,308 151,401
Interest income 2,047,485 1,608,221 1,204,355
Gain on sales of loans 596,553 381,622 197,153
Servicing income 173,123 120,602 95,483
Total revenue, net $ 4,261,082 $ 3,224,412 $ 2,322,999

Merchant Network Rrr evenue —Revenue fromrr Contratt cts wtt ith Customersrr

Merchant network revenue primarily consists of merchant feeff s. Merchant partners (or integrated
merchants) are generally charged a fee based on gross merchandise volume (“GMV”) processed through the Affirff m
platform. Merchant feesff depend on the individual arrangement between us and each merchant and may vary brr ased
on the loan terms and product offerff ing. The feeff is recognized at the point in time the merchant successfulff ly confirff ms
the transaction, which is when the terms of the executed merchant agreement are fulfilleff d.

Our contracts with merchants are definff ed at the transaction level and do not extend beyond the service
already pdd rovided (i.e., each transaction represents a separate contract). The feesff collected from merchants forff each
transaction are determined as a percentage of the value of the goods purchased by the consumer from merchants and
consider a numbem r of facff tors including the end consumer’s credit risk and finff ancing term. We dWW o not have any
capitalized contract costs, and do not carry any material contract balances.

Our service comprises a single performance obligation to merchants to facilitate transactions with
consumers. From time to time, we offeff r merchants incentives to promote our platforff m to their customers, such as fee
reductions, rebates, or other prepaid incentives. These amounts are recorded as a reducd tion to merchant network
revenue.

We may originate certain loans via our wholly-owned subsu idiaries, with zero or below market interest rates.
In these instances, the par value of the loans originated is in excess of the fair market value of such loans, resulting
in a loss on loan origination, which we record as a reduction to merchant network revenue. In certain cases, the
losses incurrer d on loans originated for a merchant may exceed the total merchant network revenue earned on those
loans. We record the excess loss amounts as a sales and marketing expense.

A portion of merchant network revenue relates to affilff iate network revenue, which is generated when a user
makes a purchase on a merchant’s website after being directed from an advertisement on Affirff m’s website or mobile
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application. We earn ar fixed placement feeff and/or commission determined as a percentage of the value of the goods
purchased by the consumer froff m merchants. Revenue is recognized at the point in time when the performance
obligation has been fulfilff led, which is when the merchant successfulff ly confirff ms the transaction. Affiff liate network
revenue was $138.0 million, $123.4 million, and $95.8 million forff the years ended June 30, 2026, 2025, and 2024,
respectively.

We reviewed merchant network revenue by merchant as a percentage of total revenue forff the years
ended June 30, 2026, 2025, and 2024. There were no merchants that exceeded 10% of total revenue.

Card Network Rrr evenue—Revenue fromrr Contratt cts wtt ith Customersrr

We have agreements with card-issuing partners to facilitate the issuance of physical and virtuat l cards to be
used by consumers at checkout. Prior to purchase, consumers can apply at Affirff m.com or via the Affirff mApp and,
upon approval, use a physical or virtuat l card to complm ete their purchase online or in-store. Eligible consumers can
also use the Affiff rm Card, a card issued by a card-issuing partner to pay in fulff l or pay later, by using a uniqueq post-
purchase featff urt e that allows them to instantly apply forff an installment loan forff any eligible debit transaction. Where
applicable, after the merchant confirms the transaction, we or our originating bank partner originates a loan to the
consumer. The merchant is charged interchange fees for each successfulff card transaction, and a portion of this
revenue is shared with us by our card-issuing partners.

Merchants may also elect to utilize our agreement with card-issuing partners as a means of integrating
Affiff rm services. Similarly, for these arrar ngements with integrated merchants, the merchant is charged interchange
fees for each successfulff card transaction and a portion of this revenue is shared with us. From time to time, we offeff r
certain integrated merchants incentives to promote our platforff m to their customers, such as rebates of interchange
fees incurred by the merchant. These amounts are recorded as a reducdd tion of card network revenue.

Our contracts with our card-issuing partners are definff ed at the transaction level and do not extend beyond
the service already pdd rovided. The revenue collected from card-issuing partners forff each transaction is determined as
a percentage of the interchange fees charged on transactions facilitated on the payment processor network, and
revenue is recognized at the point in time the transaction is complm eted successfulff ly. The amounts collected are
presented in revenue, net of associated transaction-related processing fees paid to our card-issuing partners. We have
concluded that the revenue collected does not give rise to a futff urt e material right because the pricing of each
transaction does not depend on the volume of prior successful transactions. We dWW o not have any capitalized contract
costs, and do not carry arr ny material contract balances.

Our service comprises a single performance obligation to the card-issuing partner to facff ilitate transactions
with consumers.

A portion of card network revenue relates to incentive payments froff m card network partners, which we are
eligible to receive for reaching certain cumulative volume targets on program cards issued by our card-issuing
partners. We eWW arn irr ncentive revenue as a percentage of each associated transaction and estimate the applicable
percentage based on observer d cumulative volume on program cards. Revenue is recognized at the point in time
when the performance obligation has been fulfilleff d, which is when the transaction is complm eted successfulff ly.
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Interest Income

Interest income consisted of the following components (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Contractuat l interest income on unpaid principal balance $ 1,796,789 1,423,439 1,043,019
Amortization of discount on loans 332,829 254,964 204,654
Amortization of premiums on loans (27,396) (21,165) (16,945)
Interest receivabla e charged-off, nff et of recoveries (54,737) (49,016) (26,373)
Total interest income $ 2,047,485 $ 1,608,221 $ 1,204,355

We accruerr interest income using the effeff ctive interest method, which includes the amortization of any
discounts or premiums on loan receivabla es created upon the purchase of a loan from our originating bank partners or
upon the origination of a loan. Interest income on a loan is accruerr d daily, byy ased on the finff ance charge disclosed to
the consumer, over the term of the loan based upon the principal outstanding. The accruarr l of interest on a loan is
suspended if a formal dispute with the consumer involving either Affiff rm or the merchant of record is opened, or a
loan is 120 days past due. Upon the resolution of a dispute with the consumer, the accrual of interest is resumed, and
any interest that would have been earned during the disputed period is retroactively accruerr d. As of June 30, 2026,
2025, and 2024, the unpaid principal balance of loans held forff investment on non-accruarr l status was $7.3 million,
$6.2 million, and $2.6 million, respectively.

A loan is charged-off in the period if the loan becomes 120 days past due or meets other charge-off policy
requirements. Past due statust is based on the contractuat l terms of the loans. Any previously accruerr d but uncollected
interest receivabla e on these loans is also charged off.ff Subsu equeq nt recoveries of previously charged-off iff nterest
receivabla e, if any, are recognized in interest income.

Gain on Sales of Loans

We sell certain loans we originate or purchase from our originating bank partners directly to third-party
investors or to securitizations. We rWW ecognize a gain or loss on sale of loans sold to third parties or to unconsolidated
securitizations by calculating the differff ence between the proceeds received and the carryrr ing value of the loan. This
amount is adjud sted for the initial recognition of any assets or liabilities incurrerr d uponu sale. These generally include a
net servir cing asset or liabia lity in connection with our ongoing obligation to continue to service the loans and a
liabia lity in connection with our loan repurchase obligation forff loans that do not meet certain contractuat l
requirements and such information abouta the loan was unknown at the time of sale. Additionally, wyy e recognize a risk
sharing asset or liabia lity in certain arrangements where payments are made or received based on the actuat l versus
expected loan perforff mance, as contractuat lly agreed upon with the third party.

Refer to Note 9. Securitization and Variable Interest Entities forff further discussion on transferff s of loan
receivabla es. Referff to Note 11. Derivative Financial Instruments and Note 12. Fair Value of Financial Assets and
Liabilities forff further discussion of risk sharing arrar ngements.

Servicing IncII ome

Servicing income includes contractuat l feeff s specified in our servicing agreements with third-party loan
owners and unconsolidated securitizations that are earner d froff m providing profesff sional servir ces to manage loan
portfolios on their behalf. Tff he servicing feeff is calculated on a daily basis by multiplying a set fee percentage (as
outlined in the executed agreements with third-party loan owners) by the outstanding loan principal balance.
Servicing income also includes faiff r value adjud stments forff servicing assets and servicing liabia lities.
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4. Loans Held forff Investment and Allowance for Credit Losses

Loans held forff investment consisted of the following (in thousands):

June 30, 2026 June 30, 2025
Unpan id principal balance $ 9,577,027 $ 7,050,446
Accruerr d interest receivabla e 94,359 67,953
Premiums on loans held forff investment 11,834 9,818
Less: Discount due to loss on loan purchase commitment (87,263) (75,124)
Less: Discount due to loss on directly originated loans (35,214) (27,559)
Total loans held for investment $ 9,560,742 $ 7,025,534

Loans held forff investment includes loans originated through our originating bank partners and directly
originated loans. Loans that are underwritten using our technology platform and originated by our originating bank
partners are later purchased by us. We pWW urchased loans froff m our originating bank partners in the amount of $40.2
billion, $30.0 billion, and $21.5 billion for the years ended June 30, 2026, 2025, and 2024, respectively. We directly
originated $9.5 billion, $6.3 billion, and $4.5 billion of loans forff the years ended June 30, 2026, 2025, and 2024,
respectively.

The folff lowing tabla e details activity for the discount included in loans held for investment, for the periods
indicated:

June 30, 2026 June 30, 2025 June 30, 2024
(in thousands)

Balance at the beginning of the period $ 102,684 $ 98,527 $ 96,576
Additions from loans purchased or originated, net of refundsff 490,626 356,398 268,441
Amortization of discount (332,829) (254,964) (204,654)
Unamortized discount released on loans sold (137,055) (97,044) (60,580)
Impam ct of foreign currerr ncy translation (949) (233) (1,256)
Balance at the end of the period $ 122,477 $ 102,684 $ 98,527

Our portfolff io consists of interest bearing and non-interest bearing consumer loans with original term
lengths of up to 60 months originated in markets including the U.S., U.K., and Canada, with the majority of loans
originated within the U.S. While we view our loan portfolff io as a single product segment, unsecured consumer loans,
we consider factors such as country orr f origin, loan producd t, origination channel, merchant and various borrower
characteristics to predict futff urt e losses.

We closely monitor the performance of our loan receivabla es to manage and evaluate our exposure to credit
risk. Credit risk management begins with initial underwriting and continues through to fulff l repayment of a loan. To
assess a consumer who requeq sts a loan, we use, among other indicators, internally developed risk models that
leverage detailed inforff mation from externarr l sources, such as credit bureausa where availabla e, as well as the
consumer’s prior repayment history orr n our platform. We eWW valuate the credit quality of our loan receivabla e based on
the aging statust of the loan.
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The folff lowing tabla es present an aging analysis of the amortized cost basis excluding accruerr d interest
receivabla e, by fiscal year of origination, of loans held forff investment by delinquency status as of June 30, 2026 and
June 30, 2025 (in thousands):

June 30, 2026

Amortized Cost Basis by Fiscal YeaYY r of Origination

2026 2025 2024 2023 2022 Prior TotTT al

Current – 3 calendar days past due $ 8,524,557 $ 401,908 $ 44,161 $ 7,050 $ 252 $ 27 $ 8,977,955
4 – 29 calendar days past due 235,777 14,459 616 70 3 — 250,925
30 – 59 calendar days past due 87,890 7,826 252 26 1 — 95,995
60 – 89 calendar days past due 69,564 7,817 211 28 1 — 77,621
90 – 119 calendar days past due(1) 54,785 8,670 330 72 20 10 63,887
Total amortized cost basis $ 8,972,573 $ 440,680 $ 45,570 $ 7,246 $ 277 $ 37 $ 9,466,383

(1) Includes $63.8 million of loan receivabla es as of June 30, 2026 that are 90 days or more past duedd , but are not
on non-accruarr l status.

June 30, 2025

Amortized Cost Basis by Fiscal YeaYY r of Origination

2025 2024 2023 2022 2021 Prior TotTT al

Current – 3 calendar days past due $ 6,268,050 $ 294,778 $ 50,958 $ 4,170 $ 133 $ 28 $ 6,618,117
4 – 29 calendar days past due 156,941 9,713 1,347 145 10 — 168,156
30 – 59 calendar days past due 62,250 4,367 288 35 4 — 66,944
60 – 89 calendar days past due 51,095 5,251 255 30 2 — 56,633
90 – 119 calendar days past due(1) 41,889 5,571 228 34 2 8 47,732
Total amortized cost basis $ 6,580,225 $ 319,680 $ 53,076 $ 4,414 $ 151 $ 36 $ 6,957,582

(1) Includes $47.6 million of loan receivabla es as of June 30, 2025 that are 90 days or more past duedd , but are not
on non-accruarr l status.

The folff lowing tabla e presents net charge-offs bff y fisff cal year of origination as of year ended June 30, 2026 (in
thousands):

June 30, 2026

Net Charge-offsff by Fiscal Year of Origination

2026 2025 2024 2023 2022 Prior TotTT al
Current period charge-offsff (278,424) (386,356) (20,287) (1,618) (442) (37) (687,164)
Current period recoveries 9,130 36,290 18,970 7,287 2,972 906 75,555
Current period net charge-offsff (269,294) (350,066) (1,317) 5,669 2,530 869 (611,609)

We maintain an allowance forff credit losses at a level sufficff ient to absorb expected credit losses based on
evaluating knowk n and inherent risks in our loan portfolff io. The allowance forff credit losses reflects our estimate of
expected lifetff ime credit losses as of the balance sheet date. Our estimate considers the remaining contractuat l term of
our loan portfolff io, historical credit losses, consumer payment history arr nd estimated recoveries. We aWW lso consider
current economic conditions and evolving consumer behavioral patterns. Adjud stments to the allowance forff changes
in our estimate of lifetff ime expected credit losses are recognized in earnir ngs through the provision for credit losses
presented within our consolidated statements of operations and comprm ehensive income (loss). When availabla e
information confirff ms that specific loans or portions thereof are uncollectible, identifieff d amounts are charged off
against the allowance forff credit losses. Loans are charged off in accordance with our charge-off pff olicy, as the
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contractuat l principal becomes 120 days past due. Subsequent recoveries of the unpaid principal balance, if any, are
credited to the allowance for credit losses.

The folff lowing tabla e details activity in the allowance for credit losses, including charge-offs,ff recoveries and
provision forff loan losses (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Balance at beginning of period $ 396,929 $ 309,097 $ 204,531
Provision for credit losses 777,975 588,624 439,581
Charge-offsff (687,164) (552,072) (365,711)
Recoveries of charged-off rff eceivabla es 75,555 51,280 30,696
Balance at end of period $ 563,295 $ 396,929 $ 309,097

Loan Modifici ations for Borrowers Expex riencing Financial Difficff ulty

We have a loan modification program for borrorr wers experiencing financial diffiff culty if certain eligibility
criteria are met. A loan is evaluated for modification program eligibility when a borrorr wer self-reports financial
hardship, either uponu a borror wer contacting us directly or upon us making contact with the borror wer when a loan
payment is past dued . The objectives of the loan modification program are to offerff borrorr wers assistance during times
of financial stress and minimize losses.

We have two primary loan modification strategies: payment deferff rarr ls and loan re-amortization. A payment
deferral provides the borror wer relief by extending the dued date for the next payment. While a borrorr wer may obtain
more than one deferral, the total deferff rar l period may not exceed three months. A loan re-amortization provides the
borrorr wer relief by lowering monthly payments by extending the term length of the loan, capped at the lesser of
twelve additional months or a total remaining term of twenty-fouff r months. In addition, the total interest due from the
consumer will not exceed the initial total interest due prior to modification, and a loan may not be re-amortized more
than once.

The folff lowing tabla es present the amortized cost basis of loans excluding accruerr d interest receivabla e that
were modified for borror wers experiencing financial diffiff culty durd ing the years ended June 30, 2026, 2025, and 2024
by typeyy of modification (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024 (1)

Payment deferff rar l $ 23,803 $ 11,642 $ 34,641
Loan re-amortization 310 225 1,057
Total $ 24,113 $ 11,867 $ 35,698
% of total loan receivabla es outstanding 0.25 % 0.17 % 0.64 %

(1) Amounts previously disclosed excluded modificff ations made to borror wers where the loan was less than 30
days delinquent at the time of modificff ation.

With respect to borror wers who received payment deferrals during the years ended June 30, 2026, 2025, and
2024, the length of each deferral period was one month.

With respect to borror wers who received a loan re-amortization durdd ing the years ended June 30, 2026, 2025,
and 2024, the payment amount was reducdd ed by half and the term of the loan was extended between one month and
twelve months.

During the modificff ation process, the loans are made currer nt, and payment scheduld es for these loans are
updated according to the modified terms. We closely monitor the perforff mance of loans that are modified for
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borrorr wers experiencing financial diffiff culty to understand the effectff iveness of our modification efforff ts. We hWW old an
allowance forff credit losses for modifieff d loans classified as held for investment. Our allowance estimate considers
whether a loan has been modifieff d, the delinquency status of the loan on the date of modificff ation, and the increased
likelihood that such loan may become delinquent or charge-off in the futff urt e.

The folff lowing tabla es present the delinqueq ncy status as of June 30, 2026, 2025, and 2024, by amortized cost
basis excluding accruerr d interest receivabla e, of loan receivabla es that have been modified within the last 12 months
where the borrower was experiencing finff ancial difficff ulty at the time of modification (in thousands):

June 30, 2026

Payment Deferff ral
Loan Re-
amortization Total

NNon-delinquent loans $ 14,529 $ 148 $ 14,677
4 – 29 calendar days past duedd 3,588 55 3,643
30 – 59 calendar days past duedd 2,162 47 2,209
60 – 89 calendar days past duedd 1,730 34 1,764
90 – 119 calendar days past dued 1,794 26 1,820
Total amortized cost basis $ 23,803 $ 310 $ 24,113

June 30, 2025

Payment Deferff ral
Loan Re-
amortization Total

NNon-delinquent loans $ 7,240 $ 142 $ 7,382
4 – 29 calendar days past duedd 1,721 43 1,764
30 – 59 calendar days past duedd 959 17 976
60 – 89 calendar days past duedd 867 12 879
90 – 119 calendar days past dued 855 11 866
Total amortized cost basis $ 11,642 $ 225 $ 11,867

June 30, 2024 (1)

Payment Deferff ral
Loan Re-
amortization Total

NNon-delinquent loans $ 19,189 $ 439 $ 19,628
4 – 29 calendar days past duedd 5,028 180 5,208
30 – 59 calendar days past duedd 2,382 124 2,506
60 – 89 calendar days past duedd 4,421 153 4,574
90 – 119 calendar days past dued 3,621 161 3,782
Total amortized cost basis $ 34,641 $ 1,057 $ 35,698

(1) Amounts previously disclosed excluded modificff ations made to borror wers where the loan was less than 30
days delinquent at the time of modificff ation.

With respect to modifications durdd ing the 12 months preceding June 30, 2026, 2025, and 2024, where the
borrorr wer was experiencing financial diffiff culty at the time of modification, the amortized cost basis of loans which
have been charged off was $7.1 million, $6.5 million, and $13.3 million, respectively.
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5. Balance Sheet Components

Accounts Rtt eceivable,ll net

Accounts receivable, net was $284.4 million and $426.2 million as of June 30, 2026 and June 30, 2025,
respectively, which includes $88.0 million and $76.9 million of receivabla es from contracts with customers,
respectively. Accounts receivabla e are subju ect to an allowance forff credit losses which was $22.7 million and $18.8
million as of June 30, 2026 and June 30, 2025, respectively.

Property,tt Equipmii ent and Softo watt re, ne et

Property, equiq pment and software, net consisted of the following (in thousands):

June 30, 2026 June 30, 2025
Internally developed softwff are $ 1,367,965 $ 987,399
Leasehold improvements 17,525 21,990
Computer equiq pment 9,287 9,555
Furniture and equipment 7,717 9,007
Total property, equiq pment and software, at cost $ 1,402,494 $ 1,027,952
Less: Accumulated depreciation and amortization (716,659) (455,315)
Total property, equiq pment and software, net $ 685,834 $ 572,637

Depreciation and amortization expense on property, equiq pment and software was $302.0 million, $223.7
million and $148.2 million for the years ended June 30, 2026, 2025, and 2024, respectively.

No impam irment losses related to property, equiq pment and software were recorded during the years ended
June 30, 2026, 2025, and 2024.

Goodwill and IntII antt gin blii e All ssetstt

The changes in the carryr ing amount of goodwidd ll during the years ended June 30, 2026 and 2025 were as
follows (in thousands):

Balance as of June 30, 2024 $ 533,439
Adjud stments (1) 717
Balance as of June 30, 2025 $ 534,156
Adjud stments (1) (9,704)
Balance as of June 30, 2026 $ 524,452

(1) Adjud stments to goodwill during the years ended June 30, 2026 and 2025 primarily pertained to forff eign
currency translation adjustments.

No impam irment losses related to goodwidd ll were recorded during the years ended June 30, 2026 and 2025.
During the year ended June 30, 2024, we recognized goodwill disposal losses of $1.0 million included in general
and administrative expenses within the consolidated statements of operations and comprm ehensive income (loss).
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Intangible assets consisted of the following (in thousands):

June 30, 2026

Gross
Accumulated
Amortization Net

Weighted Average
Remaining Useful
Life (in years)

Merchant relationships $ 23,500 $ (9,522) $ 13,978 3.6
Developed technology 23,021 (23,006) 15 0.3
Assembled workforff ce 12,490 (12,490) — 0.0

Trademarks, licenses and domains 12,073 — 12,073 Indefinite
Other intangibles 350 — 350 Indefinite
Total intangible assets $ 71,434 $ (45,018) $ 26,416

June 30, 2025

Gross
Accumulated
Amortization Net

Weighted Average
Remaining Useful
Life (in years)

Merchant relationships $ 37,845 $ (37,845) $ — 0.0
Developed technology 39,443 (39,369) 74 1.3
Assembled workforff ce 12,490 (12,490) — 0.0
Trademarks and domains 1,450 (1,355) 95 0.6

Trademarks, licenses and domains 12,416 — 12,416 Indefinite
Other intangibles 350 — 350 Indefinite
Total intangible assets $ 103,994 $ (91,059) $ 12,935

Amortization expense for intangible assets was $0.2 million, $1.3 million and $20.8 million for the years
ended June 30, 2026, 2025 and 2024, respectively. No impam irment losses related to intangible assets were recorded
during the years ended June 30, 2026, 2025, and 2024.

Commercial Aggreement Assetstt

In fiscal year 2022, we granted warrar nts in connection with our commercial agreements with certain
subsu idiaries of Amazon.com, Inc. (“Amazon”) and recognized an asset of $133.5 million based on the grant date fair
value of the warrants that were fully vested uponu grant. The asset is amortized over the expected benefit period,
which was extended from four to nine years in Novembem r 2025 upon the execution of a commercial agreement that
supeu rseded the prior agreement. For the years ended June 30, 2026, 2025, and 2024, we recognized amortization
expense of $7.6 million, $20.7 million, and $32.9 million, respectively, in our consolidated statements of operations
and comprm ehensive income (loss) as a compom nent of sales and marketing expense. As of June 30, 2026, the
accumulated amortization is $129.0 million and the remaining net asset value is $4.6 million, which will be
recognized over the remaining useful life off f 4.5 years. Refer to Note 13. Stockholders’ Equiq ty for furff ther discussion
of the warrar nts.

In fiscal year 2021, we granted warrar nts in exchange for the opportunity to acquiq re new merchant partners
through a commercial agreement with Shopify Inc. (“Shopify”ff ). We recognized an asset of $270.6 million based on
the grant-date faiff r value of the vested warrarr nts. We record amortization expense related to the commercial
agreement asset in our consolidated statements of operations and comprm ehensive income (loss) as a compom nent of
sales and marketing expense over the expected benefit period. For the years ended June 30, 2026, 2025, an 2d 024,
we recorded amortization expense related to the commercial gagreem ne t asset of $11.2 million, $26.7 million, and
$35.9 million, respectively. As of June 30, 2026, the accumulated amortization is $236.7 million and the remaining
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net asset value is $33.9 million, which will be recognized over the remaining useful life off f 3.0 years. As of June 30,
2026, none of the warrarr nts are outstanding.

Shopify is deemed to be a related party because they are a principal owner of more than ten percent of the
Company’s voting interest. Under the commercial agreement, certain of our platforff m services are made availabla e to
eligible Shopify merchants. In the ordinary crr ourse of business, we incur feesff in connection with transactions
processed on the Shopify platform under the agreement.

Othett r Assets

Other assets consisted of the following (in thousands):

June 30, 2026 June 30, 2025
Processing reserves $ 160,435 $ 90,826
Prepaid expenses 47,864 44,912
Equiq ty securities held at cost 40,396 40,277
Derivative instrumrr ents (1) 34,151 45,823
Prepaid merchant incentives 31,589 2,114
Operating lease right-of-use assets 22,978 19,124
Prepaid payroll taxes forff stock-based compem nsation 6,862 25,188
Other assets 16,328 13,166
Total other assets (2) $ 360,601 $ 281,431

(1) For the year ended June 30, 2025, to conforff m to the current period presentation, risk sharing assets are
presented within derivative instrumrr ents. There was no effectff on total other assets.

(2) For the year ended June 30, 2025, on the consolidated balance sheets, we reclassified deferred tax assets
out of other assets to a separate line item to conforff m with the current period presentation. Accordingly,
deferred tax assets are no longer presented in the table above.

AAccrued ExpEE enses aee nd Othett r Liabiliii tiii es

Accruerr d expenses and other liabia lities consisted of the following (in thousands):

June 30, 2026 June 30, 2025
Accruerr d expenses $ 118,744 $ 72,813
Operating lease liabia lity 29,187 31,943
Other liabia lities 51,562 52,516
Total accruerr d expenses and other liabia lities $ 199,493 $ 157,272

6. Leases

We lease officff e space under operating leases with various expiration dates through 2034. We hWW ave the
option to renew or extend our leases. Certain lease agreements include the option to terminate the lease with prior
written notice ranging from nine months to one year. As of June 30, 2026, we have not considered such provisions in
the determination of the lease term, as it is not reasonably certain these options will be exercised. Leases have
remaining terms that range from less than one year to eight years.

Several leases requiq re us to obtain standbydd letters of credit, naming the lessor as a beneficiary.rr These letters
of credit act as security for the faithfulff performance by us of all terms, covenants and conditions of the lease
agreement. We are requiq red to post collateral forff the letters of credit in the forff m of cash or eligible securities. As of
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June 30, 2026 and 2025, the collateral totaled $3.6 million and $4.5 million, respectively, which was in the forff m of
securities that have been classified as securities availabla e forff sale at fair value in the consolidated balance sheets.

No impam irment charge was incurrer d related to leases during the fiscal years ended June 30, 2026 and 2025.
During the year ended June 30, 2024, we sublu eased a portion of our leased offiff ce space in San Francisco, resulting in
an impam irment charge of $0.8 million included in general and administrative expense within our consolidated
statements of operations and comprm ehensive income (loss).

Operating lease expense is as folff lows (in thousands):

June 30, 2026 (2) June 30, 2025 June 30, 2024
Operating lease expense (1) $ 10,431 $ 11,949 $ 11,549

(1) Lease expenses forff our short-term leases were immaterial for the years presented.
(2) Includes a $2.2 million gain recognized in general and administrative expense within our consolidated

statements of operations and comprm ehensive income (loss) in connection with a modification of one of our
offiff ce leases.

We have sublu eased a portion of our leased facilities. Sublu ease income totaled $1.4 million, $3.8 million,
and $4.6 million durd ing the years ended June 30, 2026, 2025, an 2d 024, respectively.y

Lease term and discount rate inforff mation are summarized as follows:
June 30, 2026

Weighted average remaining lease term (in years) 6.5
Weighted average discount rate 6.4%

As of June 30, 2026, futff urt e minimum lease payments are as follows (in thousands):

2027 $ 5,505
2028 4,735
2029 4,833
2030 5,006
2031 4,823
Thereafteff r 12,174
Total lease payments 37,076
Less imputm ed interest (7,889)
Present value of total lease liabia lities $ 29,187

7. Commitments and Contingencies

Loan Repuee rchase Obligati iott ns

Under the normal terms of our whole loan sales to third-party investors, we may become obligated to
repurchase loans from investors in certain instances where a breach in representations and warrarr nties is identifieff d.
Generally, ayy breach in representations and warrar nties could occur where a loan has been identified as subju ect to
verified or suspected fraff ud,a or in cases where a loan was serviced or originated in violation of Affirff m’s guidelines.
We would only experience a loss if the contractuat l repurchase price of the loan exceeds the faiff r value on the
repurchase date. As of June 30, 2026, the aggregate outstanding balance of loans held by third-party investors or
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unconsolidated VIEs was $10.0 billion, of which we have recorded a repurchase liabia lity of $6.3 million within
accruerr d expenses and other liabia lities in our consolidated balance sheets.

Legale Proceedingii sgg

From time to time, we are subject to legal proceedings and claims in the ordinary course of business. The
results of such matters often cannot be predicted with certainty. In accordance with applicable accounting guidance,
we establa ish an accrued liabia lity for legal proceedings and claims when those matters present loss contingencies
which are both probabla e and reasonabla y estimable.

Kusnier v. Avv ffirA m Hr olHH dill ngs,gg Inc.

On December 8, 2022, plaintiff Mff ark KusKK nier filed a putative class action lawsuit against Affirff m, Max
Levchin, and Michael Linforff d in the U.S. District Court forff the Northern Dr istrict of Califorff nir a (the “Kusnier
action”). On May 5, 2023, plaintiffsff Kusnier and Chris Meinsen filed their first amended complaint alleging that the
defendants (i) caused Affirff m to make materially falff se and/or misleading statements and/or failed to disclose that
Affiff rm’s BNPL service facff ilitated excessive consumer debt (including with respect to certain forff -profit educational
institutions), regulatory arr rbitrage, and data harvesting; (ii) made false and/odd r misleading statements abouta certain
public regulatory arr ctions; and (iii) made falff se and/or misleading statements aboua t whether Affiff rm’s business model
was vulnerabla e to interest rate changes. On Decembem r 20, 2023, the Court granted Affiff rm’s motion to dismiss the
first amended complaint with leave to amend. On January 1rr 9, 2024, plaintiffsff filed their second amended complm aint,
which contained only the allegations from the firff st amended complm aint relating to falff se and/or misleading statements
about whether Affirff m’s business model was vulnerabla e to interest rate changes. In light of the aboa ve, plaintiffsff assert
that Affiff rm violated Section 10(b) of the Exchange Act and Rule 10b-5 promulgated thereunder, and that Levchin
and Linford violated Section 20(a) of the Exchange Act. Plaintiffs sff ought class certification, unspecifieff d
compensatory and punitive damages, and costs and expenses. Affirff m fileff d its motion to dismiss the second amended
complaint on February 2rr , 2024. On August 26, 2024, the Court granted Affiff rm’s motion to dismiss with leave to
amend. On Septembem r 23, 2024, plaintiffsff filed a motion for leave to fileff a motion forff reconsideration of the Court's
Order granting Affirff m's motion to dismiss. On August 14, 2025, the Court resolved plaintiffs'ff motion in Affirff m's
favor. On September 30, 2025, the Court dismissed the action with prejudice. On October 29, 2025, plaintiffsff filed a
notice of appea al to the U.S. Court of Appeals forff the Ninth Circuit. Briefing on the appea al is complete and the parties
are awaiting the scheduling of oral argument.

Quirogarr v. Levchin, et al.

On March 29, 2023, plaintiff Jff ohn Quiroga filed a shareholder derivative lawsuit in the U.S. District Court
for the Northern District of Califorff nir a (the “Quiroga action”) against Affiff rm, as a nominal defendant, and certain of
Affiff rm’s current offiff cers and directors as defendants based on allegations subsu tantially similar to those in the
Kusnier action at the time of filinff g. The Quiroga complaint purporrr ts to assert claims on Affiff rm’s behalf for
contribution under the federal securities laws, breaches of fiduciary duty, uyy njust enrichment, and waste of corporate
assets, and seeks corporrr ate reforff ms, unspecified damages and restitutt ion, and feeff s and costs. On May 1, 2023, the
action was stayed by agreement of the parties. The stay can be lifted at the requeq st of either party or uponu certain
conditions relating to the resolution of the Kusnier action.

Jeffrff ies v. Lvv evchin, et al.

On May 24, 2023, plaintiff Sff abrina Jeffriff es filed a shareholder derivative lawsuit in the U.S. District Court
for the Northern District of Califorff nir a (the “Jeffriff es action”) against Affiff rm, as a nominal defendant, and certain of
Affiff rm's current officff ers and directors as defenff dants based on allegations subsu tantially similar to those in the Kusnier
and Quiroga actions at the time of filinff g. The Jeffrff ies complm aint purporrr ts to assert claims on Affiff rm's behalf for
breach of fiduciary duties, making false statements under fedff eral securities law, unjust enrichment, waste of
corporate assets, and aiding and abetting breach of fiduciary duties, and seeks unspecified damages, equiq tabla e relief,
and feesff and costs. On August 15, 2023, the action was stayed by agreement of the parties. The stay can be lifteff d at
the requeq st of either party or upou n certain conditions relating to the resolution of the Kusnier action.
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Vallieres v. Lvv evchin, et al.

On Septembem r 14, 2023, plaintiff Mff ichael Vallieres filed a shareholder derivative lawsuit in the U.S.
District Court forff the District of Delaware against Affiff rm, as a nominal defendant, and certain of Affiff rm’s current
offiff cers and directors as defenff dants based on allegations subsu tantially similar to those in the Kusnier, Quiroga, and
Jeffriff es actions at the time of filff ing. The ValVV lieres complaint purporrr ts to assert claims on Affiff rm's behalf for breach
of fiduciary duties, gross management, abuse of control, unjust enrichment, and contribution, and seeks unspecified
damages, equiq tabla e relief, and feesff and costs. On November 30, 2023, the case was stayed by agreement of the
parties.

We have determined, based on current knowledge, that the aggregate amount or range of losses that are
estimable with respect to our legal proceedings, including the matters described abovea , would not have a material
adverse effecff t within our consolidated financial position, results of operations or cash floff ws. Amounts accruerr d as of
June 30, 2026 were not material. The ultimate outcome of legal proceedings involves judgments, estimates and
inherent uncertainties, and cannot be predicted with certainty.

Purchase Commitmett ntstt

We entered into non-cancelabla e purchase obligations with our third-party cloud computing web services
provider, which included annual purchase commitments for the period from March 2023 through Februarr ry 2030
with an aggregate committed spend of $650.0 million durdd ing such period. For the years ended June 30, 2026 and
2025, we had remaining purchase commitments of $543.1 million and $535.4 million, respectively, primarily related
to cloud and hosting services. If we fail to meet any of the purchase commitments, we will be required to pay the
differff ence. We pay our cloud-computm ing web services provider monthly, and we may pay more than the minimum
purchase commitment based on usage.

8. Debt

Debt outstanding as of June 30, 2026 includes amounts classified within our consolidated balance sheets as
funding debt, notes issued by securitization trusts, and convertible senior notes, net. Secured debt includes
borrorr wings from our warehouse faciff lities, variabla e fundiff ng notes, notes issued by securitization trusts and sale and
repurchase agreements. Unsecured debt includes outstanding convertible senior notes and any borrorr wings on our
unsecured revolving credit facility.
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The folff lowing tabla e summarizes the compom nents and terms of our secured and unsecured debt as of
June 30, 2026 (in thousands):

Interest
Rate (1)

Unused
Commitment

Fees
Maturity by
Fiscal Year

Borrowing
Capacity (2)

Debt
Outstanding

(3)

Debt
Outstanding
net of

unamortized
premiums and
discount

Secured debt
Funding debt
US warehouse faff cilities 5.27% 0.20% -

0 50%
2028 - 2032 6,075,000 2,410,629 2,393,210

International warehouse facff ilities (4) 4.49% 0.30% -
0 95%

2029 - 2031 1,236,895 586,743 580,416
Variable funding notes 5.12% 0.30% 2032 1,350,000 356,944 354,923
Sales and repurchase agreements 6.90% — 2029 - 2030 — 4,699 4,699
Notes issued by securitization trusts 4.85% — 2030 - 2035 5,350,000 5,350,000 5,331,229

$ 14,011,895 $ 8,709,015 $ 8,664,477
Unsecured debt
Convertible senior notes:
2026 Notes —% — 2027 — 221,321 221,121
2029 Notes 0.75% — 2030 — 920,000 908,461
Revolving credit facility —% 0.15% 2029 675,000 — —

$ 675,000 $ 1,141,321 $ 1,129,581
Total $ 14,686,895 $ 9,850,336 $ 9,794,058

(1) The stated interest rate refleff cts the fixed or variabla e interest rate in effectff for each of our contractuat l
arrar ngements as of June 30, 2026, weighted by the outstanding principal balance as of that date. The interest
rate resets periodically for our variable rate debt, typically based on a reference rate such as Secured Overnir ght
Financing Rate (“SOFR”), Canadian Overnir ght Repo Rate Average (“CORRA”) or Sterling Overnight Index
Average (“SONIA”), or an alternative rate based on the cost of funff ds for the lender, plus any applicable spread.

(2) Represents total revolving commitment amount, inclusive of debt outstanding as of June 30, 2026.
(3) Certain loans are pledged as collateral for borror wings in our secured debt faciff lities, except forff our sales and

repurchase agreements which are collateralized by securitization notes receivabla e and certificff ates retained by
the Compam ny and classified as securities availabla e forff sale at fair value. The carryr ing value of these pledged
assets was $9.4 billion as of June 30, 2026.

(4) As of June 30, 2026, international facff ilities finff ance loan receivabla es originated in Canada and the U.K.

Maturityii by Fiscii al Year

The aggregate futff urt e maturt ities of our funding debt, notes issued by securitization trusts and convertible
notes consists of the folff lowing (in thousands):

June 30, 2026
2027 $ 221,321
2028 823,665
2029 1,003,629
2030 2,052,952
2031 179,487
Thereafteff r 5,569,282
Total $ 9,850,336
Deferred debt issuance costs (56,278)
Total fundiff ng debt, net of deferred debt issuance costs $ 9,794,058
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Fundindd g Dn ebt

Warehouse CreCC dit FacFF ilities

Through certain consolidated subsu idiaries, which are typically trusrr ts, we enter into secured borrorr wing
arrar ngements with banks and other finff ancial institutt ions. Through each of these subsidiaries we enter into a loan or
credit and security agreement where we borrorr w against loans pledged as collateral. Financing terms, including the
advance rate and financing spread, vary across these revolving facilities and generally depend on the typey s of
collateral that may be pledged and respective concentration limits. We may continue to pledge new receivabla es to
allow us to borror w up tu o the commitment amount throughout the revolving period for each facility. The length of the
revolving period, the maximum amount we may borror w against pledged collateral balance during the revolving
period, and the length of the amortization period prior to the maturt ity date varies across borror wing facilities
depending on negotiated terms.

Borrowings under these agreements are classified as funding debt within our consolidated balance sheets
and proceeds from the borror wings can only be used forff the purposrr es of funding loans. These borror wing facilities are
bankruptrr cy-remote special-purposrr e vehicles in which creditors do not have recourse against the general credit of
Affiff rm.

Our funff ding debt agreements contain certain customary nrr egative covenants and finff ancial covenants
including maintaining certain levels of minimum liquiq dity, myy aximum leverage, and minimum tangible net worth. As
of June 30, 2026, we were in compliance with all appla icable covenants in the agreements.

Variable FundFF ing NotNN e

We entered into a syndicated revolving loan agreement through a securitization master trust which fundff s
loans. In connection with the loan agreement, the master trust issued a variabla e funff ding note (“VFN”), where
borrorr wings are secured by loan collateral sold to the master trusrr t. Throughout the reinvestment period of the VFN,
the master trust periodically issues asset-backed securities, where securitization note proceeds affectff s the level of
utilization of the VFN. Outstanding borrorr wings under the VFN are classified as funding debt within our
consolidated balance sheets.

Sale and Repure chrr ase Agreemrr ents

We entered into certain sale and repurchase agreements pursuant to our retained interests in our off-ff balance
sheet securitizations where we have sold these securities to a counterparr rty with an obligation to repurchase at a
future date and price. These repurchase agreements have a term equaling the contractuat l life off f the securitization
notes pledged. We record the debt outstanding under our sale and repurchase agreements within our funding debt in
the consolidated balance sheets.

Notes Iee ssuII ed by Securitiii zaii tion TruTT ststt

We issue asset-backed securities through securitization trusts using a combim nation of term, amortizing,
revolving and variabla e funff ding structurt es. Each trusrr t may issue one or more classes of notes, which will be repaid
through collections on the loans in accordance with the trust priority of payments. For consolidated securitization
trusrr ts, asset-backed notes held by third-party investors are classified as notes issued by securitization trusts within
our consolidated balance sheets. We defer and amortize debt issuance costs forff consolidated securitization trusts on a
straight-line basis over the expected life of the notes. Referff to Note 9. Securitization and Variable Interest Entities
for additional inforff mation.

Revolving Cn reCC dit Fii acFF ilityii

We have a Revolving Credit Agreement with a syndicate of banks for a $675.0 million unsecured revolving
credit facility. Proceeds of the borror wings under this faciff lity will be used for general corporate purposrr es in the
ordinary course of business. This facility bears interest at a rate equaq l to, either (a) forff SOFR borrorr wing, a SOFR
rate determined by reference to the forward-looking term SOFR rate forff the interest period, plus an applicable
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margin of 1.50% per annum or (b) forff alternative base rate borror wings, a base rate determined by referff ence to the
highest of (i) the federal fundsff rate plus 0.50% per annum, (ii) the rate last quotq ed by the WalWW l Street Journar l as the
U.S. prime rate and (iii) the one-month forff warr rd-looking term SOFR rate plus 1.00% per annum, in each case, plus
an applicable margin of 0.50% per annum. The facility contains certain financial covenants which may result in an
acceleration of the maturity if not maintained, and requires payment of a monthly unused commitment feeff of 0.15%
per annum on the undrawn balance availabla e.

As of June 30, 2026, we were in compliance with all appla icable covenants in the agreements. There were
no borror wings outstanding under the facility as of June 30, 2026.

Convertible Senior Notesee

As of June 30, 2026, we had outstanding: (i) $221.3 million aggregate principal amount of 0.00%
convertible senior notes due November 15, 2026 (the “2026 Notes”) and (ii) $920.0 million aggregate principal
amount of 0.75% convertible senior notes due Decembem r 15, 2029 (the “2029 Notes”), in each case unless earlier
converted, redeemed or repurchased in accordance with their terms. No sinking fund is provided for either series.

The notes are convertible into shares of our Class A common stock under specified conditions. In each case,
the conversion rate is subju ect to adjustment upou n the occurrence of certain events, and, upon conversion, we may
settle the conversion obligation in cash, shares of our Class A common stock, or a combination of cash and shares, as
discussed below.

Upon conversion, we will pay cash up tu o the aggregate principal amount of the notes and may settle the
remainder, if any, in cash, shares of our common stock, or a combim nation of both, at our election. The amount due
upon conversion is based on a daily conversion value over a 40 trading day observar tion period.

2029 Notes

The 2029 Notes bear interest at a fixed rate of 0.75% per year, payable semiannually in arrerr ars on June 15
and Decembem r 15 of each year. Each $1,000 of principal of the 2029 Notes is initially convertible into 9.8992 shares
of our common stock, which is equiq valent to an initial conversion price of approximately $101.02 per share. The
conversion rate is subject to adjud stment upon the occurrer nce of certain specifieff d events set forth in the indenturt e
governing the 2029 Notes (the “2029 Indenturt e”).

Holders may convert their 2029 Notes, at their option:

• At any time on or after Septembem r 15, 2029 until the close of business on the second scheduled
trading day immediately preceding the maturt ity date.

• Beforff e that date, only if specified conditions are met, as folff lows:

1) if the last reported sale price of the Class A common stock is at least 130% of the conversion price for at
least 20 trading days (whether or not consecutive) during any 30 consecutive trading day period ending on,
and including, the last trading day of the immediately preceding calendar quaq rter;

2) durd ing the five business day period following any fivff e consecutive trading day period (the “2029 Notes
measurement period”) in which the trading price (as defined in the 2029 Indenturt e) per $1,000 principal
amount of the 2029 Notes is less than 98% of the product of the last reported sale price of our Class A
common stock and the conversion rate forff each trading day in the 2029 Notes measurement period;

3) if we call any or all of the notes for redemptm ion, at any time beforff e the close of business on the trading
day immediately preceding the redemption date; or

4) uponu the occurrerr nce of certain specifieff d corporrr ate events.
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We may redeem all or part of the 2029 Notes for cash on or after December 20, 2027 if the last reported
sale price of our Class A common stock has been at least 130% of the conversion price then in effeff ct for at least 20
trading days (whether or not consecutive) during any 30 consecutive trading day period ending on, and including,
the trading day immediately preceding the date we provide notice of redemptm ion. The redemptm ion price equaq ls 100%
of the principal amount of the 2029 Notes to be redeemed, plus accruerr d and unpaid interest, if any.

If a funff damental change (as definff ed in the 2029 Indenturt e) occurs prior to the maturity date, holders of the
2029 Notes may require us to repurchase all or a portion of their notes for cash equal to 100% of the principal
amount of the 2029 Notes, plus any accruerr d and unpaid interest. In addition, certain corporate events may require us
to increase the conversion rate for holders who elect to convert their 2029 Notes in connection with such events.

2026 Notes

The 2026 Notes do not bear interest. Each $1,000 of principal of the 2026 Notes is initially convertible into
4.6371 shares of our common stock, which is equivalent to an initial conversion price of approximately $215.65 per
share. The conversion rate is subject to adjustment uponu the occurrer nce of certain specified events set forff th in the
indenturt e governirr ng the 2026 Notes (the “2026 Indenturt e”).

Holders may convert their 2026 Notes, at their option:

• At any time on or after August 15, 2026 until the close of business on the second scheduled
trading day immediately preceding the maturt ity date.

• Beforff e that date, only if specified conditions are met, as folff lows:

1) if the last reported sale price of the Class A common stock is at least 130% of the conversion price for at
least 20 trading days (whether or not consecutive) during any 30 consecutive trading day period ending on,
and including, the last trading day of the immediately preceding calendar quaq rter;

2) durd ing the five business day period following any fivff e consecutive trading day period (the “2026 Notes
measurement period”) in which the trading price (as defined in the 2026 Indenturt e) per $1,000 principal
amount of the 2026 Notes is less than 98% of the product of the last reported sale price of our Class A
common stock and the conversion rate forff each trading day in the 2026 Notes measurement period;

3) if we call any or all of the notes for redemptm ion, at any time beforff e the close of business on the trading
day immediately preceding the redemption date; or

4) uponu the occurrerr nce of certain specifieff d corporrr ate events.

We may redeem all or part of the 2026 Notes for cash if the last reported sale price of our Class A common
stock has been at least 130% of the conversion price then in effeff ct for at least 20 trading days (whether or not
consecutive) during any 30 consecutive trading day period ending on, and including, the trading day immediately
preceding the date we provide notice of redemptm ion. The redemptm ion price equaq ls 100% of the principal amount of
the 2026 Notes to be redeemed, plus accruerr d and unpaid special interest, if any.

If a funff damental change (as definff ed in the 2026 Indenturt e) occurs prior to the maturity date, holders of the
2026 Notes may require us to repurchase all or a portion of their notes for cash equal to 100% of the principal
amount of the 2026 Notes, plus any accruerr d and unpaid interest. In addition, certain corporate events may require us
to increase the conversion rate for holders who elect to convert their 2026 Notes in connection with such events.

Repure chrr ase of ao Portion of to hett 2026 Notes

During the year ended June 30, 2026, we paid $25.8 million in cash forff the repurchase of $27.4 million
aggregate principal amount of the 2026 Notes. The carryr ing amount of the extinguished 2026 Notes was
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approximately $27.3 million durdd ing the year ended June 30, 2026, resulting in a $1.5 million gain on early
extinguishment of debt. The repurchased 2026 Notes were received and canceled.

The folff lowing tabla e summarizes the interest expense recognized related to the convertible senior notes (in
thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Amortization of debt issuance costs
2026 Notes 536 1,724 3,400
2029 Notes 3,336 1,764 —
Total amortization of debt issuance costs 3,871 3,488 3,400
Coupon interest expense (1) (2) $ 6,900 $ 3,656 $ —
Total interest expenses related to the convertible notes $ 10,771 $ 7,144 $ 3,400

(1) Included in our consolidated statement of operations and comprm ehensive income (loss) within other
income, net.

(2) The coupon interest expense is related to the 2029 Notes.

9. Securitization and VarVV iable Interest Entities

Consolidll atdd edtt VIEsII

We consolidate VIEs when we are deemed to be the primary beneficiary.rr For the primary brr eneficff iary
evaluation, we consider whether we have both the power to direct the activities that most significantly affeff ct the
VIEs’ economic perforff mance and the obligation to absa orb lr osses or the right to receive benefitff s that could
potentially be significant to the VIEs. We cWW onsider both quaq litative and quantitative factff ors regarding the naturt e, size
and forff m of our involvement with the VIEs. We reevaluate whether we are the primary beneficiary orr f the VIEs on an
ongoing basis.

Warehouse CreCC dit FacFF ilities

We establa ished certain entities, deemed to be VIEs, to enter into warehouse credit facff ilities forff the purposrr e
of purchasing loans from our originating bank partners and funding directly originated loans. Refer to Note 8. Debt
for additional inforff mation. We retain the residuadd l interest in each warehouse credit facff ility which absa orbsr the
variability of the VIEs. The creditors of the VIEs have no recourse to the general credit of Affiff rm and the liabia lities
of the VIEs can only be settled by the respective VIEs’ assets. In addition to the retained residuad l interest, our
continued involvement in the VIEs includes loan servirr cing responsibilities over the life of the underlying loans.

Securitizations

We finance the origination and purchase of loans through our asset-backed securitization program using a
combination of term, amortizing, revolving and variable funding structurt es. In connection with our program, we
sponsor and establish trusrr ts (deemed to be VIEs) which issue securities collateralized by the loans we sell to the
trusrr t. Securities issued from our asset-backed securitizations are senior or subordinated, based on the waterfall
criteria of loan payments to each security class. The subordinated residuad l interests issued from these transactions
are firff st to absorb credit losses in accordance with the waterfall criteria. For these VIEs, the creditors have no
recourse to the general credit of Affiff rm and the liabia lities of the VIEs can only be settled by the respective VIEs’
assets. Additionally, the assets of the VIEs can be used only to settle obligations of the VIEs. For each securitization,
the residuadd l trust certificff ates represent the right to receive excess cash froff m the loan repayments each collection
period afteff r all fees and requiq red distributions have been made to the note holders. In addition to the retained
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residual trust certificff ates, our continued involvement includes loan servicing responsibilities over the life off f the
underlying loans.

In assessing the primary beneficiary frr orff both Warehouse Credit Facilities and Securitizations VIEs, through
our role as the servicer, we have the power to direct the activities that most significantly affeff ct the VIEs’ economic
perforff mance. In addition, through the retained residuadd l interests, we have economic exposure to the pledged loans
that could potentially be significant to the VIEs. We also earn arr servicing feeff which has a senior distribution priority
in the payment waterfall. Servicing feesff are considered variabla e interests when we also hold significant retained
interests in the VIEs that would absa orb lr osses or receive benefits that are more than insignificant. Therefore, we are
the primary beneficiary.rr

Where we consolidate the VIEs, the loans held in the VIEs are included in loans held forff investment within
our consolidated balance sheets. Outstanding borrowings from the WarWW ehouse Credit Facilities VIEs and Variable
Funding Note under the Securitizations VIE are recorded in funding debt within our consolidated balance sheets.
The notes sold to third-party investors by the Securitizations VIEs are recorded in notes issued by securitization
trusrr ts within the consolidated balance sheets.

The folff lowing tabla es present the aggregate carryr ing value of financial assets and liabia lities froff m our
involvement with consolidated VIEs (in thousands):

June 30, 2026

Assets Liabilities Net Assets

Warehouse credit faciff lities $ 3,314,826 $ 2,993,480 $ 321,346
Securitizations (1) 5,865,784 5,699,536 166,248
Total consolidated VIEs $ 9,180,610 $ 8,693,016 $ 487,594

June 30, 2025

Assets Liabilities Net Assets

Warehouse credit faciff lities $ 1,668,181 $ 1,504,136 $ 164,044
Securitizations (1) 4,993,148 4,951,485 41,663
Total consolidated VIEs $ 6,661,329 $ 6,455,621 $ 205,707

(1) Liabilities include an outstanding balance of $354.9 million and $103.9 million on a VFN classified as
funding debt as of June 30, 2026 and 2025, respectively, and asset-backed securities of $5.3 billion and
$4.8 billion, respectively, cyy lassifieff d as notes issued from securitization trusts.

Unconsolidll atdd edtt VIEsII

We are involved with various unconsolidated VIEs, established forff the purposrr es of securitization and
forward floff w arrangements. We retain economic exposure as variabla e interests in these unconsolidated VIEs, which
consist of securitization notes receivabla e and certificates in unconsolidated trusrr ts, residuad l interests in structurt ed
transactions, and risk sharing assets and liabia lities. While we continue to be involved with the unconsolidated VIEs
through our role as the servicer, we determined that we are not the primary brr eneficff iary as of June 30, 2026. Factors
we considered for this determination are that we hold an insignificant variable interest or that rights held by other
variable interest holders convey power to direct the activities most significantly affeff cting the unconsolidated VIEs’
economic performance.
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Securitization notes receivable and certifici ates in unconsolidatdd ed securitizaii tion trut ststtf

We have investments in certain unconsolidated securitization trusts in the form of notes and certificff ates.
These notes and certificff ates are considered variabla e interests that absorb a portion of the variabia lity of the trusts. The
principal and interest payments on these investments are dependent on the performance of the underlying loans held
within each trust.

Residual interesrr ts in strut cturedrr transactions

Under certain forward floff w arrangements with third-party loan buyers, we hold a beneficial interest
representing our right to receive a portion of the residual cash floff ws from the underlying loans sold in connection
with the transaction. The loans are held in an unconsolidated VIE that has been establa ished by the third-party loan
buyers.

Riskii sharing assets att nd liabilitiesg

Under certain other forff warr rd flow arrar ngements with third-party loan buyers, we have entered into risk
sharing agreements where we may be required to make a payment to the loan buyer or are entitled to receive a
payment froff m the loan buyer, depending on the actuat l versus expected loan perforff mance as contractuat lly agreed to
with the counterparr rty, and subject to a cap ba ased on a percentage of the principal balance of loans sold.

The folff lowi gng information pertains to unconsolidated VIEs where we hold a variabla e interest but are not the
pprimaryy brr eneficff ia yry (in thousands):

June 30, 2026 June 30, 2025

Carrying
Amount

Maximum
Exposure to
Losses(4)

Carrying
Amount

Maximum
Exposure to
Losses(4)

Securitization notes receivabla e and
certificff ates in unconsolidated
securitization trusts (1) $ 68,358 $ 69,607 $ 75,469 $ 76,943
Residual interests in structurt ed
transactions (1) 5,582 16,732 2,284 15,644
Risk sharing assets (2) 30,301 52,699 43,179 66,590
Risk sharing liabia lities (3) — — (90) 24,467
Total unconsolidated VIEs $ 104,242 $ 139,039 $ 120,842 $ 183,644

(1) Presented within Securities availabla e forff sale at fair value
(2) Presented within Other assets
(3) Presented within Accruerr d expenses and other liabilities
(4) Maximum exposure to losses represents our exposure through our continuing involvement as servir cer,

through our retained interests, and legal or contractuat l obligation.
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10. Investments

Cash and CasCC h Equivalenll ts and SecSS uritiett s Aee vailable fll orff Sale

Cash and cash equivalents and securities availabla e forff sale, at faiff r value, consist of the folff lowing as of each
date presented within the consolidated balance sheets (in thousands):

June 30, 2026 June 30, 2025
Cash and cash equivalents:
Money market fundsff $ 237,815 $ 70,920
Agency bonds — 3,493
Commercial paper 25,979 12,564
Government bonds - US 5,987 4,995
Securities, availabla e forff sale:
Certificff ates of deposit 71,857 39,008
Corporate bonds 316,840 264,199
Commercial paper 197,114 126,761
Agency bonds — 7,854
Municipal bonds 8,655 6,076
Government bonds
Non-US 2,169 5,340
US (1) 296,344 344,434
Securitization notes receivabla e and certificff ates (2) 68,358 75,469
Residual interests in structurt ed transactions 5,582 2,284
Other 5,723 —
Total cash and cash equivalents and securities availabla e forff sale: $ 1,242,423 $ 963,397

(1) As of June 30, 2026 and 2025, these securities include $101.3 million and $75.4 million, respectively,
pledged as collateral in connection with our standby letters of credit for officff e leases and certain
commercial agreements.

(2) These securities include $5.6 million and $34.5 million as of June 30, 2026 and 2025, respectively, pledged
as collateral in connection with sale and repurchase agreements as discussed within Note 8. Debt.
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Securities Available for SalSS e, at Fair Value

The amortized cost, gross unrealized gains and losses, allowance forff credit losses, and faiff r value of
securities available for sale as of June 30, 2026 an 2d 025 were as follows (in thousands):

June 30, 2026

Amortized
Cost

Gross
Unrealized
Gains

Gross
Unrealized
Losses

Allowance forff
Credit Losses Fair ValVV ue

Certificff ates of deposit $ 71,905 $ 5 $ (53) $ — $ 71,857
Corporate bonds 317,417 127 (704) — 316,840
Commercial paper (1) 223,276 7 (190) — 223,093
Municipal bonds 8,664 2 (11) — 8,655
Government bonds
Non-US 2,169 — — — 2,169
US (1)(2) 303,038 18 (725) — 302,331

Securitization notes receivabla e and
certificff ates (3) 68,322 333 (79) (218) 68,358
Residual interests in structurt ed
transactions 4,946 636 — — 5,582
Other 5,000 723 — — 5,723
Total securities availabla e forff sale $ 1,,0 ,04,737 $ 1,,851 $ ((1,,762)) $ ((218)) $ 1,,0 ,04,608, , , ( , ) ( ) , ,

June 30, 2025

Amortized
Cost

Gross
Unrealized
Gains

Gross
Unrealized
Losses

Allowance forff
Credit Losses Fair Value

Certificff ates of deposit $ 38,990 $ 18 $ — $ — $ 39,008
Corporate bonds 263,495 759 (55) — 264,199
Commercial paper (1) 139,336 7 (18) — 139,325
Agency bonds (1) 11,358 — (11) — 11,347
Municipal bonds 6,057 19 6,076
Government bonds
Non-US 5,331 9 — — 5,340
US (1)(2) 349,149 371 (91) — 349,429

Securitization notes receivabla e and
certificff ates (3) 76,279 173 (42) (941) 75,469
Residual interests in structurt ed
transactions 2,173 111 — — 2,284
Total securities availabla e forff sale $ 892,168 $ 1,467 $ (217) $ (941) $ 892,477

(1) As of June 30, 2026 and 2025, Agency bonds, Commercial paper, and US government bonds included
$32.0 million and $21.1 million, respectively, classified as cash and cash equivalents within the
consolidated balance sheets.

(2) As of June 30, 2026 and 2025, these securities include $101.3 million and $75.4 million, respectively,
pledged as collateral in connection with our standby letters of credit for officff e leases and certain
commercial agreements.

(3) Approximately $5.6 million and $34.5 million as of June 30, 2026 and 2025, respectively, of these
securities have been pledged as collateral in connection with sale and repurchase agreements discussed
within Note 8. Debt.
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As of June 30, 2026 and 2025, there were no material reversals of prior period allowance for credit losses
recognized for available for sale securities.

A summary of securities available for sale with unrealized losses forff which an allowance for credit losses
has not been recorded, aggregated by investment category arr nd the length of time that individual securities have been
in a continuous loss position as of June 30, 2026 an 2d 025, are as follows (in thousands):

June 30, 2026
Less than or equal to 1

year Greater than 1 year Total

Fair Value
Unrealized
Losses Fair ValVV ue

Unrealized
Losses Fair ValVV ue

Unrealized
Losses

Certificff ates of deposit $ 45,011 $ (53) $ — $ — $ 45,011 $ (53)
Corporate bonds 200,787 (704) — — 200,787 (704)
Commercial paper 160,424 (190) — — 160,424 (190)
Municipal bonds 6,540 (11) — — 6,540 (11)
Government bonds
Non-US 2,169 — — — 2,169 —
US 273,527 (725) — — 273,527 (725)
Total securities availabla e forff sale (1) $ 688,458 $ (1,683) $ — $ — $ 688,458 $ (1,683)

June 30, 2025
Less than or equal to 1

year Greater than 1 year Total

Fair Value
Unrealized
Losses Fair ValVV ue

Unrealized
Losses Fair ValVV ue

Unrealized
Losses

Certificff ates of deposit $ 7,711 $ — $ — $ — $ 7,711 $ —
Corporate bonds 42,842 (41) 16,978 (14) 59,820 (55)
Commercial paper 83,701 (18) — — 83,701 (18)
Agency bonds 11,347 (11) — — 11,347 (11)
Government bonds
Non-US 3,163 — — — 3,163 —
US 189,295 (91) — — 189,295 (91)
Total securities availabla e forff sale (1) $ 338,059 $ (161) $ 16,978 $ (14) $ 355,037 $ (175)

(1) The numbem r of securities with unrealized losses for which an allowance forff credit losses has not been
recorded totaled 181 and 67 as of June 30, 2026 and 2025, respectively.



125

The length of time to contractuat l maturt ities of securities availabla e forff sale as of June 30, 2026 an 2d 025,
were as follows (in thousands):

June 30, 2026

Within 1 year
Greater than 1 year, lrr ess
than or equal to 5 years Total

Amortized
Cost Fair Value

Amortized
Cost Fair Value

Amortized
Cost Fair Value

Certificff ates of deposit $ 71,905 $ 71,857 $ — $ — $ 71,905 $ 71,857
Corporate bonds 174,814 174,782 142,603 142,058 317,417 316,840
Commercial paper (1) 223,276 223,093 — — 223,276 223,093
Municipal bonds 5,635 5,637 3,029 3,018 8,664 8,655
Government bonds
Non-US 2,169 2,169 — — 2,169 2,169
US (1) 202,318 202,239 100,720 100,092 303,038 302,331
Securitization notes receivabla e
and certificff ates (2) — — 68,322 68,358 68,322 68,358
Residual interests in structurt ed
transactions — — 4,946 5,582 4,946 5,582
Other — — 5,000 5,723 5,000 5,723
Total securities availabla e forff sale $ 680,117 $ 679,777 $ 324,620 $ 324,831 $1,004,737 $1,004,608

June 30, 2025

Within 1 year
Greater than 1 year, lrr ess
than or equal to 5 years Total

Amortized
Cost Fair Value

Amortized
Cost Fair Value

Amortized
Cost Fair Value

Certificff ates of deposit $ 38,990 $ 39,008 $ — $ — $ 38,990 $ 39,008
Corporate bonds 149,435 149,675 114,060 114,524 263,495 264,199
Commercial paper (1) 139,336 139,325 — — 139,336 139,325
Agency bonds (1) 11,358 11,347 — — 11,358 11,347
Municipal bonds 3,944 3,950 2,113 2,126 6,057 6,076
Government bonds
Non-US 3,162 3,162 2,169 2,178 5,331 5,340
US (1) 326,884 327,076 22,265 22,353 349,149 349,429
Securitization notes receivabla e
and certificff ates (2) — — 76,279 75,469 76,279 75,469
Residual interests in structurt ed
transactions — — 2,173 2,284 2,173 2,284
Total securities availabla e forff sale $ 673,109 $ 673,543 $ 219,059 $ 218,934 $ 892,168 $ 892,477

(1) As of June 30, 2026 and 2025, Agency bonds, Commercial paper, and US government bonds included
$32.0 million and $21.1 million, respectively, classified as cash and cash equivalents within the
consolidated balance sheets.

(2) Based on weighted average life off f expected cash floff ws as of June 30, 2026 and 2025.

Gross proceeds froff m maturt ed or redeemed securities were $1.0 billion, $1.3 billion, and $1.5 billion for the
years ended June 30, 2026, 2025, and 2024, respectively.
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For available for sale securities, realized gains and losses were immaterial for the years ended June 30,
2026, 2025, and 2024.

Equityii Securitieii s Hee elHH d all t CosCC t

Equiq ty security investments without a readily determinabla e faiff r value held at cost were $40.4 million and
$40.3 million as of June 30, 2026 and June 30, 2025, respectively, and are included in other assets within the
consolidated balance sheets.

We did not record any impairment durdd ing the year ended June 30, 2026. We recognized an impam irment of
$4.6 million and $14.1 million forff the years ended June 30, 2025 and 2024, respectively, within other income, net in
the consolidated statements of operations and comprm ehensive income (loss) in connection with our equiq ty security
investments.

For the year ended June 30, 2026, there were no upwu ard or downward adjustments due to observarr bla e
changes in orderly transactions. For the year ended June 30, 2025, we recognized an upward adjustment of $2.6
million within other income, net in the consolidated statement of operations and comprehensive income (loss). For
the year ended June 30, 2024, there were no upwu ard or downward adjustments due to observar bla e changes in orderly
transactions.

11. Derivative Financial Instruments

The folff lowing tabla e summarizes the total faiff r value, including interest accruarr ls, and outstanding notional
amounts of derivative instrumrr ents as of June 30, 2026 and June 30, 2025 (in thousands):

June 30, 2026 June 30, 2025
Notional
Amount

Derivative
Assets

Derivative
Liabilities

Notional
Amount

Derivative
Assets

Derivative
Liabilities

Derivatives designated as cash flow hedges
Interest rate contracts $ 1,000,000 $ 840 $ 4 $ 100,000 $ 86 $ —
Derivatives not designated as hedges
Interest rate contracts 626,978 3,009 61 405,074 2,558 15
Risk sharing arrangements 4,209,585 30,301 — 8,561,709 43,179 90
Total gross derivative
assets/liabilities $ 5,836,564 $ 34,150 $ 65 $9,066,783 $ 45,823 $ 105
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The following table summarizes the impact of the cash floff w hedges on Accumulated Other Comprehensive
Income (Loss) (“AOCI”) (in thousands):

Year ended June 30,
2026 2025 2024

Balance at beginning of period $ (1,419) $ 1,407 $ 751
Changes in faiff r value 5,050 (2,312) 2,000
Amounts reclassified into earnings (1) 397 (514) (1,344)
Balance at end of period (2) $ 4,028 $ (1,419) $ 1,407

(1) The amounts reclassified into earnings are presented in the consolidated statements of income (loss) within
funding costs.

(2) As of June 30, 2026, we estimated that $1.5 million of net derivative gains included in AOCI are expected
to be reclassified into earnir ngs within the next 12 months.

The folff lowing tabla e summarizes the recognized gains and losses related to the derivative instrumrr ents and
indicates where within the consolidated statements of operations and comprm ehensive income (loss) such gain or loss
is reported (in thousands):

Year ended June 30,
Location of gains (losses)
where the effeff cts of
derivatives are recorded 2026 2025 2024

The effects of cash floff w hedging
Interest rate contracts Funding costs (397) 514 1,344
The effects of derivatives not designated as hedging instruments
Interest rate contracts Other income, net 129 (4,319) 4,479
Risk sharing arrangements Gain on sales of loans 26,952 29,658 32,966

Refer to Note 2. Summary of Significant Accounting Policies and Note 12. Fair Value of Financial Assets
and Liabia lities for additional inforff mation on our derivative instruments.
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12. Fair Value of Financial Assets and Liabilities

Finaii ncial Assets and Liabiliii tiii es Recordeddd at Fair Value

The folff lowing tabla es present inforff mation about our assets and liabia lities that are measured at fair value on a
recurring basis as of June 30, 2026 and June 30, 2025 (in thousands):

June 30, 2026
Level 1 Level 2 Level 3 Total

Assets:
Cash and cash equivalents:
Money market fundsff $ 237,815 $ — $ — $ 237,815
Commercial paper — 25,979 — 25,979
Government bonds - US — 5,987 — 5,987
Securities, availabla e forff sale:
Certificff ates of deposit — 71,857 — 71,857
Corporate bonds — 316,840 — 316,840
Commercial paper — 197,114 — 197,114
Agency bonds — — — —
Municipal bonds — 8,655 — 8,655
Government bonds:
Non-US — 2,169 — 2,169
US — 296,344 — 296,344
Securitization notes receivabla e and residual trust
certificff ates — — 68,358 68,358
Residual interests in structurt ed transactions — — 5,582 5,582
Other 773 — 5,723 6,496
Servicing assets — — 821 821
Interest rate derivatives — 3,849 — 3,849
Risk sharing asset — — 30,301 30,301
Total assets $ 238,588 $ 928,794 $ 110,785 $1,278,167
Liabilities:
Performance fee liabia lity — — 2,459 2,459
Profitff share liabia lity — — 1,056 1,056
Interest rate derivatives — 65 — 65
Total liabia lities $ — $ 65 $ 3,515 $ 3,580
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June 30, 2025
Level 1 Level 2 Level 3 Total

Assets:
Cash and cash equivalents:
Money market fundsff $ 70,920 $ — $ — $ 70,920
Agency Bonds — 3,493 — 3,493
Commercial paper — 12,564 — 12,564
Government bonds- US — 4,995 — 4,995
Securities, availabla e forff sale:
Certificff ates of deposit — 39,008 — 39,008
Corporate bonds — 264,199 — 264,199
Commercial paper — 126,761 — 126,761
Agency bonds — 7,854 — 7,854
Municipal bonds — 6,076 — 6,076
Government bonds:
Non-US — 5,340 — 5,340
US — 344,434 — 344,434
Securitization notes receivabla e and residual trust
certificff ates — — 75,469 75,469
Residual interests in structurt ed transactions — — 2,284 2,284
Servicing assets — — 906 906
Interest rate derivatives — 2,644 — 2,644
Risk sharing asset — — 43,179 43,179
Total assets $ 70,920 $ 817,368 $ 121,838 $1,010,126
Liabilities:
Servicing liabia lities $ — $ — $ 41 $ 41
Performance fee liabia lity — — 1,870 1,870
Profitff share liabia lity — — 9,323 9,323
Risk sharing liabia lity — — 90 90
Interest rate derivatives — 15 — 15
Total liabia lities $ — $ 15 $ 11,324 $ 11,339

As of June 30, 2026 and June 30, 2025, there were no transfers between levels.

Assets and Liabilitiii es Measured at Fair Value on a Recurring Bn asis (Level 2)

Cash and Cash Equivalents att nd Securities Available forff Saleq f

As of June 30, 2026 and June 30, 2025, we held level 2 debt securities classified as cash and cash
equiq valents and securities availabla e forff sale. Management obtains pricing froff m one or more third-party pricing
services for the purporr se of determining faiff r value. Whenever available, the fair value is based on quoted bid prices
as of the end of the trading day. When quoted prices are not availabla e, other methods may be utilized including
evaluated prices provided by third-party pricing servirr ces.
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Interest Rate Derivatives

As of June 30, 2026 and June 30, 2025, we used a combination of interest rate cap agreements and interest
rate swaps to manage interest costs and the risks associated with variable interest rates. These derivative instrumrr ents
are classifieff d as Level 2 within the faiff r value hierarchy, and the fair value is estimated by using third-party pricing
models, which contain certain assumptions based on readily observabla e market-based inputs. We validate the
valuation output t on a monthly basis. Referff to Note 11. Derivative Financial Instruments forff further details on our
derivative instrumrr ents.

Assets and Liabilitiii es Measured at Fair Value on a Recurring Bn asis using Sn igSS nigg fii cant Unobservable Ill npII utstt
(Level 3)

We evaluate our assets and liabilities subject to faiff r value measurements on a recurring basis to determine
the appra opriate level at which to classify tff hem each reporting period. Since our servicing assets and liabia lities,
perforff mar nce feeff liability, securitization notes and residuadd l trust certificates, residuadd l interests in structurt ed
transactions, profit share liabia lity, ayy nd risk sharing arrangements do not trade in an active market with readily
observar bla e prices, we use significant unobservar bla e inputs to measure faiff r value and have classified as level 3 within
the faiff r value hierarchy. This determination requiq res significant judgments to be made.

The folff lowing significant unobservar bla e inputs, as appa licabla e, were used in the faiff r value measurement of
the Compam ny’s Level 3 assets and liabia lities:

• Adequate Compem nsation - The compem nsation rate is expressed as an annualized percentage of the
outstanding loan balance that a willing market participant would requiq re for servir cing loans with similar
characteristics.

• Discount Rate - The rate used to discount estimated future cash floff ws to present value in determining faiff r
value. It reflects the rate of return market participants would requiq re to compensate for time value of money
plus a premium based on relative risk, liquiq dity and other market based factff ors.

• Defauff lt Rate - The estimated annualized rate of charge-offs aff ffectff ing the projected unpaid principal balance
of the loan portfolff io.

• Loss Rate - The estimated lifetime rate of loan charge-offsff , net of recoveries, as a percentage of the initial
settled principal balance.

• Prepayment Rate - The estimated annualized excess loan payment received in a given month as a
percentage of the outstanding principal balance at the beginning of the month minus the scheduldd ed principal
payment.

• Refundff Rate - The rate of refunded transactions as a percentage of the outstanding loan balance over the
remaining life off f the loan portfolff io.

• Program Profitaff bia lity - The estimated futff urt e profit to be shared with enterprrr ise partners as a percentage of
total loans outstanding, based on the terms of the respective commercial agreements.

Significant increases or decreases in any of the inputn s in isolation could result in a significantly lower or
higher faiff r value measurement.

Servicing Assets and Liabilities

We sold loans with an unpaid principal balance of $21.9 billion, $15.8 billion, and $10.2 billion for the
years ended June 30, 2026, 2025, and 2024, respectively, for which we retained servicing rights.
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As of June 30, 2026 and June 30, 2025, we serviced loans which we sold with a remaining unpaid principal
balance of $10.0 billion and $7.8 billion, respectively. We earner d $173.1 million, $120.6 million, and $95.5 million
of servicing income forff the years ended June 30, 2026, 2025, and 2024, respectively.

We use discounted cash flow models to arrir ve at an estimate of faiff r value. As of June 30, 2026 and June 30,
2025, the aggregate fair value of the servicing assets was measured at $0.8 million and $0.9 million, respectively,
and presented within other assets in the consolidated balance sheets. The aggregate faiff r value of the servirr cing
liabia lities was immaterial as of June 30, 2026 and June 30, 2025.

The folff lowing tabla e summarizes the activity related to the aggregate fair value of our servicing assets (in
thousands):

June 30, 2026 June 30, 2025
Fair value at beginning of period $ 906 $ 574
Initial transfers of financial assets 505 484
Subsu equeq nt changes in faiff r value (590) (152)
Fair value at end of period $ 821 $ 906

The folff lowing tabla e summarizes the activity related to the aggregate fair value of our servicing liabia lities
(in thousands):

June 30, 2026 June 30, 2025
Fair value at beginning of period $ 41 $ 743
Initial transfers of financial liabia lities — —
Subsu equeq nt changes in faiff r value (41) (702)
Fair value at end of period $ — $ 41

The folff lowing tabla es present quaq ntitative inforff mation about the significant unobservar bla e inputs used forff our
Level 3 fair value measurement of servicing assets and liabia lities as of June 30, 2026 and June 30, 2025:

June 30, 2026

Unobservable Input Minimum Maximum
Weighted
Average (1)

Servicing assets Discount Rate 30.00 % 30.00 % 30.00 %
Adequaq te Compensation 2.00 % 2.00 % 2.00 %
Defaula t Rate 10.48 % 18.44 % 13.89 %

Servicing liabia lities (2) Discount Rate 30.00 % 30.00 % 30.00 %
Adequaq te Compensation 2.00 % 2.00 % 2.00 %
Defaula t Rate — % — % — %

June 30, 2025

Unobservable Input Minimum Maximum
Weighted
Average (1)

Servicing assets Discount Rate 30.00 % 30.00 % 30.00 %
Adequaq te Compensation 2.00 % 2.00 % 2.00 %
Defaula t Rate 10.24 % 15.68 % 12.04 %

Servicing liabia lities (2) Discount Rate 30.00 % 30.00 % 30.00 %
Adequaq te Compensation 2.00 % 2.00 % 2.00 %
Defaula t Rate 3.71 % 7.89 % 5.26 %

(1) Unobservable inpun ts were weighted by relative faiff r value.
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(2) For certain servicing agreements, the contractuat l servicing fee equals the adequate compensation
assumption, resulting in a fair value of zero. These agreements are included in the sensitivity analysis to
demonstrate the impam ct of changes in the adequaq te compensation rate. For such agreements, if the adequaq te
compensation rate is held constant, fluff ctuat tions in the defauff lt rate or the discount rate would not impam ct the
valuation.

The folff lowing tabla e summarizes the effectff that adverse changes in estimates would have on the faiff r value of
the servicing assets and liabia lities given hypoyy thetical changes in significant unobservabla e inputs (in thousands):

June 30, 2026 June 30, 2025
Servicing assets
Defaula t Rate assumption:
Defaula t Rate increase of 25% $ 1 $ 1
Defaula t Rate increase of 50% $ 2 $ 2
Adequaq te Compensation assumption:
Adequaq te Compensation increase of 10% $ (1,255) $ (1,439)
Adequaq te Compensation increase of 20% $ (2,509) $ (2,879)
Discount Rate assumptm ion:
Discount Rate increase of 25% $ (30) $ (35)
Discount Rate increase of 50% $ (58) $ (66)

Servicing liabilities (1)1

Defaula t Rate assumption:
Defaula t Rate increase of 25% $ — $ —
Defaula t Rate increase of 50% $ — $ —
Adequaq te Compensation assumption:
Adequaq te Compensation increase of 10% $ 6,405 $ 4,593
Adequaq te Compensation increase of 20% $ 12,810 $ 9,186
Discount Rate assumptm ion:
Discount Rate increase of 25% $ — $ (1)
Discount Rate increase of 50% $ — $ (1)

(1) For certain servicing agreements, the contractuat l servicing fee equals the adequate compensation
assumption, resulting in a fair value of zero. These agreements are included in the sensitivity analysis to
demonstrate the impam ct of changes in the adequaq te compensation rate. For such agreements, if the adequaq te
compensation rate is held constant, fluff ctuat tions in the defauff lt rate or the discount rate would not impam ct the
valuation.

Perforff mar nce FeeFF Liabilityttf y

In accordance with our agreements with our originating bank partners, we pay a fee forff each loan that is
fully repaid by the consumer, due at the end of the period in which the loan is fulff ly repaid. We rWW ecognize a liabia lity
upon the purchase of a loan for the expected future payment of the perforff mance fee.ff This liability is measured using
a discounted cash flow model and recorded at fair value and presented within accruerr d expenses and other liabia lities
in the consolidated balance sheets. Any changes in the fair value of the liabia lity are refleff cted in other income, net, in
the consolidated statements of operations and comprm ehensive income (loss).

The folff lowing tabla e summarizes the activity related to the faiff r value of the performance fee liabia lity (in
thousands):
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June 30, 2026 June 30, 2025
Fair value at beginning of period $ 1,870 $ 1,503
Purchases of loans 3,396 2,367
Settlements paid (2,864) (2,111)
Subsu equeq nt changes in faiff r value 57 111
Fair value at end of period $ 2,459 $ 1,870

The folff lowing tabla es present quaq ntitative inforff mation about the significant unobservar bla e inputs used forff our
Level 3 fair value measurement of the performance fee liabia lity as of June 30, 2026 and June 30, 2025:

June 30, 2026

Unobservable Input Minimum Maximum
Weighted
Average (1)

Discount Rate 6.06% 10.00% 8.53%
Refund Rate 1.50% 1.50% 1.50%
Loss Rate 0.73% 4.65% 3.21%

June 30, 2025

Unobservable Input Minimum Maximum
Weighted
Average (1)

Discount Rate 7.25% 10.00% 9.23%
Refund Rate 1.50% 1.50% 1.50%
Loss Rate 0.87% 4.65% 3.07%

(1) Unobservable inpun ts were weighted by remaining principal balances.

Securitization NotNN es Receivable and Residual Trust CerCC tiffii cates

As of June 30, 2026 an Jd une 30, 2025, we held notes receivable and residuad l trust certificff ates with nan
gagggr gegate faiff r valueu of $68.4 million and $75.5 million, respectively, in connnection with unconsolidated
securitizations. The balances correspond to the 5% economic risk retention we are requiq red to maintain as the
securitization sponsor.

These assets are measured at faiff r value usingg a discounted cash floff w model, and presented within securities
availabla e forff sale at fair value in the consolidated balance sheets. Changges in the fair value, other than declines in
fair value duedd to credit recoggnized as an allowance, are refleff cted in other comprm ehensive income (loss) in the
consolidated statements of operations and comprm ehensive income (loss). Declines in fair value duedd to credit are
reflected in other income, nett in the consolidated statements of operations and comprm ehensive income (loss).

The folff lowi gng tabla e summarizes the activityy related to the faiff r value of the notes receivabla e and residual
trusrr t certificff ates (in thousands):

June 30, 2026 June 30, 2025
Fair value at beginning of period $ 75,469 $ 51,670
Additions 76,094 84,718
Cash received (due to payments) (88,301) (65,560)
Change in unrealized gain (loss) 92 (447)
Accruerr d interest 4,279 5,368
Reversals of (additions to) allowance forff expected credit losses 725 (280)
Fair value at end of period $ 68,358 $ 75,469
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The folff lowi gng tabla es present quaq ntitative inforff mation about the s gignificant unobservar bla e inputs used forff ourr
Level 3 fair value measurement of hthe notes receivabla e and residual trust certificates as off June 30, 2026 and
June 30, 2025:

June 30, 2026

Unobservable Input Minimum Maximum
Weighted
Average (2)

Discount Rate 0.82% 22.60% 5.14%
g

Defaula t Rate(1) 5.37% 9.98% 9.65%
Prepayment Rate 20.17% 26.52% 25.48%

June 30, 2025

Unobservable Input Minimum Maximum
Weighted
Average (2)

Discount Rate 2.86% 30.29% 6.89%
g

Defaula t Rate(1) 0.94% 8.40% 7.65%
Prepayment Rate 21.46% 24.85% 23.14%

(1) The cumulative loss relative to the outstanding balance as of June 30, 2026 and June 30, 2025
(2) Unobservabla e inputs were weighted by relative faiff r value

The folff lowi gng tabla e summarizes the effectff that adverse cha gnges in estimates would have on the faiff r value fof
the notes receivable and residuad l trust certificff ates given hypothetical changes in significant unobservabla e inputs (in
thousands):

June 30, 2026 June 30, 2025
Discount Rate assumptm ion:
Discount Rate increase of 25% $ (518) $ (727)
Discount Rate increase of 50% $ (1,013) $ (1,427)

Defaula t Rate assumption:
Defaula t Rate increase of 25% $ (2,806) $ (2,688)
Defaula t Rate increase of 50% $ (3,526) $ (3,698)

Prepayment Rate assumption:
Prepayment Rate change of 25% $ (155) $ (130)
Prepayment Rate change of 50% $ (313) $ (259)

Residual IntII eresrr ts in Strutt cturedrr Transactions

As of June 30, 2026 and June 30, 2025, we held residuadd l interests in structurt ed transactions with an
aggregate faiff r value of $5.6 million and $2.3 million, respectively, in connection with certain forward floff w loan sale
transactions.

These assets are measured at faiff r value using a discounted cash floff w model, and presented within securities
availabla e forff sale at fair value in the consolidated balance sheets. Changes in the fair value, except for credit
impam irments, are refleff cted in other comprm ehensive income in the consolidated statements of operations and
comprehensive income (loss).
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The following table summarizes the activity related to the faiff r value of the assets (in thousands):

June 30, 2026 June 30, 2025
Fair value at beginning of period $ 2,284 $ —
Capia tal contribution 4,094 2,173
Cash distribution received (1,659) —
Accruerr d Interest 338 —
Subsu qequeq nt changges in faiff r value 525 111
Fair value at the end of period 5,582 2,284

Significant unobservabla e inputs used forff our Level 3 fair value measurement of the residuad l interests are the
discount rate, defauff lt rate, and prepayment rate. Significant increases or decreases in any of the inputn s in isolation
could result in a significantly lower or higher faiff r value measurement.

The folff lowing tabla es present quaq ntitative inforff mation about the significant unobservar bla e inputs used forff our
Level 3 fair value measurement of the residuadd l interests in structurt ed transactions as of June 30, 2026 and June 30,
2025:

June 30, 2026

Unobservable Input Minimum Maximum
Weighted
Average (1)

Discount Rate 20.00% 20.00% 20.00%
g

Defaula t Rate 10.42% 10.42% 10.42%
Prepayment Rate 45.61% 45.61% 45.61%

June 30, 2025

Unobservable Input Minimum Maximum
Weighted
Average (1)

Discount Rate 20.00% 20.00% 20.00%
g

Defaula t Rate 8.88% 8.88% 8.88%
Prepayment Rate 48.85% 48.85% 48.85%

(1) Unobservable inpun ts were weighted by relative faiff r value.

The folff lowing tabla e summarizes the effectff that adverse changes in estimates would have on the faiff r value of
the residuadd l interests in structurt ed transactions given hypothetical changes in significant unobservabla e inputs (in
thousands):

June 30, 2026 June 30, 2025
Discount Rate assumptm ion:
Discount Rate increase of 20% $ (320) $ (181)
Discount Rate increase of 40% $ (615) $ (343)

Defaula t Rate assumptm ion:
Defaula t Rate increase of 20% $ (48) $ (28)
Defaula t Rate increase of 40% $ (89) $ (50)

Prepayment Rate assumption:
Prepayment Rate increase of 20% $ (54) $ (35)
Prepayment Rate increase of 40% $ (103) $ (64)
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Profito Share Lrr iabilityf y

We have commercial agreements with certain enterprise partners, in which we are obligated to share in the
profitaff bia lity of transactions facilitated by our platform. Upon capture of a loan under these programs, we record a
liabia lity associated with the estimated future profitff to be shared over the life off f the loan based on estimated
profitaff bia lity levels of each program. The liabia lity is measured using a discounted cash floff w model and recorded at
fair value and presented within accruerr d expenses and other liabia lities in the consolidated balance sheets.

The folff lowing tabla e summarizes the activity related to the faiff r value of the profit share liabia lity (in
thousands):

June 30, 2026 June 30, 2025
Fair value at beginning of period $ 9,323 $ 1,974
Facilitation of loans 4,423 12,967
Actual perforff mance (13,208) (13,649)
Subsu equeq nt changes in faiff r value 518 8,031
Fair value at end of period $ 1,056 $ 9,323

The folff lowi gng tabla es present quaq ntitative inforff mation about the s gignificant unobservar bla e inputs used forff ourr
Level 3 fair value measurement of the profit shari gng liabilityy as of Jf une 30, 2026 and June 30, 2025:

June 30, 2026

Unobservable Input Minimum Maximum
Weighted
Average (1)

Discount Rate 30.00% 30.00% 30.00%
g

Program Profitff ability 0.89% 2.43% 2.31%

June 30, 2025

Unobservable Input Minimum Maximum
Weighted
Average (1)

Discount Rate 30.00% 30.00% 30.00%
g

Program Profitff ability 0.23% 3.28% 2.86%

(1) Unobservable inpun ts were weighted by relative faiff r value.

Riskii Sharing Arrangementsttg g

In connection with certain capital funff ding arrar ngements with third-party loan buyers, we have entered into
risk sharing agreements where we may be requiq red to make a payment to the loan buyer or are entitled to receive a
payment froff m the loan buyer, depending on the actuat l versus expected loan perforff mance as contractuat lly agreed to
with the counterparr rty, and subjeb ct to a cap based on a percentage of the principal balance of loans sold. Loan
perforff mar nce is evaluated at a cohort level based on the month or quaq rter loans were sold.

We account forff these arrangements as derivatives measured at fair value with gains and losses recognized
in gain on sales of loans in our consolidated statements of operations and comprm ehensive income (loss). For each
counterparr rty, we have recognized a net asset or net liabia lity based on the estimated faiff r value of future payments we
expect to receive from or make to the counterparr rty. As of June 30, 2026, we estimated the fair value of futff urt e
settlements using a discounted cash floff w model.

The folff lowing tabla e summarizes the activity related to the faiff r value of the risk sharing assets (in
thousands):
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June 30, 2026 June 30, 2025
Fair value at beginning of period $ 43,179 $ 33,884
Initial transfers of financial assets 20,509 27,658
Cash settlements (39,829) (21,134)
Subsu equeq nt changes in faiff r value 6,442 2,771
Fair value at end of period $ 30,301 $ 43,179

The folff lowing tabla e summarizes the activity related to the faiff r value of the risk sharing liabia lities (in
thousands):

June 30, 2026 June 30, 2025
Fair value at beginning of period $ 90 $ 918
Cash settlements (90) (1,599)
Subsu equeq nt changes in faiff r value — 771
Fair value at end of period $ — $ 90

The folff lowing tabla es present quaq ntitative inforff mation about the significant unobservar bla e inputs used forff our
Level 3 fair value measurement of the risk sharing arrar ngements as of June 30, 2026 and June 30, 2025:

June 30, 2026

Unobservable Input Minimum Maximum
Weighted
Average (1)

Risk sharing assets Discount Rate 7.00% 20.00% 17.95%
Loss Rate 3.35% 4.96% 4.16%
Prepayment Rate 17.72% 22.13% 19.80%

Risk sharing liabia lities Discount Rate —% —% —%
Loss Rate —% —% —%

June 30, 2025

Unobservable Input Minimum Maximum
Weighted
Average (1)

Risk sharing assets Discount Rate 20.00% 20.00% 20.00%
Loss Rate 3.32% 4.91% 4.13%
Prepayment Rate 19.84% 22.89% 21.34%

Risk sharing liabia lities Discount Rate 20.00% 20.00% 20.00%
Loss Rate 3.47% 5.35% 4.42%

(1) Unobservable inpun ts were weighted by principal balance of loans sold under each cohort.
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The following table summarizes the effectff that adverse changes in estimates would have on the faiff r value of
the risk sharing assets and liabia lities given hypotyy hetical changes in significant unobservabla e inputs (in thousands):

June 30, 2026 June 30, 2025
RRiskii sharing assetstt
Prepayment Rate assumption:
Prepayment Rate decrease of 25% $ (1,638) $ (1,896)
Prepayment Rate decrease of 50% $ (3,382) $ (3,923)
Loss Rate assumption:
Loss Rate increase of 25% $ (13,647) $ (15,150)
Loss Rate increase of 50% $ (27,292) $ (30,277)
Discount Rate assumptm ion:
Discount Rate increase of 25% $ (554) $ (903)
Discount Rate increase of 50% $ (1,072) $ (1,745)

RRiskii sharing liabilities
Loss Rate assumption:
Loss Rate increase of 25% $ — $ 16,946
Loss Rate increase of 50% $ — $ 24,676
Discount Rate assumptm ion:
Discount Rate increase of 25% $ — $ —
Discount Rate increase of 50% $ — $ —

Finaii ncial Assets and Liabiliii tiii es Not Recorded at FaiFF r Vii alVV ue

The folff lowi gng tabla e presents the fair value and our assessment of the classification of this measurement
within the faiff r value hierarchyy forff financial assets and liabia lities held at amortized cost as of June 30, 2026 andd
June 30, 2025 (in thousands):

June 30, 2026
Carrying
Amount Level 1 Level 2 Level 3

Balance at
Fair Value

Assets:
Loans held forff sale $ 1 $ — $ 1 $ — $ 1
Loans held forff investment, net $ 8,997,447 $ — $ — $ 9,814,199 $ 9,814,199
Total assets $ 8,997,448 $ — $ 1 $ 9,814,199 $ 9,814,200
Liabilities:
Convertible senior notes, net (1) 1,129,581 — 1,286,525 — 1,286,525
NNotes issued by securitization trusts 5,331,229 — — 5,341,418 5,341,418
Funding debt 3,333,248 — — 3,359,290 3,359,290
Total liabia lities $ 9,794,058 $ — $ 1,286,525 $ 8,700,708 $ 9,987,233
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June 30, 2025
Carrying
Amount Level 1 Level 2 Level 3

Balance at
Fair Value

Assets:
Loans held forff investment, net 6,628,606 — — 7,085,840 7,085,840
Total assets $ 6,628,606 $ — $ — $ 7,085,840 $ 7,085,840
Liabilities:
Convertible senior notes, net (1) 1,153,000 — 1,205,287 — 1,205,287
NNotes issued by securitization trusts 4,833,855 — — 4,868,980 4,868,980
Funding debt 1,622,808 — — 1,640,765 1,640,765
Total liabia lities $ 7,609,663 $ — $ 1,205,287 $ 6,509,745 $ 7,715,032

(1) As of June 30, 2026, includes convertible senior notes duedd 2026 with a carryrr ing amount and faiff r value of
$221.1 million and $217.8 million, respectively, and convertible senior notes due 2029 with a carryr ing
amount and faiff r value of $908.5 million and $1.1 billion, respectively. As of June 30, 2025, includes
convertible senior notes dued 2026 with a carryr ing amount and faiff r value of $247.9 million and $232.7
million, respectively, and convertible senior notes duedd 2029 with a carryr ing amount and fair value of
$905.1 million and $972.6 million, respectively. The estimated fair value of the convertible senior notes is
determined based on a market approach, using the estimated or actuat l bids and offeff rs of the notes in an
over-the-counter market on the last business day of the period.

13. Stockholders’ Equity

Common StoSS ck

We had shares of common stock reserved for issuance as folff lows:

June 30, 2026 June 30, 2025
Availabla e outstanding under equity compensation plans 19,595,080 39,122,013
Availabla e forff future grant under equity compensation plans 69,408,730 53,851,610
Total 89,003,810 92,973,623

The common stock is not redeemable. We hWW ave two classes of common stock: Class A common stock and
Class B common stock. Each holder of Class A common stock has the right to one vote per share of common stock.
Each holder of Class B common stock has the right to 15 votes and can be converted at any time into one share of
Class A common stock. Holders of Class A and Class B common stock are entitled to notice of any stockholders’
meeting in accordance with the bylaws of the corporation, and are entitled to vote upou n such matters and in such
manner as may be provided by law. Subju ect to the prior rights of holders of all classes of stock at the time
outstanding having prior rights as to dividends, the holders of the common stock are entitled to receive, when and as
declared by the Board of Directors, out of any assets of the corporation legally availabla e therefore, such dividends as
may be declared from time to time by the Board of Directors.

Common StoSS ck Warrants

Common stock warrants are included as a component of additional paid in capital within the consolidated
balance sheets.



140

In Novembem r 2025, in connection with the execution of an amended commercial agreement with Amazon,
we modified the exercise price of the warrar nts vesting February 2rr 026 and thereafteff r froff m $100 per share to $63.06
per share. The fair value of the warrants was remeasured as of the modification date using the Black Scholes-Merton
option pricing model with the folff lowing assumptions: a dividend yield of zero; remaining years to maturt ity of 3.6;
volatility of 94%; and a risk-free rate of 3.63%. The remaining faiff r value of the warrarr nts, including the $37.7 million
incremental cost resulting froff m the modification, will be recognized within our consolidated statements of
operations and comprm ehensive income (loss) as a componem nt of sales and marketing expense as the warrarr nts vest,
based uponu Amazon’s satisfaction of the vesting conditions.

During the years ended June 30, 2026, 2025, and 2024, we recognized $199.9 million, $292.3 million, and
$439.6 million, respectively, within sales and marketing expense forff the warrarr nt shares that vested during the
respective periods. Referff to Note 5. Balance Sheet Components forff more information on the commercial agreement
asset recognized in connection with the warrar nts and the related amortization.

The folff lowing tabla e summarizes the warrants activity forff the year ended June 30, 2026:

Number of Shares
Weighted Average
Exercise Price

Weighted Average
Remaining Lifeff

(years)
Warrants outstanding, June 30, 2025 18,500,000 $81.08 3.90
Warrants outstanding, June 30, 2026 18,500,000 $68.75 2.90
Warrants exercisable, June 30, 2026 13,260,299 $71.00 2.90

There were no warrar nts granted, exercised, or cancelled during the year ended June 30, 2026. As of
June 30, 2026, unrecognized compensation expense related to the unvested warrants was appra oximately $429.4
million, which is expected to be recognized over a remaining weighted-average period of 2.4 years.

14. Equity Incentive Plans

2012 Stoctt k PlaPP n

Under our Amended and Restated 2012 Stock Plan (the “Plan”), we may grant incentive and nonqualifieff d
stock options, restricted stock, restricted stock units (“RSUs”), and performance stock units (“PSUs”) to employees,
offiff cers, directors, and consultants. As of June 30, 2026, the maximum numbem r of shares of common stock which
may be issued under the Plan is 192,859,800 Class A shares and there were 69,408,730 shares of Class A common
stock availabla e forff future grants under the Plan.

Stoctt k OptOO iott ns

For stock options granted beforff e our IPO in January 2021, the minimum expiration period is seven years
afteff r termination of emplm oyment or ten years froff m the date of grant. For stock options granted afteff r our IPO, the
minimum expiration period is three months afteff r termination of employment or ten years froff m the date of grant.
Stock option awards generally vest over a period of four years, with some awards vesting 25% on the twelve month
anniversary orr f the vesting commencement date and the remaining 75% vesting ratably over the next three years.
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The following table summarizes our stock option activity forff the year ended June 30, 2026:

Number of
Options

Weighted
Average

Exercise Price

Weighted
Average
Remaining
Contractual
Term (YeaYY rs)

Aggregate
Intrinsic ValVV ue
(in thousands)

Balance as of June 30, 2025 12,955,978 $ 19.12 5.18
Exercised (3,048,939) 14.26
Forfeited, expired or canceled (168,023) 40.69
Balance as of June 30, 2026 9,739,016 20.27 4.44
Vested and exercisable, June 30, 2026 8,730,375 $ 19.15 4.09 $ 544,997
Vested and exercisable, and expected to
vest thereafteff r (1) June 30, 2026 9,738,281 $ 20.29 4.44 $ 596,787

(1) Options expected to vest reflect the application of an estimated forfeiff ture rate.

There were no options granted forff the year ended June 30, 2026 and the weighted-average grant date faiff r
value of options granted forff the years ended June 30, 2025 and 2024 was $31.74 and $16.37, respectively. The
aggregate intrinsic value of options exercised was approximately $193.7 million, $234.5 million, and $79.0 million
for the years ended June 30, 2026, 2025, and 2024, respectively. The total fair value of stock options vested during
the years ended June 30, 2026, 2025, and 2024 was $22.1 million, $26.8 million, and $24.3 million, respectively.

The faiff r value of each option on the date of grant is determined using the Black Scholes-Merton option
pricing model using the single-option award approach with the weighted-average assumptions set forff th in the table
below. Volatility is based on historical volatility rates obtained froff m certain public companies that operate in the
same or related business as us since there is a limited period of historical market data for our common stock. The
risk-freff e interest rate is determined using a U.S. TreTT asury rrr ate forff the period that coincides with the expected term
set forff th. We uWW sed the simplified method to determine an estimate of the expected term of an emplm oyee share option.

June 30, 2026 (1) June 30, 2025 June 30, 2024
Volatility N/A 80% 75%
Risk-freff e interest rate N/A 3.46% - 4.35% 4.21% - 4.36%
Expected term (in years) N/A 6.06 6.05
Expected dividend yield N/A — —

(1) No stock options were granted durdd ing the year ended June 30, 2026; accordingly, fair value assumptions
were not applicable.

As of June 30, 2026, unrecognized compensation expense related to unvested stock options was
approximately $19.8 million, which is expected to be recognized over a remaining weighted-average period of 1.4
years.

Value CreCC atiott n Award

In November 2020, the Compam nyy’s Board of Directors appa roved a long-term, multi-year performance-
based stock option grant providing Mr. Levchin with the opportunity to earn trr he right to purchase up tu o 12,500,000
shares of the Compam ny’s Class A common stock (the “ValVV ue Creation AwaAA rd”).The Value Creation AwaAA rd could only
be earnerr d uponu achievement of specified stock price hurdles above the Compam ny’s IPO price durd ing a five-year
perforff mance period, subju ect to Mr. Levchin’s continued servir ce. During the year ended June 30, 2026, the
perforff mance period ended and 8,500,000 unvested shares expired. We recognized stock-based compem nsation on
these awards based on the grant date fair value using an accelerated attribution method over the requisite service
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period, and only if performance-based conditions were considered probabla e of being satisfieff d. We incurred stock-
based compem nsation expense of $11.8 million, $36.5 million, and $64.6 million during the years ended June 30,
2026, 2025, and 2024, respectively, associated with the ValVV ue Creation AwaAA rd as a componem nt of general and
administrative expense within the consolidated statements of operations and comprm ehensive income (loss).

The folff lowing tabla e summarizes our Value Creation AwaAA rd activity forff the year ended June 30, 2026:

Number of
Options

Weighted
Average

Exercise Price

Weighted
Average
Remaining
Contractual
Term (YeaYY rs)

Aggregate
Intrinsic ValVV ue
(in thousands)

Balance as of June 30, 2025 12,500,000 $ 49.00 5.29
Exercised (1,999,998) 49.00
Expired (8,500,000) 49.00
Balance as of June 30, 2026 2,000,002 49.00 4.54

Vested and exercisable, June 30, 2026 2,000,002 $ 49.00 4.54 $ 65,100

As of June 30, 2026, there is no remaining unrecognized compensation expense related to the ValVV ue
Creation AwaAA rd. The aggregate intrinsic value of ValVV ue Creation AwaAA rd shares exercised was approximately $68.6
million forff the year ended June 30, 2026. No Value Creation AwaAA rd shares were exercised forff the years ended
June 30, 2025 and 2024.

Restee ritt ctedtt Stoctt k UniUU tsii

RSUs are subject to a servirr ce-based vesting condition. We record stock-based compem nsation expense for
service-based RSUs on a straight-line basis over the requiq site service period, which is generally one to fouff r years.

The folff lowing tabla e summarizes our RSU activity durd ing the year ended June 30, 2026:

Number of
Shares

Weighted
Average Grant
Date Fair Value

NNon-vested at June 30, 2025 13,666,035 $ 30.98
Granted 6,479,309 67.58
Vested (11,390,839) 38.44
Forfeited, expired or canceled (1,494,866) 41.09
NNon-vested at June 30, 2026 7,259,639 $ 49.87
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As of June 30, 2026, unrecognized compem nsation expense related to unvested RSUs was approximately
$336.7 million, which is expected to be recognized over a remaining weighted-average period of 1.3 years.

Perforff marr nce StoSS ck Unitstt

From time to time we grant PSUs to select executives and emplm oyees. VesVV ting is contingent upon
completion of a continuous three-year service period and the achievement of company finff ancial performance goals,
including target growth rates forff revenue less transaction costs and adjusted operating income. The numbem r of shares
that vest at the end of the performance period will range between 0% and 200% of the target shares based on actuat l
perforff mance against the appla icable targets, which will be measured at the end of each fiscal year and averaged at the
end of the three-year period. We record stock-based compem nsation expense for the numbem r of PSUs that are probabla e
of vesting based on the estimated achievement of the performance conditions. If the minimum conditions are not
met, any recognized compensation cost will be reversed. The expense is recognized on a straight-line basis over the
three-year period.

The folff lowing tabla e summarizes our PSU activity during the year ended June 30, 2026:

Number of Shares

Weighted Average
Grant Date Fair

Value
NNon-vested at Balance as of June 30, 2025 — $ —
Granted 596,423 82.11
NNon-vested at June 30, 2026 596,423 $ 82.11

As of June 30, 2026, unrecognized compem nsation expense related to unvested PSUs was approximately
$61.3 million, which is expected to be recognized over a remaining weighted-average period of 2.0 years.

2020 Emplm oyll ee Stoctt k Purchase PlaPP n

We offeff r an Employee Stock Purchase Plan (“ESPP”) to our emplm oyees. A total of 18.9 million shares of
Class A common stock are reserved and availabla e forff issuance under the ESPP and 2.4 million shares have been
issued as of June 30, 2026. The ESPP provides forff six-month offerff ing periods beginning Decembem r 1 and June 1 of
each year. At the end of each offeff ring period, shares of our Class A common stock are purchased on behalf of each
ESPP participant at a price per share equal to 85% of the lesser of (1) the faiff r market value of the Class A common
stock on the first day of the offerff ing period (the grant date) or (2) the faiff r market value of the Class A common stock
on the last day of the offerff ing period (the purchase date). We uWW se the Black-Scholes-Merton option pricing model to
measure the fair value of the purchase rights issued under the ESPP at the firff st day of the offeff ring period, which
represents the grant date. We rWW ecord stock-based compensation expense on a straight-line basis over each six-month
offeff ring period, the requiq site service period of the award.
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StoSS ck-Bkk ased Compensation Expexx nse

The folff lowing tabla e presents the components and classification of stock-based compensation (in
thousands):

June 30, 2026 June 30, 2025 June 30, 2024
General and administrative $ 195,746 $ 216,323 $ 228,334
Technology and data analytics 92,017 87,707 96,596
Sales and marketing 16,026 16,535 16,374
Processing and servicing 882 868 3,207
Total stock-based compensation in operating expenses 304,671 321,433 344,511
Capia talized into property, eyy quipment and software, net 179,842 178,461 126,510
Total stock-based compensation $ 484,513 $ 499,894 $ 471,021

15. Restructuring and other

In Februarr ry 2023, we committed to a restructurt ing plan (the “Februarr ry 2023 Plan”) that included reducd ing
our workforce and vacating a portion of our San Francisco offiff ce. The February 2rr 023 Plan was complm eted during
fiscal 2024, and we do not expect future costs or payments related to the plan.

For the years ended June 30, 2026 and 2025, we had no outstanding liability related to previously accruerr d
exit and disposal costs. For the year ended June 30, 2024, exit and disposal costs were $6.8 million.

16. Income Taxes

The U.S. and foreign compom nents of income (loss) before income taxes forff the years ended June 30, 2026,
2025, and 2024 are as folff lows (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
U.S. $ 478,545 $ 42,949 $ (518,093)
Foreign 14,182 18,515 2,566
Total income (loss) beforff e income taxes $ 492,727 $ 61,464 $ (515,527)

Income tax expense (benefitff ) forff the years ended June 30, 2026, 2025, and 2024 is summarized as follows
(in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Current
Federal $ 241 $ 1,565 $ —
State 13,266 176 1,442
Foreign 4,643 425 392
Total currer nt expense $ 18,150 $ 2,166 $ 1,834
Deferred
Federal $ (1,018,538) $ 139 $ 139
State (441,455) (212) 333
Foreign 4,776 7,186 (76)
Total deferff rerr d (benefit) expense (1,455,217) 7,113 396
Income tax (benefit) expense $ (1,437,067) $ 9,279 $ 2,230
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The income tax benefitff for the year ended June 30, 2026 was primarily attributable to a change in our
assessment of the realizability of our domestic deferff rer d tax assets. The income tax expense forff the year ended
June 30, 2025 was primarily attributable to U.S. federal and foreign income taxes. The income tax expense forff the
year ended June 30, 2024 was primarily attributable to various U.S. state and foreign income taxes and the tax
amortization of certain intangible assets.

The table below presents a reconciliation of the U.S. statutt ory frr edff eral income tax rate to our effeff ctive tax
rate subsu equeq nt to the adoption of ASU 2023-09 forff the year ended June 30, 2026 (in thousands):

June 30, 2026
Amount Percent

U.S. statutt ory frr edff eral income tax rate $ 103,414 21.0 %
State and local income taxes, net of federal tax effeff ct (1) (547,531) (111.2)%
Other forff eign tax effecff ts 6,875 1.4 %
NNontaxable or non-deductible items:

Stock-based compem nsation (2) (94,903) (19.3)%
Non-deductible compem nsation expense (3) 18,643 3.8 %
Other 1,350 0.3 %

Tax benefitff related to tax credits (4) (21,021) (4.3)%
Change in unrecognized tax benefits 9,443 1.9 %
Change in valuation allowance (913,659) (185.5)%
Other adjustments 322 0.2 %
Income tax benefitff and effecff tive income tax rate (1,437,067) (291.7)%

(1) Includes the state tax effecff t of the valuation allowance release. State and local taxes in Califorff nirr a and New
York made up the majority (greater than 50%) of the tax effeff ct in this category.

(2) Primarily reflects excess tax benefitff s recognized uponu the vesting or exercise of stock-based awards,
partially offseff t by the tax effecff ts of nondeductible stock-based compensation expense.

(3) Reflects the impam ct of applying Section 162(m), which prohibits deduction of certain excess employee
compensation to certain “covered employees”.

(4) Primarily relates to research and development tax credits.

As previously disclosed forff the years ended June 30, 2025 and 2024, prior to the adoption of ASU 2023-09,
the folff lowing is a reconciliation of the U.S. statutt ory frr edff eral income tax rate to our effeff ctive tax rate:

June 30, 2025 June 30, 2024
U.S. statutt ory frr edff eral income tax rate 21.0 % 21.0 %
State and local income taxes, net of federal tax benefit 6.8 % 8.9 %
Foreign rate diffeff rential 1.7 % (0.1)%
Califorff nirr a state tax law change 26.3 % — %
Stock-based compem nsation (228.9)% (5.1)%
NNon-deductible compem nsation expense 70.0 % (5.6)%
Tax benefitff related to tax credits, net (67.5)% 4.3 %
Change in unrecognized tax benefits 27.0 % (1.7)%
Change in tax status of a foreign subsidiary 14.6 % — %
Other 0.8 % — %
Changge in valuation allowance 143.0 % (22.1)%
Effeff ctive income tax rate 14.8 % (0.4)%

Significant components of deferff rer d tax assets and liabia lities are as folff lows (in thousands):
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June 30, 2026 June 30, 2025
NNet operating loss carryr forwards $ 1,022,126 $ 1,034,551
Allowance forff credit losses 161,002 116,570
Stock-based compem nsation 14,694 16,789
Stock warrarr nts 194,424 142,143
Operating lease liabilities 7,658 8,386
Capia talized R&E including internally developed softwff are — 62,325
Tax credit carryr forwards 119,074 108,026
Other 11,624 11,685
Total deferff rerr d tax assets $ 1,530,602 $ 1,500,475
Right-of-use lease assets (6,030) (5,021)
Capia talized R&E including internally developed softwff are (40,895) —
Other (1,522) (3,686)
Total deferff rerr d tax liabilities $ (48,447) $ (8,707)
Valuation allowance (15,119) (1,479,926)
Deferred tax assets (liabia lities), net of valuation allowance $ 1,467,036 $ 11,842

During the fouff rth quaq rter of the year ended June 30, 2026, we concluded that suffiff cient positive evidence
was availabla e to support the determination that it is more likely than not that a significant portion of our domestic
deferred tax assets will be realized. Accordingly, we reduced the valuation allowance by $1.5 billion. In reaching
this conclusion, we evaluated all availabla e positive and negative evidence and gave significant weight to objectively
verifiable evidence, including our achievement of a cumulative U.S. income position over the three-year period,
measured using pretax book income adjusted forff permanent book-to-tax differff ences, and our continued U.S.
profitaff bia lity in recent periods. We aWW lso considered anticipated futff urt e taxable income.

We continue to maintain a valuation allowance of $15.1 million against certain forff eign net deferff rer d tax
assets and certain domestic capia tal loss deferff rerr d tax assets for which it is not more likely than not that the related tax
benefits will be realized.

As of June 30, 2026, we had pretax U.S. fedff eral net operating loss ("NOL") carryr forwards of
approximately $3.2 billion, state NOL carryfrr orff warr rds of $4.6 billion, and U.K. NOL carryr forwards of $44.0 million.
If not utilized, certain U.S. federal and state NOL carryr forwards will begin to expire in 2027, whereas others,
including foreign NOL carryr forwards, have an unlimited carryr forward period. Additionally, ayy s of June 30, 2026, we
also had U.S. fedff eral and state research and development tax credit carryrr forwards of $150.1 million and $70.6
million, respectively. The U.S. federal research and development tax credit carryr forwards will begin to expire in
2041 while the state research and development tax credits may be carrir ed forward indefinitely.

Of the aboa ve NOL carryr forwards, appa roximately $23.0 million pretax U.S. federal NOL carryforwards and
$33.9 million state NOL carryr forwards are froff m domestic acquiq sitions, which may be subject to an annual utilization
limitation under Internarr l Revenue Code Section 382.

The futff urt e utilization of all domestic NOL and tax credit carryfrr orff warr rds may be subju ect to an annual
limitation, pursuant to Internar l Revenue Code Sections 382 and 383 and similar state provisions, duedd to ownership
changes that may have occurred previously or that could occur in the futff urt e. Any limitation may result in the
expiration of all or a portion of the NOL carryr forwards before utilization.

For the year ended June 30, 2026, income taxes paid on a cash basis consisted of the following (in
thousands):
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June 30, 2026
Federal income taxes paid $ 910
State and local income taxes paid:
Pennsylvania 915
Virginia 673
Florida 355
All other 1,387
Total state and local income taxes paid $ 3,330

Foreign income taxes paid:
Canada 1,647
Poland 395
Spain 336
All other —
Total forff eign income taxes paid 2,378

Total income taxes paid, net $ 6,618

The Compam ny accounts for uncertainties in income taxes in accordance with ASC 740, Income Taxes. The
following tabla e provides a reconciliation of the beginning and ending amounts of gross unrecognized tax benefitsff (in
thousands):

June 30, 2026 June 30, 2025 June 30, 2024
Beginning balance $ 79,248 $ 61,514 $ 51,850
Gross increase forff tax positions related to the currer nt year 12,556 18,543 8,931
Gross increase forff tax positions related to prior years 1,208 — 733
Gross decrease forff tax positions related to prior years — (809) —
Ending balance $ 93,012 $ 79,248 $ 61,514

As of June 30, 2026, the Compam ny had $93.0 million of unrecognized tax benefitsff related to uncertain tax
positions that, if recognized, would reduce its income tax expense by $86.7 million.

Interest and penalties on unrecognized tax benefitsff are recorded as a componem nt of tax expense. During the
years ended June 30, 2026, 2025, and 2024, we did not recognize accruerr d interest and penalties related to
unrecognized tax benefitff s.

We file U.S. federal and state income tax returns as well as various foreign income tax returns with varyirr ng
statutt es of limitation. With respect to the Company’s major tax filinff gs, all tax years remain open to examination due
to the carryr over of unused net operating losses.
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17. Net Income (Loss) per Share Attributable to Common Stockholders

The folff lowing tabla e presents basic and diluted net income (loss) per share attributabla e to common
stockholders for Class A and Class B common stock (in thousands, except share and per share data):

June 30, 2026 June 30, 2025 June 30, 2024
Class A Class B Class A Class B Class A Class B

Numerator:
Net income (loss) attributable to
common stockhokk lders - basic $ 1,695,654 $ 234,139 $ 45,456 $ 6,730 $ (430,789) $ (86,968)
Net income (loss) attributable to
common stockhokk lders - diluted $ 1,704,843 $ 224,950 $ 45,815 $ 6,371 $ (430,789) $ (86,968)
Denominator:
We gighted aver gage shares of
common stock - basic 294,491,481 40,663,940 281,215,807 41,636,066 257,810,094 52,047,035
Dilutive effecff t of stock equiqq valents:
Restricted stock units 5,430,315 — 8,863,942 — — —

Stock options 7,463,459 — 8,950,174 — — —
Value creation award vested
shares 743,411 — 346,434 — — —
Performance stock units 24,381 — — — — —
Emplm oyee stock purchase plan
shares 21,416 — 11,143 — — —
Common stock warrants 8,244 — — — — —

Weighted average shares of
common stock - diluted 308,182,707 40,663,940 299,387,500 41,636,066 257,810,094 52,047,035
Net income (loss) per share:
Basic $ 5.76 $ 5.76 $ 0.16 $ 0.16 $ (1.67) $ (1.67)
Diluted $ 5.53 $ 5.53 $ 0.15 $ 0.15 $ (1.67) $ (1.67)

The folff lowing common stock equivalents were excluded froff m the calculation of diluted net income (loss)
per share attributable to common stockholders because their inclusion would have been anti-dilutive:

June 30, 2026 June 30, 2025 June 30, 2024
Common stock warrants 8,823,185 7,302,216 5,700,587
Restricted stock units 660,711 664,243 18,327,420
Stock options 167,711 905,835 16,794,697
Emplm oyee stock purchase plan shares 142,124 157,615 216,846
Total 9,793,731 9,029,909 41,039,550

18. Segments and Geographical Inforff mation

The Compam ny is managed on a consolidated basis as a single operating and reportable segment. This
reflects the way in which our Chief Operating Decision Maker (“CODM”), the Chief Executive Offiff cer of Affirff m
Holdings, Inc., regularly reviews internally reported finff ancial information. Net income is the primary mrr easure of
segment profit and loss reviewed by the CODM. Net income is used in the budget and forecast process, to assess
business performance, and to make decisions on strategy and resource allocation.
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The CODM is regularly provided with the consolidated expenses presented within the consolidated
statement of operations and comprm ehensive income (loss). Referff to the consolidated statement of operations and
comprehensive income (loss) for furff ther information related to our revenues, expenses, and net income.

Refer to the consolidated statement of cash floff ws for furff ther information related to significant noncash
items including depreciation and amortization expense.

The CODM does not review segment assets at a differff ent level than the amounts presented within the
consolidated balance sheets.

Revenue

Merchant and card network revenue by geographya is based on the location of the entity fulfillff ing the
service to the merchant partner or card-issuing partner, respectively. Interest income by geographya is based on the
billing address of the borrorr wer. Gain (loss) on sales of loans and servirr cing income is based on the location of the
entity selling or servirr cing the loan, respectively. Refer to 3. Revenue for furff ther information on the typeyy s of
products and servirr ces the Compam ny derives its revenues froff m. The folff lowing tabla e sets forff th revenue by geographic
area (in thousands):

June 30, 2026 June 30, 2025 June 30, 2024
United States $ 4,111,957 $ 3,105,121 $ 2,225,605
Canada 142,821 119,009 97,394
Other 6,304 282 —
Total $ 4,261,082 $ 3,224,412 $ 2,322,999

Long-Lgg ived Assets

The folff lowing tabla e summarizes our long-lived assets, which consists of property, eyy quipment and softwff are,
net and operating lease right-of-use assets, by geographic area (in thousands):

June 30, 2026 June 30, 2025
United States $ 707,612 $ 590,044
Canada 624 1,104
Other 576 614
Total $ 708,812 $ 591,761
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ITEM 9. CHANGES INAND DISAGREEMENTSWITHACCOUNTANTT TS ONACCOUNTINGAND
FINANCIALDISCLOSURE

None.

ITEM 9A. CONTROLSAND PROCEDURES

Evaluation of Disclosure Controls and Procedures

Our management, with the participation of our Chief Executive Officff er (“CEO”) and our Chief Financial
Offiff cer (“CFO”), has evaluated the effectff iveness of our disclosure controls and procedures (as defined in RulRR es 13a-
15(e) and 15d-15(e) under the Exchange Act). Based on that evaluation, our CEO and CFO concluded that such
disclosure controls and procedurdd es were effeff ctive as of the end of the period covered by this Annual Report on Form
10-K and designed to ensure that inforff mation required to be disclosed in our reports filed or submitted under the
Exchange Act is recorded, processed, summarized and reported within the requiq site time periods specified in the
applicable rules and forms and is accumulated and communicated to our management, including our CEO and CFO,
as appropriate, to allow timely decisions regarding requiq red disclosure. Management recognizes that any controls
and procedurdd es, no matter how well designed and operated, can provide only reasonabla e assurance of achieving their
objectives and management necessarily applies its judgment in evaluating the cost-benefitff relationship of possible
controls and procedures.

Management’s Report on Internal Control Over Financial Reporting

Our management is responsible for establishing and maintaining adequate internal control over finff ancial
reporting (as defined in RulRR es 13a-15(f) and 15d-15(f) under the Exchange Act) for the Company. In order to
evaluate the effectff iveness of our internal control over finff ancial reporting, as required by Section 404 of the
Sarbanes-Oxley Act of 2002, management has conducted an assessment, including testing, of the Compam ny’s
internal control over finff ancial reporting as of June 30, 2026, based on criteria established in Internal Contrott l -
Integre ated Framework (rr 20(( 13)3 issued by the Committee of Sponsoring Organizations of the TreTT adwadd y Commission
(“COSO”).

Internal control over finff ancial reporting referff s to the process, designed under the supeu rvision and with the
participation of management, including our CEO and our CFO, and overseen by the Compam ny’s Board of Directors,
to provide reasonabla e, but not absolute, assurance regarding the reliabia lity of our financial reporting and the
preparation of finff ancial statements for externarr l purposrr es in accordance with accounting principles generally
accepted in the United States of America (“GAAP”), and includes policies and procedurdd es that (1) pertain to the
maintenance of records that, in reasonabla e detail, accurately and faiff rly refleff ct the transactions and dispositions of the
assets of the Compam ny; (2) provide reasonabla e assurance that transactions are recorded as necessary to permit
preparation of finff ancial statements in accordance with GAAP, and that receipts and expenditures of the Company are
being made only in accordance with authorizations of management and directors of the Company; and (3) provide
reasonabla e assurance regarding prevention or timely detection of unauta horized acquiq sition, use or disposition of the
Company’s assets that could have a material effectff on the finff ancial statements.

The effectff iveness of any system of internal control over finff ancial reporting is subju ect to inherent
limitations, including the exercise of judgment in designing, implementing, operating, and evaluating the controls
and procedurdd es, and the inabia lity to eliminate misconduct complm etely. Accordingly, any system of internar l control
over finff ancial reporting, no matter how well designed and operated, can only provide reasonabla e, not absolute
assurance, that its objectives will be met. In addition, projections of any evaluation of effecff tiveness to futff urt e periods
are subject to the risk that controls may become inadequaq te due to changes in conditions, or that the degree of
compliance with the policies or procedurd es may deteriorate. We iWW ntend to continue to monitor and upgrade our
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internal controls as necessary or appropriate forff our business but such improvements will be subju ect to the same
inherent limitations outlined in this section.

Management has assessed the effeff ctiveness of the Company’s internarr l control over finff ancial reporting as of
June 30, 2026. Based on that assessment, management has concluded that the Company’s internarr l control over
financial reporting was effeff ctive as of June 30, 2026 to provide reasonable assurance regarding the reliabia lity of
financial reporting and the preparation of finff ancial statements for externar l reporting purposes in accordance with
GAAP.PP

Deloitte & ToucTT he LLP, tPP he Company’s independent registered publu ic accounting firm, has audited the
effeff ctiveness of the Company’s internar l control over finff ancial reporting as of June 30, 2026, and its report is
included below.

Changes in Internal Control Over Financial Reporting

There were no changes in our internal control over finff ancial reporting (as defined in RulRR es 13a-15(f) and
15d-15(f) under the Exchange Act) that occurred during the quarter ended June 30, 2026, that have materially
affeff cted, or are reasonabla y likely to materially affectff , our internal control over finff ancial reporting.
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REPORT OF INDEPENDENT REGISTERED PUBLICACCOUNTING FIRM

To the stockhokk lders and the Board of Directors of Affirff m Holdings, Inc.

Opinion on Internal Control over Financial Reporting

We have audited the internal control over finff ancial reporting of Affirff m Holdings, Inc. and subsu idiaries (the
“Compam ny”) as of June 30, 2026, based on criteria established in Internal Contrott l — Integre ated Framework (rr 20(( 13)
issued by the Committee of Sponsoring Organizations of the TreTT adwadd y Commission (COSO). In our opinion, the
Company maintained, in all material respects, effeff ctive internar l control over finff ancial reporting as of June 30, 2026,
based on criteria established in Internal Contrott l — Integre ated Framework (rr 20(( 13)3 issued by COSO.

We have also audited, in accordance with the standards of the Public Company Accounting Oversight
Board (United States) (PCAOB), the consolidated financial statements as of and for the year ended June 30, 2026, of
the Compam ny and our report dated August 27, 2026, expressed an unqualifieff d opinion on those finff ancial statements.

Basis forff Opinion

The Compam ny’s management is responsible for maintaining effeff ctive internar l control over finff ancial
reporting and for its assessment of the effeff ctiveness of internarr l control over finff ancial reporting, included in the
accompanying Management’s Report on Internal Control Over Financial Reporting. Our responsibility is to express
an opinion on the Compam ny’s internal control over finff ancial reporting based on our audit. We are a public
accounting firff m registered with the PCAOB and are required to be independent with respect to the Company in
accordance with the U.S. fedff eral securities laws and the appa licable rules and regulations of the Securities and
Exchange Commission and the PCAOB.

We conducted our audit in accordance with the standards of the PCAOB. Those standards require that we
plan and perform the audia t to obtain reasonabla e assurance abouta whether effectff ive internarr l control over finff ancial
reporting was maintained in all material respects. Our audia t included obtaining an understanding of internarr l control
over finff ancial reporting, assessing the risk that a material weaknekk ss exists, testing and evaluating the design and
operating effecff tiveness of internarr l control based on the assessed risk, and performing such other procedurdd es as we
considered necessary in the circumstances. We bWW elieve that our audit provides a reasonabla e basis for our opinion.

Definition and Limitations of Internal Control over Financial Reporting

A compam ny’s internal control over finff ancial reporting is a process designed to provide reasonable assurance
regarding the reliabia lity of financial reporting and the preparation of finff ancial statements for externar l purporr ses in
accordance with generally accepted accounting principles. A compam ny’s internal control over finff ancial reporting
includes those policies and procedurdd es that (1) pertain to the maintenance of records that, in reasonabla e detail,
accurately and faiff rly refleff ct the transactions and dispositions of the assets of the compam ny; (2) provide reasonabla e
assurance that transactions are recorded as necessary to permit preparation of finff ancial statements in accordance
with generally accepted accounting principles, and that receipts and expenditurt es of the compam ny are being made
only in accordance with authorizations of management and directors of the company; and (3) provide reasonabla e
assurance regarding prevention or timely detection of unauta horized acquiq sition, use, or disposition of the compam ny’s
assets that could have a material effecff t on the financial statements.

Becausa e of its inherent limitations, internal control over finff ancial reporting may not prevent or detect
misstatements. Also, projections of any evaluation of effectff iveness to futff urt e periods are subjeb ct to the risk that
controls may become inadequaq te because of changes in conditions, or that the degree of compliance with the
policies or procedurd es may deteriorate.

/s/ Deloitte & ToucTT he LLP

San Francisco, Califorff nir a
August 27, 2026
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ITEM 9B. OTHER INFORMATION

(b) Rule 10b5-155 Tradingii Planll s

During the three months ended June 30, 2026, the following directors and offiff cers of the Compam ny adopted
or terminated a “Rule 10b5-1 trading arrangement” or “non-RulRR e 10b5-1 trading arrar ngement,” as each term is
defined in Item 408(a) of Regulation S-K, as folff lows:

On May 21, 2026, Rob O’Hare, our Chief Financial Offiff cer, adopted a RulRR e 10b5-1 trading arrar ngement
providing for the sale of the Compam ny’s Class A common stock (a “RulRR e 10b5-1 Trading Plan”) that is intended to
satisfy the affirff mative defense conditions of Exchange Act RulRR e 10b5-1(c). Mr. O’Hare’s RulRR e 10b5-1 Trading Plan
provides forff (i) the exercise of up to 85,849 emplm oyee stock options and the sale of the underlying shares of our
Class A common stock, and (ii) the sale of up tu o 7,684 shares of our Class A common stock plus additional shares of
our Class A common stock to be received uponu the vesting of RSUs to occur on various dates within the duration of
the trading arrar ngement, pursuant to one or more limit orders, on or after Septembem r 1, 2026 until March 31, 2027,
or earlier if all transactions under the trading arrangement are complm eted.

On June 2, 2026, Katherine Adkins, our Chief Legal Offiff cer and Chief Compliance Officff er, adopted a RulRR e
10b5-1 Trading Plan. Ms. Adkins’ RulRR e 10b5-1 Trading Plan provides forff the exercise of up tu o 119,037 emplm oyee
stock options and the sale of the underlying shares of our Class A common stock pursuant to one or more limit
orders on or afteff r September 1, 2026 until June 30, 2027, or earlier if all transactions under the trading arrangement
are complm eted.

On June 15, 2026, Max Levchin, our Chief Executive Officff er, terminated a Rule 10b5-1 Trading Plan. Mr.
Levchin’s RulRR e 10b5-1 TraTT ding Plan was adopted on March 17, 2025 and provided forff the exercise of up tu o
4,000,000 emplm oyee stock options and the sale of the underlying shares of our Class A common stock pursuant to
one or more limit orders on or after June 20, 2025 until June 18, 2026, or earlier if all transactions under the trading
arrar ngement were completed.

ITEM 9C. DISCLOSURE REGARDIRR NG FOREIGN JURISDICTIONS THAT PREVENT INSPECTIONS

Not appa licable.
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PART III

ITEM 10. DIRECTORS, EXECUTIVE OFFICERSAND CORPORATEAA GOVERNANRR CE

The inforff mation required by this item is incorporr rated by referff ence to the sections titled “Board of Directors
and Corporrr ate Governarr nce,” “Executive Officff ers” and “Other Matters” of our Proxy Statement for the 2026 Annual
Meeting of Stockhokk lders to be filff ed with the SEC within 120 days of the fiscal year ended June 30, 2026.

Our board of directors has adopted a Code of Ethics and Business Conduct (the “Code of Conducdd t”)
applicable to all officff ers, directors and emplm oyees, including our principal executive, principal financial and
principal accounting officff ers, which is availabla e on our website (investors.affiff rm.com) under “Corporate
Governance.” We iWW ntend to satisfy the disclosure requiq rement under Item 5.05 of Form 8-K regarding futff urt e
amendments to certain provisions of the Code of Conduct and waivers of the Code of Conduct granted to executive
offiff cers and directors by posting such information at the website address specified above within four business days
following the date of the amendment or waiver.

Our board of directors has adopted an insider trading policy which governs the purchase, sale, and/or other
dispositions of our securities by directors, offiff cers and emplm oyees and other covered persons and is designed to
promote complm iance with insider trading laws, rules and regulations, and listing standards appla icable to the
Company. A copy of our Insider Trading Policy is fileff d as Exhibit 19.1 to this Annual Report on Form 10-K.

ITEM 11. EXECUTIVE COMPENSATIAA ON

The inforff mation required by this item is incorporr rated by referff ence to the sections titled “Board of Directors
and Corporrr ate Governarr nce” and “Compensation Discussion and Analysis” of our Proxy Statement forff the 2026
Annual Meeting of Stockholkk ders to be filed with the SEC within 120 days of the fisff cal year ended June 30, 2026.

ITEM 12. SECURITYOWNERSHIPOF CERTARR IN BENEFICIALOWNERSANDMANAGEMENTAND
RELATEDAA STOCKHOLDERMATTERS

The inforff mation required by this item is incorporr rated by referff ence to the sections titled “Equiq ty
Compensation Plan Inforff mation” and “Security Ownership of Certain Beneficff ial Owners and Management” of our
Proxy Statement forff the 2026 Annual Meeting of Stockholkk ders to be filed with the SEC within 120 days of the fisff cal
year ended June 30, 2026.

ITEM 13. CERTAITT N RELATIAA ONSHIPSAND RELATEDAA TRANRR SACTIONS, AND DIRECTOR
INDEPENDENCE

The inforff mation required by this item is incorporr rated by referff ence to the sections titled “Board of Directors
and Corporrr ate Governarr nce” and “Certain Relationships and Related-Party Transactions” of our Proxy Statement for
the 2026 Annual Meeting of Stockholders to be filed with the SEC within 120 days of the fisff cal year ended June 30,
2026.

ITEM 14. PRINCIPALACCOUNTANTT T FEESAND SERVICES

The inforff mar tion required by this item is incorporr rated by referff ence to the section titled “Proposal No. 2:
Ratificff ation of Appointment of Independent Registered Public Accounting Firm” of our Proxy Statement forff the
2026 Annual Meeting of Stockholkk ders to be filed with the SEC within 120 days of the fisff cal year ended June 30,
2026.
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PART IV
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ITEM 15. EXHIBITSAND FINANCIAL STATTT EMENT SCHEDULES

The folff lowing documents are filff ed as a part of this Annual Report on Form 10-K:

(a) Financial Statements

Our consolidated finff ancial statements are listed in the “Index to Consolidated Financial Statements” under
Part II, Item 8, of this Annual Report on Form 10-K.

(b) Financial Statement Scheduldd es

All scheduld es have been omitted becausa e the required inforff mation is not present or not present in amounts
sufficff ient to require submu ission of the scheduldd es, or because the inforff mation required is included in Part II, Item 8, of
this Annual Report on Form 10-K.

(c) Exhibits
Incorporated by Reference

Exhibit
Number Description Form File No.

Exhibi
t Filing Date

Filed
Herewith

2.1 Plan of Conversion of Affirm Holdings, Inc. 8-K 001-39888 2.1 June 26, 2025
3.1 Articles of Incorporation of Affirm Holdings, Inc. 8-K 001-39888 3.1 June 26, 2025
3.2 Bylaws of Affirm Holdings, Inc. 8-K 001-39888 3.2 June 26, 2025
4.1 Description of Capital Stock

10-K
001-39888

4.1 August 28, 2025
4.2 Second Replacement Warrant to Purchase Class A Common

Stock of Affirm Holdings, Inc., by and between Affirm
Holdings, Inc. and Amazon.com Services LLC, dated as of
February 14, 2025* 10-Q 001-39888 4.1 May 9, 2025

4.3 Amended and Restated Warrant to Purchase Class A
Common Stock of Affirm Holdings, Inc., by and between
Affirm Holdings, Inc. and Amazon.com Services LLC,
dated as of October 27, 2023* 10-Q 001-39888 4.1 Februar ry 8, 2024

4.4 First Amendment to the Amended and Restated Warrant to
Purchase Class A Common Stock of Affirm Holdings, Inc.,
by and between Affirm Holdings, Inc. and Amazon.com
Services LLC, dated as of July 29, 2024 10-Q 001-39888 4.1

November 7,
2024

4.5 Second Amendment to the Amended and Restated Warrant
to Purchase Class A Common Stock of Affirm Holdings,
Inc., by and between Affirm Holdings, Inc. and
Amazon.com Services LLC, dated as of November 2, 2025* 10-Q 001-39888 4.1 Februar ry 5, 2026

4.6 Indenture, dated November 23, 2021, between Affirm
Holdings, Inc. and Wilmington Trust, National Association,
as trustee 8-K 001-39888 4.1

November 23,
2021

4.7 Form of 0% Convertible Senior Note due 2026 (included in
Exhibit 4.6) 8-K 001-39888 4.2

November 23,
2021

4.8 Indenture, dated December 20, 2024, between the Company
and Wilmington Trust, National Association, as trustee 8-K 001-39888 4.1

December 20,
2024

4.9 Form of 0.75% Convertible Senior Note due 2029 (included
in Exhibit 4.8) 8-K 001-39888 4.2

December 20,
2024

10.1 Form of Indemnification Agreement between the Company
and its directors and officers 10-K 001-39888 10.1 August 28, 2025

10.2 Revolving Credit Agreement, dated as of February 4, 2022,
among Affirm, Inc., Affirm Holdings, Inc., certain lenders
identified therein, and Barclays Bank PLC K 001-39888 10.1

Februar ry 10,
2022

10.3 Amendment No. 1 to Revolving Credit Agreement, dated
August 15, 2022, between Affirm, Inc., Affirm Holdings,
Inc., certain lenders identified therein, and Barclays Bank
PLC 10-Q 001-39888 10.1

November 8,
2022

10.4 Amendment No. 2 to Revolving Credit Agreement, dated
June 26, 2024, between Affirm, Inc., Affirm Holdings, Inc.,
certain lenders identified therein, and Barclays Bank PLC 8-K 001-39888 10.1 July 1, 2024

10.5 Amendment No. 3 to Revolving Credit Agreement, dated 10-Q 001-39888 10.1 Februar ry 6, 2025
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December 16, 2024, between Affirm, Inc., Affirm Holdings,
Inc., certain lenders identified therein, and Barclays Bank
PLC

10.6 Amendment No. 4 to Revolving Credit Agreement, dated
June 18, 2026, between Affirm, Inc., Affirm Holdings, Inc.,
certain lenders identified therein, and Barclays Bank PLC.* 8-K 001-39888 10.1 June 25, 2026

10.7 Loan Sale Agreement, dated as of September 18, 2020, by
and between Celtic Bank Corporation and Affirm, Inc.* 10-K 001-39888 10.4 August 25, 2023

10.8 Amendment No. 1 to Loan Sale Agreement, dated as of
October 27, 2023, by and between Celtic Bank Corporation
and Affirm, Inc. -Q 001-39888 10.1 Februar ry 8, 2024

10.9 Marketing and Servicing Agreement, dated as of September
18, 2020, by and between Celtic Bank Corporation and
Affirm, Inc.* 10-K 001-39888 10.5 August 25, 2023

10.10 Amendment No. 1 to Marketing and Servicing Agreement,
dated as of October 27, 2023, by and between Celtic Bank
Corporation and Affirm, Inc. 10-Q 001-39888 10.2 Februar ry 8, 2024

10.11 Loan Servicing Agreement, dated as of May 31, 2023,
between Lead Bank and Affirm, Inc.* 10-Q 001-39888 10.1 Februar ry 5, 2026

10.12 Loan Sale Agreement, dated as of May 31, 2023, between
Lead Bank and Affirm, Inc.* -Q 001-39888 10.2 Februar ry 5, 2026

10.13 Loan Program Agreement, dated as of May 31, 2023,
between Lead Bank and Affirm, Inc.* 10-Q 001-39888 10.3 Februar ry 5, 2026

10.14 Global Customer Installment Program Agreement, dated
February 14, 2025, by and between Shopify Inc. and
Affirm, Inc.* 10-Q 001-39888 10.1 May 9, 2025

10.15 Second Amended and Restated Installment Financing
Services Agreement, dated as of November 6, 2025, by and
among Affirm Holdings, Inc., Amazon.com Services LLC
and Amazon Payments, Inc.* 10-Q 001-39888 10.4 Februar ry 5, 2026

10.16 Transaction Agreement, dated as of November 10, 2021, by
and between Affirm Holdings, Inc. and Amazon.com
Services LLC* 8-K 001-39888 10.2

November 10,
2021

10.17+ Amended and Restated 2012 Stock Plan 10-Q 001-39888 10.3 Februar ry 8, 2023
10.18+ Form of Stock Option Agreement pursuant to the Affirm

Holdings, Inc. Amended and Restated 2012 Stock Plan 10-Q 001-39888 10.4
Februar ry 14,

2022
10.19+ Form of RSU Agreement pursuant to the Affirm Holdings,

Inc. Amended and Restated 2012 Stock Plan 10-Q 001-39888 10.1
November 6,

2025
10.20+ Form of Director RSU Agreement pursuant to the Affirm

Holdings, Inc. Amended and Restated 2012 Stock Plan 10-Q 001-39888 10.5 Februar ry 5, 2026
10.21+ Form of PSU Agreement pursuant to the Affirm Holdings,

Inc. Amended and Restated 2012 Stock Plan 10-Q 001-39888 10.2
November 6,

2025
10.22+ 2020 Employee Stock Purchase Plan

S-1/A 333-250184 10.3
November 20,

2020
10.23+ Cash Incentive Plan

-K 001-39888 10.21 August 28, 2025
10.24+ Officer Severance Plan

10-Q 001-39888 10.4
November 6,

2025
10.25+ Nonqualified Deferred Compensation Plan 10-Q 001-39888 10.6 Februar ry 5, 2026
19.1 Insider Trading Policy X

21.1 Subsidiaries of the Company X
23.1 Consent of Deloitte & Touche LLP, independent registered

public accountant
X

24.1 Power of Attorney (see signature page hereto) X
31.1 Certification of Principal Executive Officer Pursuant to

Rules 13a-14(a) and 15d-14(a) under the Exchange Act, as
Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act
of 2002

X

31.2 Certification of Principal Financial Officer Pursuant to
Rules 13a-14(a) and 15d-14(a) under the Exchange Act, as
Adopted Pursuant to Section 302 of the Sarbanes-Oxley Act
of 2002

X

32.1† Certification of Principal Executive Officer Pursuant to 18
U.S.C. Section 1350, as Adopted Pursuant to Section 906 of

X
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the Sarbanes-Oxley Act of 2002
32.2† Certification of Principal Financial Officer Pursuant to 18

U.S.C. Section 1350, as Adopted Pursuant to Section 906 of
the Sarbanes-Oxley Act of 2002

X

97.1 Policy for the Recovery of Erroneously Awarded
Compensation 10-K 001-39888 97.1 August 28, 2024

101.INS XBRL Instance Document – the instance document does not
appear in the Interactive Data File because its XBRL tags
are embedded within the Inline XBRL document

X

101.SCH Inline XBRL Taxonomy Extension Schema Document X
101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase

Document
X

101.DEF Inline XBRL Taxonomy Extension Definition Linkbak se
Document

X

101.LAB Inline XBRL Taxonomy Extension Label Linkbase
Document

X

101.PRE Inline XBRL Taxonomy Extension Presentation Linkbase
Document

X

104 Cover Page Interactive Data File (formatted as inline XBRL
and contained in Exhibit 101)

X

† Furnished herewith.
+ Denotes management contract or compensatory plan or arrangement.
* Portions of the exhibit have been omitted as the Company has determined that: (i) the omitted inforff mation is not material; and (ii)

the Company customarily and actually treats the omitted inforff mation as private or confidff ential.
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ITEM 16. FORM 10-K SUMMARY

None.
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SIGNATURES

Pursuant to the requiq rements of Section 13 or 15(d) of the Securities Exchange Act of 1934, as amended,
the registrant has duly caused this Report to be signed on its behalf by the undersigned thereunto duldd y auta horized.

AFFIRM HOLDINGS, INC.

Date: August 27, 2026 By: /s/ Max Levchin
Max Levchin
Chief Executive Officff er
(Principal Executive OfficO er)r

POWER OFATTAA ORNERR Y

KNOWALL PERSONS BYTHESE PRESENTS that each individual whose signaturt e appa ears below
hereby constitutes and appoints Max Levchin, Rob O’Hare and Katherine Adkins, and each of them, as his or her
truerr and lawful attorneys-in-facff t, proxies, and agents, each with full power of subsu titution, for him or her in any and
all capacities, to sign any and all amendments to this Annual Report on Form 10-K, and to fileff the same, with all
exhibits thereto and other documents in connection therewith, with the Securities and Exchange Commission,
granting unto said attorneys-in-facff t, proxies, and agents fulff l power and auta hority to do and perform each and everyrr
act and thing requisite and necessary to be done in connection therewith, as fulff ly for all intents and purposrr es as he or
she might or could do in person, hereby ratifying and confirff ming all that said attorneys-in-facff t, proxies, and agents,
or their or his or her substitute or subsu titutes, may lawfully do or cause to be done by virtuet hereof.ff

Pursuant to the requiq rements of the Securities Exchange Act of 1934, as amended, this Report has been
signed below by the folff lowing persons on behalf of the registrant and in the capaa cities and on the dates indicated.
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Name Title Date

/s/ Max Levchin
Chairman of the Board of Directors and

Chief Executive Officff er August 27, 2026
Max Levchin (principal executive offico er)r

/s/ Rob O’Hare Chief Financial Offiff cer August 27, 2026
Rob O’Hare (principal financial officff er)r

/s/ Siphelele Jiyane Chief Accounting Officff er August 27, 2026
Siphelele Jiyane (principal accounting offico er)r

/s/ Richard Galanti Director August 27, 2026
Richard Galanti

/s/ Brian D. Hughes Director August 27, 2026
Brian D. Hughes

/s/ Jeremy Liew Director August 27, 2026
Jeremy Liew

/s/ Libor Michalek President and Director August 27, 2026
Libor Michalek

/s/ Christa S. Quarles Director August 27, 2026
Christa S. Quarles

/s/ Jacqueline D. Reses Director August 27, 2026
Jacqueq line D. Reses

/s/ Manolo Sanchez Director August 27, 2026
Manolo Sanchez

/s/ RyaRR n Schneider Director August 27, 2026
Ryan Schneider

/s/ Noel WatWW son Director August 27, 2026
Noel Watson



(This page intentionally left blank)



Corporate information
AFFIRM HOLDINGS, INC.

Board of directors

Max Levchin
Founder, Cr hief Executive Officer

and Chairman of the Board of Directors

Affirm

Richard Galanti
Former Executive Vice President

and Chief Financial Officer

Costco Wholesale Corporation

Brian D. Hughes
Independent Consultant

and Strategic Advisor

Boston Consulting Group

Jeremy Liew
Partner

Lightspeed Venture Partners

Libor Michalek
President

Affirm

Christa S. Quarles
Chief Executive Officer

Parallels

Jacqueline D. Reses
Chief Executive Officer

Lead Bank

Manolo Sánchez
Adjunct Professor

Rice University’s Jones Graduate

School of Business

Ryan Schneider
Former Chief Executive Officer

Anywhere Real Estate

Noel Watson
Chief Financial Officer

and Chief Operating Officer

LegalZoom.com

Max Levchin
Founder, Cr hief Executive Officer

and Chairman of the Board of Directors

Katherine Adkins
Chief Legal Officer

and Chief Compliance Officer

Michael Linford
President

Libor Michalek
President

Rob O’Hare
Chief Financial Officer

Registered stockholder
records are maintained by
our transfer agent:
Computershare Trust Company, N.A.

Stockholder correspondence
should be mailed to:
mputershare

PO Box 43006

Providence, RI 02940-3078

Overnight correspondence
should be mailed to:
mputershare Investor Services

150 Royall Street, Suite 101

Canton, MA 02021

Computershare Investor
Services numbers:
ll-Free: 800-736-3001

Non-U.S.: 781-575-3100

Investor Center™ portal:

www.computershare.com/investor

Executive officers

Transferff agent and registrar

Affirm information is available upon

request without charge. Please contact the

Investor Relations team at ir@affirm.com.

Annual stockholders meeting
Our 2026 Annual Meeting of Stockholders

will be held virtually at www.proxydocs.

com/AFRM// on December 14, 2026 at

9:00 a.m. PST.

Independent registered
public accounting firm
loitte & TouTT che LLP

Stock exchange
The Nasdaq Stock Market LLC

Ticker symbol: AFRM

Investor relations




